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Part One 





CONSERVATION PLANS 
ARE TO BE REVISED 


General Lack of Interest in Work 
Makes Change of Opera- 
tions Necessary 


INSPECTIONS NEGLECTED 
Field Men Busy With Regular Duties. 
Cannot Find Time for Conserva- 
tion Work 


|PROGRAM OF CHAMBER 





PHILADELPHIA, PA., April 14.— 
Following the Union meeting, a num- 
ber of company officials will go to New 
York to confer with a committee of the 
National Board regarding the con- 





servation inspection work. It seems 
that those most interested in the con- 


servation movement are very much dis- | 


satisfied with what has been done this | 


year. They feel that interest on the 
part of company managers is waning 
and that most field men are rather 
apathetic toward the whole proposition. 
The work is not going forward as it 
should and a change in plans will have 
to be made. 

C. R. Tuttle, western manager of the 
North America, and W. B. Flickinger, 
assistant manager of the North Amer- 
ica, both of whom have been very 
active in conservation work in the west, 
and James F. Joseph, secretary of the 
western advisory committee, will at- 
tend the conference in New York. 


Interest Has Waned 


While the war was on the conserva- 
tion work was a great success. Field 
men were enthusiastic, were given 
cheerful co-operation by elevator own- 
ers and felt that in making inspections 
of food repositories they were doing a 
patriotic service. The companies were 
well satisfied with the work and the 
way in which it was handled and were 
perfectly willing to have their men 
take the time to carry it along. When 
the war was over a change took place. 
The vital need for conserving food 
supplies was felt to be greatly dimin- 
ished. Field conditions became worse 
instead of better. There were many 
field changes and business increased. 
With the increased business came more 
inspections and soon field men found 
they had more than they could do to 
take care of their own business with- 
out giving any time to conservation 
work. Gradually the importance of 
making conservation inspections has 
dwindled in the eyes of both managers 
and special agents until today little 
thought or attention is being given to 
the subject, by probably 50 percent of 
the field men and company officials 
throughout the country. This result 
has been very disappointing and dis- 
couraging to those who hoped to see 
something big and important grow out 
of the original conservation movemeit. 


Not Inspecting Other Classes 


A few months ago T. Alfred Flem- 
ing resigned as state fire marshal in 





INSURANCE TOPICS ON LIST 


Interesting Discussions Arranged for 
Annual Meeting at Atlantic City, 
April 26-29 


WASHINGTON, D. C., April 14.— 
The United States Chamber of Com- 
merce has arranged an especially in- 
teresting program of insurance discussion 


for the annual meeting of the or- 
ganization, to be held in Atlantic City 
April 26 to 29. M. B. Trezevant, the 


newly appointed head of the insurance 
division, made the announcement of 
the speakers this week. 

Bissell Will Preside 


_R. M. Bissell, president of the Hart- 
ford Fire, will preside at the insurance 
sessions. He is chairman of the insur- 


O. E. 
Niagara Fire, 


ance division of the chamber. 
Lane, president of the 
will talk on “The Relation of the In- 
surance Department to the Chamber 
of Commerce of the United States.” 

George W. Edmonds of Philadelphia, 
member of the committee on merchant 
marine and fisheries of the house of 
representatives, will speak on “Insur- 
ance and the Government.” Mr. Ed- 
monds is also chairman of the sub- 
committee which has in charge the 
framing of legislation on marine in- 
surance. 


Subjects for Discussion 


Other discussions will be: ‘Relation 
of Insurance to Business,” “The In- 
surance Factor in Foreign Trade,” “In- 
surance From the Banker’s Standpoint,” 
“Fire Waste Prevention in Canada.” 

There will also be a general discus- 
sion of the problems which are being 
faced by insurance men every day, 


may have views to present. 


Ohio to go with the National Board to 
take charge of the conservation inspec- 
tion work. It was planned to extend 
the inspections to other classes, to in- 
clude public buildings and the’ more 
important risks. This has never been 
done. In Missouri, the field men vol- 
untarily undertook the inspection of 
schoolhouses, churches and other pub- 
lic buildings, but nothing of this char- 
acter has been done in any other state. 
As a matter of fact, nearly all states 
are behind in the conservation work 
and the inspection reports are coming 
in slowly. It is now felt that some sort 
of a change will have to be made or the 
conservation movement will be aban- 
doned for lack of interest. 

Perhaps the chief objection offered by 





those who feel that the work should no 
longer be carried on, is that the men 
making elevator inspections are not 
qualified to do the work properly. It is 
pointed out that to properly inspect an 
elevator the inspector must have a tech- 
nical knowledge of the grain business. 
A manager said the other day, “These 
field men traveling in most states are 
not elevator inspectors. They do not 
know anything about elevator proper- 
ties. Most of the elevator business is 
written in the mutuals and the average 
field man very seldom has occasion to 
look over elevator property. What is 


which will be open to all persons who | 


GENERAL AGENCY ISSUE 
NOW BEFORE WESTERN UNION 


Some Companies Declare That the 
Practice Is Causing Excess Com- 
mission Payments 


PHILADELPHIA, PA., April 14.— 
The Western Union will have before 
it a question that is of interest to some 
companies. It is stated that unless a 
check be placed on the appointing of 
general agents in some of the impor- 
tant points in the west serious trouble 
will ensue. The result of this practice 
when carried to the extreme is found 
in Denver, where the general agencies 
have run away with the situation and 
even now the skies are cloudy despite 
efforts made to remedy the conditions. 
It is stated that there are two or three 
general agencies in Des Moines that 
are threatening the peace of the com- 
munity. 

Some union members are so far ad- 
vanced in their views as to advocate 
the passing of a rule that will not only 
prevent the appointment of future gen- 
eral agencies of this character but will 
force companies to discontinue present 
arrangements. The argument is made 
most of that these general agencies 
are simply subterfuges for the pay- 
ment of excess commissions in cities 
where they are located. 


Situation at Denver 


For instance, in Denver the general 
agents are paid sufficient compensation 
so that they can pay brokers or so- 
licitors what regular local agents re- 
ceive. It is said that in Des Moines 
there are companies that are receiving 
far more in premiums than their size or 
strength entitles them because of their 
general agency arrangements. 

The fear is expressed that this plan 
may be extended so that so-called gen- 
eral agencies will be established in all 
the main cities by certain companies, 
thus giving them the chance to pay 
excess commissions in cities that are 
not “excepted.” This, it stated, is 


1s 


MAY CLEAR AGENCIES 
OF MUTUAL CONCERNS 


Western Union Likely to Take 
Important Action at Its Meet- 
ing This Week 


PRACTICE BEEN GROWING 


Specialty Automobile Companies Been 
Reaping a Big Harvest Because 
of Lower Rates 


PHILADELPHIA, PA., April 14.— 
The Western Union, which is in 
semi-annual session here, will have the 
automobile situation before it and its 
action will have an important bearing 
the future of the business. The 
officers of the Western Automobile Un- 
derwriters’ Conference evidently feel 
that the most critical situation in auto- 
mobile insurance that has confronted 
the companies is at hand. They find 
that the promulgation of new 
rates whereby territory outside of 
penalty cities received a marked reduc- 
tion has resulted in much more busi- 
ness being written by local agents for 
the affiliated companies. While the 
mutuals and specialty companies have 
reduced their rates to meet the new 
order, yet in many cases the decrease 
has not been sharp enough to cause 
the local agents to favor them as in the 
past when the margin was so much 
greater. 


its 


on 


since 


Main Issue Is Commissions 


The main issue today before the 
automobile people is that of commis- 
sions. Recently the Western Confer- 
ence had a showdown on all hands, re- 
sulting in a number of confessions 
showing that companies were paying 








the curse of the automobile situation 
today, as marine companies pay 5 
percent more in non-excepted cities to 
so-called general agencies, thus giving 
them that much leverage. Evidently 
the small general agency issue is one 
that is going to be carefully considered 
at this meeting. 


elevator with a dark suit on, a derby 
hat and a fairly good outfit generally. 
He is not going to inspect a flour mill, 
carefully. If he were, he ought to have 
on a suit of overalls and go over the 
thing from stem to stern. The field men 
doing conservation work are not mak- 
ing inspections of that kind. 
simply going over the properties hastily, 
trying to find any noticeable defects and 
then sending in a report. A report from 
such men and made in this way is ab- 
solutely of no value. Nothing is being 
accomplished by reports of this kind be- 
ing made. They don’t mean anything. 
If we are going to carry on this con- 
servation work, let’s have real inspec- 
tions made. Let’s send out men who 
know how to make inspections and have 
them go over the risks thoroughly. 
Another thing, we are talking about 
this work getting the insurance com- 








happening? A field man steps into an 





CONTINUED ON PAGE 5) 


They are, 


excess commissions here and there. 
However, the most alarming situa- 
tion in the automobile field is the pres- 


ence of mutuals, reciprocals and 
specialty stock companies in _ local 
agencies that represent union and 


bureau companies for other lines of 
business. The local agents have felt 
that if they got any automobile busi- 
ness it would be necessary to represent 
; the mutuals or specialty companies be- 
| cause their rates were so much less, 
| their rating system was simpler and in 
many cases their coverage was broader. 
| This has undoubtedly caused hundreds 
' of thousands of dollars of premiums to 
bs diverted from stock company chan- 
nels. 

| Has Been Thorn in Flesh 
| 


The presence of automobile mutuals 
and specialty companies in otherwise 
regular agencies has been a thorn in 
the flesh, but the conference companies 
have not been able to combat the prac- 
tice. If the Western Union and West- 


ern Insurance Bureau assume jurisdic- 
tion over the automobile business it will 
mean that rules as to rates, commis- 
sions and practices must prevail. 
i (CONTINUED ON PAGE 44) 
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and concluding installment of the 

address delivered recently in New 
York by W. N. Bament, general ad- 
juster of the Home, on “Coinsurance,” 
including the discussion of the general 
effects of the coinsurance clause. In 
that connection Mr. Bament said: 

A question of no little interest, and 
one which is asked quite frequently, is 
whether the mortgagee under the mort- 
gagee clause is bound by the terms and 
conditions of the coinsurance or reduced 
rate contribtuion clause. A prominent 
attorney has expressed the opinion that 
the interest of the mortgagee cannot be 
affected by the coinsurance clause unless 
it is made to appear in clear and ex- 
plicit terms that the mortgagee agrees 
to be bound by the provisions of the 
clause as a part of his contract with 
the company; in other words, unless it 
be incorporated in the mortgagee clause 
directly or by reference. Another au- 
thority has expressed the opinion that 
the mortgagee would not be bound by 
the coinsurance clause as appiied to the 
value of the property, and if applicable 
at all, it would apply only to the value 
of the mortgagee’s interest; in short, 
that the words, “value of property’ 
would be construed to mean “value of 
interest.” According to. still another 
authority, the mortgagee is bound by the 
coinsurance clause as applied to the 
sound value of the property. 


H and conclu is presented the third 


Decision of New York Court 


We have here three different opinions 
from high legal and lay authorities, but 
in July, 1915, the appellate division, sec- 
ond department, of the supreme court .of 
New York, in the case of Hartwig vs. 
American Ins. Co. of Newark (154 N. Y. 
Supp. 801) (Ins. Law Journal, Vol. 46, 
page 455), rendered a decision in which 
it was held that the mortgagee is bound 
by the terms and conditions of the 80 
per cent average clause, and on April 
14, 1918, the United States district court 
for the eastern district of Pennsylvania 
rendered another decision to the same 
effect, the latter case being Pennsylvania 
Co. for insurance on lives and granting 
annuities vs. Aachen & Munich Fire In- 


surance Company (257 Fed. Rep. 189, 
Sept., 1919) (Ins. Law Journal, page 
zon). 


It will be noted that these decisions 
are in harmony with the opinion last 
above referred to, and according to the 
view of the present writer, as expresesd 
in an address delivered by him on “The 
Mortgagee Clause,” several years ago, 
they are eminently sound. 

Interpretation of Mortgagee Clause 

“The average or coinsurance clause is 
a part of the contract with the mort- 
gzagee himself, and when he accepts the 
policy with this provision therein it is 
his own act; he should be as much bound 
by it as by the amount of the policy, 
date of expiration, and description of 
the property. This imposes no hardship 
upon him; his interests are not placed 
at the mercy of third parties, and the 
arguments advanced against the opera- 
tion of the contribution clause do not 
apply. He can insist upon insurance 
payable to himself being taken out equal 
to the necessary per cent of the value 
of the property, and thereby secure ab- 
solute protection, and it is the rule with 
certain large loaning concerns to insist 
upon this in order to meet the require- 
ments of the clause, unless they regard 
their security as ample without it. If, 
however, extraordinary improvements 
or repairs are made to the building after 
i policy is issued, without the knowledge 
of the mortgagee, thereby materially in- 
creasing the value of the property, this 
would be an act of the owner, by which 
the mortgagee would not be bound.” 

The phrase, “For account of whom it 
may concern,” and its running mate, the 
“Commission or In Trust Clause,’ have 
probably been in use for a century or 
more, yet it may well be doubted 
whether many of the insuring public, or, 
in fact, any considerable proportion of 
those engaged in the business of fire 
insurance, are aware of its far-reaching 
effects. It certainly is not generally 
known that if the policy of a warehouse- 
man or other bailee contains the com- 
mission clause he cannot first reimburse 
himself for his own loss from the insur- 
ance fund, but that if underinsured, 
whether he. be legally liable or not, he 
must prorate the amount collected with 
such bailors as may adopt his insurance 
after the loss has occurred, although he 


COINSURANCE CLAUSE EXPLAINED 








oe a Ses cow, 
will have a lien against the amounts 
due the respective bailors for advances 
or charges, if any, that may have ac- 
crued, 

Unintentional Generosity 


If in addition to the broad coverage 
created by the use of the above and kin- 
dred phrases the policies contain the co- 
insurance or average clause, the insured 
is liable to still greater embarrassment 
by reason of his undoubted uninfential 
generosity. In the first instance he may 
sustain a loss on account of the mere 
fact that he is underinsured, but if coin- 
surance conditions be present he may 
sustain an additional loss by reason of 
the value of all property in his custody 
being included for coinsurance purposes, 
thus reducing the amount that would 
otherwise be collectible. This applies 
to a railroad company or other common 
carrier, a warehouseman or other bailee, 
also to a hotel proprietor or householder 
who includes in his policies the property 
of his guests and servants. There is 
such a thing as the insured having a pol- 
icy too broad in its cover for his own 
good. 

Is Entire Value Included? 


A very nice question suggests itself 
in this connection, and that is whether 
the entire value can in all circumstances 
be included for coinsurance purposes 
under the broad, unrestricted commis- 
sion clause. If claim is made for damage 
for any portion of a bailor’s goods, the 
entire value must of course be taken into 
consideration, but if (1) the bailor has 
specific insurance sufficient to cover his 
loss, or (2) if his goods are not in- 
volved in the fire and there is no neces- 
sity for him to ratify the bailee’s insur- 
ance, or (3) if the bailee has no lien 
against the goods and no personal lia- 
bility, can this value be included for co- 


insurance purposes? There is not, to 
the present writer’s knowledge, any 
recorded case involving this question, 


but some very strong arguments can be 
advanced in support of the view that 
the value of the bailor’s goods in such 
circumstances should not be included. 


Restricted Commission Clause 


The new advisory mercantile form re- 
cently adopted ‘both in the East and in 
the West contains the restricted commis- 
sion clause, which only covers goods 
belonging to others, provided the in- 
sured is legally liable therefor. Some 
difficulty may be experienced at times in 
determining whether or not a legal lia- 
bility exists, but this new form which 
is intended to prevent the indiscriminate 
adoption or appropriation of the bailee’s 
insurance by others should be generally 
acceptable to the mercantile world. 
Without discussing the reasons, it is 
suggested in passing that this form 
might be improved by adding the words, 
“at the time of the fire,” and making it 
read: “Provided the insured is legally 
liable at the time of the fire.” 

There is an admonition on the back 
of both the old and new standard poli- 
cies, which if heeded would save the ad- 
justers, the brokers, the companies and 
the insured no end of trouble, and en- 
able the Committee of Seventeen, appor- 
tionment experts, who were appointed 
several years ago to prepare a universal 
rule of apportionment, to adjourn sine 
die. It reads as follows: 

“It is important that the written por- 
tion of all policies covering the same 
property read exactly alike. If they do 
not they should be made uniform at 
once.” 


Noneoncurrence Always Undesirable 


Nonconcurrence is always undesirable, 
and it is particularly so when the poli- 
cies contain the coinsurance or average 
clause. The insured may have insur- 
ance in the aggregate for an amount in 
excess of the sound value of his prop- 
erty, but may by reason of noncurrence 
be compelled to stand a portion of the 
loss himself. If the policies cover blan- 
ket in two or more buildings, subject to 
the average or coinsurance clause, and 
the average distribution clause is also 
inserted in any of the policies, it should 
be inserted in all. 

A single illustration will be sufficient 
to demonstrate the possible adverse ef- 
fect upon the interests of the insured 
when coinsurance is present in noncon- 
current policies: 

Sound Specific Blanket 

Value Loss _ Ins. Ins. 
Stock ....$10,000.00 $8,000 $6,750 ....... 
Machinery. 12,222.22 none 3,250 $10,000 





90 per cent coinsurance clause in all 
policies, 

90 per cent of $22,222.22 equals $20,- 
000. 


Effect of Coinsurance Clause 


If there were no coinsurance clause in 
the policies it is evident that the loss on 
stock under the rule laid down in the 
case of Page Bros. vs. Sun Insurance 
Oftice (74 Fed. 203; 20 C. C. A. 397), would 
be apportioned as follows: 





Insures Pays 
Specific policy ....... $ 6,750.00 $3,223.88 
Blanket policy ...... 10,000.00 4,776.12 
TIRE: S50 gd done coe $16,750.00 $8,000.00 


But the liability of the blanket policy 
is limited by the operation of the 90 per- 
cent coinsurance clause to 10,000/20,000 
of $8,000, or $4,000, which is $776.12 less 
than the amount shown in the above 
apportionment; hence the insured loses 
$776.12 by reason of the operation of the 
coinsurance clause in the blanket policy. 

If the average clause in use in the 
state of New York were attached to the 
policies, the advocates of the limited lia- 
bility rule would apportion the above 
loss as follows: 

Coinsurance limit of stock insurance, 
6,750/9,000 of $10,000, $6,000. 

Coinsurance limit of blanket insurance, 
10,000/20,000 of $8,000, $4,000. 

Apportioning the loss on the basis of 
these coinsurance limits of liability, the 
stock insurance would pay 6,000/10,000 
of $8,000, $4,800. 

The blanket’ insurance 
4,000/10,000 of $8,000, $3,200. 


would pay 


Difference in Apportionment 


It will be seen that under the rule 
laid down in the Buse case the insured 
would collect his entire loss, whereas 
under the first apportionment he would 
lose $776.12. The decision in the Buse 
case would have greater weight if it 
had been rendered by the Court of Ap- 
peals instead of by a lower court; in 
fact, it wouid then be controlling in the 
state of New York. 

There is a popular misconception re- 
garding the 80 percent coinsurance 
clause. Many persons have the impres- 
sion that if an 80 percent clause of what- 
ever form is attached to the policy they 
cannot collect more than 80 percent of 
the loss, no matter how much insurance 
they may have, Nothing is farther from 
the truth. It is exiomatic that if the loss 
equals or exceeds the percentage named 
in the clause the insurer is liable for 
the entire loss up to, but, of course, not 
exceeding, the amount of insurance, and 
the amount collectible is not affected in 
the slightest degree by the coinsurance 
clause. 


Increasing or Decreasing Values 


There is another thing in connection 
with the operation of the coinsurance 
clause that is also axiomatic. If the loss 
is to be settled on an agreed percentage 
of the total sound value of the property 
(but not otherwise) the sound value may 
be increased or decreased to any extent 
that the insured may desire, and it will 
not alter the amount collectible from the 
insurers, so long as the coinsurance 
clause remains operative. If, however, 
in his desire to escape the operation of 
the coinsurance clause, the claimant 
should insist upon the sound value be- 
ing reduced to such an extent as to 
render the coinsurance clause inopera- 
tive, it would result in his undoing, and 
he would collect less than he otherwise 
might. The same is also true if both 
the sound value and the loss are either 
increased on account of appreciation, or 
decreased on account of depreciation, by 
the same percentage. 


The following will illustrate this 
point: 

EN EINE Sod ne, sine 9 050 259. 9s eS $20,000 
ee eS Se eee ee 10,000 
Loss 40 percent of value...... 8,000 
80 percent clause. 

Company pays 10,000/16,000 of $8,000 


or $5,000. 
2. Increase value and loss 40 percent: 


SCTE WHRER yho aul Sem sire: Onhenes $28,000 
i |) ee eee re ee a 10,000 
Loss 40 percent of value...... 11,200 


80 percent clause. - 

Company pays 10,000/22,400 of $11,200 
or $5,000. 
3. Decrease value and loss 40 percent: 


QUA SUBIC bias is 2650e ws ohcbrnie + 08g $12,000 
MU OMNIS cs, 255 a nl oid ys erate ee ea old's 10,00¢@ 
Loss 40 percent of value...... 4.800 


80 percent clause inoperative. 

Company pays $4,800. 

Question of Massachusetts Rider 

Several years ago the question arose 
as to whether a coinsurance rider at- 


tached to the Massachusetts standard 
form of fire policy violated the statute 


of that state prescribing such standard 
form and providing for adding to or 
modifying the provisions contained 
therein, and it was held that it did not, 
and that the coinsurance clause was per- 
missible. (Quinn vs. Fire Assn., 180 
Mass. 560; 62 N. E. 890; 31 Ins. Law 
Journal 460; Mass St. 1894, C 22, Sec. 60.) 
This decision would seem to suggest the 
permissibility of other riders to the Mas- 
sachusetts policy under the standard pol- 
icy law of that state. 

In Louisiana, in the case of Simon ys. 
Queen Ins. Co. of America (120 La. 477: 
45 So. 396), it was held that the valued 
policy law of that state did not prohibit 
the use or application of the old coin- 
surance clause, but since this decision 
was rendered the law has been changed 
so as to limit the application of the 
clause to policies covering personal 
property. 


“Other Insurance” Provision 


Is the coinsurance clause a waiver of 
the “other insurance” provision in the 
printed conditions of the policy? It has 
been held that the old coinsurance clause 
does not supersede a provision that the 
policy shall be void in case of other 
insurance, particularly when that policy 
itself is for an amount in excess of the 
stated percentage of the vaiue of the 
property (Cutler vs. Royal Ins. Co., 70 
Conn, 566; H O Atl. 529; 41 L. R. A. 159). 
It would, however, appear to be a harsh 
rule which would require the insured 
to maintain insurance to the amount of 
a stated percentage of the value of the 
property, and which would render the 
policy void if in an honest effort to meet 
the requirement he should happen to 
exceed the percentage named, and it 
may well be doubted whether such a 
rule would be generally applied by the 
courts. 

This question, however, ean hardly 
arise in connection with the average 
clause or reduced rate contribution 
elause, inasmuch as these are simply 
provisions restricting liability and do 
not require the insured to maintain any 
stated percentage of insurance, There- 
fore, if the insured takes out other in- 
surance it is incumbent upon him to 
have a permit endorsed on the policy. 
if it contains the average or reduced 
rate contribution clause, and it would 
certainly be advisable for him to have 
such endorsement made if the policy con- 
tains the old coinsurance clause. 


Discredits All Old Rules 


It would be interesting to give fur- 
ther consideration to the effect which 
coinsurance conditions may have upon 
the apportionment of losses in cases of 
nonconcurrence, but this is a. subject in 
itself, and beyond the purview of this 
pape”. It is sufficient to say that the 
advent of coinsurance has tended to dis- 
credit in a measure all the old rules for 
the apportionment of losses under non- 
concurrent policies, and that there is 
open to some inquiring mind or inven- 
tive genius of the future the opportun- 
ity of discovering what the present gen- 
eration of adjusters has seemingly been 
unable to discover, and that is a rule 
which, although it may not be univer- 
sally applicable, will generally serve the 
ends of justice under present underwrit- 
ing conditions. 


Oxwelded Tank Holds Tight 

Out of the debris of a $400,000 fire 
that swept two blocks of Tampa’s in- 
dustrial district last December practi- 
cally the only salvage was a 12,000- 
gallon oxwelded oil storage tank, which 
was afterwards found intact excepting 
for dents and scars that were later re- 
moved. Inspection showed that the ox- 
welded seams held tight at every point, 
no leak developing anywhere in the 
welds. 

The tank contained 5,000 gallons of 
gasolene at the time of the fire. When 
the platform supporting it was con- 
sumed the tank fell to the ground, 
smashing a 5-inch outlet pipe. Roofing. 
beams and framework fell in and burned 
on top of the tank. Also a brick wall 
of an adjacent building collapsed, hurl- 
ing tons of the brick on the conical top 
of the tank and bending the cone head 
below the level of the top tank ring. 
The tank was located approximately in 
the center of the burned area. 

This example of the strength and en- 
durance of oxwelding is noteworthy be- 
cause the unusual shocks and strains to 
which the tank was subjected and be- 
cause the tank itself is typical of ox- 
welded structures of the kind. It was 
constructed on the premises, where only 
a two-foot clearance was allowed, mak- 
ing the work unusually difficult. The 
tank is in service today, as good as the 





day it was finished. 
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AGREE TO ARBITRATE 
ADJUSTMENT DISPUTES 


National Board Adopts Plan to 
Settle Questions as to In- 


dividual Liability 


WILL SAVE _ LITIGATION 


New Plan for Cases Where Liability 
to Claimant Is Clear, But Appor- 
tionment in Doubt 


NEW YORK, April 13.—Another 
progressive move on the part of the 
National Board, and one that if 
erally followed will not only 


gen- 
effect a 
saving in the expense accounts of the 
fire insurance companies, but will en- 
hance the standing of the business with 
the insuring public, is the adoption of 
a plan for the arbitration of disputes 
between companies loss adjust- 
ments. Each year hundreds of in- 
stances occur in which the 
forced to await the 
fectly legitimate 


over 


assured 
payment of per- 
losses, through the 


inability of the interested fire insur- 
ance companies to agree upon their 
individual liability and the cases are 


taken to court for decision. The major- 
ity of disputes of such character arise 
irom one of three primary causes 

“Non-concurrent policies. 

“By reason of fire occurring at the 
time of, or shortly before the expira- 
tion of certain policies and the at- 
taching of others. 

“Due to matters concerning c 
tion of policies 
premises.’ 


cancella- 
covering the same 


Cuban Sugar Case an Instance 


A recent notable case in point was 
the several million dollar loss suffered 
upon sugar stored in Cuban warehouses 
by the Cuban Sugar Company. Two 
sets of policies covered upon the risk, 
their non-concurrency leading to well- 
nigh limitless complications. The mat- 
ter was finally submitted to the decision 
of three eminent lawyers, Charles E. 
Hughes, former supreme court justice, 
being chosen as umpire. The plan now 
in force by the National Board—v75 
percent of its membership giving en- 
dorsement thereto—is the direct result 
of a resolution adopted by the associa- 
tion at its annual meeting last May, 
approving the suggestions of the com- 
mittee on adjustments, ‘that a method 
of arbitration be established under the 
auspices of the National Board, to 
which shall be referred the adjudication 
of such cases where liability, so far 
as the claimant is concerned, is not 
disputed, but where there is a dispute 
as to the method of apportionment 
among the companies interested in the 
case.” 

Pay in Full Liability 
It is intended that in all cases sub- 


mitted the interested companies pay to 
the committee on adjustments the full 


amount of their possible liability, 
thereby permitting the assured to 
make prompt recovery, following 


which the question of individual com- 
pany liability may be determined, when 
‘any company has paid too little shall 
reimburse the company or companies 
which have paid too much.” 

in deciding cases submitted legal 
advice is required, it shall be fur- 
nished by the disputants from sources 
Me than counsel for the National 
Board. Any member feeling that the 
interests of his company cannot be 


satisfactorily protected by arbitration ‘ 


is at liberty to refuse to submit same, 
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“INDUSTRIAL DEMOCRACY” AT WORK 








cago, the insurance breker, has 
always taken a keen interest in 

fire prevention work. During the war 
he volunteered his services and was 
assigned to fire prevention work in the 
various cantonments and government 
enterprises. He ran across an inter- 
esting feature in his fire prevention 
activities the other day which can well 
be emulated by other large enterprises. 
Mr. Goodard tells the story himself 
as follows 

An interesting instance of efforts in 
the direction of improved fire protection 
originated by the workmen themselves 
was recently brought to my attention 
while attending a meeting of the “Sen- 
ate” of a large manufacturing plant. 

“Industrial Democracy” provides for a 
system of plant management which af- 
fords representation by all employes. It 
is based upon the form of government 
of the United States and affairs are ad- 
ministered by a cabinet consisting of 
executive officers, a senate consisting of 
heads of departments and foremen, and 
a house of representatives consisting of 
representatives elected by the workmen 
and office force. Many of the affairs are 
acministered by the medium of commit- 
tees and one of the permanent commit- 
tees is the joint safety committee of the 
senate and house. At the senate meet- 
ing referred to, the following report was 
adopted: 

“The safety committee, in their report, 
suggested that the senate be asked to 


(Cease, th GODDARD of Chi- 


but having submitted shall be bound 
by any award rendered. 

The form adopted for submission of 
cases in dispute reads: 


“Whereas certain differences and dis- 
putes have arisen between the ——-—— In- 
surance Company of and the 
———— Insurance Company of — per- 
taining to liability for loss incurred on 
premises located at — in the city or 
town of — . state of ————., the mat- 
ters in dispute being more 
forth in a statement hereto attached, and 

Whereas, the said ———— Insurance 
Company and Insurance Company 
are desirous of effecting a settlement of 
the differences and dispute aforesaid 
without resorting to an action at law or 
in equity; 

Now, therefore, the said ———— Insur- 
ance Company and Insurance 
Company hereby mutually agree to sub- 
mit to the abitrament and award of arbi- 
trators appointed by the Committee on 
Adjustments of the National Board of 
Fire Underwriters, the aforesaid differ- 
ences and disputes and agree upon the 











award made in pursuance of this sub- 
mission. Each of the said companies 
hereby agrees to consider itself bound 


and to be bound to pay any amount de- 
termined to be due from it and otherwise 
to comply with the condition of the said 
award as rendered, pursuant to this sub- 
mission, by the arbitrators appointed by 
the Committee on Adjustments of the 
National Board of Fire Underwriters. 














Dated at ———— this — day of 
atseeneedaitienants , = 
— -—_———Insurance Company. 
By 
ee Insurance Company. 
By 





Much Credit Given to Lock 


For this latest admirable move on 
the part of the National Board a large 
share of credit must be given Frank 
Lock, United States manager of the 
Atlas of London. Admittedly one of 
the soundest. thinkers in fire underwrit- 
ing circles, Mr. Lock for many years 
has given special attention to loss un- 
derwriting practices, and has stead- 
fastly and most successfully worked 
for their improvement. More than any 
other single executive he is responsible 
for the launching of the General Ad- 
justment Bureau, of which he was the 
first president. Mr. Lock had been 
chairman of the committee on adjust- 
ments of the National Board for years, 
and last May, as a member of the same 
committee, although not its chairman, 
presented the report favoring the crea- 
tion of an arbitration board, which 
suggestion has now been carried into 


consider the advisability of having a city 
fire department alarm box situated on 
12th avenue, so that in case of fire the 
alarm could be given instantly. 

“Senator Ohrt suggested that it would 
be a good idea to have all employes 
fully posted in regard to the location 
and use of the various types of fire fight- 
ing apparatus available. 

“Senator Perrin suggested that in ad- 
dition to this a fire drill should be prac- 
ticed so that in the time of trial the men 
would know just what to do. 

“Senator MacNicoll suggested that the 
management request the city fire chief 
and his assistants to come down to one 
of the mass meetings of the employes, 
demonstrating at that time the proper 
use of the fire fighting apparatus we now 
have and at the same time familiarize 
themselves with the locations of our pat- 
ent extinguishers, hose reels, fire bar- 
rels, ete. for it was felt that this 
knowledge would be a big help to the 
department in case of a fire.” 

The fact that these suggestions origi- 
nated with the workmen themselves 
makes it probable that instruction in 
the use of fire fighting appliances will 
be taken more seriously than would be 
the case had the suggestions come from 
the management or an inspector and the 
same beneficial result of ‘Industrial 
Democracy” is observed in connection 
with prevention of industrial accidents, 
the experience indicating that, given an 
opportunity to voice their sentiments, 
the workmen will show initiative in the 
direction of the preservation of life and 
property. 


effect. Progressive as have been the 
measures already adopted for the han- 
dling of losses, Mr. Lock looks for still 
further improvement and is steadfastly 
working toward the attainment of that 
end. 


CONSERVATION PLANS 
ARE TO BE REVISED 





clearly set | 


(CONTINUED FROM PAGE 3) 


panies in touch with the public. I can’t 
see that it is. A special agent goes to 
a town where there are a couple of 
elevators, looks them over in a few min- 
utes, writes up a report and leaves town. 
What does the public know about this? 


| The work is given no publicity. No 
! . . . 
notice appears in any paper and if we 


are seeking any credit on this work, we 
are failing to get it. The public has no 
idea that the fire insurance companies 
are carrying on this conservation inspec- 
tion work. Nothing has been done to 
educate the public regarding it. There 
is no publicity being given to the work. 
We are not cementing relations with the 
insuring public, because the insuring 
public has no idea that we are doing 
anything of this kind.” 


Too Busy for Inspections 


The fire insurance officials who have 
been most interested in the conservation 
movement are convinced that the work 
should not be dropped at this time. It 
is recognized, however, that it is going 
to be difficult to get the fullest coopera- 
tion of field men this year. Agents are 
so active and so much business is being 
written, that field men have all they 
can do to handle their regular work. To 
undertake conservation inspections is 
almost beyond many field men who are 
up to their ears in work as it is. When 
field men who are so situated go to 
their managers and ask what should be 
done, the manager usually tells them to 
take care of their own work first. In 
this way the conservation inspections 
are indefinitely postponed with a result 


that very little conservation work is 
being done. 
Will Change Plans 
Seemingly, the conservation work is 


being shelved, not because there is less 
belief in it than before, but because 
there is no time to do it. The companies 
have seen this situation go from bad 
to worse and will attempt at the meet- 
ing in New York this week to effect 
some change whereby the _ inspection 
work will pass from the hands of the 
field man to a corps of inspectors, giv- 
ing their entire time to the work or a 
revision of plans will be made so as to 





not allow the conservation work to suf- 


WESTERN UNION IS 
HOLDING ITS MEETING 


President A. G. Dugan Calls At- 
tention to the Present 
Spirit of Unrest 





EXPENSE RATIO GOES UP 


Lessons in Fire Prevention Must Be 
Given the Public in Every 
Possible Way 


BY GEORGE A. WATSON 


PHILADELPHIA, PA., April 14.— 
The Western Union is’ in semi-annual 
session in this city. There are not very 
many live issues coming up this year, 
but probably the most important will 
be the resolution authorizing the 
Western Union to assume jurisdiction 
over the automobile business, thus put- 
ting in force the agency rules 
non-affiliated companies are 
sented by an agency having union com- 
It is stated that if the Union 


where 


repre- 


panies. 

agrees to assume jurisdiction over 
automobile business the Western In- 
surance Bureau at its forthcoming 
meeting will take similar action... An- 


other question coming up is the growth 
of small general agencies and an effort 
will be made to curtail this practice, it 
being contended this results in excess 
commissions. 


President Dugan’s Address 


President A. G. Dugan in his address 


today referred to the death of Secre- 
tary Alfred F. Howard of fhe Granite 
State Fire and John H. Stoddart of 


the New York Underwriters. He also 
spoke in tribute to the work of Wil- 
liam S. Warren, who recently retired 
as western manager of the Liverpool & 
London & Globe, and John Marshall, 
who was former president of the West- 
ern Union, and was promoted from the 
western managership of the Fireman's 
Fund to the vice-presidency and took 
up his residence in San Francisco. Con- 
tinuing his address, he said in part: 
Seareity of Labor 


One of the most serious problems con- 
fronting the companies today is the 
scarcity of efficient help for office and 
field and the unrest that is manifest in 
all directions. Requiring as they do a 
certain technical training, the ranks of 
our field and examiner forces have never 
been overcrowded and the large growth 
in business during recent years has re- 
sulted in an actual shortage. 

To remedy this condition it is pro- 
posed to institute an insurance and en- 
gineering course in connection with 
some of the technical colleges with 
scholarships. or assistance in other form 
to be furnished by the companies. The 
plans have not been fully developed, but 
you will hear a report on the subject 
at this meeting. 


Spirit of Unrest 


The spirit of unrest which is abroad 
in the land is perhaps the inevitable 
result of war, but this should not deter 
us from holding fast to our ideals. In 
meeting the new conditions we should 
remember that there is still in this 
country a very large residue of the old 
American qualities of courage, common 
sense and fair play. 

The problems of the local agent are 
manifold and merit our best thought in 
the efforts we should make in helping 
to properly solve them. Certain it is 
that the doctrine of service which is now 
being so freely disseminated must take 
on a new meaning, It won't do to ex- 
pect the other fellow to reform and fail 
to see the opportunities of improving 
our own methods. 

The fire irsurance companies have 
many things to their credit which they 
can justly be proud. but if we are to 





fer, 


(CONTINUED ON PAGE 44) 
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FIRE INSURANCE BY STATES 








Figures on Premiums and Losses for 1919 in the 
Various Commonwealths 
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FIREMAN’S FUND 


INSURANCE COMPANY 


FIFTY-SEVENTH ANNUAL STATEMENT, JANUARY |, 1920 


(Including additional capital of $1,500,000 and surplus of $750,000 paid in March 31, 1920.) 


ASSETS 


Bonds and Stocks 

Real Estate 

Loans on Mortgages 

Loans on Collateral 

Cash in Bank and Cdapeiis s Offices 
Premiums in Course of Collection 
Premiums on Notes 
Re-Insurance Due on Paid Losses 


Cash Capital and Surplus (paid in March | 


31, 1920) . 
All Other Assets 


LIABILITIES 


Losses in Process of Adjustment . 
Reserve for Unearned Premiums . 

All Other Claims and Demands 
Reserve for January Dividend . 

Cash Capital . . . 

Surplus Over Capsical si All Biakiilidan: 


$11,051,166.62 
417,500.00 

1 ,872,814,35 
91,673.99 
2,/17,865.14 
3,518,048.03 
177,882.73 
8,481.06 


2,250,000.00 
155,421.03 


$22,260,852.95 


$ 2,307,185.95 
9,895,543.90 
918,354.64 
90,000.00 
3,000,000.00 
6,049,768.46 


$22,260,852.95 


The asset of which the Fireman’s Fund is proudest is the 
friendship and loyalty of the thousands of its agents. 


HEAD OFFICE 
SAN FRANCISCO 
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BEFORE IT IS 100 LATE! 


HE time for the writing of 

Hail insurance is going fast. 

The big bulk of it is writ- 
ten in the Spring. Are you 
getting your share of the pre- 
mium income from this profit- 
able line? 


It is not too late to hook up 
with a good hail writing organ- 
ization and get a big piece of 
business by protecting the 
farmers in your community 
against the destruction wrought 
by hail on growing crops. 


Five of the best stock companies 
are represented by A. J. Shaw 
General Agency covering the 
states of Kansas, Oklahoma, 
Nebraska, Colorado, New Mex- 
ico, and Wyoming. If you are 
in this territory you may make 
from $1000 to $2000 in com- 
mission in the next five or six 
weeks as many of our agents 
did last year. But you must 


ACT QUICKLY 


Write 








A. J. Shaw General Agency 


Hail Insurance Building 


McPherson, Kans. 
























































Prems. Losses 
aperiat, N.- Ys -....5 3,575 1,797 
Jowa National ...... 1,176 885 
NON ache o Ging ode c's e 33,582 31,958 
Lumber Mut., Mass. 10,494 45 
Lumbermen’s Mu, O. 14,481 2,120 
London, Eng ‘ 51,408 19,461 
L. 56,518 28,011 
Lon. & Lan.. 14,422 1,994 
EADGEtY, BAO... 0 <<<. 55.0 1,171 278 
Law Union & Rock.. 7,454 8,125 
Mech. & Traders.... 35,401 15,080 
Marine, Eng....... 2,150 1 
NS ss oo one ntlx cia 10,144 3,482 
Md. Motor Car, Md.. 3,540 45 
Mercantile, N. Y.... 20,066 8,984 
Mich. Millers ....... 6,771 30,513 
Mitw. Mech. ......3:... 23,790 5,392 
Minn. are Bt. 44% eel... ate 
ENS ee ae | eae 1,809 1,154 
Marquette Nati. aes 4,435 3,827 
Merchants, N. Y.... 15,788 7,869 
Michigan F. & M... 12,718 10,032 
North Branch, Pa... 1,971 2,002 
Norske Lloyd ...... 32,862 94,898 
Northern, Russia 7,324 9,547 
Norwegian Assur. .. 7,927 39,979 
i). es 87,463 41,957 
National, Ct. ....... 253,031 127,306 
|N San ee ee 12,201 5,241 
| National, France ... 15,892 7,931 
| New Hampshire ‘ 17,598 20,372 
| National, Denmark.. 18,042 20,353 
Netherlands ........ 10,251 473 
Northern, Eng...... 45,031 15,980 
National Liberty.... 29,088 7,261 
Natl Union, Pa..... 45,094 21,240 
Nowark, WN. .d....... 24,922 12,460 
North River ....... 32,620 11,425 
Nordisk Reins. ..... i re 
‘Se A Se AS cee 45,135 24,897 
Norwich Union : 37,513 13,673 
Old Bay State...... 1 He 8 278 
ee ere 16,639 6,551 
ie. ae ie i 9,389 4,081 
get Cs eae eee 38,276 21,453 
Preferred Risk ..... 3,061 166 
Pa, Lumb’s Mu. 10,149 35 
it) fey ee 62,643 20,312 
)Patermele .....2... 23,157 14,998 
Phoenix, Eng ...... 54,876 22,683 
ay OU ee 21,073 4,399 
ese ee 6,909 2,357 
Phenix, France f 15,892 7,931 
Prud. Re- & Coins.. 30,309 17,063 
Phoenix, Ct. .sece.. 55,250 11,698 
DO. a on oan 4d 9: 74,739 39,876 
Retail Hardware ... tuaee: * sages 
PEELE © racae'e score oe ows 94,702 36,706 
Russian Reins. . 6,340 6,293 
Rhode Island 18,376 5,907 
RGUAIO. O.. 64.0506» 4,982 382 
Reins, Salamandra.. 22,022 3,691 
Royal Week... . 2.62. 18,983 10,603 
Reliance, Pa........ 25,060 18,628 
ES 6 ae 120,335 84,480 
Standara, Ct. -..... 14,801 9,249 
Svee. FS Ge Tay ocicsex 21,191 11,406 
Ee alg Ss a aera 24,534 11,767 
Salamandra ........ 82,800 35,218 
Second Russian..?.. 17,492 12,261 
Skandinavia ....... 94,254 15,039 
US ae 63,686 26,506 
SWAns TLSING..... ..0ss 31,850 15,203 
South Carolina ..... 3,500 1,635 
Springfield F. & M.. 119,113 61,300 
Sterling, Ind. ...... 26,087 19,548 
St. Paul, F. & M. .. 82,485 32,078 
Scandinavian Amer.. po | ee 
CED, so seo ntrew s 23,163 12,864 
Scot. Un. & Nat..... 40,386 8,122 
NE ik 5 Sine a ein marae 210 17 
gyi See Siar a | eerie 5,788 1,378 
Union & Phoenix 
Umieom, MS. .cicscss 8,411 4,51 
Union, France ...... 12,356 10,890 
Union Hispano ..... 8,742 10,400 
Deten, CHrine °i<.5. 0. 13,400 27,465 
Union Marine, Eng.. fer 
United States Sa ePavaee 30,501 15,432 
iio a, eee rane 30,970 11,744 
United Amer., Pa.... 4,034 698 
Westchester «...<... 45,344 21,707 
Wheeling, W. Va 27,384 4,989 
Western, Ont. ...... 17,530 22,465 
WE GRMOAT 5. techs i.5-<ae 3,844 8,008 
Western; PAs 16 60.i<« | ee arr 
WISCONSIN 
iiciogtenies ) 
Amer. Alliance....F 77,768 12,999 
Amer. Alliance....M 1,318 42 
Amer. Alliance..Tor 2,344 271 
MEM. os ow So be eee F 47,304 13,876 
le renee, | 4,918 75 
OEE ne. oc ch oe ote 1,145 194 
American, N. J..... 211,472 75,882 
American, N. J.... 17,391 5,018 
American, N. J... 56,948 7,110 
Am. Eagle, N. Y...F 830 204 
Am, Eagle, N. Y... 47,908 24,334 
Am. Eagle, N. Y. .T 1,453 40 
Atlantic Mut. .. 2,794 39 
Amer. Natl. O..... 14,547 3.386 
Amer. Natl., O..... 343 597 
Amer. Natl., O... 371 18 
Agricultural ...... F 66,359 23,071 
Agricultural ..... M 1,019 3,407 
Agricultural ....Tor 2,017 113 
Ajliance, Pa, ...... F 25,895 7,740 
ADMENCS, PA, «<2. M 1,144 2,554 
Alliance, Pa, ....Tor 1,362 108 
ne se F 237,073 99,929 
BEG 6s esetocaee M 15,178 9,276 
a. METRE EET Tor 21,447 1,074 
Amer. Drug. O....F 4,419 20 
daa DT 16s 208s Kr 389 ci 
Arkwright Mut. ..F 8,025 233 
Amer. Cent., Mo...F 47,931 19,971 
Amer. Cent., Mo...M 45 —1,081 
Amer, Cent., Mo. Tor 2,422 185 
Amor. Inter. -...... F 4,651 1,068 
Assur. Co, of Amer. __...... & stad 
BUCUE 2. cvevicnes F 10,174 3,134 








MEN Mok. 3s oa Ri we F 
PORE, 9) Saree ie om 

; Ss. a Tor 
PLL eee F 
Amer. Motor .....M 


Amer, Mut,, R. L..F 
Bankers & Ship....F 
Bower City Mut...F 
Brit. & For. Ma....M 
SEED a 6 corte s org F 
Baltimore Mut. .F 
Boston Mfrs, Mut. .F 
Boston F 


WOOO. 6 6 688 s-0s bee 
eee To 
Blackstone Mut. ..F 
Baraboo Mut. ..... 

PREIC, ATMO, cst e 

Cr. City Ltd. Mut. F 
Com. -TIRIOR. ..... 5% F 
Commi. Union ..... «.< 3s 
Colonial, N. Y.....F 
COMM. WIPO, cei cok 

Conn. Bire -s . isis. M 
Ce kg a = 
Com. WRIGOR  o.00s<< F 
Com. WRIONR 2% ix: M 
Coml. Union ....Tor 
Cent. Mfrs. Mut...F 
Cent. Mfrs. Mut...M 


2 ae A. Rie ee F 
Clumbian, Ind. ...F 
Columbian, Ind..Tor 
Camden, N. J FE 
Camden, N. 
Camden, N, 
Caledonian 
Caledonian .. 
Caledonian ... 
Cont’ntal, 1 BER PR 
Cont’ntal, N. Y....: 
Cont’ntal,. N.. Y..«.Tor 

Cant. Dire. os iae F 

Catit, Fite ..%«:5:« 5. Tor 
Century, Scotland .F 
Cleveland Natl. ...F 
Cleveland Natl. .Tor 
Columbian Natl. yg 
Columbian Natl.. ‘Tor 
Commerce, N. Y...F 
Concordia 





Concordia ........M 
Concordia ..... 0% Tor 
Columbia, N, J. ...F 
Columbia, N. J. ...M 


Columbia, N. J. .Tor 


COON, Ae 55k Shes F 

COUmGy, FRy..wis <5 Tor 

Cotton & Woollen 
Mere: Bit. sad 3:8 


Campbellsport Mut. F 
Cent. Nat., Ie. 1.660 
Cent. Nat., Ia. «<. *'M 
Cent. Nat.. Ta. aie 


Citigens, MO... s.6:2.< 

Citizens, Mo. ....Tor 
Com’nw’lth, N. Y...F 
Com’nw’lth, N. Y..M 
Com’nw’'lth, N. Y.Tor 


Canners Ex. Inter..F 


Citizens Mut., Wis.F 
Com, “DRUG. «os. 5%% F 
Capital City Mut. 4 
Detroit F, & M..... 


Detroit F. & M.. M 
Detroit F. & M...Tor 
Deforest Mut. .....F 
Druggists Mut.....F 
Equitable F. & M..F 
Equitable F. & M. 'M 
Equitable F. & M..T 
Economical Mut. .F 
Kureka F. & ieee 
Eureka F. & M...Tor 
Eagle S. & B. D...F 
Knterp’se Mut.R.L.F 
Fireman’s Mut. ...F 
Firemen’s Fund...F 
Firemen’s Fund...M 
Firemen’s Fund ...T 
Fire Assn. F 


OC ae | re M 
PO FOO, | o5 3 ives Tor 
Fidel.-Phenix ..... F 


Fidel.-Phenix ....M 
Fidel.-Phenix ..Tor 
Federal, N. Y¥ 
Firemen’s, N. J.... 

Firemen’s, 1 er ee | 
Firemen’s, N. J..Tor 
Franklin, Pa. .....F 
Franklin, Pa, 
Franklin, Pa. ...Tor 
Furniture Dirs.....F 
Farmers, Pa. F 
Fitchburg Mut. ...F 
Kall River Mfg....F 
I’ed. Union, Dl.....F 
Fed, Union, Ill.....M 


General, Wis, ... ss 
German Mut, ..... F 
Gt, Amér:, No ¥ 2 
Gt. Amer., N. Y....M 


Gt. Amer., N. Y..Tor 
REPOS, PG | iie's ow alee 

SE oo: ae ae Tor 
Globe & Rutgers..F 
Ger. Mut. Fire..... F 
Granite State ....F 
Granite State ...Tor 
Grant Co. Mu., Wis.F 
Germantown Farm. 


Mut, Wiss ss iwccoe 
Globe: Nat. ss. cscs F 
Globe NACL . é«..% Tor 


Girard ve | a 
tirard F. & M...Tor 
Guardian, Utah ...F 


Glens Falls ..... vie 
Glens Falls ...... M 
Glens Falls ..... Tor 
Hate Mut......... F 
Henry Clay ...... .F 


Hanover, N. Y.....F 
Hanover, N. Y.....M 
Pp N. Y...Tor 
Home F. & M......F 





12,396 





Losses 








14,512 
3,920 
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THE BEATEN PATH 


is usually overcrowded— 


That’s where competition is keenest; too many folks following the course of 
least resistance. 








The wise and aggressive agent recognizes the advantage of diverging from 
the beaten path and specializing on 


Use and Occupancy Insurance 
The better informed and the more expert you are—the more successful you 
will be in convincing the property owner of the need of this form of protection. 
Every merchant and every manufacturer needs U. (& O. insurance. 


Our booklet fully explains this form of insurance and is available to our 
agents. Send for it. Do not overlook the fact that our service department is at 
your command. 


Every owner or tenant of a building is a prospect for either 


Rent, Rental Value, or Leasehold 


Insurance—and should have both Fire and Tornado coverage. The field is most 
inviting and the live, active agent will reap the harvest—especially when he can 
offer the policy of the 


INSURANCE COMPANY OF NORTH AMERICA 


CASH CAPITAL, $4,000,000 
LOSSES PAID SINCE ORGANIZATION, $211,741,281.81 


ORGANIZED IN INDEPENDENCE HALL, 1792 


Writing the following 


Fire Insurance Automobile Marine Leasehold Explosion Tourist 
Tornado Use and Occupancy Cotton Insurance Parcel Post Inland Transit Hail 
Sprinkler Builder’s Risk Rent Registered Mail Salesman’s Floater Riot and Civil Commotion 


Department Offices 


Western Department: Pacific Coast Department: 
Chicago San’ Francisco, Cal. 


Metropolitan Managers: 
59 John St., New York City 


Department of Central America: 
New Orleans, La. 


wgQUNDED 1795. 






Canada General Agents: 
Montreal, Canada 


Brokerage and Service Department: 
111 William St., New York City 


New England Department: 
Hartford, Conn. 


Department for Porto Rico: 
San Juan, P. R. 


Southern Department: Cuba General Agents: 
Atlanta, Ga. Havana, Cuba 


THE OLDEST AMERICAN STOCK INSURANCE COMPANY 
BRE R ERE RR RRR RRR RR RRR RR RRR Ree eee 
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UNDERWRITER 


have been able to write a large amount 
of life insurance in this way, especially 
term policies. The presence of the 


mortgage 
argument for life insurance protection. 


clause offers a_ splendid 


Thus their incomes are increased. 
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Two Schools of Underwriters 


THERE are two very well-defined 
views among marine underwriters as to 
what policy should be used in this 
country toward providing indemnity 
for American shippers and shipowners. 
Owing to existing arrangements with 
foreign companies and the fact that the 
shipowners and shippers have been 
forced to rely on foreign indemnity in 
the past because of the lack of capacity 
in American companies, a large coterie 
cf marine insurance people feel that a 
broad view should be taken and that 
in the perfection of arrangements to 
handle marine insurance originating in 
this country the foreign companies 
should be permitted to participate. 
These underwriters contend that while 
it is possible for the American people 
to travel alone in taking care of their 
own necessities it is inadvisable. 

This school of underwriters takes 
the position that international trade and 
international insurance are not only 
great purveyors of comfort to all na- 
tions, but they exercise a distinct in- 
fluence in enabling nations and individ- 
uals to comprehend each other’s aims 
and membership in the human family. 
The committee on merchant marine and 
fisheries in Congress, or rather the sub- 
committee which has had for consider- 
ation the marine insurance 
has leaned very strongly 
association or syndicate of American 
companies giving them virtually a 
monopoly of American marine insur- 
ance. However, it is likely that the 
government will accede to an arrange- 
ment whereby foreign companies will 
participate provided arrangements can 
be made whereby American and foreign 
companies are put on a parity basis as 
to taxes and other costs. One of the 
leading marine underwriters the other 
day made the following observations: 

Chinese walls are not adjuncts to civil- 
ization. If American merchants, ship- 
owners and citizens were forbidden to 
avail themselves of trade with other na- 
tions it would be a bad thing for them. 
Similarly if American citizens and insur- 
ance companies are refused the right to 
insure and reinsure with foreign com- 
panies, it would be to their detriment, 
because the foreign citizen and the for- 
eign underwriter being at liberty to 
trade or insure where he pleases 
throughout the world, with the excep- 
tion of the United States, let us say, 
would necessarily be in a better com- 


petitive position than would the Amer- 
ican citizen or insurance company, were 


question, 
toward an 





the latter debarred from trading or rein- 
suring with the foreigner. 

All that the American insurance com- 
panies can and do ask is that they be 
placed on an equality of tax cost and 
governmental regulation with their for- 
eign competitors. 

At present they are seriously handi- 
capped by the taxes which they pay and 
the extent of the regulation to which 
they are subjected. 

Another school of marine under- 
writers feels that it is time that Ameri- 
can companies assert themselves more 
forcefully and foster a pride among 
our people for their own institutions. 
The foreign companies have a great 
advantage because of their wide spread 
of business and their ramifications in 
all sections of the earth. They are 
world traders. The Americans are 
more in the background in this respect. 

Then again the English people are 
much more loyal to their own institu- 
tions. They will favor for the most 
part their companies even if it costs 
more. The American spirit is different. 
The American merchant goes into the 
open market and it matters little to 
him from what insurance company he 
purchases indemnity provided he is 
satisfied that it can meet his obliga- 
tions. He is interested in the matter 
of cost price. 

England has fonud it a most wise 
policy to encourage her insurance in- 
stitutions. The insurance companies 
have been close companions of her 
banks, her ships and her trade. The 
Englishmen have the Americans 
beaten badly as traders. Directors of 
English companies go a long way in 
helping these companies. They swing 
enormous amounts of business. They 
are directors because they do exert a 
big influence in the world of business 
and trade. We find this vigorous and 
sincere co-operation in England. 
Furthermore the English government 
is liberal to its institutions. The insur- 
ance companies there are not handi- 
capped as ours over here. This gives 
British companies a wonderful advan- 
tage away from home. Regardless of 
our own country’s patriotism, we must 
take off our hats to some of the for- 
eign countries that have done so much 
to stimulate and encourage their own 
institutions. It gives them a power 
and influence that ours do not possess 


in competition for worid’s business, 


Life Leads from Fire Policies 


Many local agents are finding excel- 
lent jleads in their fire insurance for 
life insurance. They watch the poli- 
cies as they are written and wherever 


there is a mortgage clause they go to 
the policyholder, showing him the de- 
sirability of carrying life insurance to 
protect the mortgage. Some agents 

















Chauncey S. S. Miller, who recently 
resigned as secretary of the National 
Association of Insurance Agents, has 
become connected with the North Brit- 
ish & Mercantile and allied companies 
at their head office in New York. His 
duties have not been fully developed, 
but he will take charge of the adver- 
tising and publicity work, Mr. Miller 
was formerly a daily newspaper man 
in New York before becoming an offi- 
cial of the Casualty Company of 
America. He has had a good all- 
around experience that will fit him for 
his new work. Mr. Miller is an adver- 
tising expert. 


B. J. Gilmore oi Indianapolis, former 
Indiana state agent of the Great Amer- 
ican, has gone on a trip with Mrs, 
Gilmore to San Francisco and the Pa- 
cific Coast. He has disposed of most 
of his household belongings and it may 
be possible that he will locate on the 
coast in some insurance capacity. Mr. 
Gilmore was prominent in Indiana, be- 
ing regarded as one of the leading field 
men of the state. 


William T. Howe, 
the Connecticut Fire, 
retary 
vice-president and secretary. Secretary 
F. W. Bowers will become vice-presi- 
dent. Mr. Howe is one of the veterans 
in fire insurance, having entered the 
service of the North British & Mer- 
cantile in 1875 and the Connecticut in 
1888. He has served the Connecticut in 
a number of capacities. Mr. Cosmus 
is a live man and has been regarded 
as one of the strong pillars in the Con- 
necticut official family. He went with 
the company in 1905 as special agent 
after eight years’ service with the Con- 
tinental as inspector and special agent. 
He was soon promoted to general 
agent of the Connecticut, then became 
assistant secretary and was elected sec- 
retary in 1913. Mr. Bowers, who is well 
known throughout the west, was for 
many years state agent of the Phoenix 
of Hartford in Missouri. He went with 
the Connecticut shortly after the Phoe- 
nix purchased control, as assistant 
western manager. He is in charge of 
the western business and is a strong 
man. 


vice-president of 
is retiring. Sec- 


T. Alfred Fleming, supervisor of 
conservation of the National Board, 
was the guest of honor at a dinner in 
Dallas given by the fire insurance men. 
Mr. Fleming remained in Dallas for 
several days, giving aid and sugges- 
tions in inaugurating and assisting the 
conservation movement, and to give all 
available information to fire insurance 
men in connection with the work in 
Texas. 


Col. John L. Cunningham, the vet- 
eran ex-president of the Glens Falls, 
celebrated his 80th birthday last Mon- 
day. Col. Cunningham goes down to 
the office every day and puts in full 
time. He fought in the Civil War and 
after returning from the conflict joined 
the field forces of the Glens Falls. He 
has been continuously connected with 
the company ever since. He is the 
“Grand Old Man” of the Glens Falls, 
with J. L. Whitlock of Chicago, former 
western manager and vice-president, in 
the same class. 


J. Lynn Truscott, vice-president of 
the Camden Fire, gave a dinner the 
other evening in Philadelphia on the 
occasion of his birthday anniversary. 
A document was gotten out in the man- 
ner of a fire insurance policy with a 
number of stipulations as a souvenir. 
A form was attached. Mr. Trus- 
cott has reached the 65th year of his 
life. The policy contained the photo- 





PERSONAL SIDE OF THE BUSINESS 


graphs of those present and their signa- 
tures. Mr. Truscott is very highly 
esteemed and his guests all united in 
extending their best wishes for con- 
tinued happiness and success. 


When Clarence Cobb of C. D. Cobb 
& Co. of Denver, pioneer general 
agency of the west, established in 1880, 
was returning from a birthday dinner 
at the home of his father-in-law, his 
automobile was struck by another car 
and demolished. Mr. Cobb suffered 
some very severe cuts and from shock, 
while his wife and other members of 
the party were generally bruised, all 
being confined to the house as a result. 


Godfrey Schirmer, a clerk in the old 
Lehman & Stewart agency at Denver, 
started in business for himself and in 
1905 added a banking department to 
the Schirmer Insurance Agency, show- 
ing in May of that year deposits of 
$35,000. Today this institution, now 
known as the American Bank & Trust 
Company, a member of the Federal Re- 


| serve Bank and of the Denver Clear- 


John A. Cosmus will become | 


| ing House, has one of the largest insur- 


ance agencies in Denver and in its 
banking departments shows deposits of 
$11,000,000. 


Frank L. Bishop, ancther Denver lo- 
cal agent and the perpetual toastmaster 
of the Colorado Blue Goose, organized 
the Home Savings & Trust Company 


and that bank’s first statement in 
February, 1911, showed deposits of 
| $211,000. Today the bank still retains 





its insurance department and_ has 
banking deposits of over $4,000,000. 
Both Messrs. Bishop and Schirmer 
are still at the heads of their respec- 
tive institutions and are living examples 
to all local agents as to what a popu- 


| lar local agency, combined with a bank 


and trust cme iat may grow to. 


The echoes of ‘he special dinner 
given last week in Chicago in honor 
of State Agent Louis H. Wolff of the 
Aetna for Indiana by present and for- 
mer Indiana special agents of the com- 
pany who have been associated with 
Mr. Wolff, are still being heard at the 
Hoosier capital. He was the ‘central 
figure of virtually an impromptu re- 
ception in his office Monday when the 
field men of other companies dropped 
in to congratulate him and to felicitate 
him upon the happy event. Mr. Wolff 
admits that, while the dinner was en- 
tirely a surprise to him, he enjoyed it 
immensely and that he appreciated 
deeply the spirit which actuated it. Of 
the 36 field men representing the Aetna 
in Western Union territory, 11 are now 
or were formerly traveling in Indiana 
under Mr. Wolff. Mr. Wolff has not 
only been a thorough student of the 
business, but has had the faculty of 
imparting his knowledge to the young 
men under him. He has always taken 
genuine delight in the advancement of 
his “boys,” as he refers to them, even 
though it has meant a constant rebuild- 
ing of his staff with new material. 


A good and rapid piece of advertis- 
ing work was done by George A. Alex- 
ander of Garland, Tex., within three 
hours after the destructive fire at 
Grandview, Tex. The circular was 16 
inches by 12 inches, contained a news 
article on the Grandview fire, a cut of 
Garland after the fire of 1899, which 
showed how it still is in fire danger 
and gave a few simple suggestions for 
fire prevention. It was a striking ad- 
vertisement and was distributed to 
every lrouse in the city. It was really 
a great piece of constructive advertis- 
ing done at a psychological time. Much 
credit is due to Mr. Alexander for his 
enterprise. 
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AUTOMOBILE INSURANC 
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“Adds Strength to any Agency ”’ 


NEw YorRK, N.Y. 








Under Management of 











T. A. Weed, Ass’t Secretary 


THE ; fF < 
fe 
ramce Co..Ltad. 
VERPOOL, ENGLAND. 
United States Offices 
NEW YORK CHICAGO, ILL. SAN FRANCISCO NEW ORLEANS, LA. 

Hugh R. Loudon, President R. H. Purcell, Manager Thos. H. Anderson, Manager Clarence F. Low, Manager 
J. B. Kremer, Vice-President W. P. Robertson, Asst. Manager Geo. F. Guerraz, Asst Manager J. G. Pepper, Asst. Manager 
Robt H. Williams, Secretary . E. E. Wells, Supt. of Agencies : Logan B. Chandler, Dep. Asst. Mer. R. H Colcock, Jr., Dep. Asst. Mer. 
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‘“‘Unexcelled Service to Agents and to Policyholders Alike” 
ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY | 


NEW YORK 


CASH CAPITAL $6,000,000.00 













































American-Owned Property 


In Foreign Countries 
THE PRESENT is a good time for our repre- 


sentatives to solicit the insurance on American- 
owned Property located anywhere in foreign 
countries. Special facilities for covering same. 





FIRE, MARINE AND ALLIED BRANCHES 
OF INSURANCE 


Aircraft, Automobile (Complete Cover in Combination Policy), Explosion, 

Fire and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, 
Windstorm. 


STRENGTH 





REPUTATION SERVICE 
































New Orleans 
nderwriters Agency — 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 


308 CAMP STREET | 
NEW ORLEANS, LA. 


UAL 


Reliable 
Responsible 
| Respectable 





HUERTA 


| Brokerage Business Our Specialty 
Facilities Unlimited 
| Binders by Wire 























LAKE TRAFFIC OPENS 


MARINE SEASON ALSO STARTS 





Underwriters Hope for More Favor- 
able Experience With Valuation 
Basis Increased 





With the official opening of naviga- 
tion on the Great Lakes on April 15, 
which also opens the season for marine 
insurance on the lakes, underwriters 
are hoping for a more favorable ex- 
perience than they have had for several 
years past. The season continues un- 
til Nov. 15. Comparatively little busi- 
ness is written outside of this regular 
season and extra rates are charged for 
such business, on account of the 
greater hazard. 

The writing of hull business on the 
Great Lakes has become practically a 
standardized proposition. The experi- 
ence of the companies on the Great 
Lakes during the past four years has 
been decidedly unfavorable, and there 
is very little tendency to write business 
below the rate generally agreed upon, 
which is 334 percent. Two causes 
have contributed to the heavy losses 
experienced by marine companies on 
the Great Lakes in the past few years. 
One is the fact that there have been 
more severe storms during that period 
than usual and the other is that values 
have been placed too low. 


Values Raised This Year 


Up to this year lake business has 
been written on the basis of $60 per 
ton. This year it has been raised to 
$70, but underwriters generally state 
that the figures are still not nearly 
high enough and that it should be 
nearer $100. With values kept prac- 
tically on the same old basis, the cost 
of repairs has increased so greatly as 
to eliminate all profits for the com- 
panies. Vessels have been written on 
a basis of $60 per ton, which it would 
cost well over $100 per ton to replace 
at the present time. It is hoped that 
the increase made this year may im- 
prove conditions somewnat, but marine 
underwriters still are not especially 
optimistic in regard to the outlook for 
lake business this year. 

Most of the actual underwriting on 
lake marine business, as well as the 
general marine lines, is done in New 
York. There are only two of the 
marine writing companies which have 
regular marine departments in Chicago. 
The various lake fleets are largely con- 
trolled by brokers and the lines are 
parcelled out among the different com- 
panies, which would much rather take 
a rather small percentage of the cover- 
age on a fleet than to carry the entire 
insurance on a single vessel. 


Grain Line Most Profitable 


So far as the cargo side of the Great 
Lakes business is concerned, the big- 
gest line and the one which at the 
same time is the most profitable to the 
companies is that on grain. The insur- 
ance on grain shipments is for the most 
part controlled by the vessel owners 
or vessel agents, who are authorized to 
issue certificates covering the grain 
carried on their boats, and regular ar- 
rangements are made by which the 
companies agree to take specified per- 
centages of the insurance on _ these 
grain cargoes. The lumber business, 
which used to be one of the important 
features of the lake trade, and there- 
fore one of the big lines of marine in- 
surance, has now dropped off to the 
point where it is almost a negligible 
quantity. There is still a fair amount 
of ore handled on the lake boats, but 
usually for comparatively short trips, 
and some farily good sized salt car- 
goes. While there is quite a large 
amount of general marine business 
originating in the manufacturing cities 
in the Great Lakes district, the great 
(CONTINUED ON PAGE 40) 











ORGANIZATIONS ARE 
OF REAL NECESSITY 


F. M. Chandler of the Travelers 
at Indianapolis Gives Advice 
to Agents 


SERIOUS PROBLEMS SEEN 


Tells Insurance Men Not to Overlook 
Insuring Their Own Personal 
Business 


INDIANAPOLIS, IND., April 13.— 
Frank M. Chandler, manager of the 
casualty department of the Indianapolis 
branch of the Travelers, who recently 
came to Indianapolis from Troy, N. Y., 
and who was president of the New 
York State Federation, gave a strong 
talk on “Insurance Agents’ Organiza- 
tions and Their Benefits,” before the 
Indianapolis Fire Insurance Agents’ 
Association on Tuesday evening. Pres- 


ident Sol Kiser of the association, in 
introducing Mr. Chandler, declared that 
both city and state insurance interests 
were fortunate in having a man come 
to the state who has done such effec- 
tive organization work among local 
agents and in such an important state 
as New York. 


Favors the Organizations 


Mr. Chandler said that, while he is 
now a company man and no longer 
entitled to call himself a local agent, 
he is as enthusiastically in favor of 
strong agency organizations and that, 
through these, great good has been 
accomplished in bringing companies 
and agents closer together. He said 
that, while companies some years <go 
looked upon organizations of agents 
with some distrust, now they are 
heartily in accord with such movements 
and that they are active supporters of 
agency associations. 


Pointed Out Some Problems 


He pointed out some of the serious 
problems that now confront the in- 
surance business. These must be met, 
he maintained, by united forces. “We 
have to justify ourselves before our 
policyholders,” he said, “if we are to 
be permitted to continue in business. 
Agents must get out of the narrow 
routine of their work and obtain a 
broad view of conditions that now pre- 
vail and determine their relationship 
thereto.” While insurance agents are 
engaged in the business of insuring 
the property of others he maintained 
that they are not, many of them, fully 
alive to the importance of insuring 
their own business. 


Should Write All Lines 


It is Mr. Chandler’s belief that the 
time has come for the agent to become 
interested in all lines of insurance, fire, 
life and casualty, and he urged the im- 
portance of developing the _ so-called 
side-lines, such as leasehold, transit, 
engine breakage insurance and other 
similar lines which are, as yet, undevel- 
oped but which have large. possibilities. 
He said that Indiana is regarded by 
some of the other states as not being of 
very great assistance in National associ- 
ation work and he urged that this con- 
dition be remedied. He pointed out a 
number of reasons why, right now, it is 
highly important that a_ state-wide, 
strong organization of insurance inter- 
ests be effected. He said that what is 
needed is not merely “due-payers,” but 
members who are willing to work. “An 
association of 25 live members is much 
more effective,” he said, “than one of 
100 indifferent members.” 


Companies and Agents 


As to the relationship between compa- 
nies and agents’ associations, he held 


(CONTINUED ON PAGE 40) 
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EXCESS COMMISSIONS 


( FALLS agents are earning excess commis- 

sions—thousands are placing insurance for customers 
to cover the excess in value over the insurance that 
formerly covered their properties. Every property owner 
whom you have not checked up is a prospect. The 
values have increased. It is up to the agent to see that 
the insurance is increased. 


Commissions on lines of insurance in excess of lines 
that were formerly adequate are excess commissions 
that are justifiable. 


Larger net and larger gross lines that are now accepted 
by the Glens Falls are assisting Glens Falls agents to 
make the best of today’s opportunities. 


There are many insurance companies but only one 





(bens Insurance 
Fallin Company 
GLENS FALLS, NEW YORK 


E. W. WEST, President 


H. N. DICKINSON, Vice President J. A. MAVON, Assistant Secretary 
F. M. SMALLEY, Secretary F. L. COWLES, Assistant Secretary 
R. C. CARTER, Treasurer H. W. KNIGHT, Assistant Secretary 


Fire, Marine, Automobile, Riot and Civil Commotion, Tornado, Sprinkler Leakage, 
Registered Mail, Use and Occupancy, Rents, Rental Value, Leaseholds, Profits. 
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A New York Representative for Local Agents 


Located Anywhere in the United States 
and Canada 


WE will place any insurance line for which you desire 
to use the New York market. 


We will solicit lines controlled in New York covering in 
your territory. 


Details of our Service Contract furnished without 
obligation. 


THE NEALE-PHYPERS COMPANY 


EIGHTY MAIDEN LANE 
NEW YORK CITY 








[FIRE] 


Great Lakes 


Insurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


MILWAUKEE 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - $400,000.60 
SURPLUS TO POLICY HOLDERS, $760,390.32 











N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


Juternational Jndemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 





Assets Over One Million Dollars 








EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile Tractor 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT - - - - - - 


» PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 























CHANGES IN THE. FIELD. 











TWO IMPORTANT SHIFTS MADE 





William B. Calhoun and A. P. Skowrup 
Resign to Go with Milwaukee 
Local Agencies 





Two of the most successful men in 
the Wisconsin field resigned this week 
to take up local agency work. William 
B. Calhoun, state agent of the North 
America and allied companies in Wis- 
consin, has resigned and will hereafter 
devote his entire time to the Calhoun 
Agency in Milwaukee. Mr. Cathoun 
has been prominent and successful in 
the Wisconsin field and has served as 
president of the Wisconsin Field Club. 
H. G. Busack, who has been Mr. Cal- 
houn’s assistant for the last two years, 
will become state agent of the Phila- 
delphia Underwriters and Alliance and 
Arthur Eliason, special agent of the 
North America in Minnesota, will 
probably be transferred to Wisconsin 
as state agent for the North America, 
with F. L. Weineck as his assistant. 

A. P. Skowrup, state agent of Fi- 
delity-Phenix in Wisconsin, has _ re- 
signed to become associated with the 
Blatz-Kasten Agency at Milwaukee. 
Mr. Skowrup has been with the Fidel- 
ity-Phenix for many years, having 
served as an examiner in the western 
department of the company, and later 
becoming South Dakota state agent. 
Mr. Skowrup has been one of the big- 
gest producers in the Wisconsin field. 
He has been active and aggressive and 


has placed the Fidelity-Phenix in the | 


front rank in Wisconsin. 


C. R. Bogart 


Announcement has been made of the 
transfer of C. R. Bogart, special ageut 
in lowa for the Connecticut, Phoenix 
and Equitable to St. Louis, where he 
becomes state agent for Missouri for 
the first named company. Mr. Bogart 
has long been prominent in the Iowa 
field. He was for ten years special 
agent in Iowa for the Royal. Two 
years ago he became associated with 
George W. Holton, state agent for the 





Phoenix, Connecticut and Equitable. 
He has been active in the Iowa field 
activities and especially in the work 
of the Iowa Blue Goose and the Iowa 
Conservation Association and in Des 
Moines musical circles has long been a 
favorite. 





Thomas S. McQueen 


Thomas S. McQueen has been ap- 
pointed special agent of the Hartford 
in Wisconsin. He had six years’ ex- 
perience with the National Inspection 
Company of Chicago and for the last 
six or eight months has been con- 
nected with the Firemen’s of Newark 
in Cook county. 





William H. Braniff 


William H. Braniff, for the past two 
years special agent ‘of the Queen in 
Illinois, has been appointed special 
agent of the company in Wyoming and 
Colorado, with headquarters at Denver. 
He succeeds W. J. Ciscel, who has been 
transferred to Wisconsin. Mr. Braniff 
started with the Queen as an office 





boy, working up through the various 
desks. He has made a good record 
in the Illinois field. 


M. O. Hepp 


| 
| 
| M. O. Hepp, who has been connected 
| with Hall & Trowbridge of New York 





City, has been appointed special agent 
of the Springfield in Ohio, with head- 
quarters at Columbus. He is a brother 
of Arnold A. Hepp of New York City, 
| superintendent of the improved risk 
| department of the Home. 





George C. Haussmann 


George C. Haussmann has been ap- 
pointed Illinois State agent of the Con- 
necticut Fire, succeeding J. V. Richards, 
who has been appointed assistant mana- 
ger of the western farm department for 
the company. Mr, Haussmann has been 
traveling for the western farm depart- 
ment in Illinois. He started in the Chi- 
cago local office of the Phoenix of Hart- 
ford some 20 years ago. For five years 
he was Cook county special agent of the 
Phoenix. 














AS SEEN FROM CHICAGO 








STARK RESIGNS FROM ROYAL 


Le Claire Stark, of Chicago, general 
adjuster for the Royal, Newark and 
American National in their western de- 
partment, has resigned as of May 1. He 
has had charge of the losses in the 
western department for the last 20 
years and has personally adjusted the 
larger and more important claims. Mr, 
Stark came into prominence a few years 
ago by cooperating with the authori- 
ties in securing evidence whereby the 
famous arson gang was prosecuted and 
a number of convictions were the re- 
sult. Mr. Stark worked energetically at 
that time and assisted most ably. 

Previous to being called to Chicago 
by the Royal, he represented that com- 
pany as state agent for 13 years in 
Michigan, Illinois and Wisconsin. Over 
one-half of his life has thus been de- 
voted to the service of one organiza- 
tion. Mr. Stark formerly lived at Kal- 
amazoo, where he was in business. He 
then purchased a local agency at Cedar 
Rapids, Ia., which he later sold to W. 
K. Wisner. He has long been regarded 
as one of the leading adjusters and an 
authority on losses. He has one of the 
largest insurance law libraries in the 
west. He has always been a hard and 
intelligent worker. Horace W. Boyd, 
of Indianapolis, executive special 
agent, will take Mr. Stark’s place tem- 
porarily until a permanent appointment 
can be made. 














Mr. Stark will take a vacation, but 


otherwise has not formulated his plans 
for the future. 
x x 
VULCAN NAMES CHICAGO AGENT 


Affeld, Tonk & Co., of Chicago, have 
taken the Illinois agency for the Vul- 
can Fire of California. Operations wil! 
be confined to Cook county with the 
ultimate view of extending its opera- 
tions throughout the state. The Vulcan 
recently applied for admission to Illi- 
nois and the matter is still pending. 
A license is expected soon and the 
agency anticipates writing business for 
the company early next week. 

The Vulcan was established about 
eight years ago. For several years it 
confined its business to the Pacific 
Coast, but in the past year it has en- 
tered several of the central and eastern 
states. H. B. Keith, manager of the 
company, was in Chicago Monday mak- 
ing preliminary arrangements for the 
opening of the agency. 


BUREAUS pm a MEETING 


The annual meeting the Western In- 
surance Bureau will be held at the 
Marlborough-Blenheim at Atlantic City 
April 27-28. 

e+e 


PARCELS POST INSURANCE 


Since the express handlers and depot 
clerks of express companies have been 





on a strike in Chicago the post office 
has been overloaded with parcels post- 
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ATEY years ago an insurance man 
purchased a local agency which 


. he figured would within a few years 
: make him a net personal income, after 
: all agency expenses had been paid, of 
; $5,000 per year. He based his esti- 
: mate on conditions at that time and 
: what he knew from experience could 


: be made in the local agency field. 


Last year his personal income was 
$17,000. 


That shows how the possibilities in the local 
agency field have grown. 


The Springfield is proud to be one of the valued 
| companies of this local agent, proud of the fact 
that its service has been of real worth in the attain- 
ment of this record. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 


SPRINGFIELD CHICAGO SAN FRANCISCO 
MASSACHUSETTS ILLINOIS CALIFORNIA 
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reat American 
Insurance Company 
New Vork 


ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1920 
CAPITAL 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$17,191,302.37 


NET SURPLUS 


$11,010,376.51 


ASSETS 


$33,201,678.88 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
GEORGE B.{SEDGWICK, Assistant Manager 
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OLDEST FIRE INSURANCE COMPANY IN PITTSBURGH , 


THE WESTERN 


INSURANCE CO. OF PITTSBURGH 


An old, reliable and growing American company, 

writing along conservative lines, and proud of its 

reputation for prompt and satisfactory loss 
settlements 


AGENTS WANTED WHERE NOT REPRESENTE 








e in Chicago, Cook County and the Greater Metropolitan District. 
nspections This inspectorate very properly gauges the expectancy of fire risks 
and intelligently anticipates events before they occur. QThe undersigned 

sells this talent to companies, agents, brokers and the business public, 

herewith tendering counsel to ali State Insurance Officials, Legislative and Municipal Committees and 
all those who oe insurance laws —t for the public weal. 


20 years in this fi —Dixit at Facit— -W. PIERCE 


Office with Knight, Smith & Co. 
Independent Inspector and Fire Prevention Counselor 





Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 








HENRY J. WOESSNER WM. L. DICKELMAN 


WOESSNER & DICKELMAN 
GENERAL AGENTS 








: ae PRE orig : Telephones 
: € P in Floaters, Surplus and Excess Lines Wabach 8127 
Buliding CHICAGO, ILL. Wabash 8128 








Ex 
pe en - canoe ad ntiins Surplus and snare he og 
companies and at Lioyds, Londen. 
Re-I ssurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 

F. R. THOMPSON 

Insurance Exchange 


SURPLUS 
LINES anp 
FLOATERS 


Chieago, Ill. 








NAT ONAL INSPECTION CO. 


108 South La Salle Street - CHICAGO 


A Clearing House for 
UNDERWRITING INFORMATION 


J. G. HUBBELL, Mer. H. B. CHRISSINGER, Ass’t Mgr. 








BUSINESS BUILDERS 


Every issue of Sern a Notes, a monthly magazine for the live insurance man, is 
full of suggestions that can be used to build insurance business. Rough Notes 
costs $1.50 a year. Order before the next valuable issue appears. 


ROUGH NOTES, WULSIN BUILDING, INDIANAPOLIS 

















packages. Concerns that used the ex- 
press almost exclusively were forced to 
break up their shipments-into small 
packages and send them by ‘parcels 
post. This has created a big demand 
for parcels post insurance. Concerns 
are sending thousands and thousands 
of dollars’ worth of goods through the 
mail in comparatively small packages. 
The parcels post premiums in Chicago 
have increased rapidly on this account. 
ok * * 


COMPLAIN OF 
There 


OIL PRACTICE 
considerable complaint 
heard by some of the companies in 
the Oil Insurance Association to the 
effect that two or three of its members 
are accepting oil business direct from 
their agents in the southwest instead 
of writing such property through the 
Oil Association. One company is said 
to be taking business direct from its 
agents in Oklahoma but in Texas is 
writing all through the Oil Association. 
The other companies contend that this 
practice is unfair to the members of 
the pool. The Oil Insurance Associa- 
tion is urging the assured to accept the 
monthly reporting form instead of 
blanket cover. While the companies 
are not partial to the plan, they are 
doing it as a convenience to their 
agents whenever they are confronted 
with this competition. 
* * 5 


1S 


R. R. Stone of Hartford, Conn., 
intendent of the improved risk and 
service department of the Automobile 
Hartford has been on a western trip. 

*& ate le 


super- 


The Illinois state agency of the 
of New York, under Harry M. Zimmer, 
will move May 1 to 801-2 Old Colony 
Life Building, 231 South Wells street. 
The western brokerage and improved 
risk department of the company, now 
located with the Chicago agency ‘of the 
company in the Insurance Exchange, will 


Home 


occupy Mr. Zimmer’s present quarters, 
615 Insurance Exchange. 
* *K Ok 

A. R. Johnson, manager of the collec- 

tion department of the western farm 


office of the Continental, has resigned to 
go with the western farm department 
of the Hartford Fire in Chicago. 

* kK * 

Fred H. Nelson, Cook county special 
agent of the Phoenix of Hartford, Con- 
necticut and Equitable, has resigned to 
enter the real estate and insurance busi- 
ness in Rogers Park. 

* * * 

The western department of the West- 
chester Fire, which for over 30 years 
has been in the Royal building at Chi- 
cago, is moving this week to the Fisher 
building, Dearborn and Van Buren 
streets. The Royal building is to be 
razed so that the Federal Reserve Bank 
can erect its building on the site. 

* * 

H. R. Hutton, who has been cashier and 
accountant for Herrick & Auerbach Gen- 
eral Agency of Chicago for 15 years, has 
gone with Moore, Case, Lyman & Hub- 
bard as a broker. 

* *k x 

Herbert C. Behnke, formerly assistant 
counterman for Marsh & McLennan in 
Chicago, has been appointed counterman 
for the Chicago office of the Northwest- 
ern National, succeeding C. H. Held, re- 
cently resigned. 

*x* * * 

George W. Roberts & Son of Chicago 
have been appointed Cook county gen- 
eral agents of the London & Lancashire 
Indemnity for all lines except surety. 


National Association Delegates 

Fred J. Cox, president of the National 
Association of Insurance Agents, has 
been appointed national councillor to the 
Chamber of Commerce of the United 
States at its annual meeting to be held 
at Atlantic City, April 27-29. In addition 
to Mr. Cox the following delegates will 
represent the association: Charles F. 
Wilson, of Fitchburg, Mass.; T. F. South- 
gate, of Durham, S. C.; Fred B. Ayer, of 
Cleveland, O.; Alfred Davenport, of Bos- 
ton; James L. Case, of Norwich, Conn.; 
Marshal J. Ellis, of Macon, Ga.; E. M. 
Allen, of Helena, Ark.; A. G. Chapman, 
of Louisville; John L. Tiernon, Jr, of 
Buffalo. 


South Carolina Bureau 

Local companies of South Carolina are 
considering the formation of a rating 
bureau, a proposition that would be wel- 
comed by outside offices that feel that 
such action would tend to a more rigid 
observance of tariffs than exists at the 
present time. 

















SUN MEN PROMOTED 


SHERMAN AND GROVER GO UP 


Manager Kelsey Announces the Ap- 
pointment of Branch Secretary 
and Assistant Secretary 


NEW YORK, April 14.—United 
States Manager Preston T. Kelsey of 
the Sun announces the appointment 
of Fred H. Sherman as branch secre- 
tary and P. P. Grover, assistant sec- 
retary. Both of the new officers have 
been associated with the Sun for a 
number of years, understand and are 
in sympathy with its traditions and 
managerial policy. 

Mr. Sherman began as a boy with 
the company when its United States 
headquarters were at Watertown and 
has risen in its service step by step 
until the attainment of his present 
rank. For some years past he has 
been superintendent of agencies, prior 
to which he traveled the Pennsylvania 
and New Jersey fields. 

Mr. Grover is the financial man of 
the office, his former title being super- 
intendent of accounts. He entered the 
employ of the Sun in 1890, passing 
through the various grades, until he 
largely supervised the preparation of 
statements for the various state de- 
partments and assisted in all financial 
transactions. Both men are consid- 
ered unusually strong in their respec- 
tive fields and have proven efficient 
aids to Manager Kelsey. 





LIEUTENANTS HONOR SHALL- 
CROSS 


Monday marked the first anniversary 
of the appointment of Cecil F. Shall- 
cross, as United States manager of the 
North British & Mercantile and_ its 
allied companies. Advantage was taken 
by the assistant managers and depart- 
ment heads of the combination to ten- 
der a complimentary luncheon to their 
chief. One of the youngest men to 
have attained high manageriai rank in 
fire underwriting circles. Mr. Shall- 
cross at the same time is concededly 
one of the ablest. Broad of vision, and 
of limitless energy, the North British 
combination under his administration 
has made marked progress during the 
past twelve months, though the activ- 
ities thus far are simply an earnest of 
the greater things that may be looked 
for in the future. 





May Consider Separation 


NEW YORK, April 12.—From Atlanta 
comes word that enforced “separation” 
may be considered at the gathering of 
the Southeastern Underwriters Associa- 
tion to be held at Atlantic City May 25. 
If such be the case the suggestion of 
drastic action is not likely to meet the 
approval of company executives, who 
would be very loath to do aught to dis- 
turb relations in a territory where busi- 
ness is growing in such volume as it is 
in the South. While the high commis- 
sion companies are unquestionably cut- 
ting savagely into the incomes of the 
association offices, the latter yet manage 
to forge ahead at a rapid rate, the re- 
turns from the Georgia, the premier in- 
surance state of the south, particularly 
showing very marked gains month after 
month. So long as this condition exists 
head office men are not likely to sanction 
any move that might create an up- 
heaval. 


National Union’s Capital Increase 


The authorized capital stock of the Na- 
tional Union of Pittsburgh was increased 
from $1,000,000 to $2,000,000 at a special 
meeting of stockholders held Friday. The 
new stock will be sold at $150 a share, 
representing $100 par value, thus adding 
$50 a ghare to surplus. The directors 
have resolved to offer for sale one-half of 
the increased stock or 5,000 shares, which 
plan is based on the present requirements 
of the company’s policy of expansion. The 
remaining shares will be offered later on 
when more ballast is required. 
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COLUMBIA 


Gold Out Of Sea Water— 


Has never paid very well. 
picking up in the tremendously growing business of automobile in- 
surance—with the help of the expert specialized automobile depart- 


THE COLUMBIA INSURANCE CO. 


NEW JERSEY 


F. H. CAUTY, Manager 


ment of the Columbia and its associated company, the Union Marine. 


27 William St., N. Y. C. 








But there is gold to be had for the 







THE UNION MARINE INSURANCE CO. 


LIVERPOOL 


CARROLL E. ROBB, Manager 


Automobile Department 
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(PENNSYLVANIA STANDARD) ry 
‘JANUARY 1, 1920 ry 
CashCapital - - - - $1,000,000 ry 
Premium Reserve - - - - $3,622,274 =< 
Surplus to Policy haner re. 1,954,749 
Assets - - - + 6,176,156 — 
Agents writing Fire, Tornado, Rent, | 


ie 


bce, 


Business Interruption, Leasehold, 
Profit. Sprinkler Leakage, Explosion 
and Riot Insurance, also Automobiles 
| against Fire, Theft, Collision and Prop- 

erty Damage, find the NATIONAL 
UNION a valuable acquisition. Faith- 
ful service and surprisingly good facil- 
ities are accorded as a matter of course: 
For enterprising ‘agents it is -a good. 
Compsny. Eererery test that - 
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Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, 


President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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TALK OVER AUTOMOBILE PLAN 


Gossip in the Hotel Lobby at Western 
Union Meeting Brings Out 
Differences 





PHILADELPHIA, PA., April 14— 
Attendance at the semi-annual meet- 
ing of the Western Union, the initial 
session of which was held this. morn- 
ing, about equals that of former gath- 
erings, though no matters of vital 
importance are on the program for con- 
sideration. Eastern company execu- 
tives that have registered thus far 
include: Manager Lock, Atlas; Presi- 
dent Smith, National Fire; Vice-Presi- 
dent Lovejoy, Phoenix of Hartford; 
Manager Shallcross and Assistant Man- 
ager Case, North British; Vice-Presi- 
dent Steele, Niagara; William A. 
Blodgett of Fred James & Co.; Presi- 
dent Sargent, New Hampshire Fire; 
Vice-President Ludlum and Assistant 
Secretary Campbell, Home; Manager 
Post, Caledonian; United States Gen- 
eral Agent Kelsey, Tokio Marine & 
Fire; Agency Superintendent Berger, 
Norwich Union; Vice-President Bow- 
ers, Connecticut Fire; Vice-President 
Dickinson, Glens Falls, and Manager 
Carvalho, Fire Reinsurance of France. 
A larger number of eastern men would 
undoubtedly be present were it not for 
the interrupted railway facilities. 


Gossip in the Lobby 


Talk in the hotel lobby indicates a 
division of sentiment among union 
members concerning the wisdom of 
the organization assuming jurisdiction 
over automobile business, some holding 
that such action would have a steady- 
ing effect upon the branch and would 
result in strengthening the rulings of 
the National Automobile Underwriters 
Conference while others feel that the 
work incident to such jurisdiction 
would seriously strain the present ma- 
chinery of the Union. The recent 
gathering of chief company executives 
in New York to review the automobile 
underwriting situation will likely have 
an influence upon the deliberations of 
the Union and may result in postpon- 
ing any action until the committee of 
nine appointed by R. M. Bissell, chair- 
man of the gathering in New York, 
shall have formulated its report. 

President Dugan’s address was well 
received and upon the conclusion of its 
delivery was referred to the committee 
on the order of business for detailed con- 
sideration. Reports were had from the 
governing committee, committee on arbi- 
tration and grievance, membership and 
others. Aside from the suggested change 
in the verbiage of certain rules the gov- 
erning committee made no special rec- 
ommendations. Relations with the West- 
ern Insurance Bureau continue very 
harmonious. According to the committee 
on publicity and education, the public is 
displaying a keen interest in fire pre- 
vention and is adopting practices that 
should effectively reduce the fire waste. 
The present roll of the Union embraces 
113 active and 28 honorary members. 


WILL INCREASE ITS CAPITAL 


Niagara Fire Will Sell $1,000,000 
More, Thus Doubling Its 
Stock Item 


NEW YORK, April 14.—To still 
further develop its rapidly expanding 
business, it is proposed to increase the 
capital of the Niagara Fire from 
$1,000,000 to $2,000,000. <A_ special 
meeting of shareholders of the com- 
pany will be held May 3 to consider 
the issuance of 20,000 additional shares 
of stock, par value $50 each. It is pro- 
posed to offer the new issue to the pres- 
ent stockholders in the proportion of 
one share for each share of the old. 

Under the management of President 
O. E. Lane, the Niagara Fire has made 
a marked advance in the underwriting 
world and is now regarded as among 
the most progressive of the companies. 
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HOME OFFICE BUILDING, TOKIO 


UNITED STATES BRANCH STATEMENT 
DECEMBER 31, 1919: 


Assets - - - - $4,121,013.60 
Premium Reserve _ 1,020,758.26 
Other Liabilities - 560,517.48 
Surplus- - - -  2,539,737.86 


UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 Maiden Lane New York 


H. W. MURRAY, Supt. of Agencies 
19 So. La Salle St., Chicago 














MARCH: FIRE LOSSES 
AGGREGATE IS _—= $27,597,700 


Higher Property Valuations Are a Big 
Factor in the Increased 
Claim Record 


The losses by fire in the United 
States and Canada during the month 
of March, as compiled from the rec- 
ords of the “Journal of Commerce,” 
aggregate $27,597,700 as compared 
with $22,201,900 for the same month 
last year. This increase in the esti- 
mated value of property destroyed by 
fire is probably more apparent than 
actual, as in a considerable measure 
the increase is due to higher valuations 
of property rather than to the amount 
of property destroyed. The fire losses 
for the first quarter of 1920 reach a 
total of $91,241,950, as compared with 
$78,540,175 for the first three months 
of last year. The following table gives 
a comparison of the losses by months 
for the first quarter of this and the 
two — years: 


191 1920 
i) ae $37 575. 100 $29, 446, 325 $37,012,750 
Feb. ... 20,688,155 26, 891,950 26,631,500 
Mar, ... 20,213,980 22,201, 900 27,597,700 





Total. $78,477,235 $78,540,175 $91,241,950 
Higher Valuations a Factor 


A study of the individual fire losses 
for the month confirms the theory of 
the higher valuations being the chief 
factor in the increased loss record. It 
will be noted that the value placed on 
each risk destroyed is much larger than 
in years past, and this is reflected also 
in the greater amounts of property 
value damage charged against each out- 
break. For instance, there were no less 
than 51 fires during March this year, re- 
sulting in estimated property damage of 
between $100,000 and $200,000. During 
the month, as a whole, there were some 
269 fires, resulting in a loss of $10,000 
or over, which added to 332 such fires 
in February and the 460 in January 
gives a total for the quarter of 1,061. 


Results of the Month 


The month’s results from a fire under- 
writing viewpoint have been fairly sat- 
isfactory as, while the loss claims have 
been heavy in amount, they usually are 
at this season, the winter months nor- 
mally contributing more than their pro 
rata share of the entire year’s loss ratio. 
On the other hand, property owners are 
increasingly realizing the higher values 
of their property and are taking out 
additional insurance protection, with the 
result that premiums are steadily gain- 
ing in volume. There is as yet no pro- 
nounced indication of the reappearance 
of the moral hazard as an important 
factor. This feature underwriters be- 
lieve will continue low until the pres- 
ent high percentage of profits in mer- 
cantile and manufacturing lines show a 
material diminution, 








Dates of Conventions 


Some of the conventions already 


‘scheduled are as follows: 


April 27-29—Chamber of Commerce 
of United States, annual meeting, At 
lantic City, N. J. 

April 27-28—Annual meeting West- 
ern Insurance Bureau, Marlborough- 
Blenheim Hotel, Atlantic City, N. J 

May 3—Fire Underwriters Uniform- 
ity Association, annual meeting, Chi- 
cago. 

May 4-6—National Fire Protection 
Association, annual, Chicago. 

May 5—Explosion Insurance Confer- 
ernce, annual meeting, New York City. 

May 25—Southern Underwriters As- 


} sociation, annual meeting, Marlbor- 


ough-Blenheim, Atlantic City, N. J. 

May 27—National Board, annual 
meeting, New York City. 

June~ 9-11—Annual meeting New 
York State Association of Insurance 
Agents, Syracuse, N. Y. 

June 18-19—Texas Association of In- 
surance Agents, annual meeting, at 
Galveston, Tex. 
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PLAN NOW SUBMITTED 


GO BEFORE HOUSE COMMITTEE 





Marine Underwriters Present Views to 
the Solons—Shipping Board 
to Consider Them 





WASHINGTON, D. C., April 12— 
To the subcommittee on marine in- 
surance of the house committee on 
merchant marine and fisheries, marine 
underwriters on Saturday last svb- 
mitted a definite plan for improving 
the marine insurance situation in this 
country. The proposition represented 
the composite thought of the three 
marine syndicates and embraces the 
co-operation of American and foreign 
offices. The plan was explained to the 
committee members in detail and 
seemed to meet with their approval. 

It was referred to the United States 
Shipping Board for more intimate 
study, that body being asked to re- 
port with recommendations to the 
House committee April 16. That the 
board will be able to do this is ques- 
tionable, General Counsel Davis say- 
ing the body had a number of other 
important matters before it demanding 
speedy attention, as well. 

Details Not Divulged 


In courtesy to the committee, the 
underwriters refuse to make public de- 
tails of the plan until the Shipping 
Board has offered its conclusions. 
Speaking upon the general subject in 
the House several days ago, Represen- 
tative Edmonds strongly urged a 
drastic revision of the taxes imposed 
upon fire and marine business, but par- 
ticularly the latter, which last year 
amounted to about 7.69 per cent upon 
the premium income of the American 
companies. Underwriters and legisla- 
tors are especially concerned in the ef- 
tort to check the writing of American 
business abroad in 1920. It is figured 
the premiums secured in this way, and 
which escaped taxation here, aggre- 
gated several millions of dollars. How 
the various state insurance depart- 
ments will view the federal suggestion 
of a reduction of taxation is doubtful. 
Thus far they have shown no great 
enthusiasm for any move that would 
curtal their revenues. 


Some Difficulties Encountered 


The jealousy with which the pub- 
lic views any letting down of the bars 
erected by the Sherman anti-trust law 
is One cause for the hesitancy about 
general discussion of the marine in- 
surance pooling proposal. Another and 
powerful reason is the fact that the 
coming legislation is being closely 
watched by the representatives of 
foreign companies which do business 
in this country and whose interests 
will be seriously affected by any meas- 
ures which tend to place American 
companies in a position to compete in 
the marine insurance field. 


Much Strike Insurance 
Companies report that owing to the 
railroad strike and the threatened trans- 
portation tie-up there have been many 
demands for strike insurance. There has 
been activity all along the line, espe- 
cially among warehouses and property 
located along railroad lines in cities. 
Large amounts of insurance were placed 
in some of the cities throughout the 
country. Even in Texas there has been 
a big demand for this indemnity. 





C. J. Duncan’s Successor 
CEDAR RAPIDS, IA., April 13.—John 
W. Lovelette of Oklahoma City succeeds 
Cc. J. Duncan as general manager Iowa 
Mutual Liability and Iowa Automobile 
Mutual at Cedar Rapids. Duncan skipped 
out some weeks ago and has not been 
found. 





The frequency of windstorms this year, 
throughout the country, many of them 
achieving tornado and cyclonic ferocity, 
has emphasized the need of windstorm 
insurance. Agents should not neglect this 








More Than 


100% 


Renewals 


Impossible, you say. 
But it isn’t. 
This is how it works. 


Seventy per cent of the policies written are renewed. 


Fifty per cent of all customers or 70 per cent of those who renew, do so for 
larger amounts than when originally insured. Doesn’t that make better 


than one hundred per cent renewals? 


What line of insurance, therefore, is more attractive from a stability stand- 


point than live stock insurance ? 


Probably an explanation of this phenomenon of better than 100 per cent 


renewals would be more convincing. 
Here it is. 


Herds constantly increase. 


There is a reproductive increase in insurable values not found in other lines 


of property insurance. 


The increases in insurance from old customers exceed the lapses. 


Live stock insurance, with its renewal record, its high rate, its enormous 
insurable values, and its attractive commissions, presents unusual opportuni- 


ties to insurance agents. 


NATIONAL ASSOCIATION 
INSURANCE COMPANIES OF AMERICA 


OF LIVE STOCK 


Pythian Building 


Indianapolis ::  :: 


33 Indiana 


MEMBER COMPANIES 


Iowa State Live Stock Ins. Co. 
es Moines, lowa 
Kaskaskia Live Stock Ins. Co. 
Shelbyville, Illinois 
National Live Stocx ins. Co. 
Des Moines, Iowa 
Nebraska Live Stock Ins. Co. 


Western Live Stock Ins. Co. 
Peoria, Illinois 
—_——- Live Stock Insurance Co. 


. Nebraska 


Capital Live Stock Insurance Co. 
Topeka, Kansas 
Underwriting Office, Chicago 


Omaha, Nebraska Central Live Stock Insurance Co. 


Standard Live Stock Ins. Co. 
Indianapolis, Ind. 
Hartford Fire Insurance Co. 
Live Stock Department 
Chicago, Illinois 


Kankakee, Illinois 


Farmers Live Stock Insurance Co. 
Des Moines, lowa 


Michigan Live Stock Insurance Co. 
Bay City, Michigan 


This is the sixth of a series of advertisements on the subject of Live Stock Insurance published in The National Under- 
writer by the National Association of Live Stock Insurance Companies of America. 








important feature of their business. 
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Wanted—Ten District Agents in Ohio 


for Ohio’s Real Automobile Coverage Contract 














Liability, Property |Damage, Collision, Fire and Theft all in one 

policy or policy for any individual coverage except fire alone, and 

a special Automobile Accident Disability policy for chauffeur, 
owner and family collectively or individually. 











Cld Line Stock Company, Capital, $200,000. 00 








"THE ALCO agency for Automo- 
bile Insurance in any of the Dis- 
tricts of its Home State will be a valu- 
able franchise. The Company will 
follow the same intensive plan of cul- 
tivation in each agency District that it 
has already adopted for Cincinnati. 


Our plan is definitely worked out and 
has been successfully applied to Cin- 
cinnati. Over 500 Automobile owners 
and dealers are now stockholders of 
the Company, three-fourths of the stock 
having been placed in moderately small 
lots, especially among members of the 
Cincinnati Automobile Club, which 
warrants our assumption that their 
Automobile Insuranceand that of many 
of their friends will be placed with 
this Company. This means a large 
volume of business right from the start. 


District Agents now have the oppor- 
tunity of establishing similar relation- 





The Most Complete Automobile Coverage ever issued by one Company. 


ships in their respective localities and 
thereby secure for themselves a pres- 
tige and advantage which will insure 
them a clientele that will be of untold 
value to their Agency. 


We want Ten District Agents in Ohio 
who can place in their immediate lo- 
cality $5,000 of stock in blocks of ten 
to one hundred shares, price $16 a 
share, and take charge of the Agency 
in their District. No promotion stock, 
every Director pays full price same as 
all others. 


The Insurancewise Agent will readily 
see the great advantage accruing to 
himself through this plan. 


Automobile Insurance opens up a won- 
derful field of operations for the live 
and progressive agent. 


The Company proposes to commence 
operations July Ist-or before. 


If interested and you believe you can establish and supervise a large Automobile 
Agency in your territory, write 


American Liability Company 


Citizens National Bank Building, Cincinnati, Ohio 
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INTEREST IN OHIO DECISION |BUREAU WILL CLOSE EARLY 


Supreme Court, Reversing Former 
Precedents, Holds Agent’s 
Knowledge Is Waiver 


Two recent decisions by the Ohio 
supreme court are being studied with 
considerable interest by fire insurance 
men. In one it was held that a com- 
pany had to pay a loss to a lessee even 
though the policy did not contain an 
endorsement permitting insurance to 
cover a lessee, as was expressly called 
for in a provision of the policy itself. 

The basis of the ruling was that in 
law knowledge of the agent is knowl- 
edge of the principal. If the agent, at 
the time the policy is written, has ac- 
tual knowledge of pertinent facts af- 
fecting the insurability of the property, 
though the insured may be ignorant 
of the provisions of the contract, the 
company is liable. It was held that 
knowledge possessed by the agent of 
the company is to be imputed to the 
principal. 

Heretofore the courts generally have 
held that any waiver must be in writ- 
ing, attached to the policy; that the 
knowledge of the agent was not a 
waiver and that even a parole waiver 
was not binding. The Ohio courts re- 
cently have shown a tendency, how- 
ever, toward an interpretation of in- 
surance contracts which is inclined to 
be more unfavorable to the companies. 

In the other case it was held that a 
receivership pending litigation is not 
sufficient to bring about a forfeiture of 
insurance where the insured, and not 
the receiver, is in actual possession of 
the property. 


| 
| 





New Rule Will Give Cincinnati Office 
Two Hours Daily to Catch Up 
With Its Work 


CINCINNATI, O., April 14.—Owing 
to enormous demands on the time of 
the superintendent, inspectors and 
clerical force in the form of requests for 
detailed information concerning risks, 
the Cincinnati branch of the Ohio In- 
spection Bureau has been so hampered 
in the performance of its routine duties 
that Superintendent Leo Schweer has 
put in effect, beginning Monday, a rule 
closing the office to all inquirers at 3 
p. m. each day. This will give the 


| bureau two hours daily in which to 


check up rates, analyze schedules and 
care for correspondence. The bureau 
will be open daily from 8 a. m. to 3 
p. m., and it is hoped that both local 
agents and field men will conform 
strictly to these hours in making in- 
quiries. 

One of the factors in bringing about 
the change has been the inauguration 
of engineering departments by seven 
or eight of the leading local agencies. 
The activities of the engineers in 
charge has reacted on agencies not so 
equipped, so that they have been much 
more active in seeking special infor- 
mation from the bureau in the effort to 
meet the expert competition. 

The proposed change in system was 
approved by the Cincinnati Associa- 
tion of Fire Underwriters at its meet- 
ing last week. 


Insurance Society of Cleveland 


CLEVELAND, 0O., April 13—Officers 
and directors of the Insurance Society 





of Cleveland are making arrangements 
for a number of speakers who will ad- 
dress the organization and its educa- 
tional classes the coming year. No 
meetings will be held until fall, because 
of the fact that the reorganization took 
place so late this spring, but plans are 
being prepared to make a society and a 
school that will be real in their results. 
H. H. Neale, of the Neale-Phypers Com- 
pany, is largely responsible for the re- 
organization of the society. 

Officers for the present year are: 
President, Charles R. Laurenson, Owen, 
Crowell, Laurenson & Co.; vice-presi- 
dent, C. O. Ransom, James & Manchester 
Co.; secretary, H. H. Neale, Neale-Phy- 
pers Co.; treasurer, J. C. Pitra, Fred P. 
Thomas Co.; librarian, C. H. Patton, Ohio 
Inspection Bureau. The board of direc- 
tors consists of Clifford Dye, Morgan 
Ketcham, Earl Mathews, Paul B. Som- 
mers, T. Leonard Bean and C, A. Benner. 


Report Made on Akron 


The gross fire loss in Akron, Ohio, for 
the past five-year period, as given in the 
fire department records, amounted to 
$1,259,811; the annual loss ranged be- 
tween $76,005 in 1915 and $394,347 in 
1917. The average annual number of 
actual fires was 550, ranging between 
386 in 1915 and 741 in 1917, with a loss 
per fire of $458, a iow figure. Based on 
an average population of 134,500, the av- 
erage number of fires per 1,000 popula- 
tion was 4.10 and the average loss per 
capita was $1.83, both moderate figures. 

In commenting on its fire fighting fa- 
cilities the National Board engineers say: 

“Water supply from ample source and 
mainly reliable. Adequate quantities for 
fire protection generally available in high 
value districts. Fire department efficient 
but slightly undermanned and weak in 
engine capacity. Fire alarm system in- 
cludes features affecting reliability; serv- 
ice mainly good.” 

As to the conflagration hazard the re- 
port says: 

Conflagration Hazard — Unreliability 
features of the fire alarm system, de- 
ficient men and pumping capacity in the 
fire department, and fairly frequent oc- 
currence of high winds, are conducive to 
the rapid development of fires. In blocks 
in the congested value district where old 
construction predominates, there is prob- 
ability of the entire block being involved, 








under adverse circumstances. New fire- 
proof buildings and old sprinklered ones 
in the center of the district serve as good 
fire barriers and streets are of fair to 
good width, so that the probability of the 
entire district being involved is not high. 

Manufacturing districts have good 
private fire protection and the danger of 
spreading fires in the residential dis- 
tricts is not great. 


Report on Parkersburg, W. Va. 


The National Board says as to the fire 
fighting facilities and structural condi- 
tions of Parkersburg, W. Va.: 

“Water supply adequate, but at low 
pressure under heavy draft; several 
features adversely affect reliability. Fire 
department undermanned and deficient in 
pumping capacity; service mainly good. 
Fire alarm system lacking in much es- 
sential equipment and dependence placed 
largely on telephone.” 

Building Department—Building laws 
practically lacking; fire limits adequate. 
Structural conditions weak. : 

Explosives and Inflammables—Laws in- 
adequate and not strictly enforced. In- 
spections infrequent and of little value. 
Several old buildings removed during 
past year. Local conditions poor. 

Electricity—No control exercised over 
interior wiring. Regulations practically 
lacking. Old work in generally hazard- 
ous condition. Overhead obstructions in 
some streets and alleys. No evidence of 
electrolytic action. 

Conflagration Hazard—Spreading fires 
probable in the principal mercantile dis- 
trict, mainly owing to inadequate fire- 
fighting facilities. Elsewhere only indi- 
vidual or group fires are probable. 





Hard Hit by Tornadoes 


COLUMBUS, O., April 13.—W. H. Tom- 
linson, state superintendent of insur- 
ance, informed The National Underwriter 
that he had not received any special 
reports on the losses which had been 
sustained by companies writing tornado, 
cyclone and windstorm insurance in the 
northwestern section of the state, which 
was so hard hit by the storm on Palm 
Sunday. Such reports will reach his office 
in the ordinary course of events, but 
just how soon, he said he could not tell. 

Reports of heavy losses sustained in 
that section of the state, especially mu- 











Tornado Insurance is as logical and 
necessary as Fire Insurance and the near 
approach of the cyclone season brings 
increased opportunity to the local agent. 











NIAGARA 








Records show that no state is 
immune from cyclone destruction, 
and windstorms occur every month 
in the year. 











Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 





importance than _ ever. 





Windstorm Insurance is now of greater 


values are high—repairs and materials 
are costly. The price is trifling. 


Replacement 














Other side lines: Automobile, Marine, 
Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Tourist, Registered 
Mail, Earthquake. 
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1406 Farnam St., Omaha, Neb., 














ANTHONY MATRE 
resident 


HENRY REIS, M. D. 


JOSEPH BERNING 
Vice-President 


Vice-President 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 


+ JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER $1,400,000 





CHICAGO 








THE CENTRAL STATES 


Fire Insurance Co. 
FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE KANSAS 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - = 
SURPLUS TO POLICYHOLDERS —- - - 


$1,765,472.60 
1,096,744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited 











If. M. BARFIELD H. S. BASSETT 


President Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


;] Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED), 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 


being rapidly repaid with a nice bunch 











tual companies, have been received here, 
but as none of the mutuals have agents 
in this city confirmation of these re- 
ported losses are not obtainable. 

One report was that the Ohio Mutual 
Tornado, Cyclone & Windstorm Insur- 
ance Association of Columbus had sus- 
tained a loss of approximately $200,000 
in Van Wert county. While the office of 
this company was given as Columbus, 
when it was incorporated in 1901, the 
business of the company is now handled 
at Bucyrus, the home of the secretary, 
George W. Miller. 

Other mutuals operating in Henry and 
Darke counties also are said to have sus- 
tained heavy losses. 





Pleased with Hamilton Inspection 


COLUMBUS, O., April 13.—Representa- 
tive of the Conservation & Fire Preven- 
tion Association of Ohio who were in 
Hamilton, O., yesterday for a cleanup 
and fire inspection at the request of the 
Hamilton Chamber of Commerce, ex- 
pressed themselves as well pleased with 
the progress made. At a meeting at the 
Elks Club at Hamilton last night, fire 
insurance men explained to the members 
of the Retail Merchants Association the 
importance of the campaign and secured 
their co-operation in further elimination 
of fire hazards. 





New Companies in Ohio 
COLUMBUS, O., April 13.—Superinten- 
dent Tomlinson has licensed the City 
Equitable Fire of London, with John H. 
Gray of Columbus as state agent, and 
the Southern Home Fire of Charleston, 


Much Tornado Business 


A large amount of tornado business 
has been written in Ohio during the last 
two weeks, following the storm that 
struck the northwestern section of the 
state and also hit in the vicinity of 
Greenville west of Dayton. In the imme- 
diate vicinity of the storm the agents 
got very busy and found solicitation very 
easy. The agents in other sections of the 
state used this storm as an argument 
and went strong after the business. 


Fire Prevention Club at Springfield 

COLUMBUS, O., April 13.—J. E. Lyons, 
secretary of the Conservation & Fire 
Prevention Association of Ohio, and 
other members of that organization will 
go to Springfield April 22 for an evening 





meeting under the auspices of the newly 


organized Springfield Ohio Fire Preven- 
tion Club. 

The club was formed some time ago 
by S. F. Hunter, chief of the Springfield 
Fire Department, and one of the most 
progressive chiefs in the country. In- 
cluded in the club are the superinten- 
dents, foremen and assistants in 32 of 
the leading manufacturing plants in 
Springfield. 

The officers are: President, S. F. Hun- 
ter; first. vice-president, C. = Brandt; 
second vice-president, Homer Ballinger; 
secretary, W. H. Christman; treasurer, 
H. L. King; directors, C. H. Hiser, M. H. 
Van Dermott, Frank Cox, H. F. Priwer 
and W. J. Endter. 


Ohio Notes 


W. J. Rose, local agent at Alliance, O., 
died last week. 

J. C. Gross of Milford Center has sold 
his peers to Kennington & Son. 

©. Thomas, insurance agent at Wil- 
piicionean has taken into partnership 
Ee P. Leary, ‘ukar the firm name of 
Thomas & Leary. 

Mr. Wickham has retired from the firm 
of Wickham & Farley at Caldwell and 
the business will henceforth be con- 
ducted by Farley & Miley. 

B. M. Hastings is dead at Akron and 
his son, Claude R., associated with him 
in Hastings & Son, will conduct the busi- 
ness, 

Charles A. Parsons, president of the 
Fire Insurance Club of Cleveland, is 
spending a vacation of three weeks at 
Asheville, N. C. 

It, W. itansom, most loyal gander, pre- 
sided at the special session of the Ohio 
Blue Goose Monday evening. Several can- 
didates were initiated. . 

Mary A. Cheever of Bellefontaine has 
sold her fire insurance’ business to 
Glenn Hill and Fred B. Hamilton. The 
business will be conducted under the 
name of Hill & Hamilton. 

On account of ill health A. B. Thomp- 
son has sold his business at Delta to O. J. 
Dodge. He was formerly superintend- 
ent of schools but has an interest in fire 
insurance for some time, 

March was the banner month in the 
history of the Ohio insurance department, 
more than 55,000 licenses having been 
issuec und more than $112,000 having 
becn taken in in fees. The express strike 
in Chteago has caused considerable delay 
in getting license blanks from the com- 
panies, 

F. B. Ayer of the Fred P. Thomas com- 
pany and O. G. Strong of the James & 
Manchester company, Cleveland, left 
Monday evening to attend a conference on 
casualty matters in New York. This is 
a continuation of the discussion begun at 
the glacial meeting in Richmand re- 
cently. 
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TORNADO BUSINESS GOING aes i 


Agents in Indiana Find It Easy to Sell | 
and Are Pushing Line 
Vigorously 

The tornado which recently swept | 
across the northern part of Indiana, 
causing $4,000,000 damage to property, 
has created a boom in the writing of 
tornado insurance. Local agents, 
especially in the northern part of In- 
diana, are finding it a very easy matter 
to sell this line of coverage to property 
owners and are pushing it. Quite a 
bit of new farm property business is 
being written and lots of this is being 
written in combination with a fire 
policy. One local agent is said to have 
been on the job writing tornado insur- 
ance on property that was not damaged 
by the tornado a few minutes after the 
tornado had passed. His best argu- 
ment was, “It might come again; look 
what it has done,” and he had plenty 
of real examples of what a tornado can 
do when it once strikes to show the 
property owner who was not thor- 
oughly convinced that he should have 
tornado insurance. He wrote prac- 
tically every piece of property in his 
territory that was not damaged and 
was not already covered by a tornado 
policy, and in some cases increased the 
amount of the old tornado policies. 
Local agents all over Indiana are using 
this tornado as an example for the 
pushing of tornado business and are 





of new tornado policies, besides secur- 


| in since the tornado. 
| Indiana field men seem greatly sur- 


ing some new fire policies and numer- 


| ous prospects for insurance coverage. 


Field men are still busy looking 
after the loss reports that have come 
Some of the 


prised at the small amount of,tornado 
insurance carried in the district that 
was struck by the tornado. Very few 
large losses are reported, but the field 
men are receiving numerous claims for 
small losses, which are being rapidly 
adjusted. The largest loss reported by 
the field men is between $150,000 and 
$200,000, all written through one 
agency, 


PREMIUMS HOLDING UP WELL 








Detroit Agents Using Increase in 
Values to Increase Business— 
Losses Rather Heavy 





DETROIT, MICH., April 13— 
That fire insurance premiums are hold- 
ing up fairly well since the first of the 
year, seems to be the general report 
here. The increases seem to be gen- 
eral in all lines, but most of it is coming 
from increase in values on old property. 

This condition has been general for 
some time past in the industrial field, 
but is showing a marked activity now 
in the increase in values on homes and 
personal property. Field men are 
pointing out to their clients the enor- 
mous increases in the costs of all mate- 
rials and property values, and in 
making renewals are suggesting to 
these clients the loss that would be 
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incurred should these materials, build- 
ings and personal property have to be 
replaced at their present values. 

It is this campaign of education by 
the fire insurance men throughout the 
state that is leading to the present 
large increase in premiums on residence 
property, automobiles, and all forms of 
personal property. At present there 
seems to be a little lull in the fire insur- 
ance business, but it is thought to only 
be temporary, preparatory to extensive 
spring business. 

There have been many losses in 
Detroit and throughout Michigan dur- 
ing January and February, mostly in 
residence property, due to the extensive 
use of soft coal during the strike 
period, defective chimneys, and exces- 
sive weather conditions. The lesson 
of these fire losses have all served to 
aid in the campaign for writing larger 
premiums on increased property values. 


Critchell Purchases Agency 


R. M. Critchell of Detroit, 
been managing underwriter for the 
Clemons, Knight, Menard Company at 
Detroit, has purchased that agency. Mr. 
Critchell is the son of the late R. S. 
Critchell for many years one of the lead- 
ing agents in Chicago. 


who has 





Good Tornado Business in Indiana 


INDIANAPOLIS, IND., April 13.—Field 
men say that the volume of tornado pre- 
miums has greatly increased from the 
districts which felt or were in the vi- 
cinity of the tornadoes which recently 
visited northern Indiana. The actual 
amount of tornado insurance in force at 
the time of the storm was not very large, 
but property owners are now preparing 
for the next blow. Coming just three 
years to the month after the destructive 
storms which visited Newcastle and New 
Albany in March, 1917, the storms which 
devastated northern Indiana proved to 
be an effective argument for the renewal 
of the large volume of business which 
was written on the strength of the ex- 
perience three years ago. There is a 
growing tendency on the part of local 
agents to present tornado insurance with 
fire insurance, on the ground that the 
combination makes a “full coverage” 
protection. It also tends to secure the 
same amount of tornado as of fire insur- 
ance, which is desirable from the com- 
pany standpoint, as, ordinarily, agents 
place a much smaller tornado policy on 
property than they do fire. A minor 
windstorm loss, which takes off only a 
small patch of shingles, now runs into 
a considerable item for repairs and one 
such loss usually more than eats up the 
three-year premium. The companies*® 
are, consequently, discouraging small 
policies, 





Shingle Roof Ordinance Passed 


INDIANAPOLIS, IND., April 13.—At 
last, after many years of effort, an anti- 








Reinsurance 
Contract 


Wanted 


New York State Company de- 
sires Reinsurance Treaty with a 
company entered or about to 
enter New York State. Western 
connection preferred. However, 
will consider all proposals. 


MAdéess 44-K, 


Care of The National Underwriter 





A large and well known Live 
Stock Insurance Company, 
’ jicensed to operate in Illi- 
nois, desires a good, live 
wire agent to take charge 
of state if satisfactory ar- 
rangements can be made. 
This is a first class propo- 
sition and we want a first 
class man. Experience in 
this line would be an advan- 
tage but not necessary. 


Address 34-A, care The 


National Underwriter. 














Wanted: By an American Com- 
pany, experienced field man for estab- 
lished Nebraska field. State fully 
qualifications and salary expected in 


first letter. Address 15H, care The National 
Underwriter. 


HELP WANTED —Young man 25 to 
35 as Inspector and 
Salesman to cover Eastern territory. 
Some knowledge of Fire Insurance un- 
ederwriting and rating necessary. State 
education, age, references and salary. 
Address 18-K, care The National Underwriter. 














EXAMINER WANTED 


By Western Department of American 
Company. Good position open for man 
seeking permanent position with good 
prospects. Address, in confidence, 


46-M, care The National Underwriter 








WANTED 


Office Manager familiar with rating 
schedules and other work of a large 
general agency for Fire and Casualty 
Insurance. Address 43-J, 

Care The National Underwriter 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
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COMBINED STATEMENT 
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Surplus to “Policy Holders - 674,097.22 





P.A. ADAM BENUS Prest. 


AM B Sec’y 
F. ARTON, "nat, Sec’ 
oP B. HEATON, State Agt. 











Map Clerk 


Wanted by Western Department of 
American Company. Good prospects 
for advancement. Address, in con- 
fidence, 45-L, care, The National 
Underwriter. 








Ads of this size and style won't 
build prestige for the advertiser, 
but they will do a lot of odd jobs 
for small fees. One inch, one col- 
umn wide, one time, $3.75 

AD 





wooden-shingle roof ordinance has been 
passed by the Indianapolis city council. 
The ordinance has been pending for sev- 
eral months. The Indianapolis measure 
is regarded as quite acceptable by fire 
underwriters. It includes the whole of 
the city and provides that in case of fire 
or other damage to a wooden shingle 
roof amounting to 50 per cent of its sur- 
face, the entire roof shall be replaced 
by fireproof roofing. All new roofs shall 
be fireproof whether on new buildings or 
replacing old wooden shingle roofs. The 
enforcement of the ordinance is in the 
hands of the police department and the 
building inspector, who also have au- 
thority to condemn a roof which gets in 
bad condition and which they think is 
a menace. Superintendent Wm. Curran 
of the Indianapolis Salvage Corps and 
some fire insurance men have rendered 
efficient help on the ordinance. 





South Bend Agencies Merge 


The agency of Donald E. DuBail, at 
South Bend, Ind., established in 1892, 
has merged with the Citizens Trust 
& Savings Bank insurance depart- 
ment, which agency was estab- 
lished in 1900. The firm will be 
known as the Citizens Trust & Sav- 
ing Bank, insurance department, and 
will be managed by Harry A. Hunt and 
Donald E. DuBail. Harry A. Hunt has 
been manager of the Citizens Trust & 
Savings insurance department. The of- 
fice will be located at 207 Citizens Bank 
Building. 

The consolidation of these agencies 
will make the present firm the largest 
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in South Bend, representing eighteen fire 








Insurance Exchange Chicago 
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BINGHAM & DOUGLASS CO. 
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companies and four 
The change was 


casualty companies. 
effective April 1, but 
the DuBail agency has been unable to 
move, due to not being able to secure 
dravage. 


Indiana Properties Underinsured 


Numerous fires in 
veloped the fact that 


Indiana have de- 
not enough insur- 


ance was carried to cover the loss. This 
fact has showed up more where the 
property was totally destroyed by fire 
and in the smaller towns. In some cases 
the insurance carried was not half the 
loss, and in other cases no fire insur- 
ance was carried. It is not known 
whether this is caused by the _ local 
agent not soliciting the assured for ad- 


ditional insurance 
crease in building 
high rates prevented the 
carrying more insurance. 
is passing up a golden opportunity in 
not soliciting all of his policyholders 
for additional insurance, in fact, he is 
not giving his policyholders the service 
that he should unless he does so. In- 
giana has an epidemic of small fires 
since the beginning of the year and in 
practically every one of them the loss 
greatly exceeded the insurance carried. 


to cover the 
materials or 


rapid in- 
whether 
assured from 
A local agent 





Writing Aircraft in Indiana 


INDIANAPOLIS, IND., April 13—Air- 
craft insurance will soon be on the list 
of possibilities with many local agencies. 


Last week one of the companies report- 
ing to the Indiana Inspection Bureau 
filed aircraft rates and as soon as these 


are approved the agents of this com- 
pany will be qualified to sell this cover- 
There are at least two commercial 
aircraft propositions now in Indiana. At 


age. 


Wabash the Service Motor Company ad- 
vertises that it will deliver parts by air- 
plane, thus avoiding delay that must be 


experienced by rail transportation. At 
Richmond two ex-army young men have 
established a business with several 
planes by taking persons on brief pleas- 
ure trips and of putting on exhibitions 
at fairs and other similar enterprises. 
It is pointed out, also, by some enthusi- 
asts that aeroplanes will, some day in 
the near future, play an important part 
in use and occupancy insurance in that 
it will be possible in many cases to 
replace quickly small but essential en- 
gine parts or certain necessary manu- 
facturing materials that will greatly cut 


down the actual shutdown period of 
plants that have been crippled fin such 
manner as to come under the provisions 
of use and occupancy coverage which 
they may be carrying. 
Report on Indiana Fires 

State Fire Marshal Friedley of In- 
diana, in his report on fires for 1919, 
shows that there were 5,348 fires, which 
eaused a loss of $6,135,526 worth of 
property and directly imperiled more 


than $45,000,000 worth of other property 


nearby, The 1919 fire loss was approxi- 
mately $1,000,000 less than the fire loss 
of 1918, although there were approxi- 
mately 400 more fires than in 1918. Sev- 
enty-five of the 1919 fires were due to 
incendiaries and 177 to lightning. The 
fire loss per capita in Indianapolis was 
$4.02. A booklet is being prepared by 
the fire marshal giving detailed infor- 


1919 in 


mation on fires for Indiana. 


Motorize Indianapolis Department 
INDIANAPOLIS, IND., April 13—A 
survey of the Indianapolis fire depart- 


ment is being made by the council to 
complete plans for the motorizing of all 


the equipment. It is estimated that be- 
tween $450,000 and $500,000 will be 
needed to equip the department with 
motor trucks. Difficulty in obtaining 
horses suitable for fire work and the 
high costs of feed are making action 


along this line necessary. 

The council is considering building 
two new fire stations, one in the western 
and one in the northern part of the city. 


The industrial expansion in the western 
part of Indianapolis and the rapid 
growth of the residential district in the 
northern part of the city call for more 
fire stations. 
Illinois March Fire Figures 
SPRINGFIELD, ILL, April 13—In 


March 1,228 fires caused a loss of $1,263,- 
790 in Illinois, according to the monthly 
report of Fire Marshal Gamber. This is 
a decrease of $775,887 from the- report 
of March, 1919. More than half of the 
fires, 726, and more than one-fourth of 
the total loss, $332,562, were due to four 








causes—sparks on roof, defective or 





overheated flues, stoves 

matches and smokers. 
During the month 4,290 inspections 

were made, 29 dilapidated buildings re- 


and furnaces, 


moved and 20 arrests made for failure 
to comply with orders. One arrest was 
made and two indictments secured as 


the result of investigation of suspicious 
fires. 


New Secretary Appointed 


Miss Anna M. Bauer has been appoint- 
ed secretary of the Illinois Field Club. 
The organization will, on May 1, open an 
office at 665 Insurance Exchange, Chi- 
cago. Miss Bauer is very well qualified 
for the position, having had ten vears’ 
insurance experience. 

Loss on Indiana Elevator 

Fire destroyed a grain elevator and 

1,000 bushels of wheat at Colfax, Ind., 


April 6, causing a loss estimated at 
$20,000. The building and wheat were 
totally destroyed and there is very little 
chance of getting any salvage from the 
ruins. Insurance carried on the eleva- 
tor amounted to $19,000 and was only 
recently underwritten by stock com- 
panies. The cause of the fire is not 
known. The elevator was purchased 
about a week ago by the Farmers Ele- 


vator Company of Colfax. 


Loss Struck Fireproof Building 


An explosion resulting from the burst- 
ing of a gasoline still in a dry cleaning 
establishment located in a fireproof build- 
ing in Terre Haute, Ind., caused the total 
destruction of the cleaning building, the 
walls being forced outward, and the con- 
erete root crashing down on the _ fioor. 
Three men in the building escaped before 
the vapor reached the boiler fire, in a 
boiler house communicating through a 
passageway. The risk had been criticized 
by Chief Evinger of the Terre Haute fire 
department. 





May Meet at St. Joseph 


INDIANAPOLIS, IND., April 13—The 
majority of the Indiana field men are in 
favor of holding the semi-annual meet- 
ing of the Indiana field clubs at the 
Edgewater Club at St. Joseph, Mich. 
This meeting, which is to be the annual 
outing of the clubs, will be held June 
15 and 16. In case it is decided to hold 
the meeting at St. Joseph the three In- 
diana field men’s clubs, the Indiana 
Field Club, Indiana Conservation & Fire 


Prevention Association and the Fire Un- 
derwriters Association of Indiana, will 
participate. The program is now in the 
hands of the executive committee and 


they are planning to make it 
full of surprises. 


a program 


Illinois Notes 


for many 
Hll.. 


Cc. W. Devore, 
chief of the Decatur, 


years past 
fire department, 


died at his home in that city last week 
after a brief illness with pneumonia. 

James A. Edds & Co., Pekin, IIL, have 
sold their agency to George L. Junker, 
doing business as Edds & Co. Mr. 
Junker is a well known life insurance 
man, 

N. J. Schneider of Sandoval, Ill, has 
sold his agency to Bellamy & Benson. 

William R. MeCabe of Lockport, IIL, 


Albin Anderson. 


Ill., has taken 
Kagey. 


has sold his agency to 

A. R. Williams of Salem, 
over the agency of E, A. 

Nelson H. Shine, formerly of the 
Fisher & Shine Agency at East St. Louis, 
which was sold to the Illinois State Trust 
Company, is arranging to reenter the 
local business in St. Louis. He is now in 
correspondence with companies seeking 
representation. 


Indiana Notes 
Thomas. E. Hayden, Indiana_ special 
agent for the British America and West- 
ern of Canada, has gone to California on 
a short vacation. Mr. Hayden will return 
about May 1 

Secretary J. E. Murphy of the Colum- 
bian National was in Indianapolis Mon- 
day ona short business trip for the com- 
pany. 

Eleven buildings constituting almost 
the entire business district at Perth, Ind., 
were destroyed by fire. The fire started 
from a defective flue in a grocery store 
and rapidly spread over the town. Eleven 
buildings including two residences were 
totally destroyed. The loss is estimated 
at $30,000. 

A defective flue caused a fire which de- 
stroyed two grocery stores and a resi- 
dence at Lyonsville, Ind., with a loss of 
$30,000. <A fire truck sent from Conners- 
ville did effective work in preventing the 
fire from spreading to adjoining property. 
Little insurance was carried. 


Fire destroyed the St. Mary’s Catholic 
chureh rectory at Floyd Knobs, Ind., with 
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a loss estimated at $4,000. The fire 
threatened the new church which adjoined 
the rectory and for a time it looked as if 
the church would be destroyed. The loss 
was partly covered by insurance. 

Fire totally destroyed the Indianapolis 
Desk Factory at Indianapolis, Ind., with 
a loss estimated at $6,000. No insurance 
was carried. 

Fire destroyed the dry kiln and three 
large stacks of lumber at the Hoosier 
Manufacturing company’s plant at New- 
castle, Ind. Three firemen were oOver- 
come by smoke, one of whom is said to 
be in a serious condition. The fire is be- 
lieved to have started from the excessive 
heat in the kiln. A call was sent to the 
Muncie fire department and one truck 
made a quick run to Newcastle. 

Earl Gooden, of Gooden & Seitz, local 
agents at Lawrenceburg, Ind., has just 
returned to his office after an operation 
which kept him in an Indianapolis hospi- 
tal for several days. 

Thirteen fire insurance companies have 
filed suit in the superior court at Indian- 
apolis, to have an order set aside, issued 
by the state auditor reducing the rate on 
the Indianapolis Abattoir Company’s 
plant. 





Chas. T. Shane, formerly of the firm of 
Wolford, Shane & Wolford, Danville, IIL, 
has gone to Indianapolis, where, asso- 
ciated with A. J. Meyer, he has opened a 
local agency with the firm name of Meyer- 
Shane Realty Company. Mr. Meyer has 
been a special agent and also conducted 
a local agency in Indianapolis. 


The Board of Public Safety, Indian- 
apolis, has renewed its orders to have 
the aisles of theatres kept clear. Jacob 

Hilkene, chief of the fire prevention 
division, will enforce the order. 

Portland, Ind., is likely to be without 
a paid fire fighting force within a few 
days unless the city is able to fill the 
places made vacant by the resignation of 
S. H. Barr, fire chief, and Charles Silvers 
and Al Gardiner, his assistants. Silvers 
and Gardiner resigned because the city 
council would not raise their wages, and 
Barr recently was asked to resign when 
it was alleged that he had advocated an 
increase in wages for his men. 


S. Wallace Cook, well known insurance 
agent and bank director at Evansville, 
Ind., is expected to make the race for the 
republican nomination for mayor of 
Evansville next year. 











STATES OF THE NORTHWEST 











HAZARDS OF WOOD WORKING 





R. L. Nicholson, Special Agent of 
Home, Discusses Question Before 
Milwaukee Club 





MILWAUKEE, WIS., April 13—At 
this week’s meeting of the Milwaukee 
Fire Insurance Club the hazards of the 
woodworking industry were presented 
by R. L. Nicholson, Wisconsin special 
agent of the Home of New York. 

The fire hazard of woodworking, he 
said, begins in the logging, where 
branches and leaves trimined off the 
trees are allowed to remain where they 
fall, becoming dry as tinder and the 
means of transmitting a running fire 
when started. The first call for fire 
insurance, however, generally comes 
when the logs have been piled at sid- 
ings, from which they are removed to 
saw mills. 

The hazards incident to the operation 
of sawmills, lumber yards, the lumber 
kiln and planing mill, with the methods 
of disposing of refuse and precautions 
to be taken for the safeguarding of the 
plants against fire, were briefly outlined. 

The common hazards of the wood- 
working industry are those of most fac- 
tories, i. e., lighting, heating and power. 
Islectricity is the safest means of light- 
ing, because of the ever-present hazard 
of wood dust suspended in air. Electric- 
ity as a means of lighting, heating and 
generating power is fast assuming the 
lead and if the installation is standard 
it is the safest type to use. 

The finishing processes in the different 
woodworking lines vary somewhat. 
Painting and varnishing have their own 
hazards, especially where the dipping 
process takes the place of brush work, 
and where benzine is used as a thinner. 
At best the woodworking industry is a 
hazardous one, making and handling, as 
it does, a highly inflammable stock. 
But whatever the processes used or the 
hazards existing, cleanliness and care- 
fulness will go a long way toward mak- 
ing the plant a better risk, and in this 
branch of the business, more than any 
other, “good housekeeping” is a most 
essential feature. 

The majority of sawmills and planing 
mills are of frame construction, and one 


of their greatest hazards is the dust 
which accumulates on the walls and 
timbers. The lumber kiln is also of 


frame construction as a rule, and is lo- 
cated near the lumber yard, mill or fac- 
tory. The principal hazard is, of course, 
the heating apparatus, and ifa fire starts 
in the kiln it generally takes the rest of 
the plant with it. 


Will Do Some Field Work 


T. C. Shove, a local agent at Minneapo- 
lis, will do some field work for the Law 
Union & Rock in Minnesota, but will con- 
tinue his local agency connection. ‘ 


Heavy Loss for State Fund 


BISMARCK, N. D., April 13—The state 
insurance commissioners’ office is work- 
ing on the adjustment of the largest fire 
loss sustained by the state since it went 
into the fire and tornado insurance busi- 


ness. 





A $10,000 school house at Crary was 
burned down and reported as a total 
loss. Although several smaller losses 
had been reported, none has approached 
in size the Crary claim. The insurance 
commissioners’ office has appointed 
Charles S. Whittelsey of Fargo, an inde- 
pendent adjuster, to determine the ex- 
tent of the damage and adjust the loss. 

The insurance commissioners’ office 
is also working on the adjustment of 
loss due to the March 20 blizzard which 
ripped the roof off the $10,000 school 
building at Bucyrus. 


Wisconsin Field Club Meeting 


MILWAUKEE, WIS., April 13.—The 
Wisconsin Field Men’s Club held its 
quarterly meeting today, with an at- 


tendance of 51 members. J. R. Reilly, 
special agent of the Royal; W. J. Ciscel, 
special agent of the Queen; Franklin J. 
Tompkins, special agent of the New York 
Undewriters; Fred Humphries, special 
agent of the Fireman’s Fund, and Roy 
W. Sherburne, special agent of the Hart- 
ford, were elected to membership. 

The time and piace of the annual 
meeting, to be held in June, was re- 
ferred to a committee consisting of C. L. 
Easton, of the Northern of England; 
D. O, Stine, St. Paul F. & M.; and R. T. 
Gravenstine of the Hanover. This com- 
mittee will confer with F. F. Gordon and 
L. W. Snider, representing the Bureau 
Club. 

Inasmuch as there have been so many 
changes in the field and there are so 
many new members, the entertainment 
of guests and members will be a special 
feature of this year’s annual meeting, 
and W. E. Atwater, C. H. Anderson, L. G. 
Farmer, L. S. Wallace and R. L. Nichol- 
son were appointed a committee for this 
purpose. 

F. W. Kubasta, former deputy insur- 
ance commissioner, who was to have 
given the educational paper of the after- 
noon, was unable to be present. 


Conservation Association Meeting 


MILWAUKEE, WIS. April 14.—The 
Conservation & Fire Prevention Associa- 
tion held a short session prior to the 
joint meeting of the Wisconsin field or- 
ganization Tuesday. 

J. E. Kennedy, special agent of the 
town and village mutuals, was elected to 
membership. Mr. Kennedy was formerly 
connected with the state fire marshal’s 
office, and gave an interesting talk ona 
new idea which his companies are car- 
rying out through the state, in the way 
of organizing fire prevention boards in 
the different towns. They inspect all 
business risks, and when finished call a 
meeting of the city council and prom- 
inent business men, make a complete re- 
port of their findings, and give their 
recommendations as to improvements— 
whether it is additional fire fighting 
equipment, more thorough inspection by 
the local fire department, an electrical 
inspector, new ordinances, or whatever 
is deemed most beneficial to the town. 

The Fire Prevention Board co- 
operates with the fire chief and acts in 
an advisory capacity with the city coun- 
cil. In the majority of towns the names 
of the members of the board are not 
made known to the public, but they are 
on file with the city clerk. They will 
co-operate with the fire marshal‘and in- 





dustrial commission, and may be de- 





Always Loyal To Our Old Friends 
Always Glad To Welcome New Ones 





Hail Capacity Everywhere 


The agents writing hail insurance through the Hedwall— 
Sundberg Company are able to write $40.00 per acre on 
dry land and $50.00 per acre on irrigated land no matter 
in which state they may be located. 

The Hedwall-Sundberg Company has the largest capac- 
ity in this respect of any hail office in the United States. 


The Hedwall-Sundberg Company is also able to write as many 
acres for one agent as he is able to secure. The Hedwall-Sund- 
berg Company is also willing to write as few acres for one policy- 
holder as anyone would care to insure. There are no risks too 
big and none too small. 


Would you like to transact this profitable line of insurance 
through an office so equipped? 


Write for further information. 


The Hedwall—Sundberg Company 


Metropolitan Bank Building 
Minneapolis 


General Agents Hail Department 


Minnesota 


Providence Washington Ins. Co. Westchester Fire Ins. Co. 

of Providence of New York . 

Automobile Insurance Company Hudson Insurance Company 
of Hartfor of New York 





EDWALL— 
IGH CLASS 


UNDBERG 
SERVICE 











You Need More Than 
One Hail Company 


Just as you need more than one fire insurance com- 
pany to handle your big lines, so do you need more 
than one hail insurance company to handle your big 
hail risks. 


And just as you need the best fire companies to be 
assured of conflagration proof indemnity and satis- 
factory adjustments, so you need the best hail com- 
panies. 


Do you need one or more good, old line, stock insur- 
ance companies for hail insurance? 


Drop a line to the nearest office and a special agent 
will call. 


OTJEN & TAYLOR 


309 Bennett Bldg. 608 Boston Bik. 
Colorado Springs, Colo. Minneapolis, Minn. 


ENID, OKLAHOMA 

















ARIZONA 
FIRE INSURANCE COMPANYS 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
4 GENERAL MANAGER 


CENTRAL DEPARTMENT 
COVERING 


sLLINOIS—OHIO—INDIAN* 
WISCONSIN — MICHIGAS 


CHAS. P. HALL 


SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 





pended upon as a readily available source 
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INCORPORATED 1720 


OYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, 
United States Manager 


GAYLE T. FORBUSH, 
Associate Manager 


ARTHUR WALLER, 
Assistant Manager 











SECURITY FIRE INSURANCE COMPANY 


Assets, $955,247.71 


The Iowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and substantial growth reflects credit upon the management. 


January 1, 1920 


DAVENPORT, IOWA 


Policy Holder’s Surplus, $290 


Cash Capital, $200,000 


9750.47 








National Ziberty 


Insurance Gompany 


Assets - 


Liabilities, including Capital - 
H 


of Ametira. 





‘WICORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1659, 
STATEMENT JANUARY 1 ,1920 


Cash Capital - - - = $1,000,000 
_ . ne  . PI"§10,208,032 Net Surplus. - - - - - $2,569,433 
7,638,598 Surplus to Policy Holders - - 3,569,433 


EAD OFFICE: 62 WILLIAM STREET, 


NEW YORK 


























New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 


&. P. Stewart, President. 


WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H. H Ingalls, Manager. 


Head Office: 
40 Clinton Street, 
Newark, N. J. 


F. L. Brokaw, Treasus 


Arthur Hoyt, Vice-President. 
j. B. Guthrie, Secretary 





140 Sansome 


PACIFIC COAST DEPARTMENT: 


Seeley & Co., Manag:rs. 


St., San Francisco, Cal. 

















PITTSBURG UNDERWRITERS 


Goose Commonwealth Bldg., Pittsburgh, Pa. 


L.M.S 


Allemannia Fire Ins. Co. 
National-Ben Franklin Fire Ins. Co. 


Combined Capital $1,900,000 


. Davies, Manager 
ph » Asst. M 





H. 3 
Fish & Schulkamp, Madison, 


Underwritten by 


All of Pittsburgh, Pa. 


Surplus to 


G. R. Goodsell, Columbus, Ohio, State Agent for Qhio | 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
c.U . .» Indianapolis, Ind h 
is., General Agents for Wisconsin 


m, M: 


NEW AGENTS SOLICITED 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 


Assets, $10,011,358 
Policyholders $3,899,135 

















Me 


E. 
J. D. 
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STUART MORGAN, State Agent, 
CASH & EVANS, 
z 


© FIRE, MARINE, WINDSTORM, 

AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 


Swarance Compamy 


of Waterton .Y? 


Michigan, 
General Agents, 


ULIAN, State Agent, 


Exc., State Agent, Illinois 


Colorado, 
. 4 Ohio and West Virginia, 

F. G. HERMAN, State Agent, Indiana and Kentucky, 
O. T. PRICE, State Agent, Missouri, 
REEMAN, State Agent, Iowa, 
TEER, 2127 Ins. 


Kansas and Oklahoma, 
Nebraska and Minnesota, Omaha, Nebraska 


East Lansing 
Denver 
Columbus 
Indianapolis, Ind. 
Kansas City, Mo. 


and Wisconsin, Chicago 

















of information in case of investigation 
of fires. 





Canadians Reject American Companies 


WINNIPEG, CAN., April 14—General 
agents in Canada are somewhat aroused 
over the action of the Regina, Sask., 
school board last week, when policies in 
American companies were returned to 
the agents handling the insurance line 
with information that the business 
should be written in Canadian or British 
companies. A number of other smaller 
towns in the same province followed the 
lead of the Regina school board with 
the result that considerable ill feeling 
has been aroused. In explaining the 
action the Regina school officials stated 
that they were teaching their school 
children to be good Canadians, loyal 
and patriotic and could not consistently 
buy fire insurance in foreign institu- 
tions. There has been some opposition 
to American companies operating in 
Canada, but this is probably the first 
open demonstration that has been made 
against them, 





Wisconsin Notes 


The Wisconsin Inspection Bureau has 
recently reinspected and rerated Nichols 
and Pardeeville. Johnsville and Mt. 
Sterling have also been rerated and new 
rates issued as of April 15. 


The West Bend Mutual Fire enter- 
tained twenty-five business men and 
professionai men at dinner last week to 
bring before them the fire hazards in 
West Bend and to suggest an efficient 
remedy. J. E. Kennedy and George 
Murphy, inspectors for the Wisconsin 
Association of Mutual Fire Insurance 
Companies, had just finished making a 
thorough inspection of the city, and 
were the speakers of the gathering. 

William Wetter of Fennimore, Mo., for 
many years secretary of the Liberty In- 
surance Company, died last week. 


The National Jewelers’ Limited Fire 











of Wisconsin has eliminated the word 
“Limited” from its title. 

Green Bay, Wis., made an enviable 
record during 1919 by reporting the 
smallest amount of fire loss of any city 
in its class in Wisconsin. This 
amounted to $18,925. Losses on build- 
=e were $8,445 and on contents $10,- 
080. 


The office of J. W. Daniel, a local 
agent at Beaver Dam, Wis., was entered 
by burglars one night last week and 
robbed of a $100 Liberty bond and about 
$50 in cash and currency. 





Dakota Notes 


W. A. Williams, formerly a well-known 
fire insurance man and for 12 years as- 
sistant secretary of the Queen City Fire 
of Sioux Falls, S. D., has entered the 
local insurance agency of S. R. and Roy 
Nugen at Sioux Falls. After May 1 the 
agency will be known as the S. R. & 
Roy Nugen & Williams Agency. 

J. B. and M. D. Jones, who have been 
associated with their father in the real 
estate business at Lisbon, N. D., have 
opened a new local agency there. 





Minnesota Notes 


W. P. Hilger of Baudette, Minn., will 
enter the insurance business at Roscoe, 
Minn., in partnership with his father. 

E. F. Wirth, state agent of the Na- 
tional Fire of Hartford in Minnesota, 
has been elected a member of the execu- 
tive committee of the Minnesota Con- 
servation & Fire Prevention Association 
to succeed W. F. Sweazea, state agent 
of the Niagara, who is moving to Chi- 
cago to take charge of its farm depart- 
ment. 

The local agency partnership of Walter 
Thomas and P. C. eimark at Duluth, 
Minn., has been dissolved. Mr. Thomas 
will continue the business. 

Henry Berkner has purchased the in- 
surance business of Harry B. Lindsley at 
Sleepy Eye, Minn. The latter recently 
took over the office, which had been con- 
ducted for years by A. H. Pickle. 
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START NEW BUILDING MAY 1 


Much of Space in Proposed Omaha 
Insurance Exchange Already 
Leased—To Cost $1,100,000 


OMAHA, NEB., April 13.—Con- 
struction on the 16-story insurance 
building to be erected on the south- 
west corner of Seventeenth and Dodge 
streets, which will be occupied ex- 
clusively by fire and life insurance men 
of the city, will be started May 1. 
Omaha insurance men are taking to 
the project so kindly that already one- 
third of the structure is leased. The 
cost of the building is approximately 


put at $1,100,000. 


H. O. Wilhelm, president of the 
Omaha Building Company, says he re- 
alized its benefits since Chicago insur- 
ance men erected their office building, 
which, although large, has proven in- 
adequate. Mr. Wilhelm was unani- 
mously elected president of the Insur- 
ance Exchange Company. He is also 


president of the Omaha Life Under- | 


writers’ Association and chairman of 
the insurance committee of the Omaha 
Chamber of Commerce. He is widely 
known in Omaha civic life and is pres- 
ident of the H. O. Wilhelm Company, 
state agent for the Northwestaern Na- 
tional Life. 

The directors and permanent officers 
of the building company are; H. O. Wil- 
helm, president; John W. Madden, Bald- 
rige-Madden Company; Harry O. Steele, 
general agent Union Central Life; 
Charles Eyre, general-agent Provident 
Life & Trust, vice-presidents; Ed E. Litz, 
general agent Prudential Life, secre- 
tary; Robert T. Burns, Foster-Barker 
Company, treasurer; William A. Schall, 
Smith, Schall & Hewell; Thomas F. Quin- 
lan of the Brandeis Stores, and L, W. 
Schieble of the Nebraska National bank, 
directors. 

The new building will be directly op- 
posite the 16-story medical arts build- 
ing, now under construction. 





Parsons Escapes Rate Raise 


Parsons, Kan., has escaped the threat- 
ened 25 per cent increase in fire rates, 
for the present at least. Parsons is one 


of the few towns in Kansas that has, or 
did have, an organized union of firemen. 
Two months ago the firemen went on a 
strike, following a dispute with the 
mayor. The mayor closed down one sta 
tion and used volunteer firemen at the 
other two. The fire rating bureau asked 
a 25 per cent increase in rates. The fire- 


| men have returned to work, the stations 


| greater than the same months in 


| 





are all manned—the mayor's four non- 
union men remain on the payroll—and 
the the companies have withdrawn the 
new rate schedule. 





Big Increase in Kansas Business 

TOPEKA, KAN., April 13.—A 30 per 
cent increase in insurance business in 
Kansas in the last two years is indicated 
by a statement compiled in the office of 
Superintendent Travis, who reports that 
the collections of his department for the 
first three months of 1920 are 30 per cent 
1918. 
he increase over 1919 is 12 per cent. 
The increase for the first three months 
of 1919 was 16 per cent over the corre- 
sponding period of 1918. 

The bulk of the increase was paid in 
taxes by the fire insurance companies, 
the tax returns showing a 50 percent 
increase over 1918 and 40 percent over 
1919. The insurance companies in Kan- 
Sas support the entire state judiciary 
system, the governor’s, secretary of 
State’s, treasurer’s, auditor’s, attorney- 
general’s departments, and help mate- 
rially in supporting several state insti- 
tutions besides. 





All Solicitors Must Be Licensed 


The Kansas department has announced 
a rule that every member of a firm and 
every employe who solicits business in 
any way must have a license as an 
agent. Several of the larger firms in 
the state have asked the department 
what it considered as agents in firms. 
The department held that every person 
who performs other than clerical work 
in the handling of insurance business is 
an agent and therefore must have a li- 
cense. The ruling will materially in- 
crease the number of licenses in the 
state. 


~ a 


Blue Goose Farewell to Bogart 


DES MOINES, IA., April 13—The Iowa 
Blue Goose will hold its annual business 
meeting Friday, April 16. O. W. Follett, 


chairman of the committee in charge, 
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urges all ganders to attend as there are 
matters of special importance in addi- 
tion to the election of officers. 

The session will be in the nature of a 
farewell to C. R. Bogart, most loyal 
gander for the past year, who has been 
transferred to St. Louis to become state 
agent for the Missouri field for the Con- 
necticut, Mr. Bogart has been one of 
the best presiding officers the lowa Pond 
has ever had. 





Missouri Notes 


A bond issue for $150,000 for water- 
works improvements at Carthage, Mo., 








failed by 17 votes, due to a misunder- 
standing as to the form of the ballot. 
The question will be resubmitted. 


Ely & Mann, general agents for a 
number of leading fire companies, with 
headquarters in Kansas City, have re- 
cently taken a partnership life insurance 
policy. This firm succeeded Schwitzgebel, 
Ely & Mann, J. D. Schwitzgebel selling his 
interest. Mr. Schwitzgebel is interested 
in the banking business and from an in- 
surance standpoint felt that he did not 
have the time to devote to the local and 
general agency work. He will soon start 
on a trip to London in connection with 
his new business. 
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PLEASED AT APPOINTMENT | PLANS FOR WORK IN TEXAS 





Texas Insurance Men Well Satisfied | Sam P. Cochran Is Chairman of the 


Over Selection of S. W. Inglish 
for Inspection Bureau 


BY WILLIAM A, SCANLON 


DALLAS, TEX., April 14—Texas 
insurance men in all branches of the 
fire business are very well pleased over 
the appointment of S. W. Inglish, as 
manager of the Texas Inspection 
3ureau, succeeding A. R. Andrews. The 
Texas Inspection Bureau is just about 
a year old and it is important that a 
competent man be in charge of its 
affairs in order to carry on the work 
started by Mr. Andrews. Mr. Inglish 
has made a name for himself, has 
executive ability and stands well with 
the companies and big insurers in 
Texas. He was associated with the late 
Capt. R. R. Pollard and was appointed 
by Governor Colquitt in 1910 to the 
position of state fire marshal. Mr. 
Inglish has conducted an aggressive 
fire protection campaign in Texas and 
in connection with this work has be- 
come nationally known. Insurance men 
in Texas have every confidence that 
Mr. Inglish will fill his new position 
ably. 





Gets United States Fire 


The T. E. Braniff Company of Oklahoma 
City has been appointed general agent of 
the United States Fire for registered 
mail, tourists’ baggage, jewelry floater, 
ocean and inland marine insurance. 





State to Increase Its Insurance 


OKLAHOMA CITY, CKLA., April 13— 
All buildings owned by the state are to 
be inspected at once, with a view to in- 
creasing the amount of fire insurance 
protection and decreasing the rate of 
insurance, according to announcement 
made by George F. Clark, chairman of 
the state board of public affairs, after 
a conference with John Connolly, state 
fire marshal. 

“Virtually all our buildings are worth 
more today than when we built them 
and should be estimated as having 
sreater value,’ Mr. Clark said. “By in- 
creasing valuation, we can increase the 
amount of insurance. Small matters 
that increase the fire hazard can be elim- 
inated by proper inspection, also, so 
that the rate will be materially re- 
duced.” 

Insurance valuation of state institu- 
tions amounts now to approximately 
$10,000,000 Mr. Clark said. A _ revalua- 
tion would place the figure at double 
that amount and permit millions of dol- 
lars of additional insurance protection, 
he declared. The University of Okla- 
homa will be the first institution vis- 
ited by the inspectors. 





Single Agency Plan at Tulsa 


The local agents association at Tulsa, 
Okla., has adopted a new constitution 
and by-laws, effective as of May 1, 
whereby the single agency plan is to be 
placed in operation. Under this plan 
each company will be permitted but one 
local agent. Exceptions have been made 
for two underwriting companies, which 
have been conducting more than one 
agency for many years. Many com- 
panies feel that the local agents were 
not justified in making this distinction, 
and there is every indication that when 
the date named expires on May 1 there 
will be considerable confusion, with final 
results very much in doubt. 


Committee to Organize the 
Conservation Campaign 


DALLAS, TEX., April - 13.—Plans 
for the reorganization of the Texas 
Conservation Committee were dis- 
cussed at a meeting of former mem- 
bers and other fire insurance men here. 
This committee was organized during 
the war to combat the fire hazards 
and lessen the possibilities of loss by 
fire. State Fire Marshal Wallace 
Inglish and Chief Inspector Upshur 
Vincent of the State Fire Insurance 
Commission were among those who at- 
tended the meeting. 

T. Alfred Fleming, supervisor of 
conservation for the National Board 
of New York, was present and ad- 
dressed the meeting on the impor- 
tance of conservation of vital resources. 

Mr. Fleming appointed a committee 
to head the fire conservation movement 
in Texas, composed of Sam P. Cochran, 
chairman; S. W. Inglish, for the Texas 
Inspection Bureau; D. D. McLarry, 
Home; Chas. F. Thomas, Royal, and 
P. P. Tucker, Aetna. This committee 
will have direct charge of the campaign 
in Texas. 

Together with the fire insurance in- 
terests in Texas, the following organ- 
izations and individuals have signified 
their willingness to co-operate with the 
committee: Texas Inspection Bureau, 
Oil Insurance Association, Under- 
writers’ Salvage Company, State Fire 
Insurance Commission, managers and 
inspectors of automatic sprinkler com- 
panies and the Automobile Theft 
Bureau. 


Conservationists at Helena, Ark. 
HELENA, ARK., April 18—The Con- 
servation & Fire Prevention Association 
of Arkansas, at the request of the fire 
prevention committee of the Business 
Men’s League, met in Helena today, the 
session to continue until April 16. 


WITHDRAW FROM LITTLE ROCK 


Four Companies Quit Arkansas Capital 
Because of Heavy Losses Dur- 
ing Past Year 


LITTLE ROCK, ARK., April 13.— 
Because of heavy fire losses the last 
two years, four fire insurance com- 
panies have withdrawn from Little 
Rock, including the Phoenix of Lon- 
don, Connecticut, North British & 
Mercantile and Phoenix of Hartford. 

Fire insurance companies operating 
in Little Rock in 1919 lost $783,104.07, 


while the total property loss was 
$1,117,701.11, according to _ figures 
compiled by Fire Chief Hafer. Several 


large fires destroyed buildings in the 
business section. Withdrawal of the 
insurance companies from Little Rock 
followed a survey of the downtown 
district, when it was found many build- 
ings have failed to comply with insur- 
ance regulations, it is said. The in- 
spectors found inflammable trash piled 
in upper stories and some “fire traps” 
they reported. 





SNAPPY WORK! 


That’s the Hail Insurance Business. 
premiums are large. The season is now at its height. Agents are 
making money fast. Commissions last year were over 


$5,000,000.00 


That helps on the H. C. of L.—but it only helps those that write 
the business. They will be more this year and thousands of agents will 
earn in a few weeks as much as some agents clear in a year. 

If you have a hail insurance agency, get busy. If you haven’t, act 
quickly. Write to 


Omaha Liberty Fire Insurance Company 


The season is short, but the 


Home Office: 1817 Douglas Street Phone: Tyler 2621 
Omaha, Neb. 

WR OI IS icoas <u 500d dcads cddada candeadedans aduacecdsecabeddbccnencacsead $200,000.00 

BI i I Nia 65 55 cine od ctkecbcgneceddganeecsdouasaesqaesncaeliausetdaed $125,000.00 


Writes all classes of Town and Farm Insurance, including Threshing Machinery, Hail 
Insurance on growing crops, and Automobile Insurance, Fire, Tornado and Theft. 














INSURANCE 


«sO... 
GROWING CROPS 
IN AN “OLD LINE” 
COMPANY IS A 
PROFITABLE LINE 
FOR YOUR AGENCY 

















An Agency Is Open In Your Town 


and the first request from a responsible party will get it. 
The Season For Your Activity is Now On. 


STATE INSURANCE COMPANY, Des Moines, Iowa 


Third Floor Hippee Building 








CHARTERED A. D., 1794 


“InsuRaNee CoyPANy, 
STATE B Ge Peuneanvann, 


308-310 WALNUT — PHILADELPHIA, PA. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H.W. STEPHENSON, Vice-Pres 


JOHN J, P, RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. See’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING USE AND OCCUPANCY 
URANCE. AGENTS WHERE NOT REPRESENTED. 








The North River Insurance Company 


Capital $1,000,000 
Assets 7,463,760 
Net Surplus 2,475,898 
Western Department Home Office Pacific Coast Dept. 


FREEPORT, ILL. 95 William Street, SAN FRANCISOO, -aL. 
NEW YORK 











Chief Haber says three sections of the 





CUSTOMERS’ EXPIRATION BOOKS 


Give your. customer something useful. 
TYLES AND SIZE 

THE NATIONAL UNDERWRITER CO. 

Exchange, Chicago 
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COMPLETE! 


HE organization of the CRAVENS, 
DARGAN & ROBERTS renders a 
complete insurance service. Equip- 

ped with every facility for handling large 
lines as well as small, the representative of 
this firm has an overwhelming advantage. 
The lines written are: fire, tornado, hail, 
automobile, farm, casualty, surety, marine, 
life and livestock. 


Agency openings in many cities and towns. 





































































712-720 MAIN STREET 


Cravens, Dargan & Roberts 
HOUSTON, TEXAS 


Pioneer farm and hail writers of Texas 








ORGANIZED 1854 


The Mechanics “oma of Philadelphia 


JANUARY 1, 1919 


Cash Capital $600,000 Net Surplus, $655,162 
Surplus to Policyholders - - $1,255,162 


Eastern Department Western Department 
D. H. GUNHAM J. SNYDER’ Sec’ y NEAL BASSETT, Vice-Pres. & M gr 
ice-Fres. 
A. H. HASSINGER, Sec’y PHILADELPHIA, W. T. BASSETT, Asst. Mgr. 
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FIREMEN’S 


Cash Capital $1,250,000 Net Surplus, $2,246,144 
Surplus to Policyholders - - $3,550,393 
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A. H. HASSINGER, Secretary W. T. BASSETT, Ass’t Mgr. 


NEWARK, NEW JERSEY CHICAGO, ILLINOIS 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


WINDSTORM INSURANCE 











By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will ab- 


solute: y prevent more than 99.9% of losses due to lightning. 
250,000. users recommend i successful insurance com- 

panies endorse it. Has a 25-y i 

efficiency. Originated by rof. W Dodd, America’s 

Lightning Specialist. Every job absolutely _ guaranteed—rod- 

ding done by responsible, skilled men 

Investigate the Dodd Sys meen o oe for ful) information 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 








AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam. 
age and Collision. We specialize on term coverage and dealers’ insur- 
ance. Attractive rates and agency proposition. We want live agents 


in every town in Minnesota. 
A. J. Schunk, Supt. of Agents. 














city are in need of more adequate fire 
protection and recommends that two 
new fire houses be provided, that water 
mains be extended to all sections of the 
city not already protected, that over- 
head wires be placed underground, espe- 
cially in the residence district; that the 
city purchase at least 3,000 feet of hose, 
that the department be placed under 
civil service rules, and that the double- 
platoon system be given serious consid- 
eration. 


New Auto Mutual in Arkansas 


LITTLE ROCK, ARK., April 13—The 
Mutual Automobile Insurance Associa- 
tion of Bentonville has filed application 
with the state insurance commissioner. 
This is the first organization in the state 
devoted wholly to insuring automobiles. 
The Globe National Fire of Sioux City 
and the City Equitable Fire of London, 
have also filed applications. 


Becomes Junior Partner 


The interest of the estate of Rufus 
Cage in the general agency of Cravens, 
Dargan & Roberts at Houston, Tex., has 
passed to his son Rufus Cage, Jr., who 
now becomes the junior member of the 
firm. The old name of the _ general 
agency was Cravens & Cage. Mr. Cage, 
Jr., has been closely identified with the 
firm for the last eight years, working in 
various capacities. 


Agents Well Organized 


TULSA, OKLA., May 14—Local agents 
in Oklahoma are now very well organized 
and seem to be solidly behind the asso- 
ciation idea. There are wide awake and 
result getting local bodies in the princi- 
pal cities in the state. The Tulsa Fire 
Prevention Exchange is an especially ef- 
fective organization. The field men in 
Oklahoma lend a good deal of assistance 
to the local agents and cooperate with 
them in promoting the cause. The field 
men are always in evidence at the an- 
nual meetings of the state association. 
Oklahoma local agents are largely young 
men who are wide awake and hustling. 
There is considerable new business to be 
written in the state. Values are high, 
the population is increasing and building 
projects are being carried forward on a 
large scale. The agents in the larger 
cities are not waiting for the business to 
come to them, but are out on the job 
after new risks. 


Texas Commission Defines “Noon” 


AUSTIN, TEX., April 13—The Texas 
State Fire Insurance Commission has 
issued an official ruling defining what is 
“noon” time, as defined in a standard 
fire policy, the form being made to read: 
“That where the word noon appears in 
a Texas Standard Fire Policy, it means 
noon of standard time at the place of 
loss or damage.” 

This addition is made in the order: 
“Until the present supply of Texas 
Standard Fire Policy Forms is exhausted 
it will be satisfactory to the commis- 
sion for the companies or their author- 
ized agents to insert the above word- 
ing with a rubber stamp on the poli- 
cies.” 


Program for Waco Meeting 


SAN ANTONIO, TEX., April 14—Wil- 
liam L. Stiles, president of the Texas 
Association of Insurance Agents, an- 
nounces an attractive program for the 
spring meeting of the organization to 
be held in Waco, April 17. Former In- 
surance Commissioner George W. Briggs 
will give an address on “The Need of an 
Agents’ Qualification Law in Texas.” 
T. M. Scott, secretary of the Insurance 
Commission, will be at the meeting to 
answer questions. Secretary F. F. Lu- 
dolph will be on hand to explain how 
and why the membership is increasing. 
Mabry Seay of Dallas, in the absence 
of Chairman Dan Craddock, will make 
a report for the executive committee. 
Cruger Smith will speak on “The Oil 
Insurance Association.” The forms com- 
mittee appointed at the last meeting will 
make a report. The annual meeting of 
the Texas Association will be held at 
Galveston, June 18-19, 


Outsiders Getting Business 


OKLAHOMA CITY, OKLA., April 14— 
Oklahoma agents still have as their big 
problem the activities of outside brokers. 
Every week or so some big eastern 
brokerage firm captures a new line of 
some kind in Oklahoma, taking the busi- 
ness away from local agents. A great 
many of the big and important lines in 
Oklahoma are now handled by eastern 
brokers and in many cases, the outside 








brokers are able to pefform no service 
for the assured that could not be done 
by the local agents from whom the busi- 
ness is taken. Many agents are becom- 
ing alarmed over the constant activities 
of outside brokerage houses, realizing 
that the big premium producing lines 
are passing into the hands of outsiders. 
The Oklahoma Association of Local 
Agents had a delegation of six at the 
recent midwinter meeting of the Na- 
tional Association at Richmond where 
this question was discussed. 


Texas “Fire Prevention Arguments” 


AUSTIN, TEX., April 13—S. W. Ing- 
lish, state fire marshal of Texas, gives 
one week’s fire prevention arguments 
for Texans, as follows: 

At Cuero four children were at home 
alone and asleep when the flames broke 
out. The eldest saved the other three. 
Property loss, $5,000. 

At Eagle Lake a spark blown by the 
wind alighted on a shingle roof and a 
fine ranch home was consumed. 

An oil heater was used to warm some 
chicks at Georgetown. The loss was 
$600. 

A four-year-old girl played with some 
matches in a barn near Beaumont. She 
will recover. 

A grocer at Sherman burned trash in 
the rear of his store. His loss was only 
$500. 

A defective flue was not looked after 
at Hillsboro. The insurance companies 
paid $2,000 of the loss, which was $5,000. 

Children and matches formed a costly 
combination at Dallas when four homes 
were destroyed with a loss of $6,000. 

Lending gasolene to a neighbor at 
midnight cost a Carrolton farmer his 
garage and auto, about $1,500 in all. 

Small boys burned some _ grass at 
Paris and eleven bales of cotton along 
with it. 

A coal oil stove was lighted at Waco 
at an expense of about $10,000. 

A three-year-old baby got hold of a 
match just before going to bed at Luf- 
kin. The funeral took place on March 
29. 

Another three-year-old was buried the 
same day from the same cause at Marlin. 

A can of gasolene shut in a closet ex- 
ploded at Sterling City. The closet was 
destroyed as well as the house. 





Chief Inspector’s Observations 


Chief Inspector Upshur Vincent of the 
Texas State Fire Insurance Commission 
has issued an interesting report, indi- 
eating that during the week ending 
April 2 children set fire to 14 houses in 
Texas and caused losses aggregating 
more than $40,000, caused chiefly by play- 
ing with matches. It is the opinion of 
Mr. Vincent that this cause is more 
common than fires occurring from oil 
stoves. Mr. Vincent further states that 
the number of barn fires in Texas is not 
decreasing, but is growing steadily, and 
the losses from fire on hay, corn and 
oats are positively alarming. 





Interest in Acreage Policy 


DALLAS, TEX., April 13—The an- 
nouncement that the Hartford Fire will 
write acreage investment insurance this 
year on certain classes of crops in its 
southern department, to which Texas 
agents report, has been received with 
great interest in this state. In view of 
the widely varied character of the crops 
grown in Texas and the increasing im- 
portance of the state from an agricul- 
tural standpoint, it is believed that there 
will be a good field here for the new 
coverage. No definite announcement has 
been made as yet as to what crops will 
be included, 

Acreage insurance covers the farmer’s 
investment in preparing for his crops, 
guaranteeing him a return of the 
amount invested in case the crop is a 
total failure and the difference between 
the investment and the return in case 
the crops fail to bring as much as he 
invests. The rate is based on the in- 
vestment and varies according to the 
section of the country, the nature of the 
crop and the hazards involved. 


Texas Notes 


W. F. Tilton, vice president and general 
manager of the Underwriters Salvage 
Company of New York, is in Dallas for a 
conference with General Agent John G. 
McClure, and the gulf department com- 
mittee of the salvage committee, com- 
posed Of P. P. Tucker, chairman, and 
Stanley R. Bruce, y oe Lauve, John Gib- 
bons, R. H. Colcock, Jr., J. G. Leigh, and 
O. T. Kiepinger. 

President W. L. Stiles of San Antonio, 
and Vice President Fred Burton of 
Galveston, o4cers of the Texas Associa- 
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tion of Insurance Agents, have been in 
Dallas attending a meeting of the execu- 
tive committee of the Association. 

C. J. Doyle, associate general counsel of 
the National Board at Springfield, Ill., is 
in Texas and Louisiana on business. 

A. R. Phillips, secretary of the Great 
American, is in Dallas for a short visit, 
accompanied by Mrs. Phillips. 


Gordon S. Yeargan, office manager of 
the general agency of the Fireman’s Fund 
under J. H. Snell, Dallas, Texas, was mar- 
ried in Dallas to Miss Martha’ White. 





Two local insurance agencies at Mag- 
nolia, Ark., have combined as the Magno- 
lia Insurance Agency, E. G. Pettus, man- 
ager. 
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CORPORATION CAN’T BE AGENT 

















That Is Ruling of Kentucky Attorney 
General to State Insurance 
Commissioner 





FRANKFORT, KY., Apriu 14.—In- 
surance companies and agents of other 
states doing business in Kentucky, will 
find considerable of interest and value 
in the reply of Attorney General Daw- 
son to certain queries made by Insur- 
ance Commissioner Ramey, relative to 
conducting insurance business in this 
state. 

The attorney general ,in a formal 
communication sent out last week, held 
that a corporation cannot conduct the 
business of a fire insurance agent, and 
that an individual, duly licensed as a 
fire insurance agent under the laws of 
Kentucky, cannot agree with an in- 
dividual not licensed as such insurance 
agent, or with a corporation, that he 
will conduct such an agency for his or 
its benefit, so that either directly or 
indirectly such unlicensed individual or 
corporation shall participate in the 
commissions received from such insur- 
ance. 

“Should the commissioner find,” con- 
cludes the attorney general, “that a 
regularly licensed agent is dividing his 
commissions, either directly or in- 
directly, with such an unlicensed in- 
dividual or corporation, he has a right 
to revoke the license of such agent.” 

The ruling is of especial interest in 
view of the plans of the Fidelity & 
Columbia Trust Company of Louisville 
to enter the local agency field, a move 
which is opposed by Louisville agents. 





Companies on Richmond Loss 


RICHMOND, VA., April 13.—Insurance 
on stock and machinery of the Tanner 
Paint & Oil Company fire in Richmond 
April 1 was distributed in the following 
stock companies: Home of New York, 
$13,000; Aetna, $4,000; Insurance Com- 
pany of the State of Pennsylvania, $2,- 
500; Virginia Fire and Marine, $2,000; 
Girard, $5,000; Liverpool and London and 
Globe, $2,000; Hartford, $2,000; Milwau- 
kee Mechanics, $5,000. Besides there was 
$10,000 in a paint mutual. There was 
estimated loss of 75 per cent. 





Inspection Work in Virginia 


RICHMOND, VA., April 13.—Virginia 
special agents are expected to give a 
good deal of their time this month to in- 
spection work being conducted under 
the auspices of the National Board. 
There are eighteen committees, consist- 
ing of three members each, which have 
been assigned to the task of conserving 
property and preventing fires. Special 
attention is being given manufacturing 
plants, storage houses and the like. The 
allotment calls for completion of the 
work during the month of April, the 
agents having started the first of the 
month. Beginning next month, they 
expect to resume their regular monthly 
inspections, taking a city at a time. 





Write Acreage Policy in South 


ATLANTA, GA., April 13—The southern 
department of the Hartford Fire, with 
headquarters here, has announced that 
it will write the acreage investment in- 
surance, which the Hartford is already 
writing in other sections of the country, 
on certain crops in this section for the 
coming season. Just what crops will be 
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Minneapolis waeixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 

















ANNUAL STATEMENT AS OF DECEMBER 3ist, 1919 ——— Pragya, mn TLE 
eae : sp sae 7 ARCHIBALD KEMP aalbrogeas 
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Due from the Company’s Agents 
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LIABILITIES 
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Policy Holders Surplus $1, 246,073.17 Total Liabilities $ 142054870 INCREASE in Net Surplus 36,260.83 
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Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 
CITY cw OF PENNA., PITTSBURGH 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 
PITTSBURGH IRE comeaxy’ PITTSBURGH, PA‘ 
Incorporated 1851 Capital -$200,000 Net Surplus $116,057.35 Assets $644,677.62 
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PROVIDENCE WASHINGTON INSURANCE CoO. 
PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England's Oldest Company—One Hundred and Twenty-one Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 








S. T. COLLINS, Manager C. E. CLUTIA, Asst. Manager 
. PT] 
(Established in 1782) Head Office: 
100 Williams St., New York 
Western Department: 
7 a Insurance Exchange, Chicago 

: Marine and Aatomobile Dept: 

OF LONDON _ 27 William St., New York 
FIRE Automobile—Use and eg ey ee Pacific Department: 

Leakage—Explosion and and Civil Commotion. 343 Sansome St., San Francisco 
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Peninsular Fire Insurance Company 


J. FLOYD IRISH, Secretary and Managing Underwriter 


OF AMERICA 


Grand Rapids, Michigan 


Capital $1,000,000.00 


Now Ready for Business 


Local Agents wanted who will canvass for Hail Insurance. 


FIRE : MARINE : AUTOMOBILE : TORNADO : HAIL 


Farm Property—Hail and Tornado on Farm Crops 


COLON C. LILLIE, President 
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speeUauanenencenenecnencauacnesenaccncncccancnncnnccacaccecacacndccecnccccteaiaccuccedietees 


A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 





York, the greatest insurance center in the country. 


ence treated with the utmost confidence. 


UPON APPLICATION. 


Representing local agents, under contract, wherever situated 
guaranteeing to them the SERVICE of a “branch office” in New 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 


Also surplus lines of agents PLACED with responsible companies. 
Accuracy, despatch and reliability assureds and all correspond- 


Full detailsconcerning the ‘‘service”’ and references FURNISHED 
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; sae er, Vice-President 
EMPLE, Secretary 


EDWARD eae: Ye ag ent 


WHITMAN, Ass’t Sectretary FRED C. GUSTETTER, Ass’t Secretary 
V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 
Surplus to Policyholders .. . - $11,740,470.66 
Total Losses Paid ... bom 95,259,732.06 
Cash Capital - Tews Million Dollars 
p H (EN | » 4 Reinsurance Reserves . . . - $8,213,006.94 
Reserve for Outstanding Losses and all 
other liabilities ...... 1,785,053.20 
Dick ures 5s. 2 fe. 0S S431 8,740,470.60 


Total Assets . . . . $21,738,530.74 

















WRITE HAIL INSURANCE. 





Five high class stock companies covering the states 


of Kansas, Oklahoma, Nebraska, Colorado, 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, 


New Mexico and Wyoming. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 























ASSETS, 
SURPLUS TO POLICYHOLDERS, $322,523 
110 FORT STREET, WEST, DETROIT, MICHIGAN 


ETS, $643,392 


THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 











included has not been fully decided as 
yet. 

This form of coverage guarantees the 
farmer a return of his investment in full 
in case the crop is a failure, and the 
difference between his investment and 
the return from his crops if it fails to 
bring him as much as he invests. The 
rate is compiled solely according to the 
investment, and will vary according to 
the section of the country, the nature 
of the crop and the hazard involved. 


Loss Near Norfolk, Va. 


RICHMOND, VA., April 13—Fire, be- 
lieved to have originated from spon- 
taneous combustion, destroyed the 
Omega works of the International Agri- 
cultural corporation at Money Point 
near Norfolk the night of April 7. Com- 
panies on the loss follow: Globe & Rut- 
gers, $20,000; North British and Mer- 
cantile, $27,000; Liverpool & London & 
Globe, $31,000; Hamilton, $3,000; Old Col- 
ony, $2,000; Stuyvesant, $5,000; Fidelity- 
Phenix, $4,000; Providence Washington, 
$2,500; American, $3,500; Northern of 
London, $5,000; Home of New York, 
$13,000; Union of Canton, $2,000; Lon- 
don Assurance, $2,500; Rochester Under- 
writers, $2,500; Aetna, $18,680; Citizens 
ot New York, $5,000; Citizens of Mis- 
souri, $10,000; Fireman’s Fund, $7,500; 
Westchester, $7,500; Tokio, $5,000; Queen, 
$2,500; Springfield, $5,000; Yorkshire, 
$5,000; Hanover,* $5,000; New Jersey, 
$2,500. 


Bryant With L. & L. & G. 


Effective April 15, Joseph W. Bryant, 
for some years with Epps & Epps, Rich- 
mond, Va., local agents, becomes special 
of the Liverpool & London & Globe un- 
der State Agent Arthur M. Travers, with 
Richmond headquarters, He _ succeeds 
Albert C. Ward, who recently became 
Virginia state agent of the Phoenix of 
London. Mr. Bryant grew up in the 
Epps & Epps agency and is thoroughly 
grounded in the fundamentals of fire 
insurance. 


Farm Specials Are Named 


NEW ORLEANS, LA., April 13.—The 
Liverpool & London & Globe, which re- 
cently established a farm department for 
the south, with headquarters at New 
Orleans, announces the appointment of 
three farm special agents: J. M. Kemp, 
of Clinton, Ky.; C. S. Wright, of Monroe- 
ville, Ala., and W. E. Penn, of Grenada, 
Miss. All three of the new appointees 
have had extensive experience in the 
local agency business in their respective 
territories, and are well qualified for 
their new field of endeavor. Additional 
appointments will be made shortly. The 
Liverpool will write farm business along 
broad lines in the south and will make a 
strong bid for the business. Henry Fer- 
chaud is manager of the new depart- 
ment, 





Louisville Firm Suspended 


LOUISVILLE, KY., April 13.—Stone & 
Gnau, local agents of Louisville, have 
been suspended from the Louisville 
3oard until such a time as the firm de- 
cides to explain some irregularities in 
rate quoting. The firm anticipated rates 
on a tobacco warehouse property, and is 
alleged to have taken considerable cov- 


erage on tobacco stored in this ware- 
house before certain improvements had 
been made and before the new rates were 
postd. 


Green River Loss Settled 


LOUISVILLE, KY., April 14—After 
many months of controversy, the loss to 
the Green River distillery at Owensboro, 
Ky., has been settled, the whiskey de- 
stroyed being paid for on a basis of 
$1.75 a gallon. The fire occurred Aug. 
24, 1918, and proofs of loss were served 
Dec. 22, of the same year. There was a 
great deal of argument in the settling of 
this loss as to the market value of the 
whiskey at the time of the fire. The 
product of the Green River Distillery 
was withdrawn from the market June 1, 
so that when the fire occurred about two 
months later there was no current sell- 
ing price. National prohibition became 
effective July 1, 1918, and at the time of 
the fire high prices were being paid for 
whiskey. The assured wanted the loss 
settled on a basis of what the whiskey 
could bring and not on a basis of what 
it cost to manufacture and could be sold 
for in normal times on a regular mar- 
ket. The companies also had difficulty 
in determining to whom the loss should 
be paid and there was uncertainty as to 
the liability under the held in trust 
clause. The whiskey destroyed Wwas 
manufactured from 1911 to 1917 and was 
paid for on a graduated scale, ranging 
from $1.75 to $3. 


Kentucky Notes 


H. L. Tucker and J. R. Jenkins have 
been named as a committee to place in- 
surance on the Union county courthouse 
at Morganfield, Ky. They were instructed 
to take out $50,000 fire and lighting in- 
surance and $20,000 tornado insurance on 
the building and $5,000 insurance on the 
fixtures of the building. 

Work will start within a short time on 
the new water works plant at Marion, 
Ky., and after the plant has been com- 
pleted it is expected that insurance rates 
in that city will be greatly reduced. The 
city has never had a water works plant. 
Several disastrous fires have visited 
Marion during the past ten years. 

At Mayfield, Ky., several men have 
been indicted by the grand jury in con- 
nection with the burning of the tobacco 
chute by night riders, and prosecutions 
are being continued against numerous 
suspects. 

A conference was held in Louisville 
Monday between George H. Parker of 
the Kentucky Actuarial Bureau, special 
and local agents, relative to tobacco 
schedules. The meeting was held in the 
Louisville Board rooms. 


Louisiana Notes 


C. J. Doyle, associate general counsel 
of the National Board, who has been in 
Texas, is expected to arrive in New Or- 
leans this week from Houston. 

The Consolidated of London, Eng., and 
the City Equitable Fire of London, have 
been authorized to transact fire insur- 
ance in Louisiana. J. H. Perey of Baton 
Rouge, is named as agent for both com- 
panies, 

Tom C. Farrell, now special agent for 
the Norwich Union, has just returned to 
New Orleans after an extensive trip 
throughout his Louisiana- Mississippi 
territory. Mr. Farrell at one time was 
connected with the Raoul Vallon Agency 
at New Orleans, and until he made his 
present connection he was with the 





Hartford Fire under the lamented 
“Billy” Harper. 
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HAIL PREMIUMS COMING IN 





First of Season for Colorado Have 
Made Their Appearance During 
the Past Week 





DENVER, COL., April 13.—The first 
of the hail premiums for the 1920 sea- 
son in Colorado made their appearance 
this week. These early ones are on 
winter wheat and in most instances 
covering crops in which the local 
banker is interested. In past years 
when only two or three companies 
wrote hail coverage in Colorado, they 
were in great demand and could pick 
their localities, their business and their 
agents. Agents were so glad to secure 
their representation that any requests 
the hail writing companies chose to 
make as to other lines of business were 
readily granted. 

Today the country agent has more 








hail writing companies offered him than 
he can use and so many companies are 
accepting and seeking this class of busi- 
ness that the premium income from 
now on will be more scattered as to 
companies than ever before. Many old- 
timer weather prophets are predicting 
a wet year with more rainfall than in 
the few years past, and as hailstorms 
will be more frequent should these pre- 
dictions prove true, the hail loss ratio 
may not be as good during the 1920 
season. 





Much Building in Colorado 


DENVER, COLO., April 13—Numerous 
new building projects are reported from 
all parts of Colorado. Durango is plan- 
ning» to erect a 125-room hotel. Lee & 
Conwell of Lamar have completed the 
plans for a new theater they will erect 
on the present site of the Opera House 
Block. H. C. Shaw will build brick 
building at Julesburg to be used as a 





receiving station for the Beatrice Cream- 
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Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
in, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


TEXAS—Burt & Stebbins, Houston’ 
Mi ta, Wi 





805-806 Pioneer Bldg. 


Son ESTY 
FIDELITY 
MUTUALITY 


OHIO 
STATE 
CHARTER 


ST. PAUL, MINNESOTA J 











Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


FORT WORTH 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 





TEXAS 








B° gee Union, 


The Security Automobile Mutual Ins. Co. | 


YOUNGSTOWN, OHIO 
It ie the Age of the Specialist. Our Specialty is Automobile Insurances. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





Fire, Theft, 


Collision, Pro- 


“ty perty Damage 
FULL Public Liability 
LEGAL. 


RESERVE 








Full coverage Auto- 
mobile Insurance is 
the most profitable 
line for the Agent to 
solicit. Write for our 
low rates and liberal 
contract. Parts of 
Ohio territory open. 

















THE CENTRAL 
MANUFACTURERS’ 
MUTUAL INSURANCE 
COMPANY. 
Ontio’s OLDEST-LARGEST- STRONGEST 
CashHssets Over ‘1 6080002 


CALL. PURMORT, SECRETARY 


CENTRAL MANUFACTURERS’ BLDG. 
AN WERT, OM 





100% Protection and Service 











FOR REPRESENTATI ON ADDRESS — 


LUMBERMENS 
MUTUAL CASUALTY 
- COMPANY 


-Omwy Lecat. RESERVE Mutuat Writing 
AUTOMOBILE = In Oro. . 





11 SOUTH LASALLE STREET 
CHICAGO, ILLINOIS — 











Dayton Mutual Fire 
Insurance Co., "ouio 


B. C. COLEMAN, Secy. 


THE AUTO OWNER WANTS fitattcnerenson we writeit the way wedo: 
THE AGENT WANTS THE SAME KIND 


That’s another reason 
any 


Mid-West Jnsurance Com 


WICHITA, KANS. . B. HENDERSON, Secretary 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 





OF MANSFIELD, OHIO 





“onservative and Careful 
Managemeut 


AGENTS WANTED 


Address Home Office 








MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 





Insurance = 38,918.528.00 
Total Assets 472,284.09 








| An Agency Company 

















; Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary 


HENRY WENTZ, President 


Indianapolis 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


L. A. DENNIS, Sec. and Gen’! Agent 


The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 











| A.C. CUMMINS, President 


| Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - 
BUSINESS CONFINED TO OHIO 





Ve + + $2,486,445.48 





Total Cash Assets $344,207.54 


R. SMITH, Secretary | | J. R. VERNON, President 





Nearly Fifty Yom of success sede o— management 


CORPORATED |! 


THE OHIO MUTUAL F IRE INSURANCE CO. 
SALEM, OHIO 
Losses Paid Since Organization, $1,296,498.45 


Net Cash Surplus $250,358.96 


J. AMBLER, Secretary 

















other strong mutual Insurance 
companies. 


PF, J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D. L. RHODES, See’y. 








More than 60,000 property owners 

| RENG | H cooperate through the Northwestern 
Mutual Fire Association to insure 
th 


the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


Northwestern Mutual 


Fire Association 
Main Offices: Central Building, Seattle 


——s 





eir own property and to combat 





MANSFIELD,OHIO. 














The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 
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Automobile 





Agents, 





Attention! 





THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents and adjusters’ service, in fourteen states. 


Prompt correspondence with agents, quick adjustments and settlements. 


high grade companies handled. 


Only 


Write Us for an Agency 


We also handle river hull, yacht, river cargo,: ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling salesmen floater insurance. 
































FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 
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DES MOINES 
P. J. CLANCY, President F. E. HATHORN, Secretary 
Began business January |, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 
Reinsurance Only. No Direct Business Written. 
STATEMENT JANUARY 1, 1919 
ASSETS  p.tenber 31 1918 LIABILITIES 
U.S, Liberty Loan Bonds... $2,025,000.00 | a 
ae Ste 1,125,735.84 Reserve....+... $6,162,361.72 
Bonds and Stocks of Mu ies 2232.27.16 ; 
INS. CO. OF AMERICA | Bonds of Raitroads*....... 4316.58.67 | Losses in the 
: Guaranteed Stocks of Rail 1,622,093.50 Adjustment ..... 989,574.90 
NEW YORK Preferred Stocks of Railroads 275,635. ae 
Miscellaneous Securities... ... 490,750.00 | Commissions and 
Loans on Bond; and jabilities....... 644,763.63 
*‘One of the Giants’”’ Pe. > ae $3 $ 62,000.00 $77'088,080.17 CistiRies oss 2,000,000.00 
Hand......... 927,503.43 $9.79%.700.25 
Western Department Premiums in Course ee 
Accrued Interest and rola : 
CHICAGO other 266,519.29 $ 2.430,841.85 met nak centerains $4,660,450.04 
P.D. McGREGOR, . - - Manager TOTAL ASSETS. ....--....2.- SI4518-922.02 | 11. surctus to Policy Holders... «= $6,660,450.04 
A.R. MONROE, - - Assistant Manager TOTAL ADMITTED. ASSETS $14.457.15029 m 
W. E. McCULLOUGH, - Agency Supt. *Security valuations on basis fixed by National Convention of Insurance Commissioners. 
ican National Fire | 
American National Fire Insurance 
COLUMBUS, 
Company OHIO " 
Capital $500,000 
JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Chasacter. 


Operating Along Sound Lines. 


Progressive, Yet Conservative. 



















ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIREand MARINE REINSURANCE 





American 


Merchants 


Fire Insurance Company 


Capital and Surplus 


$250,000.00 








Kansas City - 





Missouri 


ay 


Reinsurance 





ery Company. Burnett & Wagner, pro- 
prietors of the City Garage at Lamar, 
will erect a modern two-story concrete 
building. 

At Crawford the Crawford Flour Mill- 
ing & Electric Light Company will erect 
a two-story building with 2,000 feet of 
floor space. W. A. Seaman will spend 
several thousand dollars remodeling the 
Fort Lupton garage into a moving pic- 
ture theater. G. L. Herrick is planning 
to build an up-to-date hotel at Cheyenne 
Wells. Physicians and surgeons at 
Longmont are planning to build a large 
community hospital. At Steamboat 
Springs the Odd Fellows have purchased 
ground and will soon erect a hall. 





Seek Double Platoon System 


A movement is on foot and petitions 
being circulated throughout the various 
towns in Celorado, having paid fire de- 
partments, to obtain the necessary sig- 
natures to initiate a law to be voted 
upon at November election. The object 
of this law being to establish the double 
platoon system among firemen, thus cut- 
ting the hours of duty from 24 to 12. 
The petitions are being received with 
favor. 


Prosperity in Mining Towns 

With an estimated population of 1,400 
and a monthly pay roll of close to $60,- 
000, the town of Crested Butte is a con- 
tender for the title of the most prosper- 
ous coal mining town in Colorado. Two 
hundred town lots have been purchased 
and 50 new five-room dwellings of con- 
erete will be constructed by the coal 
companies to take care of the increased 
numbers of miners employed, 


Denver Situation Before Union 


DENVER, COLO., April 13—It is 
rumored that the Denver situation is up 
for discussion and action as a _ special 


order of business at the semi-annual 
meeting of the Western Union. Now 
that the Pacific Coast Board has as- 


sumed jurisdiction over the Mountain 
field concerted action through companies 
may be obtained. 


Home Distilling Causes Fire 


DENVER, COLO., April 13—In_ three 
instances the past week the Denver fire 
department has had for its attention 
dwelling fires caused undoubtedly from 
explosions in whiskey making heaters. 
In each case the fireman found no one 
at home, the suspected owner having 
taken a quick leave. In one instance 
a still of 150 gallons capacity was found, 
together with a large amount of corn 
mash. 


Colorado Notes 


The town of Rico at its coming local 
election will consider the question of a 
new and modern water works plant. 

The village of Nunn has favorably acted 
and voted on a $30,000 bond issue to con- 
struct a water works system. 

E. J. Miller, prominent Denver general 
agent, is spending the month in Califor- 
nia combining business and pleasure. 

The town of Kersey has voted a bond 
issue of $40,000 to enable the town to 
avail itself of a modern water works 


| plant. 


At Debuque the vote to construct a 
water works system carried by a majority 
of one, but inasmuch as three ballots have 
been contested, the result hangs in the 
balance awaiting a recount. 


A contract for $100,000 to reconstruct 
the Horse Creek Reservoir near Hudson, 
has been approved. About 30,900 acres of 
irrigible land will be effected. 


Charles T. Fertig, pruminent local agent 
at Colorado Springs and also actuary of 
the state insurance department, was ele- 
vated to the 32nd degree of Masonry at 
Denver during the week. 


Seibert, Vona and Eads, three growing 
towns in eastern Colorado, have been 
granted certificates of public convenience 
and necessity by the State Public Utili- 
ties Commission and are to have munic- 
ipal water systems. 


Fire, caused from sparks from stack on 
the power plant, destroyed the men’s hos- 
pital building at the Hospital of Jewish 
Consumptives Relief, at Denver and for 
an hour endangered the lives of its occu- 
pants. The damage to building and con- 
tents will be in excess of $50,000. 

At the first of a series of weekly meet- 
ings of the chiefs, captains and lieuten- 
ants of the Denver fire department held 
this, week, fire fighting in all of its 
branches, fire protection and instruction 
of subordinates further in the use and 
proper operation of all appliances, be- 
comes the duties of all officers. The de- 
partment has many new men and effi- 
ciency will be maintained. 


As a result of what he said was an acci- 














dent when he sought refuge from a storm, 
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one of the beautiful cottages in the Den- 
ver Mountain Parks is destroyed by fire 
and Sam Franklyn is in jail at Golden 
suffering from terrific burns. He states 
he broke into the cottage and attempted to 
light a fire in the fireplace with gasoline. 
A serious explosion followed setting fire 
to the man’s clothing and the cottage and 
Franklyn sought the storm and snow 
again and succeeded in “putting himself 
out.” 





Mountain Notes 
Denial that insurance rates at Hamil- 
ton, Mont, are to be increased 15 percent 
is made by officials of the state board of 
fire underwriters. 
Insurance on county property in Butte, 





be consummated at an early date. 


at a cost of $600,000 for a new road con- 
necting the town of Casper, Wyo., 
the Salt Creek oil fields. 
much needed 
amount of truck freighting is carried on 
between these two points, 
has been badly impaired during severe 
winter weather owing to villianous roads. 








Mont., valued at $292,000 was divided 
among more than 52 companies, repre- 
sented by 40 agents. 


Establishment of airplaine fields in 
Colorado and Wyoming for the purpose of 
patroling the U. S. National Forests by 
an air service fire patrol is very likely to 


A 24-mile paving contract has been let 
with 
This is a very 
improvement as a_ vast 


traffic which 
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ON THE PACIFIC COAST 
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AN ILLINOIS 
COMPANY 


PIONEER 


Fire Insurance Company 


29 South LaSalle Street 


of America 


CHICAGO 











GETS LONDON & SCOTTISH 





Benjamin Goodwin Secures the Pacific 
Coast General Agency—H. N. Kel- 
sey Made the Appointment 


SAN FRANCISCO, CAL., April 16. 
—Benj. Goodwin, Pacific coast man- 
ager for the St. Paul, American Cen- 


tral, Royal Exchange and _ Lloyds 
Plate Glass, and operating one of the 
largest San Francisco general agen- 
cies, has been appointed in the same 


capacity for the London & Scottish 
Assurance. H. N. Kelsey, United 
States manager for the latter com- 


pany, has been at San Francisco for 
the past two weeks, going over the 
field before making the appointment. 
Mr. Goodwin will have the company 
for eight Pacific coast states, as well 
as Alaska and Hawaii. 








Coast Field Changes 


Arthur P. Dee, counterman for the 
Fireman's Fund for the past two years, 
has been appointed special agent in 








northern California for the 
Waterman General Agency, 
the Importers & Exporters. 

Edmund K. Lower, special agent for 
the Atlas Assurance in central Cali- 
fornia for the past six months and pre- 
viously field man for the same company 
at Spokane for six years, has resigned, 
effective May 1. 

Percy E. Wickes, who has been spe- 
cial agent for the Pacific States Fire at 
Seattle, has resigned to become special 
agent for the North America and allied 
companies in Montana, effective May 1, 
and with headquarters at Helena. He 
succeeds KE. C. Fotheringham, who has 
been transferred to the western Wash- 
ington field by the North America. 


Bentley & 
representing 





Seeks Admission to California 
The National Reserve Fire organized 
recently by interests affiliated with the 
Dubuque Fire & Marine has applied for 
admission to California. 





Mercantile in Utah 


The Mercantile of America, operating 
in the Pacific coast field under General 
Agent R. W. Osborn of San Francisco, 
has been admitted to Utah. 














_ NEWS FROM EASTERN FIELD | 











FORMER WESTERNERS GATHER | HIGH STANDARDS ARE URGED 





Charles Lyman Case Presided Over the | J. F. Van Riper Addresses New Jersey 


Deliberations of the Exiles In 
the East 


The former western men now located | 


in the east held their annual dinner in 
New York last week, about 50 being 
present. Charles Lyman Case of the 
London Assurance was toastmaster 
and in that capacity he is always super- 
fine. There were two invited guests— 
C. F. Shallcross of the North British 
and W. E. Mallalieu of the National 
Board. Seated at the head table in 
addition were Vice-President J. W. 
Cochran of the Fire Association, 
President O. E. Lane of the Niagara, 
Manager Hugh R. Loudon of the Liv- 
erpool & London & Globe, Manager 
W. O. Robb of the New York Fire 
Insurance Exchange, Vice-President B. 
M. Culver of the Niagara and Howard 
DeMott, manager of the Reinsurance 
Bureau. The speakers were Mr. Shall- 
cross, Mr. Mallalieu, Mr. Cochran, Mr. 
Lane, Frank C. Haselton, general ad- 
juster of the Phoenix of Hartford; 
Fred Williams, adjuster; Mr. Loudon, 
W. J. Greer, manager of the General 
Adjustment Bureau; Mr. Robb, Vice- 
President H. W. Stephenson of the 
State of Pennsylvania; Superintendent 
of Agents Carroll L. DeWitt of the 
Fred S. James & Co. office; E. C. Fox 
of the North British, and W. S. Craw- 
ford of the “Journal of Commerce.” 





Made State Manager 


The Rickert-Mellinger & Prince Gen- 
eral Agency at Lancaster, Pa., have made 
arrangements with Earle C. Smith & Co. 
of New York City to act as state mana- 
gers for the general agency in New Jer- 
sey and New York excluding the metro- 
politan and suburban exchange terri- 
tory. 


| 
| 
| 





Special Agents Association on 





M. S. CREMER, President 


co 





INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
CAPITAL $200,000.00 Total losses paid since organization $6,618, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
sylvania. For Particulars Address Home Office 


HENRY F. TUERK, Secretary | 














GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


The Columbian 


RS 4 4. ak RS 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. pf Agencies 


Jusurance Co. 


$529,005.00 
344,529.00 











“Brotherhood” 





NEWARK, N. J., April 13—The 
necessity for the maintenance of the 
highest standards among field men and 
| for the recognition of the broad prin- 
icples_ of justice and equity upon 
which the insurance business must be 
founded was emphasized by J. F. Van 
Riper, United States branch secretary 
of the Norwich Union Fire, in his ad- 
dress on “Brotherhood,” delivered here 
yesterday before the New Jersey Spe- 
cial Agents Association. He said in 
part: 

You can do much, perhaps more than 
any others, to prove that the business 
of insurance is not a game for taking 
tricks with stacked cards, but a business 
recognizing the public’s rights and based 
upon the foundation of an honorable 
contract to be honorably discharged. 
You can through your conservation work 
greatly aid in raising the ideals of the 
property holder by revealing to him that 
any neglect on his part in the matter of 
diligently caring for and preserving the 
physical condition of his property is a 
failure to fulfill the moral requirements 
of his contract and a crime against his 
neighbor and the state. You can aid in 
uncovering crooked or dishonest deal- 
ings in the matters of his contract and 
his loss. In doing these things you will 
be working for a higher citizenship and 
a higher Americanism that is so much 
preached and so much needed in these 
times. 

Don’t try to buy your way into an 
agent’s favor by giving him unjustified 
or unreasonable time for the payment of 
his accounts and thus cultivate one of 
the- most pernicious practices of the 
agency system. Such an act not only 
throws obstacles in the way of your col- 
leagues who are striving for correct 
practices in this and other matters, but 
in many instances it wins only the con- 


AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P,. WRIGHT and F. A. WALL, Field Secretaries 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI IOWA 
QUINCY ADJUSTMENT 
SERVICE BUREAU 


Well’s asin Quincy. GEORGE C. GILL, Mgr. 
ILL., WIS., IND. 





ADJUSLER OF FIRE LOSSES 
tELINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Cherry & | | oar Ii. 
a. ¥. Arnold F. R. H . A. Bartlett 
Fire aud pe oO Losses 


ILLINOIS 
ELDRIDGE H. SPERRY 

’ 606 & 7 Robeson Bldg., Champaign, III. 

(Western Union or Long Dist. Phone (Office 147, 

Res. 458) facilitates prompt service 


Ben. C. Cooper, | reccttinggy eter 


Aajanter of FIRE AND WIRD WA, ILL. Phones 9138 and 791 
WINDSTORM LOSSES for Companies 
35 years in insurance work 


IND. ms KY. 


- ODELL 
110 Upper aauad od St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 








INDIANA 

















EASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 


Fire and Tornado =. Experienced. Prompt and 
Efficient Service. 
Black Building *Phone No. 77 Georgetown, Ill. 





SOUTHERNINDIANA KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 














tempt of the agent who knows and re- 


612 Columbia Bldg. Louisville, Ky 





Kansas Oklahoma Eastern Colorade 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 

Fire Loss amuse for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 
NORTHERN MICHIGAN: ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 

MISSOURI 
F. W. LITTLE,?JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. — KANSAS CITY, MO. 
Over 303Years Experience 


KANSAS 
JOHN M. KINKEL  W. P. —- 
KINKEL ADJUSTMENT ENCY 
FIRE, TORNADO and AUTOMOBILE 
ADJUSTED 
HUTCHINSON - - - - KANSAS 


NEBRASKA WESTERN IOWA 
COnee SNTIAL ADVICE & ADJUSTMENT BUREAU 
ieee ae 


_j Investigation — adjustment of 
all classes of claims. Cases handled in court nee- 
essary. 1418 First National Bank Building, OMAHA. 























OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 2667 
WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wiscensin and Nucthern 

Over 25 years’ 
DAVID LAWSON 


Room 1, Cook Block a Wiscoasin 
Local and Long Distance Te one 786 
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1841 






Asurance (. 
OF NEW HAVEN. CONNECTICUT. 


CASH CAPITAL, $1,000,000 


Western Department, Roc cford, Illinois 
WALTER D. WILLIAMS, Mgr. 

























AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 

















HAWKEYE  ECURITIES FIRE 


URANC 
Inc. = 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applieants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 





















spects what is right in such things. 
Don’t be precipitate in paying losses 
that have all the earmarks of fraud, on 
the false theory that you are conduct- 
ing your affairs on broad lines, for it is 
well to remember that a broad policy 
can only succeed by an avoidance of 
recklessness and by following sound and 
rational lines in all things. 


Schellen With Earle C. Smith 


NEW YORK, April 13—Wilbur Schellen 
has associated with the Earle C. Smith, 
Inc., office of New York City as its fire 
underwriting manager. For nearly 14 
years Mr. Schellen was with the Home, 
a part of the time traveling the South- 
western field. Subsequently for two 
years he was with the Crum & Forster 
companies. His underwriting training 
thus covers a broad range and will prove 
highly valuable in his new connection. 
Mr. Smith, in addition to conducting a 
special service for local agents through- 
out this country and Canada, was one of 
the prime movers in the organization of 
the Port of New York,Insurance Com- 
pany, which has a present capital of 
$400,000 and a net surplus of $200,000. 
Both items are to be substantially in- 
creased later. The company, which plans 
to get under way in about a month’s 
time, will operate in a limited number 
of selected agencies throughout the east- 
ern states, and will later enter the west, 
establishing a department office for han- 
dling the latter field at Chicago. 


Putnam Visits Pittsburgh 


President Henry H. Putnam of the 
Pennsylvania Insurance Federation ad- 
dressed the employes of the Allegheny 
County Board at Pittsburgh and they 
voted unanimously to join the Federation 
as individual members. He also con- 
ferred with the local agents and com- 
pany officers at a meeting and a cam- 
paign for membership will be put on. 


Convention Data Fixed 


The New York State Association of 
Local Insurance Agents will hold its an- 
nual meeting in Syracuse, N. Y., June 9- 
10-11. President Frederick V. Bruns is 
at work on the program and has made 
arrangements for some excellent speak- 
ers. Details of the meeting will be an- 
nounced later when Mr. Bruns has made 
full arrangements. 



















HOME OFFICE, COMES BUILDING 


Sr.LoOuIs 
CHAS. W. DISBROW, PRESIDENT 









“All Kinds of Insurance on Automobiles” 
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New York 
United States Managers 


Agency Superintendents 


123 Wiliam Street 
New York 
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FRED. S. JAMES & CO. 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


WM. A. BLODGETT 


San Francisco 


P. A. COSGROVE 


PROTEST ON MARINE BILLS 





New York Chamber of Commerce 
Dislikes Measures That Would 
Circumscribe the Business 


NEW YORK, April 13—The New 
York Chamber of Commerce has made 
a protest through its committee on in- 
surance against the enactment of legis- 
lation regulating marine insurance. 
The committee takes the position that 
the bills now before the New York leg- 
islature should be defeated because it 
believes that the conditions surround- 
ing marine insurance differ from those 
pertaining to fire. One important dif- 
ference is that fire insurance is local 
and marine insurance international. 
The New York Chamber of Commerce 
has expressed itself emphatically upon 
the necessity of maintaining the posi- 
tion of this country in foreign trade 
and of creating a permanent American 
merchant marine. The attainment of 
these ends, the committee says, de- 
mands the free play of economié laws 
and competition in marine insurance 
which is an important factor in these 
enterprises. 

The Chamber of Commerce at its 
monthly meeting adopted a_ report 
pointing out the futility of certain states 
having regulations in cases where 
economic boundaries and state 
boundaries are not co-terminous. The 
same conditions apply, the committee 
says, to the marine insurance field and 
it cannot be advantageously controlled 
by a single state or a nation acting 
alone. The committee states that the 
enactment of laws circumscribing 
marine insurance would handicap the 
companies and would drive from New 
York to other quarters an important 
amount of marine insurance. It would 
interfere with interstate and interna- 
tional business now passing through 
New York. 





Receiver for Metropolitan Mutual 


BOSTON, MASS., April 13—A tempo- 
rary receiver, Joseph Michelman, has 
been appointed for the Metropolitan Mu- 
tual Fire of Boston, at the request of 
Commissioner Hobbs. The commissioner 
finds the company impaired. A hearing 
has been set for April 20 on the matter 
of a permanent receiver, The Metro- 
politan was started by local interests in 
1916. In 1918 it wrote about $52,000 in 
premiums and at the end of the year 
had $19,178 admitted assets and $29,816 
in liabilities, an excess of $10,638 of 
liabilities. Its condition had not im- 
proved at the close of 1919 and the com- 
missioner applied for an injunction. 


Northeast Vermont Association 


ST. JOHNSBURY, VT., April 13—The 
annual meeting of the Northeastern Ver- 
mont Association of Underwriters was 
held here last week. Following the 
business sessions the members and spe- 
cial agents who were guests visited Pine 
Lodge, where maple sugar was served 
on snow at the sugar house of George 
Cc. Cary. The following officers were 
elected: President, A. B. Noyes; vice- 
president, E. J. Blodgett; secretary and 
treasurer, A. W. Hawkinson; executive 
committee, Arthur G, Sprague, Charles 
D,. Stevens, E. W. Moore. 


Durant Leaves Field Work 


Clarence N. Durant, special agent of 
the Commercial Union in Massachusetts 
has purchased the local agency of the 
late Edward F. Rogers at Lee, Mass. 
Mr. Durant was formerly in the local 
business at Pittsfield, Mass. 


Eastern Notes 


The American National Fire of Colum- 
bus, O., has entered New York and ap- 
pointed Charles E. Wickham as general 
agent for suburban territory. 

James G. Hilliard, for some years New 
York City agent of the Security of New 
Haven, has been appointed its repre- 
— for the suburban territory as 
we 

Gedérge G. Hay, senior member of the 
agency of George G. Hay & Co., Port- 
land, Me., died this week, aged 42 years. 
He had been in the insurance business 
20 years. 

George H. Reaney has been appointed 














assistant manager of the automobile, air- 
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eraft and inland marine department of 
the New York City branch of the Aetna 
Life and affiliated companies. 


Edward J. Durban, senior member of 
the firm of Durban & Co., insurance 
brokers, Philadelphia, died April 6, leav- 
ing a son and daughter. He was a direc- 
tor “4 the Philadelphia Fire Insurance 
Patrol. 





Massachusetts Notes 


Walden M. Howe, recently with the 
Hartford Fire at the home office, has 
joined the force of the inspectors of the 
New England Insurance Exchange. 


Fire Commissioner John R. Murphy of 
Boston has issued orders placing in com- 
mission the new motor apparatus recently 
delivered to the city, thereby motorizing 
tive additional companies in various sec- 
tions of the city. 


Bayard Tuckerman, Jr., of the firm of 
O’Brion, Russell & Co., well known Bos- 
ton agency, entertained 28 members of 
the firm, heads of departments and male 
clerks at the National Amateur Boxing 
Tournament last week, following with a 
dinner at a local hotel. 


Clarence N. Durant, special agent of 
the Commercial Union of England, for 
western Massachusetts, has purchased 
the local agency of Edward F. Rogers at 
Lee, Mass., who represents a large number 
of leading companies. The purchase was 
made possible through the recent death 
of Mr. Rogers. 


The recent death of Forest C. Revinius, 
of the firm of Watson & Revinius, Bos- 
ton, has caused the firm to dissolve and 
the remaining partners to make new con- 
nections. George Revinius, son of the 
late I’. C. Revinius, has formed the F. C. 
Revinius company brokerage firm with 
headquarters at the office of Dewick & 
Flanders and Mr. Watson will locate in 
the office of Cyrus Brewer & Co. 




















MOTOR INSURANCE NEWS : 











RESIGN FROM CONFERENCE 





Boston and Old Colony Resign From 
Western Body—Organization May 
Disband As Result 





The Boston and Old Colony have re- 
signed from the Western Automobile 
Underwriters’ Conference, effective 
May.1. Ralph Rawlings of Hewitt & 
Rawlings, western managers of the 
companies, states that for some time 
he has been dissatisfied with automobile 
conditions in the west. Conference 
members, he says, have violated the 
excess commission rule and a number 
of non-conference companies have suc- 
ceeded in getting business away from 





agents representing only conference 
companies. The Western Conference 
has apperently been unable to 
straighten things out and bring the 
offending members ‘into line, and Mr. 
Rawlings says that the Boston and Old 
Colony are retiring from the confer- 
ence so that they may be operated as 
desired without violating any rules. 
Other companies have threatened 
from time to time to withdraw from 
the conference, but have reconsidered 
and remained in the fold. Apparently 
these resignations are to stand, and if 
so, the Western Conference may have 
to disband. According to the constitu- 
tion and by-laws of the Western Con- 
ference if one member withdraws the 
conference automatically is disbanded. 











“Chartered to write all classes of high grade excess 


J. W. McGINETY, Manager and Attorney in Fact 


ASSETS, $250,000.00 


lines, including Ocean and Inland 
Marine Insurance. 











Fred J. Sauter is Cook county man- 
ager of the Boston and Old Colony. 
For two years he was president of the 
Western Conference and is now chair- 
man of the executive committee of the 
organization. There have been no com- 
plaints on the part of conference mem- 
bers over the manner in which these 
two companies have written automobile 
business. 


HARRISON GOES WITH ROYAL 








Released From National Theft Com- 
mittee Post to Manage Company’s 
- Atlanta Automobile Department 





ATLANTA, GA., April 13.—Manager 
Milton Dargan of the southern depart- 
ment of the Royal at Atlanta announces 
the appointment of John M. Harrison 
secretary of the National Theft Com- 
mittee and recently secretary of the 
Southern Automobile Underwriters 
Conference and manager of the Auto- 
mobile Underwriters Detective Bureau 
southern division as head of the auto- 
mobile and marine department of the 
southern department of the Royal with 
Atlanta headquarters. Mr. Harrison 
was selected secretary of the national 
theft committee Feb. 2, but due to the 
delay in securing his successor with 
the southern conference had not begun 
the work and the national theft com- 
mittee willingly released him so that 
he could reenter the service of the 








Cc. S. RENSHAW 
President 


~ FARMERS AUTOMOBILE INSURANCE COMPANY 


Home Office—Sioux City, Iowa 
CAPITAL—$100,000.00 


The volume of our first eight months’ business (Fire and Theft) 
exceeds the first year’s business of any other automobile in- 
surance company ever organized under the State Laws of Iowa. 


Operating in 


IOWA AND SOUTH DAKOTA 


N. J. HVISTENDAHL 
Secretary—Manager 








Agents 
Writing 
Hail 


Insurance 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and Inland Marine Insurance. 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York (assets $33,687,274), 
and the Camden Fire Insurance Association of New Jersey (assets $6,075,176), comprises the 
following states entirely: 


Kansas, Nebraska, Colorado, Wyoming, South Dakota, lowa. 


We offer wide-awake, up-to-the-minute service to agents writing hail insurance. 


REY NOLDS-MORRISON-RATHBURN CO. 


Brandeis Theatre Bldg., OMAHA, NEB. 


512 Main St., FREMONT, NEB. 











FIRE THEFT 


WILLIAM G,. WILLCOX, President 


COLLISION 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 


AUTOMOBILE INSURANCE 


PROPERTY DAMAGE 


1 South William Street, New York City 


CAPITAL, $1,000,000.00 
EUGENE V. R. THAYER, President of Board 


AAMES BARBER, Vice President 
ROLD STANLEY, Vice President 


NET SURPLUS, $1,381,841.59 


J. SCOFIELD ROWE, Vice President 
CLINTON V. MESEROLE, Vice President 


SECURITY AND SERVICE UNEXCELLED 


BANKERS and SHIPPERS INSURANCE CoO.,, o- sew vorx 


ROBERT VAN IDERSTEIN, Secretary 
RAYMOND T. MARSHALL, Treasure: 



























Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 


AUTOMOBILE INSURANCE In All Its Branches 


LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 

















ROLLINS BURDICK HUNTER CO., General Agents, Chicago 
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E “Tf I'm worth raising—I'm worth insuring.” 


[NATIONAL HOG 
[INSURANCE CO. 


SPRINGFIELD, ILLINOIS 
Capital $150,000.00 


Illinois Agents Wanted 























Hotel RONTENELLE 
OMAHA, NEB. 


H. EDGAR GREGORY 


Manager 
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The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and lowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: - - ~ Shelbyville, Illinois 








THE BIGGEST EXCLUSIVE HOG INSURANCE COMPANY 
IN THE WORLD 


AMERICAN LIVE STOCK INSURANCE (C0. (°xes.”) 


AN “AMERICAN”? POLICY MEANS PROTECTION 














KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President 





H. S. JENNINGS, Secretary 
» 








AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 
Fire, Theft, Property Damage and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT SATISFIED 14 Arlington Block 
UNTIL YOU ARE” OMAHA, NEB. 








Aggressive Representation Solicited 


GENERAL AGENTS 
Columbian National Fire Ins. Co. 
= ae City ang Ins. Co. 
low 


a Bonding & Casualty Co. (Nebraska) 
FIRE, TORNADO, AUTOMOBILE, HAIL aids “CASUALTY LINES 
IOWA, NEBRASKA and WISCONSIN 


Brandeis Theatre Bldg., Omaha, Neb. Insurance Exchange, Chicago, Il. 


























Royal with which company he began 
his insurance career in 1907. 

The work of Mr. Harrison as secre- 
tary of the southern conference and 
manager of the Automobile Underwrit- 
ers Detective Bureau, attracted nation 
wide attention and on account of his 


splendid service he was chosen as sec- | 


retary of the national theft committee 
to perfect the new organization. As the 
first secretary of the southern confer- 
ence, Mr. Harrison established that bu- 
reau in the south. Mr. Harrison is also 
father of the southern division of the 
detective bureau, which has accom- 
plished such splendid results in the 
prosecution of auto thieves and the 
recovery of stolen cars. 


PLANS CONFERENCE CHANGES 








Chairman Bissell Soon to Name Com- 
mittee on New Membership 
Section of Constitution 





HARTFORD, CONN., April 13.—R. 
M. Bissell, president of the Hartford 
Fire and chairman of the meeting of 
company officials held in New York 
City April 7 to consider the automobile 
insurance situation throughout the 
country, is preparing a circular letter 
summarizing the results of the gather- 
ing, for transmission to all interested 
companies not represented at the meet- 
ing. Later he will appoint the com- 
mittee of nine authorized at the gather- 
ing, whose duty it will be “to review 
the existing constitution and by-laws 
of the National Automobile Under- 
writers’ Conference, and to make such 
changes as shall result in the member- 
ship in the National Conference being 
direct, instead of through local confer- 
ences, as at present.” 

The meeting in New York City was 
largely attended by the chief execu- 
tives of fire, marine and casualty insur- 
ance companies, all of whom appre- 
ciated the gravity of existing conditions 
in the automobile underwriting field, 
and the imperative need for the ob- 
servance of correct practices if the 
business is to be saved from demoral- 
ization. There was little discussion, 
Chairman Bissell contenting himself 
with briefly stressing the points made 
in his call for the gathering, and urging 
the early adoption of remedial meas- 
ures, 

In recommending that membership 
in the National Conference be made 
by companies direct, instead of through 
the medium of the sectional organiza- 
tions, it was felt that a more immediate 
and positive control over the activities 
of the business would be had by the 
supreme governing body and that re- 
sponsibility for violations would be 
more readily fixed, and corrections 
secured. 

Under existing practice the National 
Association is made up of six represen- 
tatives each from the New England, 
Eastern, Southern, Western and Pacific 
Coast conferences. These delegates 
select the executive committee of fif- 
teen, which in turn transmits its pow- 
ers between quarterly meetings to the 
interim committee. 





Adds $100,000 to Surplus 
The Inter-State Automobile of Rock 
Rapids, Iowa, added $100,000 to its sur- 
plus as of April 1 to take care of its 
growing business. In 1920 the premium 














income, so far, is four times that of the 
corresponding period of 1919, with indi- 
cations that the proportion of increase 
will become larger when the automobile 
season is at its height. The Inter-State 
Liability, the casualty running mate of 
the Inter-State Automobile, wrote $15,000 
of premiums in March, though little effort 
has been made to push its business. 





The Farmers Automobile of Sioux 
City, Ia., reports gross premiums for 
1919 of $28,075.09 and gross losses of 
$1,278. The figures formerly printed for 
this company were incomplete. 





The Massachusetts house of represnta- 
tives has passed to be engrossed a bill 
providing penalties for stealing automo- 
biles, after amending so as to provide a 
minimum sentence of one year in jail and 
a maximum of five years in prison. 








LIVE. STOCK INSURANCE. | 


WILL WRITE HIGH BRED HOGS 




















Number of Live Stock Companies That 
Are Now Taking This Class 
of Business 





A number of the live stock companies 
are now writing high bred hogs. No 
live stock company outside of those 
organized especially to write hog insur- 
ance, has ventured into the field of in- 
suring commercial hogs. There are 
large values in high bred hogs, and 
the owners have been demanding 
insurance. In many cases, banks are 
refusing to loan money to finance pur- 
chases of high priced hogs unless in- 
surance is secured. Owners of the most 
valuable hogs are not able to secure 
sufficient insurance. Last week, for 
example, the celebrated boar, “Yan- 
kee,” owned by Williams Brothers of 
Billisia, Ia., was sold to Waller Ells- 
worth of Goldfield, Ia., for $40,000. All 
the insurance that could be secured on 
this hog was $9,000. The companies 
writing high bred hogs are now the 
Michigan Live Stock, Capital Live 
Stock, American Live Stock of Omaha, 
Farmers Live Stock of Iowa, Farmers 
& Breeders Live Stock of Danville, 
Ill, Hartford Live Stock and Iowa 
State Live Stock. 

Poland-China boars are selling as 
high as $15,000. A fair animal will sell 
from $200 to $500 and there are occa- 
sional ones that bring from $1,200 to 
$1,500. High bred sows are also bring- 
ing high prices, “Fashion Girl,” of Kan- 
sas City, Mo., selling the other day for 
$17,200. Many of these animals are 
selling for $2,000 or $3,000, and even a 
fair animal will bring from $200 to 
$600. 

It is stated that from one-half of to 
one percent of the hogs in the country 
are purebred. In Iowa there are 10,- 
000,000 hogs. The total number of all 
kinds of hogs in the United States is 
now estimated at 76,000,000. The great 
hog country, both for commercial and 
purebred hogs, is Iowa, eastern Ne- 
braska, northern Missouri, Illinois, In- 
diana and Ohio. Companies are charg- 
ing 15 percent on purebred hogs. Just 
last week an agent in Iowa insured 800 
head of high bred hogs, the premium 
being $12,000. Companies are watch- 
ing very carefully the moral hazard in 
securing high bred hogs and are only 
taking insurance on animals owned by 
stock breeders of known repute. 





308 Davidson Building, Bay City, Michigan 
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Michigan Livestock Insurance Co. 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Mi 


and owners of livestock against death from any cause. 
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NATIONAL LIVE STOCK INSURANCE CGO. 


Cash Capital $100,000.00 
FLYNN BUILDING, DES MOINES, IOWA 
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NEW AUTO RATES FOR 
CASUALTY COVERAGE 





Charges for Collision Insurance 
Advanced Over 100 Percent in 
Some Territories 


EFFECTIVE ON APRIL 15 





Property Damage and Public Liability 
Rates Not Much Changed—Vari- 
ous Allowances Made 





NEW YORK, April 14—New liability 
property damage and collision insur- 
ance rates are announced by the Na- 
tional Workmen’s Compensation Serv- 
ice Bureau. The manuals being sent 
out are effective for new business April 
15 and for renewals June 1. The great- 
est change has been made in collision 
insurance rates, which in some terri- 
tories are advanced more than 100 per- 
cent. The rates have been made so 
high in some sections of the country 
as to be almost prohibitive. Property 
damage rates on pleasure cars are in- 
creased about 10 percent and liability 
rates remain about the same, there 
being some small reductions. 


cxamples of Increases 


An idea of what has happened to col- 
lision rates may be obtained from the 
following examples: A Ford touring 
car, 1919 model, list price $525, carries 
a rate in Chicago of $120 for collision 
insurance when new, $100 one year old 
and $78 over one year old. The 1919 
five-passenger touring Buick listed at 
$1,495 has a collision rate of $181 for 
new car, $151 for car one year old and 
$120 for one over one year old. The 
Dodge touring car, 1919 model, listed 
at $1,085, has a rate of $170 if new, $140 
one year old and $112 over one year. 
The seven-passenger Packard, with a 
list price of $4,800, has a collision rate 
of $225 when new, $188 one year old 
and $150 when over one year old. 


Smaller Town Rates 


The leading and medium sized towns 
in all states carry a rate lower than 
that charged in the largest cities and 
smaller than that in the country towns. 
The collision rates in the small towns 
in Illinois, for example, not including 
the big centers, are as follows: New 
Ford $74; one year old $60, over one 
year $50. Buick, new $112, one year 
old $93, over one year $74. Dodge, new 
$107, one year old $89, over one year 
$71. Packard, new $124, one year old 
$103, over one year $83. 

Same as Fire Collision Rates 


The new manual to be issued by the 
fire insurance companies will contain 
the same collision rates, and will be 
effective on the same dates. Delivery 
of the new rate manuals to confer- 
ence members has been seriously in- 
terefered with by the railway strike. 
The manuals are being printed in Chi- 
cago and the conference has enter- 
tained the idea of having them shipped 


east by motor truck. This plan may 
yet be resorted to. 


Discounts for Owner Driven 


The restrictive forms of coverage as 
previously established are still in force— 
namely, 8 per cent discount for private 
use; 20 per cent discount for private 
use and owner driven, 

To eliminate the discrepancies in lia- 
bility and property damage rates caused 
by variations in the list price of auto- 
mobiles, it was decided this year to 
symbol all automobiles for liability and 
property damage. This will place the 
1916 automobile and the 1920 automobile 
on the same basis and the rate for both 
will be alike. It is clear that the 
hazard as respects liability and property 
damage is similar for both cars and the 
rates should, therefore, be the same. 
When desiring a liability or property 
damage rate for a private passenger 
automobile, the proper symbol should 
first be found in the “List of Automo- 
biles” and then the corresponding rate 
ascertained in the Rate Manual. It will 
be found that with very few exceptions, 
last year’s liability and property dam- 
age rates for private passenger auto- 
mobiles are continued. 

All 1920 property damage rates in- 
clude “loss of use” and no reduction is 
allowed for the exclusion thereof. 


Collision Rates 


The collision experience collected this 
year showed a decided increase in loss 
ratio and made it necessary that all 
collision rates be increased. It was also 
found that the proportion of losses for 
new cars was greater than for old cars. 
Three “age” classes have been estab- 
lished. “New” cars as defined in the 
Rate Manual are given the highest 
rates; cars “one year old” as defined are 
given a lower rate; and cars “over one 
year old’ as defined are given still a 
lower rate. It was also found that at 
the present time it costs just as much to 
repair a 1916 model automobile as it 
does to repair a 1920 model, and for that 
reason collision rates for both models 
should be alike (except for the age dif- 
ferentials mentioned above). To accom- 
plish this, all automobiles are symboled 
for collision insurance just as they are 
for liability and property damage. To 
establish, therefore, a collision rate for 
any private passenger automobile, the 
“List of Automobiles” should first be 
consulted and the proper symbol found; 
then the corresponding rate ascertained 
in the “new,” “one year old” or “over 
one year old” column of the table in the 
Rate Manual. 

A 10 per cent reduction is permitted 
for collision insurance on electric pri- 
vate passenger automobiles. 


Excess Limits 


The extra percentage charges pro- 
vided for excess public liability limits 
on private passenger automobiles are 
doubled for public automobiles with pas- 
senger hazard included. 

The percentage charges for the higher 
property damage limits have been 
slightly reduced. 

The tables of excess limit percentages 
are now listed in the Rate Manual in- 
stead of the rule manual. 


Commercial Automobiles 


A very material change is made in 
rating commercial automobiles. The 
number of classifications as to business 
has been greatly reduced. On the other 
hand, the experience collected indicated 
that the proportion of losses increased 
as the load capacity of the trucks in- 
creased and three load capacity classi- 
fications were established. The first 
class involves commercial automobiles 
with a load capacity of one ton or less 
and is called the “light” class; the sec- 
ond involves commercial automobiles 
with a load capacity of more than one 
ton up to and including three and one- 
half tons and is called the “medium” 
class; and the third involves commer- 





excess of three and one-half tons, and 
is called the “heavy” class. This divi- 
sion of load capacity is not made for 
fire engines, police patrols and other 
similar emergency vehicles. 

The rates for electric commercial 
automobiles are 10 per cent lower than 
for gas or steam automobiles. 

The commercial automobile classifica- 
tions are now to be found in the Rate 
Manual instead of the Rule Manual. 
The property damage rates as in the 
ease of private passenger automobiles 
include “loss of use’ and no reduction 
is permitted for the exclusion thereof. 


Commercial Automobiles 


Collision insurance for commercial 
automobiles provides no “age” distinc- 
tion as is established for private pas- 
senger automobiles. As in the case of 
private passenger automobiles, commer- 
cial automobiles have also been sym- 
boled for collision insurance. However, 
as most of the prices given in the “List 
of Automobiles” for commercial cars 
cover only the chassis, a separate table 
of symbols has been prepared in the 
Rate Manual for the complete car— 
chassis, body and additional equipment. 
The tables and instructions should be 
carefully reviewed before any quotation 
is made. 

A reduction of 10 per cent is made for 
collision insurance on electric trucks. 

A special rate slightly below the 
n.o.c. Classification was established for 
farmers’ trucks and a special endorse- 
ment prepared to be used in connection 
with such rates. Farmers’ trucks, how- 
ever, should not be confused with farm 
tractors which also have a special rate. 


Manufacturers and Dealers 


The public liability and property dam- 
age rates for manufacturers’ and 
dealers’ risks have been considerably 
reduced. The maximu:n salary of $1500 
for any employe has been removed and 
a $2000 maximum established for all 
active executive officers, managers or 
salesmen (whether on salary basis or on 
commission basis), but all other em- 
ployes are to be included at the actual 
earned salary. 

No E. L. rates are given for manu- 
facturers’ and dealers’ risks on payroll 
basis; for such rates see the Manual of 
Liability Insurance. 


Territories 


A separate section of the Rate Manual 
contains the territorial divisions. A 
new territory eight (8) has been estab- 
lished this year which did not exist 
heretofore. Also a seven (7) territory 
was established in states where it did 
not exist heretofore. 


General Rules 


The section of the rules pertaining to 
the legal age of operators has been 
amended to prohibit the operation of an 
automobile by any person under the age 
fixed by law or under the age of six- 
teen in any event. The rule pertaining 
to the writing of commercial automo- 
biles on the payroll basis is now op- 
tional instead of mandatory. 

Many other minor changes in Rules 
have been made, as indicated by stars 
in the margin. 


Omnibus Coverage 


The omnibus coverage endorsement is 
now limited to private passenger auto- 
mobiles and commercial automobiles. 
An extra charge is made for additional 
assured in connection with policies for 
public automobiles, livery vehicles or 
manufacturers’ and dealers’ automobiles. 


Experience Rating 


The eligibility requirements for expe- 
rience rating have been somewhat low- 
ered as respects the number of automo- 
biles. No distinction is made between 
private passenger automobile fleets and 
commercial automobile fleets. It should, 
however, be noted that all automobiles 
to be eligible must be strictly under one 





cial automobiles with a load capacity in 
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RATE RAISE RESCINDED 


National Association Votes to Call 
Off Rate Increase Schedules 
for April 1 


F. & C. RESIGNATION IN 


Company Quits Conference and An- 
nounces It Will Pursue an In- 
dependent Policy 





NEW YORK, April 13.—The 
Burglary In$urance Underwriters’ As- 
sociation, at a special meeting here 
Thursday, decided by a large majority 
to rescind the advance in residence 
burglary rates ordered on March 30 
to be effective for new business April 1, 
and for renewals June 1, and to restore 
the status both as to tariffs and terri- 
tories obtaining prior to April 1. 

The same action was taken in regard 
to the proposed increase in rates for 
exterior and interior holdup coverage, 
which was to have been effective May 1. 

Following this action the Fidelity & 
Casualty, which had led the fight for 
higher rates, resigned from member- 
ship in the association and announced 
that hereafter it will pursue an inde- 
pendent policy. 


Aetna Casualty Fights Increase 


An especially strong stand in oppo- 
sition to the rate increase was taken 
by the Aetna Casualty. The National 
Surety and several other companies 
also declined to instruct their agents to 
collect the new tariffs. The attitude of 
the Aetna Casualty was that no drastic 
action should be taken with respect to 
residence rates until complete data 
concerning the experience of the mem- 
bership companies upon the class could 
be tabulated. If these results indi- 
cated the need for an advance the Aetna 
would be very agreeable to enforc- 
ing it. 

Fidelity & Casualty for Raise 


On the other hand, the representa- 
tives of the Fidelity & Casualty and 
two or three other strong offices held 
that the combined figures of the asso- 
ciation companies demonstrated that 
the loss ratio upon burglary business 
last year was close to 67 percent, as 
against 43 percent the previous year, 
and that even this ratio was upon an 
increased premium income. They con- 
tended further that much of the added 
loss ratio was contributed by the resi- 
dence business. When the association 
decided to rescind the rate advance 
upon residence risks, the Fidelity & 
Casualty at once tendered its resigna- 
tion. 

The Fidelity & Casualty was the first 
company to enter the burglary insur- 
ance field and has ever been among 
the leaders in the class. William P. 
Learned, manager of its burglary insur- 
ance department, is the dean of 
burglary underwriters, and is a recog- 
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INSURANCE COMPANIES 
MAY MAKE OWN GLASS 





Plate Glass Writers May Be 
Forced Into Manufacturing 
Business by Shortage 


DIFFICULTIES INCREASED 


Automobile Concerns Buy Factories 
and Underwriters May Do Same— 
Raise for Chicago 


NEW YORK, April 13.—The plate 
glass insurance companies may be 
forced through the logic of events to 
go into the manufacture of plate glass 
themselves, and executive officers are 
giving the subject very serious con- 
sideration. Not alone is the price of 
plate several hundred percent 
higher than it was a few years ago, 
with still further advances in prospect, 
but even at the extravagant figures 
now ruling it is almost impossible to 
get sufficient quantity of the product to 
meet the pressing needs of the under- 
writers. One leading company of this 
city was forced a short time ago to 
ship a number of lights from New 
York to Boston, to take care of losses 
in that community, not being able to 
make its purchases at the Hub, al- 
though offering to pay any price within 
reason. 


glass 


Situation Increasingly Difficult 


The plate glass insurance policy is 
really a guaranty of service; the insur- 
ance companies agreeing to replace 
losses in kind, instead of paying the 
equivalent in cash. Under the condi- 
tions that have obtained in the plate 
glass industry for the past few years, 
and likely to exist for sometime to 
come, they have found it increasingly 
difficult to carry out their obligations, 
despite their utmost endeavors. It is 
this situation, and the apparent hope- 
lessness of importing glass from Bel- 
gium, where the demand for the prod- 
uct is as great, if not more severe, than 
it is in this country, that has forced the 
plate glass underwriteis to take up in 
earnest the proposition of buying glass 
plants, and manufacturing sufficient 
product for their own needs. 

The plate glass insurance companies 
probably buy not less than $1,200,000 
of plate glass a year, and in addition 
spend large sums for light installations. 


Present Range of Prices 


At the present time glass costs $1.90 
a square foot at the factory; freight 
and shipment to destination would add 
perhaps an additional 8 cents, making 
the total cost to the companies $1.98. 
A few days ago a supply of glass mp 
sold to a builder of this city at $2.5 
per square foot; indicating the var 
purchasers are willing to pay, providing 
their needs are sufficiently pressing. 

It will be recalled that the Fisher 
Automobile Body Company of Detroit, 
in order to insure the delivery of a suffi- 
cient quantity of glass for automobile 
windshields, arranged to buy four man- 
ufacturing plants in and about Pitts- 
burgh. It is estimated that the auto- 
mobile manufacturing companies alone 
require not less than 6,000,000 feet of 
plate glass a year for use as wind- 
shields. 

Chicage Rates Increased 


At a special meeting of plate glass 


insurance companies officials held here’ 


recently, it was decided to increase 
rates in Chicago; the advance ranging 
from 33 percent in some zones to 75 
percent in others, and averaging about 
50 percent over all. The increases will 











PERSONAL AND CORPORATE SURETY 




















Sasualty home office, comments 
on personal surety and some of its 
disadvantages as compared with per- 
sonal surety. He says: 

In the first place, the obligee should 
know that the bond is “good"’; that the 
surety “can”, and “will” pay in the 
event of loss. It is sad to relate that 
individuals and many courts, are not as 
particular about that point as are the 
up-to-date corporations, and the various 
branches of municipal, township, state, 
and the United States government. 

If default is made by the principal on 
a bond, which will be the most likely 
able to perform, and will perform the 
requirements—the corporate, or the per- 
sonal surety? The true answer leaves 
no reasonable argument. Why? 

* * + 


L Cc. REYNOLDS, of the Maryland 


The business of an insurance company 
is supervised by the United States gov- 
ernment, as well as by the insurance 
department of each and every state and 
county in which it is licensed to trans- 
act business. The fact that it has com- 
plied with the acts of Congress, and the 
laws of every branch of government 
from Alaska to Panama, is the best 
proof of its stability as corporate surety. 
It has ample reserve to cover its losses. 
An insurance company is in business 
for business purposes; keeps close sup- 
ervision over its business: makes prompt 
settlements when defaults occur; and 
these are three very important things 
which cannot be said of personal surety. 
* 


An insurance company is not sub- 
jected to questions as to its worth, when 
bonds are filed. Personal sureties are, 
and frequently, they would prefer not to 
have their financial standing made pub- 
lic for obvious reasons. 


No man likes to become surety for 


be effective for new business April 15 
and for renewals May 1. For Zone 1, 
the present schedule calls for 134 times 





the Manual Rate. Under the increase 
it will be 2% times the Manual Rate. | 
The rates for the other zones, with the | 
multiples of the Manual Rate at the | 
present time and under the increase, | 
are as follows: | 
1A now 

| 


1B now 21 e 
1C now 2%, to be 3% 








another. Nor is it fair to place a friend 
in the embarrassing position of declin- 
ing to comply with such a request, nor 
of complying against his will and better 
judgment. 

* * * 

Corporate surety relieves business men 
from signing like undertakings for their 
friends. 

It saves widows and orphans from 
financial distress, and business men from 
bankruptcy. 

It frequently enables individuals, who 
are not possessed of property, but who 
are honest, to obtain positions of trust. 

If a person can secure this accommo- 
dation and credit through the surety 
company, it indicates his high standing 
in his community; shows he has integ- 
rity of character and a good reputation. 

- * * 

Where is the man who would think of 
asking his neighbor, or friend, to insure 
him against financial loss, by reason of 
fire, accident, health, or death? The 
same principles should always apply to 


surety. Why should you ask your 
friends to insure your honesty, your 
judgment, your calculations, your 


finances, or chances of winning a 
law suit? 


A bond 


your 


guarantees the payment of 
money under certain conditions, which 
may involve personal integrity, faithful 
performance of duties, questions of law, 


fact, justice, the fulfillment of a con- 
tract, or a combination of these ele- 
ments. 


* * * 


Is it fair to ask your friends to run 
the risk of being compelled to encumber 
his property. or of, at least, jeopardiz- 
ing his family’s interests for life, simply 
to accommodate you, when you can se- 
eure vour bond from an insurance com- 
pany for a small annual premium? 


price. For instance the price of glass 
has advanced 60 per cent since the pres- 
ent rates were inaugurated. It is stated 
that rates will be increased again May 1 
following the increase of March 25. Mr. 
Moore states that a number of the as- 
sured that have not suffered plete glass 
object to the constant increases 
in rates. The plate glass insurance 
companies are helpless because they do 
not know where prices are going to end. 
He therefore suggests that the assured 
be given two options. He can pay the 
old rate and the company will only be 
liable for the cost of replacement based 
on the price of the glass at the time 
the policy was written. If, however, 
the assured desires to company to as- 
sume liability of increased prices he 
will pay the higher rate. Companies 
that have a large plate glass business 
written at the old rates are forced to 
pay new plate glass prices in replace- 
ment and are finding the loss ratio 
mounting up rapidly, 


losses 








ID now 3%. to be 5% 
2 now 2% 
2E now 31, 
2F now 2 31, 
3 now 1%, to be 2% 
3G now 2%, to be 3% 
4 now 114, to be 2% 
5 now 1%, to be 2% 
5H now 2% to be 3% 
7 now 1%. to be 2% 
6 now 1%, to be 2% 
6. now 2%, to be 3% 
7 now 1%, to be 24 
8 now 1%, to be 2%4 
9 now 1%, to be 2% 
AJ now 2, to be 3 

9K now 2, to be 3 


Cost Increased S2 Per Cent 
It is figured that the present cost of 


None Coming from Belgium 


That very little relief may be expected 
from shipments of plate glass from Bel- 
gium is shown by the following cable- 
gram recently received from the United 
States trade commissioner at Brussels: 





plate glass in Chicago has increased just 
82 per cent over the prices prevailing on 
Nov. 1, 1919, when the former insurance 
rate advance was ordered for the city. 

Another matter before the managing 
underwriters for review is the wisdom 
of granting a special policy, agreeing to 
settle losses upon the value of glass at 
the time the contract was issued. Such 
a policy would insure the adequacy of 
existing premiums and make very plain 
to the assured the fact that the insur- 
ance companies have absolutely no in- 
fluence over the prices of glass, and that 
the manufacturers of the product alone 
are responsible for the constant upward 
trend of its cost. If it be finally deter- 
mined to write a contract such as is 
above outlined, it will be in addition to 
the present general cover form of pol- 
icy, and it will be issued, not because the 
insurance companies desire to do so, but 
merely because they are forced to take 
such action. 

Altogether the present plight of the 
plate glass underwriters is a_ serious 
one, and field men should make clear to 


their customers the factors that have 
brought it about. 
Rater Moore’s Proposal 
W. E. Moore, the plate glass rater, 


has suggested that a new plan might be 
put into effect for rating plate glass 
in view of the constant increases in 





“Advise prospective customers of Bel- 
| gian plate glass that it is practically 
| useless to attempt to obtain supplies 
| now. Iifforts are made to supply pre- 
war customers in export markets, but 
no surplus is available for new clients. 
It is impossible even to accept orders 
for future delivery. Labor shortage and 
lack of coal and raw materials still de- 
lay production, now about 60 percent 
normal. No prospects of immediate in- 


crease. 


Have Charge of Plate Glass 
Kuhns & Pogge of Chicago, who were 
appointed general agents for the Jowa 
Bonding for all lines, started the plate 
glass business for the company. Up to 
the time of their appointment it had not 
been writing plate glass. Kuhns & Pogge 
opened Chicago and Cook county for 
plate glass and now are handling that 
department of the company for its entire 
field. It has greatly extended its plate 
glass operations. 


Frank N. Foley has been transferred 
to San Francisco from the home office of 
the Royal Indemnity as chief claims ad- 
juster for the company’s Pacific depart- 
ment. He succeeds O. M. Doyle, who has 





MARYLAND CASUALTY 
QUITS THE BUREAU 





President Stone Says He Cannot 
Stand for Commission 
Increase 


FINDS POTENTIAL HARM 





Sees Much Damage to Interests of 
Stock Company Insurance 


in the Move 


BALTIMORE, 
President John 


MD., April 14.— 
Stone of the Mary- 
land Casualty threw a bomb into the 
camp of the National Workmen’s 
Compensation Service Bureau this week 
at a time when it was thought the con- 
troversy over the commission question 
had been settled and that harmony 
was the watchword. Last week the 
bureau decided to pay te all agents 
and brokers who produce over $20,000 
in premiums for one company 2% per 
cent more than they had been receiv- 
ing. This would make compensation 


commissions 12% per cent and other 
lines 1714 per cent. 
Says Action Is a Blunder 
President Stone states that after 


conferences with his home office staff 
and some of the oldest and_ best 
equipped general agents and managers, 
he is convinced that the recent action 
is a blunder of such serious nature that 
its consequences will be so harmful in 
many ways, not only to his company 
but to the interests of steck company 
insurance as a whole, that the Mary- 
land Casualty cannot in any sense or 
degree be a party to it or responsible 
for it. He therefore resigns as a mem- 
ber of the National Workmen’s Com- 
pensation Service Bureau. 

Mr. Stone, in addressing the other 
members of the conference, says: 


Gives Reasons for Action 
For your information let me Say that 
for a number of months past I have been 
convineed that our company and its 
gzeneral agents, as well as many of its 
local or subagents, have been at a very 
considerable disadvantage in the matter 
of the commissiens that were paid by 
other companies, notwithstanding the 
rules of the bureau. This situation has 
been aggravated recently, first by an 
action of the bureau validating and con- 
doning such practices, and by another 
action of the bureau, taken at the 
time, which reaffirms the rules, notwith- 
standing the fact that they have not 
been observed, and notwithstanding the 





same 


further fact that their observ- 
ance seems to be impossible of main- 
tenance; and has been further agegra- 
vated—and this to my mind is the most 


serious element in a situation which was 
already unbearable—by continuing and 
extending the variations in commission 
rates to different classes of producers. 
which variations (although theoretically 
right) have been the most prolific 
ot violation. 





source 


Says Injustice Is Done 


When this action was taken by the 
bureau I protested earnestly and stated 
that I believed it was a blunder of such 
serious nature as would prove of great 
damage to stock company insurance, as 
a whole, and to the existing field organ- 
ization of many of the companies; and 
that it was an injustice to general 
agents to vote an additional commission 
out of their pockets without even notify- 
ing them that it was to be done, or ask- 
ing them what they thought about it. 
Notwithstanding my protest, the action 
was, taken. I then gave notice to the 
bureau that I thought it would be nec- 
essary for the Maryland Casualty to 
resign rather than be a party to such a 
proceeding, but that I wished to give 
the matter further consideration before 











returned to the business producing 
branch of the department organization. 





(CONTINUED ON PAGE 40) 














>t 


of 











April 15, 1920 


THE NATIONAL 





UNDERWRITER 





CASUALTY 39 




















CASUALTY AND SURETY COMMENT 














Field Men and the Home Office 


In the opinion of an underwriter of 
long managerial experience, the casualty 
companies would profit far more than 
they now do if they placed a larger 
measure of confidence in the opinions of 
their general agents who had demon- 
strated their capacity and integrity. His 
contention was that when responsible field 
representatives find the head office men 
disregarding suggestions as to risks, it is 
but human nature to send in business 
of every sort, placing responsibility for 
its acceptance wholly upon the company 
underwriters. Time and again, he as- 
serted, risks are taken by the home office 
men, which the agent liimself would not 
write, if the responsibility were placed 


Plate Glass Situation =a 


THe plate glass insurance situation 
has become exceedingly acute owing 
to the increasingly high price of plate 
glass. Plate glass costs something like 
eight or ten times what it did three or 
four years ago. The setting of broken 
plates has increased also in a similar 
proportion. Therefore, the loss of a 
plate these days becomes a serious mat- 
ter. It is predicted by those in close 
touch with the plate glass situation that 
within the next two months plate glass 
will be increased still more, perhaps 40 
percent. 

The plate glass insurance companies 
are not able to keep pace with the rapid 
increase of plate glass. The underwrit- 
ing of plate glass, therefore, has become 
a vital matter. The recent tornado in 
the central west brought thousands of 
dollars of plate glass losses. It taxed 
the capacity of plate glass insurance 
companies to secure sufficient plates to 


Caution as to Liquor Bonds 


SURETY companies are cautioning their 
agents to be very careful in execution 
of bonds to persons taking whiskey out 
of bonded warehouses for non-beverage 
purposes. The internal revenue bureau 
has ruled that whiskey may be released 
while in bond by obtaining a permit 
to use it for non-beverage purposes, but 
before the permit is obtainable an accept- 
able bond must be filed. Many subter- 


upon him, or if his advice thereupon 
were asked. 

In like manner, the underwriter con- 
tended, the companies were making a mis- 
take in not allowing their general agents 
to make claim settlements, or at least in 
consulting to that end. When the agent 


is ignored in such connections he rarely } 


volunteers any advice, knowledge of 
which oftimes would have a _ material 
bearing upon the adjustment. One secret 
for the great success of the EmMprayers 
Liapitity of London in this country has 
been its constant adherence to the policy 
of letting its general agents settle their 
own losses. General agents, as a rule, 
can be relied on absolutely. 


replace those broken. Today the big- 
gest argument for plate glass insurance 
is the knowledge that an individual 
owner has no show at all in securing 
plate glass. The plate glass insurance 
companies are the largest purchasers of 
the product. They have been cus- 
tomers of the plate glass companies for 
years. They are being favored. The 
plate glass companies are not taking 
On any new customers. In fact, some 
of the companies find it difficult to get 
their orders filled. An owner of prop- 
erty cannot afford to be without plate 
glass insurance, first, because the price 
is high and is going higher, and, sec- 
ondly, which is vastly more important, 
if a plate is broken, he will not be able 
to get it replaced unless he is insured. 
This is the day when the local agent 
should list up every plate glass owner 
in his community and see to it that he 
is properly protected. 


fuges are resorted to by the owners of 
whiskey to get possession of it. Com- 
panies therefore are watching these bonds 
very carefully and will not bond any one 
where there is question as to the use 
which the applicant intends to make of 
the whiskey. Home offices as a rule are 
requiring applications for such bonds to 
be submitted to them before they are 
executed. 
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Guy C. MacDonald of San Fran- 
cisco, whose resignation as secretary 
of the Casualty Underwriters Board 
of California is effective April 15, has 
been appointed assistant attorney-in- 
fact for the Union Indemnity Ex- 
change, an automobile reciprocal of 
San Francisco. Mr. MacDonald is 
also local correspondent for the “In- 
surance Field.” 


President E. R. Gurney of the Lion 
Bonding of Omaha was confronted 
with the town constable of Valley, 
Neb., the other night while on his way 
to Omaha in his automobile after a 
bank directors’ meeting at Fremont, 
Neb. The constable found that Mr. 
Gurney was going along at a rather 
rapid clip, forced him to stop his ma- 
chine, get out, be searched and then he 


was accused of having a stolen auto- 





mobile. It took some time for Mr. 
Gurney to convince the constable that 
he was innocent. It seems that three 
young men took the automobile of the 
vice-president of the First National 
Bank at Fremont while he was at- 
tending the board meeting over which 
Mr. Gurney presided. News had been 
flashed ahead and the constables were 
on the lookout for the thief. 


The Ohio Casualty Company of 
Hamilton, O., has removed its offices, 
to 214 South Second street. Like many 
other companies, the Ohio Casualty has 
purchased a large dwelling, which will 
be used. for home office quarters. The 
property is only one block from the 
main street and the postoffice and a 
half a block from the courthouse. The 
Ohio Casualty is moving along in ex- 


‘absence by the National Workmen’s 


year collected 
compared with $7,000 
month last year. 


in premiums $24,850, 
in the same 


The National Council on Workmen’s 
Compensation Insurance announces the 
appointment of Albert H. Mowbray 
as actuary, the arrangement to take 
effect as of June 1. The actuarial work 
incident to the present national rate 
revision will go on without interrup- 
tion under the direction of G. F. 
Michelbacher, who for this special 
purpose has been granted a leave of 


Compensation Service Bureau. 

Mr. Mowbray is a native of San 
Francisco and a graduate of the Uni- 
versity of California. During the two 
years immediately preceding his uni- 
versity course, Mr. Mowbray obtained 
his first insurance experience in the 
home office of the Pacific Mutual Life 
and upon graduating from college in 
1904 entered the actuarial department 
of the New York Life. Soon after 
becoming an associate by examination 
of the Actuarial Society, Mr. Mowbray 
in 1907 became actuary for the North 
Carolina department, returning a few 
years later to his native state as actu- 
ary for the California department. 
While residing in San Francisco Mr. 
Mowbray associated himself with the 
faculty of the University of California 
as an instructor in insurance. In 1913, 
soon after the adoption by Massachu- 
setts of a workmen’s compensation 
law, Mr. Mowbray returned east to 
become actuary of the Massachusetts 
Employes Insurance Association, re- 
maining in Boston until the fall of 1918, 
when he accepted the post of actuary 
to the State Industrial Commission of 
New York. 

Chauncey S. S. Miller, Jr., of Chi- 
cago, who is connected with the Aetna 
Life office as an adjuster of automo- 
bile and burglary losses, was mar- 
ried on Wesdnesday afternoon to Miss 
Madeleine Severance of Summit, N. J. 
The ceremony took place at St. Stephens 
Episcopal Church in New York. He 
is the son of Mr. and Mrs. Chauncey 
S. S. Miller. The father recently re- 
signed as secretary of the National 
Association of Insurance Agents and 
has just been appointed advertising 
and publicity manager of the North 
British & Mercantile group of fire 
companies. 


The associates of Edward W. Buck 
in the home office liability underwrit- 
ing department of the Travelers, pre- 
sented a basket of American Beauty 
roses to him the other day in honor of 
his 54th anniversary with the Travelers. 
Maj. E. V. Preston is the only other 
person now in the employ of the com- 
pany who was with it at that time. 
In all that time Mr. Buck has not 
been away from the office for more 
than six weeks on account of illness. 
In fact, he says that he can only re- 
call three weeks—once a horse ran 
away with him and he was absent for 
five days, and again he lost two weeks 
when threatened with typhoid fever. 
Although nearly seventy-four years old, 
he continues the habit which he formed 
years ago of getting to the office on 
time in the morning. 


Virtus C. Rohm, partner of O. W. 
Huncke, Chicago general agent of the 
Southern Surety, will probably become 
chairman of the Republican county 
central committee. Mr. Rohm was 
Mayor Thompson’s political field gen- 
eral in the recent election. He as- 
sumed the management of the mayor’s 
recent campaign for re-election and 
has been directing the Chicago city 
hall political forces since that time. 

Mr. Rohm controls all the s<hool 
and city bond business in Chicago. 
He has done a big surety business. 
Surety men in Chicago became aroused 
some time ago when they discovered 
that in order to place any city business 
it — ener to handle it through 





cellent shape and in March of this 








Mr. Rohm. 





FIGHT GOING STRONG 
PACIFIC MUTUAL’S NEW MOVE 


Extends Its Age Limit and Liberalizes 
the Benefits on Its Non-Cancell- 
able Policy 


The Continental Casualty announces 
that in cutting its rates in two on its 
non-cancellable disability policy fol- 
lowing the action of the Travelers in 
its fight with the Pacific Mutual Life 
it will make these new rates permanent. 
The warfare inaugurated by the Trav- 
elers and Pacific Mutual is going on in 
a spirited way, the Travelers men go- 
ing out strong in many sections for 
non-cancellable business at rates one- 
half those of the Pacific Mutual for the 
one and two months elimination poli- 
cies and 33% percent less for the two 
weeks elimination. The Travelers is 
not writing non-cancellable policies for 
full coverage, although the Pacific Mu- 
tual is. The Travelers and the Conti- 
nental Casualty are writing no new 
risks after age 55, and all non-cancel- 
lable policies automatically expire at 
age 60. The Pacific Mutual, on the 
other hand, has extended its age limit to 
age 65 and the policies all expire at 66. 


Benefits Are Liberalized 


The Pacific Mutual Life is out with 
an announcement to its agents to the 
effect that it will further liberalize its 
non-cancellable policies, making them 
much more salable. The substance of 
these are as follows: 

Loss of both hands, loss of both feet, 
or loss of the sight of both eyes shall 
be deemed to constitute permanent total 
disability. To use an illustration if 
John J. Arnold, the vice-president of the 
First National Bank of Chicago, who a 
few years ago lost both legs in a rail- 
road accident while alighting from a 
suburban train at Oak Park, Ill. had 
earried a non-cancelable policy in the 
Pacific Mutual’s proposed form he would 
draw $1000 a month as long as he lived, 
even though he is now actively_engaged 
in business and earning as much as he 
did before the accident. Under the pres- 
ent form of policy benefits cease to be 
payable as soon as the assured takes up 
some other work. He can either stay 
disabled and draw his indemnity under 
the policy or he can take up some other 
work and lose his indemnity. Under the 
Pacific Mutual plan he can take up some 
other work and still draw his indemnity. 

Further the loss of one hand or one 
foot shall be considered as having 
caused a permanent disability of 25 per 
eent. In other words, the Pacific Mutual 
will consider a man who has lost a 
hand or a foot to have suffered a 25 per 
cent loss in his efficiency. Naturally 
when he loses a hand or a foot there 
will be a period of total disability and 
for this period the company will pay 
him the full benefit as long as the dis- 
ability exists. At the termination of the 
total disability the company will con- 
sider him to be 25 per cent disabled for 
the rest of his life and will pay him 
25 per cent of the monthly indemnity 
as long as he lives regardless of 
whether he is earning as much or more 
money than he did before his accident. 

Similarly the loss of one eye will be 
deemed to have caused a permanent dis- 
ability of 10 per cent. After paying a 
man for the period of total disability 
he naturally will suffer, the company 
will pay him 10 per cent of the monthly 
indemnity as long as he lives even 
though his earnings have not been re- 
duced. 


Objected to Agency Deal 


The Travelers offered strenuous ob- 
jection to the Wells-Williams Company 
taking over a number of its men in 
Indiana and other points. Under the 
Wells-Williams plan the agents partici- 
pate in the profits. It is a cooperative 
enterprise.. It is stated that the Wells- 
Williams Company will have jurisdic- 
tion over the Pacific Mutual’s accident 
and health business in Ohio, Indiana, 
Kentucky and Illinois with the exception 
of Chicago and Cook county, Cincinnati 
and Cleveland. The Continental Cas- 
ualty which was writing the non-can- 
celable policy at the Pacific Mutual rate 
was caught between the upper and 
nether millstones and was forced to 
either withdraw from the non-cancel- 
able field or take some action to pro- 
tect itself. 
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TOTAL LIABILITIES $5,040,766.92 
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WESTERN SPECIAL AGENTS—M. S. Moore, Exec- 


utive Special Agent, Terre Haute, Ind.; Wm. Biel, 
Terre Haute, Ind.; L. Bertram James, Hillsdale, 
Mich., A. W. Jones, Columbus, Ohio; F Chase, 


Bloomington, Ill.; J. H. Gosnell, 1126 McKnight Bldg., 
Minneapolis, Minn.; A. D. Yeaton, 217 West Water 
St., Milwaukee, Wis. ; ’. Miller, Webster City, 
Iowa; W. G. Shipe, Sharp Bidg., Kansas City, Mo.; 
L. C. Stire, State Agent, Gas and Electric Bldg., Den- 
ver, Colo. 














LIGHTNING RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cabie. whi 
electrical autiorities 
is more eifcicnt. 





Shinn-Flat has 36 per- 


cent more conducting 
surface than any round 
rod or cable containing 
the same amouit of 


material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 





Shinn-Felt is woven 
in a continuous ribbon 
like form without joinis 
and the machines used in 
its construction are pat 
ented. 

Ack for agency infor- 


niation, 


W. C. SHINN MFG. CO. 


W. C. SHINN, President 
General Offices: 1234 Lytton Bldg., CHICAGO 


DELAWARE 
Underwriters Department 


of the 


Westchester Fire Insurance Co. 
New York 


For 


The UNITED STATES and 
CANADA 


THEO L. WILSON 


Manager 
UGO E. GUERRINI 
Asst. Mer. 


Third and Walnut Sts., Philadelphia, Pa. 




















is the cost of The 


6c National Underwriter by 
annual subscription 


ORGANIZATIONS ARE 
OF REAL NECESSITY 


(CONTINUED FROM PAGE 12) 


that the companies should not be dic- 
tated to by agents on questions of rates 
or underwriting policy, but that it is 
perfectly right that agents be given a 
voice on questions of what is and is not 
salable in the way of insurance. He 
said that newspaper advertising by in- 
dividual agents is almost worthless, in 
his opinion, as it is necessarily too lim- 
ited to attract the needed attention, 
though it may have some value in keep- 
ing the agent’s name before the public, 
but he warmly advocated community ad- 
vertising designed to educate the public 
on insurance subjects. 


Advocates Open Meetings 

He also advocated 
meetings of agents’ 
which the public 
present for the 


frequent open 
associations, at 
should be invited to be 
purpose of discussing 
and explaining insurance problems, 
Such meetings, he said, have proven 
very successful at Syracuse, 

He expressed the opinion that mutual 
and reciprocal competition can best be 
met by real service on the part of stock 
company representatives. Criticism and 
reviling against this form of competi- 
tion, he believed, simply served to ad- 
vertise them and were not effective. He 
gave a number of instances in which 
large jlines were being competed for by 
stock companies against both mutuals 
and reciprocals and which were secured 
or held by the stock companies strictly 
on the showing of service involved. He 
said that the fire companies have done 
a great deal to meet this form of com- 
petition and that progress is being made 
by the casualty companies in the same 
direction. Of state insurance competi- 
tion, he said, he could speak from expe- 
rience and he warned his hearers not to 
be indifferent to this menace of the busi- 
ness which is the subject of active prop- 
aganda in many states at the present 
time. 


LAKE TRAFFIC OPENS 
(CONTINUED FROM PAGE 12 
bulk of it is placed directly in New 
York, which is recognized as the marine 

insurance market of the country. 


Must Be Handled by Experts 


Marine insurance is so complex in 
its character and each particular line 
of manufacturing or importing busi- 
ness has so many special features to be 
considered, that it takes an expert in 
that line to handle such business. It 
offers very few opportunities for the 
local agent, as he usually knows less 
about that business than the man with 
whom he is trying to deal. In fact, the 
man who has been placing such lines 
of marine insurance has a knowledge 
of the peculiar features of his own line 
equal to that of the broker who has 
been making a specialty of marine in- 
surance. He is usually rather chary 
about giving information and expects 
the brokers or company representatives 
to submit bids on the business, based 
on the general knowledge of his line, 
from which he will choose the one 
which seems the most attractive. 





Another Indiana Bank Robbed 


Five unmasked men entered the South 
Bend State bank at South Bend, Ind., at 
noon April 12 and forced the employes 
of the bank to hold up their hands while 
they looted the bank of more than 
$10,000 in money. The cashier refused 
to open the strong box in the vault and 
the hold up men were unable to obtain 
the $17,000 which it held. They escaped 
in an automobile which was left stand- 
ing with the motor running. The work 
seems to be the work of professionals, 
and although the police authorities in 
all the surrounding towns were notified, 
the hold up men escaped. The police au- 
thorities at South Bend are of the opin- 
ion that the men are from Chicago and 
have asked the police authorities there 
to keep a sharp look-out forthem. This 
is one of the most daring hold ups ever 
staged in Indiana, as it occurred at the 
time when numerous people were passing 
the bank and people were entering the 
bank. The bank is fully covered by in- 


RODS MOST EFFECTIVE 
VALUE IS SHOWN BY FIGURES 


Worth as 
Clearly Proven—Proper Installa- 


Fire Prevention Device 


tion Is Important 


The effectiveness of lightning rods 
as a fire prevention device is shown in 
a striking degree by official figures re- 
cently announced from various sources. 
The Ontario department of agriculture 
in a recent bulletin on that subject, 
says: 


Further data have been collected from 
Ontario for the years 1914 and 1915. In 
1£14 we had complete reports from thir- 
teen companies. These reports showed 
that of the buildings insured by these 
companies 23.4 per cent of the barns and 
13.9 per cent of the houses were rodded, 
or 18.9 per cent taking barns and houses 
together, and twenty-three others gave 
full reports, except the percentage of 
rodded buildings. From the figures for 
1912 and 1913 it will be seen that the 
efficiency may be calculated either by 
comparing the number of actual strokes 
to rodded buildings with the number ex- 
pected, or by comparing the dollars of 
loss with the expected money loss. In 
1914, computing by the number of 
strokes the efficiency of the rods for the 
thirty-six companies, assuming 18.9 per 
cent of buildings rodded in all of them 
was 92.6 per cent, i. e., the rods pre- 
vented 92.6 per cent of the strokes that 
would have occurred to those buildings 
if they had not been rodded. But 7.4 per 
vent of the expected strokes did occur to 
rodded buildings; however, the loss in 
such cases was less than if the buildings 
were not rodded, and consequently, com- 
puting by the dollars saved the efficiency 
of the rods was 99.8 per cent. The 7.4 
rer cent represents in part the tendency 


of the current to side flash from the 
rods, to metal portions of the buildings 
in most cases. And the rodding of the 


future should be 
every way 
flash. 


devoted to reducing in 
possible the tendency to side 


That poor rodding does not protect 
as efficiently as good rodding is clearly 
shown by the record of 87.1 per cent 
efficiency of rods for the years 1913 to 
1918 in a Michigan mutual carrying 
$357,291,000, all on rodded buildings. 


The secretary said the efficiency was 
as low as 87.1 per cent because “jn 
most cases (when losses occurred) 


metal parts such as hay-forks, tracks, 
metal valleys and telephone wires were 
not attached to the lightning rod.” He 
also said the rod was too light in one 
or two instances. 


Nearly Perfect Dollars Efficiency 


In 1915 the twelve companies fur- 
nishing complete reports showed a 
higher percentage of rodded buildings, 
viz., 24.9, and 22 others furnished re- 
ports complete in all respects save the 
percentage of rodded buildings. As- 
suming they also had 24.9 per cent of 
buildings rodded, then the efficiency, 
counting by strokes, was 96.1 per cent, 
and by dollars 99.9 per cent. 

No fire prevention device can show 
a greater efficiency than lightning rods 
as proved by these definite records. 

The bulletin as quoted above gives 
a particular warning about careful 
rodding to prevent side flashes. The 
efficiency of the rods in money saved 
indicates clearly that the side flash 
causes many losses, since if the losses 
were total, the efficiency by dollars 
would more nearly approximate the 
efficiency by stroke. 


Farm Mutual Experience 


Importance of careful and intelligent 
rodding is also emphasized by the in- 
spection records made by farm mutual 
fire insurance companies. These com- 
panies are discovering that many light- 
ning rod systems have been carelessly or 
incompletely placed. At the recent con- 
vention of the National Association of 
Mutual Insurance Companies in Des 
Moines, a president of one company 
which carries $90,000,000 insurance on 
farm property, said that a recent inspec- 
tion showed 1,500 places where rods has 


MARYLAND CASUALTY 
QUITS THE BUREAU 


(CONTINUED FROM PAGE 38) 


taking that final step. Since then I have 
discussed the matter most fully with 
those of my staff at the home office who 
are best informed and, therefore, best 
equipped to form a correct judgment in 
the premises, and have conferred with a 
number of our general agents and resi- 
dent managers, discussing with them at 
full length every possible bearing of the 
subject, ascertaining their views as to 
the effect of this bureau action, and also 
the probable effect both of our remain- 
ing in the bureau under the circum- 
stances; or, on the other hand, of re- 
signing. 

Hits General Agents 


From the foregoing recital of the 
facts and circumstances, you will un- 
derstand that in forwarding our resig- 
nation to the bureau we have not acted 
hastily nor merely upon my own indi- 
vidual judgment, nor from the point of 
view of our company’s individual or 
merely selfish interest. It can be said 
with entire truthfulness that no action 
we have ever taken has been taken with 
any greater measure of deliberation and 
investigation, nor with a more earnest 
purpose to find out what is the wise and 
just course to all interests involved. 

I trust that with this explanation and 
with a full understanding of all the cir- 
cumstances which this ietter will give 
you that you will approve the action we 
have taken. Let me say that one of the 
most important considerations prompt- 
ing it is the protection of our general 
agents and the indisposition to place 
the home office in the position of approv- 
ign an increase of their expenses with- 
out any commensurate advantage to 
them, and with no opportunity on their 
part to protest, 


Will Not Run Wild 


It is, I am sure, needless for me to 
say that our withdrawal from the bu- 
reau will not involve any departure 
fram the safe and sane, yet fair and 
equitable, course which the Maryland 
Casualty has always followed. Nor will 
anything be done, or be permitted to be 
done, by this company, or any of its rep- 
resentatives, which will be a disturbing 
factor in a situation which is already 
bad enough through no fault of ours. 
The reputation—fully deserved—of which 
we are very proud, that the Maryland 
Casualty is a conserver of right rela- 
tions and a defender and practicer of 
right methods, will in no sense be 
diminished, but will rather, I am sure, 
be enhanced by the position we have 
taken, after such serious consideration 
of every interest and effect involved. 


Insurance World Chart Out 


The “Insurance World” of Pittsburgh 
has issued its 1920 edition of the fire and 
casualty chart. This is one of the earli- 
est charts out. It gives a condensed 
history of the leading fire, marine and 
casualty insurance companies for ten 
years. 


Casualty and Surety Banquet 
The Casualty & Surety Club of New 
York will hold its 11th annual banquet 
at the Hotel Pennsylvania next Tuesday 
evening. The entertainment committee 
consists of Bayard P. Holmes, chairman; 
Nelson D. Sterling, John S. Turn, Paul 

Rutherford and Charles W. A. Bailey. 





Casualty Notes 


c. C. Jensen, superintendent of the 
Chicago District No. 2 of the weekly pay- 
ment department of the National Life 
U. S. A. has been transferred to Detroit. 

Samuel Ryan, special agent of the 
Massachusetts Bonding in Chicago, has 
resigned to go with Stewart, Keator, 
Kessberger & Lederer, general ‘agents of 
the United States Fidelity & Guaranty. 

John F. Synon, manager of the liability 
department for Kuhns & Pogge in Chi- 
cago, general agents of the Iowa Bond- 
ing, has resigned to become supervising 
underwriter of the liability department 








at the home office of the Southern 
Surety. 
tention. One-third of these placed 


showed imperfect grounding. 

The figures which he gave are the 
best evidence available that lightning 
rod buyers should insist on knowing 
about the experience of the man install- 
ing rods as well as the policy of the 
manufacturer who made them with re- 
gard to installation instruction and fol- 
low-up inspection to insure correct plac- 
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not been correctly installed or needed at- 


ing. 
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BANQUET TO CHICAGO AGENTS | Wright, manager of the defeated St. 
Louis agency. 


President Craig of National Life & 
Accident Attends Celebration 


of Victory writing,” a paper by Isaac Miller Hamil- 


C. A. Craig, president of the National 
Life & Accident, and several of the 
company officials, made the journey 
irom Nashville to Chicago last week 
to attend the banquet given the Chi- 
cago agents by the company as the 
result of their having defeated St. Louis 
agents in the amount of business writ- 
ten during the year 1919. 

This event was planned _ several 
months back when St. Louis and Chi- 
cago had left all the other agencies far 
behind in the speed with which they 
were writing new business. The con- 
test between the two became so close 
that President Craig announced that a 
banquet would be given the agency that 
tinished ahead. Chicago won out and 
Manager Beatty at the dinner given in 
in their honor appointed Mr. Craig as | 
master of ceremonies. 

Following the dinner a meeting was 
held at the company’s office. In a} 
short address President Craig outlined 
the history of the company and its 
policies. He said that the purpose of 
industrial insurance was to give to the 
wage-earners the same insurance serv- 
ice as people of wealth enjoy. To this 
end he cautioned his agents to make 
the care of their policyholders a mat- 
ter of conscience. This should be par- 
ticularly observed in the adjusting 
claims. Agents will meet with doctors 
who have no regard for their integrity 
and policyholders who insure for profit 
rather than protection, but the agent 
must learn to discern between a just 
and an unjust claim and act accord- 
ingly. The interest of the company 
must be protected, but in so doing the | 
agent should not take advantage of the 
confidence which policyholders repose 
in the company. 





| 








W. S. Beardon, assistant secretary of | 


the company, and T. Leigh Thompson, 
manager of the ordinary department, 
who accompanied Mr. Craig from 
Nashville, also spoke, as did George D. 


‘number of books on the medical aspect 
| of insurance, both life and health and 
| accident, and is known from coast to 


| ager at Chicago of the Western depart- 
| ment of the Hooper-Holmes Bureau, and 
| manager of the inspection bureau just 
| established by the American Life Con- 
| vention. 


| Drier, state president of the Woman's 


Hamilton’s Paper Printed 
“Trend of Accident and Health Under- 


ton, president of the Federal Life, before 
the Des Moines meeting of the Health & 
Accident Underwriters’ Conference, has 
been printed in pamphlet form by order 
of the conference executive committee, 
and sent to the member companies for 
distribution to their agents. 





New Members of Conference 


CINCINNATI, O., April 14.—Two 
notable additions have just been made 
to the associate membership of the 
Health & Accident Underwriters’ Confer- 
ence. Chairman W. R. Sanders of the 
executive committee has announced the 
unanimous election of Dr. C. R. Har- 
baugh of Philadelphia and George S. Gal- 
loway of Chicago. Dr. Harbaugh has 
specialized in insurance medicine for a 
quarter of a century, is author of a 


coast as an adjuster in insurance cases 
in which the medical phase is predom- 
inant. Mr. Galloway is the resident man- 


Oppose Compulsory Bill 


Compulsory health insurance was char- 
acterized as socialistic by those who op- 
posed the Davenport bill at a hearing be- 
fore the senate labor and industries com- 
mittee of the New York legislature this 
week. Leading the opponents was Mr. 
Mrs. Alice B. Loucke of the Ladies of the 
Maccabees who charged that Mary A. 


Trade Union League, who is active for 
compulsory health insurance, is linked 
with leaders of socialistic organizations. 
Miss Drier appeared in favor of the bill, 
as did representatives of some of the 
women’s organizations, ineluding the 
Young Women’s Christian Association, 
the Girls‘ Friendly Societies, and the 
League of Women Voters. Others who 
| appeared against it were Mark A. Daly, 
|} secretary of the Associated Industries; 
Mrs. Walter Foss, of the New York 
League for Americanism; Dr. Henry W. 
Berry of the New York Medical Associ- 
| ation; H. P. Wood of the New York Cham- 
| ber of Commerce, and others. 








® WITH BURGLARY UNDERWRITERS 














CHICAGO SITUATION CLEARER 


Managers and Agents Satisfied With 
Association’s Action in Rescind- 
ing Rate Raise 


The burglary situation in Chicago 
seems to have been clarified by the 
action of the National Association last 
week in rescinding its order for a gen- 
eral raise in rates on residence burglary 
business. This action leaves the re- 
quirement for the coinsurance clause 
in Chicago still in force, and while Chi- 
cago managers and agents would have 
preferred to have the requirement re- 
moved, they seem to be very well satis- 
fied to have the situation remain as it 
is for the present. While the agents 
for the conference companies still have 
to meet the competition of some com- 
panies which are writing business with- 
out the coinsurance clause, they realize 
that some competition of that sort is 
likely to be met in almost any line of 
insurance. 

One of the recommendations made by 
the Chicago Association which was 
adopted several weeks ago by the 
National Association was. that which 
put Lake county, including several of 
the north shore suburbs of Chicago, in 
the same class with Cook county. That 
county formerly enjoyed a considerably 


| lower rate, but the experience there 
| had been very bad, especially in the 
matter of liquor theft. 


Conditions Bad in Omaha 


OMAHA, NEB., April 13.—Omaha is 
likely to be placed on the penalty list, 
for burglary insurance is barred by the 
National Underwriters’ Association, ac- 
cording to word received here by Harry 
A. Koch from the underwriters’ head- 
quarters in New York city. Further- 
more the telegram explains that crime 
has increased in Omaha over last year. 
Omaha is placed in a class with Chicago, 
Philadelphia, Detroit, Toledo and Min- 
neapolis in the prevalence of crime. 

“Six months from now there will be 
no burglary insurance written in 
Omaha,” Joseph Adams, adjuster for 
Harry A. Koch, predicts. Records kept 
by Mr. Adams show that since Jan. 1, 
1920, insurance paid on petty losses has 
been $6,342.50. During the whole of last 
year, local insurance man say, less than 
$6,000 was paid by insurance companies 
on petty burglaries, 


Experience in Kansas City 


NEW YORK, April 13—Officials of 
burglary writing companies report that 
in. Kansas City, Mo., and Kansas City, 
Kan., where the coinsurance clause was 
made mandatory last November, its use 
has proven very satisfactory thus far; 
the assured now freely carrying policies 
of $3,000 or $5,000 where- previously he 














could not be induced to take out more 


HREE Factors Have Increased 


Plate Glass Commissions by In- 
creasing Plate Glass Premiums: 


1. Increased cost of Plate Glass 
2. Increased use of Plate Glass 


3. Increased percentage of own- 
ers that insure. 


And besides being a growing business plate 
glass insurance is a satisfactory business, for 
Southern Surety representatives for the plate 
glass department renders the service that sat- 
isfies—satisfies the assured and satisfies the 
agent. 


SOUTHERN 
SURETY 
COMPANY 


Des Moines, lowa 


C. S. COBB, President 
J. H. HUCKLEBERRY and JNO T. SUGGS, Vice-Presidents 
E. G. DAVIS, Secretary H. M. COHEN, General Counsel 
E. W. VIOLET, Superintendent Plate Glass Department 


Capital, $1,000,000.00 Assets, $3,807,893.65 
Surplus, 564,840.25 Liabilities,  2,243,053.40 


WRITES 


all forms of fidelity and surety bonds, work- 
men’s compensation and public liability, 
automobile liability, property damage and 
collision, burglary and plate glass, commer- 
cial, monthly premium and group accident 


and health. 
IN THE STATES OF 


Arkansas Louisiana Ohio 
Arizona Maryland Pennsylania 
Colorado Michigan Rhodelsland 
District of Columbia Missouri Tennessee 
Illinois Minnesota Texas 

lowa Nebraska Utah 
Indiana New Jersey Washington 
Kansas Oregon Wisconsin 
Kentucky Oklahoma Wyoming 
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Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 





Insurance Exchange, 





STATE AGENCY 


CRAIG BELK & CO. 
Chronicle Bldg., Houston, Texas 


STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 


Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


Chicago 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 
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| Federal Savings“and Insurance Co: J 


FOUNDED 1889 


INDIANAPOLIS 


Specializing on monthly Premium Health and Accident 


with non-classification of risks. 
Policy includes $100.00 funeral benefit. : 
Our Victory Policy Will Interest You 
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in Indiana and Illinois. 


Benefits paid weekly. 
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THE METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


BURGLARY, 
HEALTH INSURANCE 


ATE GLASS, 


ACCIDENT 











The American Credit-indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. { 


If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 

OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 


91 William St., New York 


1140 Marquette Bldg., Chicago 











MACON 


GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 
Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


GEORGIA 








CLAIM SUPERVISION 


supervision. 





1109-10 Mutual Bldg. 





‘erritory:— Virginia 


Adjuster for C Ity 


\ pensation, ey and Health Claims. 


» Richmond, Va 
No. Carolina 





Expert Claim Adjuster and Confidential Advisor 


Thirty years’ experience In adjusting 
Health and Accident Claims, etc. 


J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
For Wisconsin and Northern Michigan 











than $1,000. All agents in the two cities 
are greatly pleased with the experiment, 
and report their clients as being equally 
so. Prior to the use of the coinsurance 
clause one leading company reported a 
loss ratio of 337 percent upon its Kan- 
sas City, Mo., business, and others suf- 
fered scarcely less severely. 








| NEWS OF COMPANIES 














Metropolitan Casualty—Its annual 
statement shows gross assets $1,081,949 
as compared with $962,259 a year ago. 
Its net surplus is $115,470 and capital 
$200,000. Its premium reserve is $581,- 
399, it adding $78,000 during the year. 
Since organization the Metropolitan has 
paid $6,494,974 to policyholders which is 
a magnificent record. The Metropolitan 
has always been regarded as a mighty 
clean company in every respect. It is an 
organization of high grade officials and 
field men. In Chicago Slipner & Finne- 
gan, the managers, are able to render 
the very best service in connection with 
plate glass and disability insurance, 


Inter-State Surety, Redfield, S. D.—Its 
statement as of April 1 shows assets 
$264,948, capital $133,700, premium re- 
serve $71,367, net surplus $37,572, net 
premiums first quarter $23,677, increase 
95 per cent over similar period of last 
year. It paid $12,189 dividends to stock- 
holders on Jan. 1. 


Manufacturers Liability — Assets, 
$2,327,976; unearned premiums, $369,- 
318; reserve for claims, $5,184; reserve 
for liability and workmen's comensa- 
tion, $921,277; capital, $400,000; surplus, 
$352,350. Business for 1919: 


Class Premiums Losses 
A ASEIA I wos. cies te leit $ 230,742 $ 107,586 
Workmen's compensa- 

|| C7 IRR peers he On ria 2,382,278 1,503,928 


Auto and teams prop- 


erty damage ...... 14,365 








Zt | ey $2,654,238 $1,625,879 
* * * 

Old Line Life—Assets, $2,341,455; un- 
earned premiums, $15,000; reserve for 
unpaid claims, $2,986; capital, $672,635; 
surplus, $202,453. Accident and health 
premiums $80,043 and losses $29,147. 


Builders & Manufacturers’ Figures 


The report on the business of cas- 
ualty companies in Indiana, in a recent 
issue, gave the premiums of the Builders 
and Manufacturers Mutual Casualty as 
$202, and its losses as $548. The com- 
pany states that its workmen’s compen- 
sation premiums for Indiana in 1919 
were $23,162.95 and gross losses paid 
$5,444.12. 


Would Debar Stock Companies 


Senator Downing of New York City 
has introduced a bill in the New York 
legislature which will exclude. stock 
companies from transacting workmen’s 
compensation insurance, but which would 
permit the continuance of the state fund, 
mutual associations and self-insurance 
plans of insurance. 


Three Companies Resign 


The Associated Companies composed of 
seven large casualty companies that write 
under a joint agreement workmen’s com- 
pensation on coal mines and other high 
hazard classes, held their annual meeting 
last week. The resignation of the Aetna 
Life, the Aetna Casualty & Surety and 
the Employers Liability were accepted. 
There were several applications for mem- 
bership, including that of the Indemnity 
Company of North America which has 
been organized by the Insurance Com- 
pany of North America, the big fire com- 
pany. 





General Accident’s Increase 
The General Accident is increasing its 
capital from £50,000 to £1,750,000 in £5 
shares with 25 shillings paid. 





Turn Down Commission Rule 


SAN FRANCISCO, CAL., April 14.—The 
Casualty Underwriters Board of Cali- 
fornia has voted against the adoption in 
California of the proposed increase of 
2% per cent extra commissions to agents 
and brokers who produce a minimum of 
$20,000 in compensation and liability pre- 
miums for any one company during a 
single calendar year and which was 
adopted by the National Workmen's Com- 
pensation Service Bureau. 
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HOME OFFICE: 
715 Locust Street, 
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EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 
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A COMPANY WITH | 
A RECORD 


for 
MEN WHO CAN MAKE 
A RECORD 


All forms of Health and Accident Insurance 


Low-premium Commercial Policy pay- 
ing for life for total disability from 
Accidents. 


Good territory open in nearly 
all of twenty-two States. 


INTER-OCEAN CASUALTY 
COMPANY 
Cincinnati, Ohio 


J. W. Scherr, President W.G. Alpaugh, Secretary 
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The word “‘Jiffy”’ de 

notesspeed andaction 

The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 

r sac. 


Senu ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, Iowa 
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INDIANA ROAD OUTLOOK BAD 
Companies Writing Contract Bonds 
See Little Prospect for Activity 
This Year 





INDIANAPOLIS, IND., April 13.— 
Companies and agents who write road 
contractors’ bonds in Indiana are con- 
siderably concerned over the outlook 
for road building in the state during the 
present summer season. [ew states of 
the Union are more in need of better 
roads than is Indiana, but, because of 
statutory restrictions, it looks doubtful 
if there will be much road building done 
in the state this year. 

Before work on a road can be begun 
it is necessary for the bonds to be sold 
to cover the contemplated improve- 
ment. The state laws limit the rate of 
interest on these bonds to 414 percent, 
and it is specified that they shall be 
sold at par or better. As these bonds 
are tax exempt they are ordinarily very 
attractive and the bond selling houses 
usually are active bidders for them at 
a premium. 

Now, however, money conditions 
are such that these formerly choice 
securities are going begging, the bond 
houses and other buyers refusing to 
take them at par. Consequently it has 
been the practice for some months to 
make the preliminary estimates for 
proposed roads with a margin of ex- 
cess loaded on to represent the margin 
less than par at which they must be 
sold. This margin has been running 
from 3 to 5 percent and this is now 
found to be inadequate so that it ap- 
pears doubtful if some of the author- 
ized road propositions can be put across 
this year. 

The situation is so acute that there 
is serious talk of calling a special ses- 
sion of the legislature to provide a 
remedy. The condition of the roads 
generally throughout the state is very 
bad. With the growing importance of 
trucks as a means of transportation for 
produce and merchandise for short 
hauls, the importance of having good 
roads is recognized and the problem is 
receiving serious consideration from 
every angle. 


Living Cost Increases Defalcations 


BALTIMORE, MD., April 13—That the 
high cost of living has caused an in- 
crease of defaleations on the part of 
trusted employes is the statement of the 
Maryland Casualty, which goes on to 
say that: 

“Under normal conditions the tempta- 
tion to misappropriate trusted funds has 
proved too strong for many persons in 
charge of cash or securities. With the 
present economic pressure on so many 
persons holding position of trust, there 
is no question that protective bonds are 
needed by employers now more than at 
any previous time.” 

The two largest claims filed recently 
were on government employes, includ- 
ing $12,000 for the chief clerk of the 
disbursing office and $10,000 for a cap- 
tain in the quartermaster’s department, 
Other recent claims include department 
store inspectors, cashiers and clerks; 
bookkeepers and messengers; salesmen 
for various concerns, the treasurer of a 
loan association, oil company agent, en- 
gineering company foreman, telegraph 
company manager, hotel cashiers, steam- 
ship steward, postmaster, city treasurer 
and city clerk. 








Company Wins Indiana Case 


In an Indiana court case in which the 
United States Fidelity & Guaranty was 
interested the state appellate court re- 
verses the judgment of the lower court 
against the company which sought to 
recover from a construction company, 
under an indemnifying bond, amounts 
paid out for bills the construction com- 
pany failed to pay. The lower court’s 
decision was on the ground that there 
was no consideration for the indemnify- 
ing bond. The appellate court decides 
that there was a consideration, that the 


guaranty company agreed to continue 
on the bond of the construction company 
and this was a sufficient consideration 
for the execution of the indemnifying 
bond. 


CASUALTY & SURETY 











CASUALTY 43 





C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


Cc. R. CLEMENTS 
*Sec’y and Treas. 


OF NASHVILLE, TENNESSEE 





ILLINOIS Capital, $300,000.00 





, aera SURETY COMPANY 





Record For 
Growth Unsurpassed 


Money-Making Contracts 
For Good Agents 


The Rookery 
Surety Bonds of every descriptios 











JOYCE & COMPANY, Inc., Genera! Agente 


CHICAGO Agents Wanted: To sell an unrestricted Acci- 









All Classes | W. R. Sanders, General Mgr. 


testinal 


dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. _Lib- 
}) eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg. 
CHICAGO, ILL. 


MERICAN LIABILITY 


COMPANY 


Disability Insurance ee Oe 


C. O. PAULEY, Secy. & Treas. 





Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 





$100,000.00 Insurance Department Deposit —_/ 
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A High Grade Man ||| Re-Insurance 
wants a home office connection with a company 
writing commercial accident and health insur- 
ance. Twenty-five years in home office and 
field. Experienced in both claim and agency 
work. Best references. Address 47-N, care 
The National Underwriter. 


DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Accident Re-Insurance Underwriter. Employers Indemnity Corporation 























Farmers and Bankers Accident and Health Company 


Home Office, Mattoon, Illinois 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. 


Lincoln Bancroft, General Manager. 


F. B. Gore, Secy. 

















General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 
Live Agents Can Secure 


Liberal Contracts Up-to-Date Policies 
WRITE US 
GEORGE E. TAYLOR, Vice-Pres. 





ELMER H. DEARTH, Pres. 














A Progressive Surety and Casualty Company 
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ANNOUNCING THE CONTINENTAL’S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 

Insurance. 
(b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 

Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 

General Offices: Chicago, Illinois 
The CONTINENTAL is an American Company with 
a national: reputation. 

















Business-Builders 


Developing 
Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY, President 


Paid-in Capital $1,500,000 Write for Territory 








“OUR BONDS GUARANTEE INTEGRITY” 


CASUALTY 
INSURANCE 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 





i 











Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 











This Company was examined by the New York 
Insurance Department as of June 30, 1919. 


AMERICAN "insert 

e examiners Stated in part: 
INDEMNI | Y : RESERVE FOR LOSSES 
COMPANY aass. ie ear Anko oeatony 


to be very conserative, and ample provis- 
(GALVESTON, TEXAS) ion has been made to meet its liability.”’ 


Cash Capital - - $ 600,000.00 RESPONSIBLE AGENTS WANTED 
Assets—Over - - 2,000,000.00 WHERE NOT REPRESENTED 














NEW AUTO RATES FOR 
CASUALTY COVERAGE 


(CONTINUED FROM PAGE 37) 
ownership and under one operating man- 
agement, and the experience for auto- 
mobiles of officers, salesmen or other 
employes cannot be included, nor can 
the rate produced by such experience be 
applied to these automobiles. 

Storage Garages 

Storage garages whose principal busi- 
ness is washing and cleaning automo- 
biles are now eligible for special rating, 
regardless of the amount of payroll in- 
volved. Such risks should be submitted 
for rating on the usual “Garage Appli- 
cation for Special Rating” form. 

Cars Hired by Undertakers 

It is now permissible to insure auto- 
mobiles hired by undertakers, at the 
regular livery earnings rates, plus 50 
per cent, to be applied to costs incurred 
by the undertaker for such hire. The 
minimum premium for such a policy is 
the livery rate for one automobile. This 
rule is not embodied in the new Manuals, 
but will be inserted therein at the first 
reprint. 


RESIDENCE BURGLARY 
RATE RAISE RESCINDED 


(CONTINUED FROM PAGE 37) 


nized authority upon all phases of the 
business, but more especially upon 
bank risks. The company has ever been 
a stickler for rates and good prac- 
tices, and while its retirement from the 
association is deeply regretted, con- 
fidence is expressed that its action will 
have no effect upon field conditions. 


Analyzing Companies’ Experience 


The Library Bureau for some time 
has been at work analyzing the ex- 
perience of the association companies 
upon residence business for a series of 
years past, and expects to complete its 
labors within a month or two. When 
the final figures are at hand the 
Burglary Insurance Underwriters’ As- 
sociation will again meet and_ take 
whatever action with respect to resi- 
dence business seems warranted. 

The association has virtually com- 
pleted the draft of its new bank 
burglary policy, which will be sub- 
mitted to the insurance committee of 
the American Bankers’ Association at 
a joint conference between the under- 
writers and the bankers to be held at 
Pinehurst, N. C., April 27 and 28. Save 
in a few particulars the new form fol- 
lows closely the ideas suggested by the 
bankers, and it is expected will be ac- 
ceptable to the financial men. Privilege 
to issue the present copyrighted A. B. 
A form of bank burglary policy will 
cease on June 1, when the right to use 
the new contract will likely be granted. 


MAY CLEAR AGENCIES ~~ 
‘OF MUTUAL CONCERNS 


(CONTINUED FROM PAGE 38) 


therefore, an agent represents a non- 
affiliated company his agency will go 
on a 15 percent basis. It may be de- 
cided to allow him to represent such a 
non-affiliated company if he can prove 
to the satisfaction of the conference 
committee that it is following bureau 
rates and commissions, which means 
it must join the conference. Undoubt- 
edly, however, there will be an agency 
house cleaning throughout Western 
Union territory. The Western Insur- 
ance Bureau has assured the Western 
Union that if it takes action on the 
automobile situation it will follow suit 
at its forthcoming annual meeting. 


Want More Effective Control 


The feeling is general that under the 
present system of handling automobile 
business there will always be trouble. 
The Western Union and Western In- 
surance Bureau regulate agencies for 
hail and farm insurance and do not 
permit any company to be in regular 
agencies unless the rates rules and prac- 











tices are observed. It must be a mem- 
ber of the hail association. 

The automobile mutuals and specialty 
companies have waxed fat because they 
have fed on the business of local agents 
that were giving their regular fire, 
tornado and other lines to union and 
bureau companies, but cutting them out 
of their automobile business. 


Will Mean Firmer Control 


If, therefore, the Western Union 
and Western Insurance Bureau can 
bring about a house cleaning so far as 
automobile insurance is concerned it 
will make a big difference in some of 
the states where it is almost a_ uni- 
versal custom for a local agent to have 
an automobile mutual. If the resolu- 
tions prepared and introduced z0 
through the joint conference commit- 
tee of the two organizations will have 
jurisdiction over the automobile busi- 
ness. The Western Automobile Un- 
derwriters’ Conference may be con- 
tinued as at present to do the detail 
work, but its findings must be approved 
by the joint conference committee be- 
fore they can be put into effect. When 
they are put into effect they are man- 
datory on all members. This, it is 
stated, will solve a situation that has 
grown decidedly worse. It gives the 
two big organizations control over their 
members. 


WESTERN UNION IS 
HOLDING ITS{MEETING 


(CONTINUED FROM PAGE 5) 


measure up to our full responsibilities 
we will find new ways of rendering 
service and likewise the local agent will 
more fully recognize the importance of 
rendering a quality of service which will 
demonstrate to property owners that in 
earning his commission he has done 
something more than is involved in the 
mere issuance of the policy and the col- 
lection of the premium. 

During the past two years the increase 
in volume of business handled has been 
much more rapid than the fire com- 
ranies have hitherto experienced. The 
conditions contributing to this result are 
well known, but the ultimate outcome 
remains to be seen. 


Increase in Expense Ratio 


Of one thing we may be sure—there 
is going to be a sharp increase in the 
expense ratio. The expense items, as 
we all know, have increased enormously, 
but this fact is not reflected fully in 
public statements because of the abnor- 
mal gain in premiums, but on a level 
income basis the ratio must of necessity 
increase. 

The same is true to some extent as 
to the loss ratio, but the favorable rec- 
ords, extending over a period of years, 
have indicated the possibility of rate 
reductions on certain classes, and this 
work is now being done in a number of 
states. But the utmost care must be 
exercised in seeing to it that reductions 
are made only in those states and on 
the classes of property where the record 
warrants such treatment. 


Fire Prevention Work 


The splendid work inaugurated dur- 
ing the war marked a new era in the 
matter of fire prevention and conserva- 
tion of resources. Our efforts in this 
direction must not be relaxed if we are 
to continue to demonstrate to the public 
that we genuinely deserve their good 
will. 

If we are to permanently occupy our 
rightful position in the public estima- 
tion we must avoid being merely the 
vehicle to collect premiums and pay 
losses. We must go further and per- 
form the much more important service 
of teaching the lessons of fire preven- 
tion. This is not an easy task, but one 
which it is plainly our duty to perform 
with the utmust energy and one which 
will bring adequate reward to those of 
us who recognize the responsibility of 
seeing it “big’’ and not letting it grow 
small in practical application. 





Dividend Rate Increased 


The directors of the United States Fi- 
delity & Guaranty have increased the 
quarterly dividend to 4 percent, placing 
the stock on a 16 percent annual basis. 
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Premiums and Losses by STATES and 
by CLASSES OF BUSINESS IN 1919 
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Plate Glass ........ 2,032 487 | Fly Wheel ......... wt Seen 
Burglary and Theft. 3 6 Fee Auto & T. P. damage 1,440 501 
Auto & T. P. damage 1,212 383 | Se rr 7,551 1,694 

y, . erreereee 7,923 2.343 | Fidelity & Casualty 
Western Live Stock pO Eee ree 9,782 3,562 

Live Stock ......... 7,916 pA By 5 ee 11,762 12,614 
Western Indem., Tex. RAPPOINE DS «sere che ves 14,231 1,847 
ROCHON 35 sides cs 23.231 2,426 | Fidelity ........... 1,768 500 
rr ree 3.084 Sua ae ee 1,042 esos 
es eee ere 19,837 5,377 | Plate Glass ........ 4,667 2,503 
Workmen’s Comp. .. 101,542 49,168 | Steam Boiler ....... 6,360 oa kee 
PIGOMEY isc views 6 || Rhee Oe Burglary and Theft. 3,567 297 
ss Ae eres eer 678 563 "Fly Wheel ......... p> eee ys 











Auto & T. 


P. damage 
Totals 


Acci. & Health...... 
American Surety 
Fidelity 
Surety 
Burglary and Theft. 
i eT ee ee 
Amer, Credit-Indem. 
GINUNE rk cs = Sas aia ais-< 
oe Liability 
Acciden 
Health 
Liability 





y cet a 3 and Theft. 
Auto & T. P. damage 
Totals. de ae xt & « 
Masonic Protective 
Acci. & Health...... 
Aetna Cas, & Sur. 
Acci. & Health 
Liability 
Fidelity 
IS sas cd a we wah 
Pilate Glass . ....60.: 
Burglary and Theft. 
SPTINEIGE oc 5 5 Gece cs 
Auto & T. P. damage 
Totals 


Live Stock 


Accident 
Health 
Liability 
0) 1 Seas 
Globe Indemnity 
Liabilit y 


Auto & T. P. damage 


Accident 
Health 
Liability 
Fidelity 
EOC OT Cre 
Piate Gines <....<.. 
Burglary and Theft. 
Auto & T. P. damage 
ROM oe ie Ce ae as 


Accident 
Health 
MNNENO os ins cece 
Burglary and Theft. 
Auto & T, P. damage 
EE 5a obit a ac 
Pacific Mr 
Accident 
Health 
i ee ere ee 
New York PI. GL 
Wemee Gees «i. ck ics. 
National Surety 
Fidelity 
SIME S fidinid oe, Che ven. 
Burglary and Theft. 
eda Sas < 2.5-3 
Metropolitan Cas. 
Accident 
Health 





Burglary and Theft. 
TRQMMEINS 66.5 44's 6 0 s:.< 
Mass. Bonding 
Acci. & Health 
Liability 
Fidelity 
aS eee ee 
Peete Giese .....0-. 
Burglary and Theft. 
Auto & T. P. damage 
ee ee 
Maryland Casualty 
Liability 
Fidelity 
LS ee ee 
Plate Glass 
Steam Boiler ....... 
Burglary and Theft. 
Sprinkler 
Ee WOON Co ik cack 
Auto & T. P. damage 
Workmen’s Collect. 
NE Rice as ea staraeic 
General Acci. 
Accident 
Health 
ERMOICe . oo caceusees 
Workmen’s Comp... 
Burglary and Theft. 
Auto. & T. P. damage 
4) PR ee 
Ocean Acci. & Guar. 
Accident 
Health 
Liability .... 
Fidelity 
Plate Glass 





Burglary and ‘Theft. ; 
Credit 
Fly 


Totals — 


II o-oo buccal 
Standard Acci. 
Accident 
Health 
PS rere 
Auto. & T. P. damage 


New Amsterdam Cas 














Accident 


Provident Life & Acci. 


Western Livestock, IL. 


Aetna Life (A. & H. Dept.) 


Prems. Losses 
4,294 4,432 
58,478 24,753 
41,201 17,050 
18,503 401 
19,999 —84 
1,916 29 
40,418 346 
Gage < oe 
2,438 6,425 
1,478 720 
36,877 8,940 
goa eee 
i ee 
1,638 620 
1,019 826 
2,846 742 
46,388 18,273 
51,550 40,405 
ee. oe 
95 97 
2,039 177 
1,222 
1,367 195 
647 76 
1) Ae 
1,488 1,826 
7,023 1,886 
29,147 11,941 
979 £7 
1,850 54 
2,829 71 
7,850 707 
5,777 2,726 
7,631 6,616 
21,268 10,049 
| San PES Sas 
Meee, )> = Geese 
D) : SEs ae 
EUG? = dened 
5,787 3,865 
5,786 2,835 
86,369 17,635 
14,958 1,613 
36,649 39,685 
3,897 806 
5,550 1,386 
8,956 1,352 
167,951 69,177 
2,319 211 
1,109 657 
4,863 625 
See} he teaes 
1,531 1,562 
10,043 3.055 
31,499 94 
20,582 523 
52,081 617 
3,241 2,494 
14,606 3,408 
17,267 381 
3,807 115 
35,680 3,904 
1,236 12 
720 201 
6,281 2.095 
ee iN 8S | See 
8,439 2,308 
27,473 9,012 
9,485 6.166 
ates ae eae 
a, Se are 
1,632 102 
718 io 
4,429 1.694 
50,191 17,274 
104,828 63.425 
3,494 905 
Cee. |: cacens 
6,159 2,210 
3,619 398 
5,140 70 
Shee +, wvcawes 
7ae-,- - «aceen 
7,040 2,939 
ae cores 
138,165 73,948 
7,448 2,546 
6,602 6,541 
14,719 2,419 
113 8 
860 324 
9,585 744 
35,327 12,582 
1,323 375 
1,044 705 
5,014 4,561 
i] ees 
818 572 
BrGe-. {cadens 
1,390 76 
365 31 
11,844 6,320 
13,483 496 
13,483 1,889 
26,966 38 
12,924 3,086 
4,060 98 
284 10 
26 eee 
Fee 
17,398 4,082 


Health 













































































Nef Ah Le 238 ea 
UP eee ie Lf ee ee oe 
ds eS ee re rey 
a i a ee yk ; eet 
Pg io Yeo eee OE SE 
Burglary and Theft. Soe? 5 eee 
Auto. & T. P. damage RE RE 
Co ES ee Othe ae aa 
American Mut. Liab. 
VF a er ees 8,158 7,394 
Auto. & T. P. damage 
& Collision’ ...... ne: ae 
SE Gncandaveda 8,527 7,394 
Capital Livestock 
Live Stock ........ 7,360 200 
Employers’ Indem. 
RAS RENO ovina wa canes 2,274 831 
Auto. & T. P. damage ‘i! pee 
ti | eye 2,415 831 
Hartford Acci. & Indem. 
po Peers 981 212 
oO a ee 562 316 
BERNER «6 waacees 7 6,692 945 
NS hc werenekes 1,472 izinda 
SRN gad ow o's oh 6s CER 55 03% 
iy eee 1,227 1,255 
Burglary and Theft. 1,247 76 
Auto. & T. P. damage 1,577 311 
Live. Stock =... <..<. 3,770 1,055 
UMMM a i.t6 Sc aeane 18,183 4,170 
No, Amer. Acci. 
Accident and Health 10,122 1,423 
U. S. Casualty 
ea 8,426 8,928 
CO Ee ee ee 9,687 6,502 
WRG a. 0k hs Sales 202,252 39,018 
Pente Gimee: . és sais 2,287 599 
porte y! and Theft. 5,104 908 
Auto. & T. P. damage 14,398 5,215 
Werkmew s Coll. . 192 25 
WU. eee tc 142,346 61,195 
TENNESSEE 
U. 8S. F. & G. 
Burglary and theft. 19,649 6,318 
Auto & T. P. damage 21,253 11,148 
Workmen's collee. .. 1,074 90 
Check draft indem.. —————ee 
ME as cout ces $85,952 222,276 
Ocean Acci. & Guar. 
P| 10,011 1,130 
NMR U RII a, ¢. bg cna-shd 0 aia 8,380 3,598 
i er ana 62,881 18,770 
Workmen's comp'n.. 28,478 3,957 
Deere 7,233 —371 
WIGS BIAGS .. cvccecs 3,316 957 
Steam boiler ....... 4,661 24 
Burglary and theft. 10,297 5,993 
Ce? — cdecgeaccued 3. —aee 
i) Se \ aes = 
Auto & T. P. damage 14,909 5,806 
"ROGUE -ccceses caw 152,376 39,864 
American Indem. 
PENG ic oce ccceucs 19,756 5,695 
SL ee BD +2 Sa cad 
en Tee Pee , ihe ere 
Pinte SINGS f< ks ccens 52 43 
Burglary and theft. oe * See 
Auto & T. P. damage 12,855 7,051 
Auto fire and theft. . 10,639 7,015 
2. | ere 43,393 19,804 
Aetna Life 
SUG Pde ca ondye 35,958 7,053 
es eee 16,271 7,543 
BORE vnecescete< 148,822 46,623 
Workmen's comp’n.. 75,177 10,709 
Workmen’s collec. .. 980 468 
Ce 277,208 72,396 
Amer. Mut. Liab. 
SES) aCe 1,47 1,433 
Workmen's comp'’n.. 40,429 5,214 
Auto & T. P. damage 
and collision ..... 575 10 
Bo a 42,478 6,657 
Inter-State Bus. Men's Accel, 
Acci. & Health ..... 2,878 1,355 
TEXAS 
General Aecci, 
DO eae 10,967 6,736 
RRs eer 5,613 4,244 
pA > eee 15,243 710 
Workmen's Comp. .. 12,585 4,294 
Burglary and Theft. 1,625 weeeee 
Auto & T. P. damage 5,148 2,757 
ED anda ey o0e 2 51,181 18,741 
Standard Acci. 
pO See err $8,027 7,813 
BOQUMRERC  6:0.020eawrn de 7,031 2,465 
DAS Ae 11,903 2,309 
Workmen's Comp. 3,266 223 
Auto & T. P. damage 6,098 900 
TONED) 6 aden dao 13,711 
Reliance, Pa. 
yO =e 4,848 1,421 
pO ee ee ee 3,173 1,800 
OOM ec eecare. 8,022 3,221 
Southern Sur. 
Acci & Health ..... 92,563 
a Seer 76,494 
Workmen's comp'n.. 235,494 
WIGGMES <i. cee wessi 13,040 
Ns Peers 66,619 
Plate Glass ........ 23,232 
Burglary and Theft. 4,142 
Auto & T. P, damage 39,375 
Workmen's Coll. 441 
vo!) errr 551,401 
Home Life & Acci. * 
ee rae 5,047 2,625 
Workmen's comp'n.. 70,583 57,808 
Auto & T. P. damage 1,218 eee 
Workmen’s collec. .. 2,155 1,176 
UN Pa he oko 0.0 wae 79,002 61,609 
U. S. Casualty : “ 
Accident ..........- 14,509 5,401 
Seer re 7,391 5,007 
Fsmawiity: ose Ff... 200. 12,164 1,308 
Workmen's comp'n.. 16,290 9,770 
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EARUO MIGRS: 625. .5 ss 
Burglary and theft. 
Auto & T. P. damage 
TEE avieee ba ss «5 
Texas Indemnity 
Workmen’s Comp... 
Southern Mutual Acc ident 


MEO iain ss > >< 
Business Men’s Accident’ 
PRONG ne eae cans 
Medical Protective 
PRYSICIANS o.05e ess 


Hartford S. B. 
Steam Boiler........ 
Fly Wheel....:..... 
ST AP aan 
Pacific Mutual 
Ee ee 
_ Go aA ee 


ER eee 
Sn ee 
ae 
Workmen's Comp... 
Pinte Giees:........ 
Burglary and Theft. 


Auto & T. P. damage 


SO) ee eee 
American National 
NE 6 é0.0 eéb'ese.s 


Hartford Acci, & Indem., 


oS era 
ES 
SU Si Sane ae 
Workmen's comp'n.. 


arr ey 


LL) ei ee 
PASO GIRGE ois 5052.04 
Burglary and theft. 


Auto & T. P. damage 


rs 
UPEOAS. ss niet <0 3 6 
Continental Cas. 
Tee 
0 a et ee 
Se ee eee 
Workmen’s comp'n.. 
Burglary and theft.. 


Auto & T. P. damage 


eae ir 


Merchants Life & Cas. 


Accident and health. 
Fidelity & Deposit 
Co ere 
0 a ee 
2S eres 
ee ae 
a ee ee 
ag i 9 ee 
Burglary and theft. 
BEE so sane bs Se 


U. S. Br., Lon. Guar & Acct, 


CO Tee 
Sf ee a ae 
A 
Vorkmen’s comp’n.. 
Steam boiler ....... 
Burglary and theft.. 


Auto & T. P. damage 


ot | ee 


Maryland Assur. 
pO 


National Life, U. S. A, 
Accident and Health 


Millers Indem. Und. 
Workmen’s Comp. & 
Emp. Liability 

Bankers H. & A. 


Health and accident. 


Texas Employers 


Workmen’s comp’n.. 


Southern Casualty 


0 aaa 
Workmen's comp’n.. 


Auto & T. P. oe 

Auto fire and the et. 
2 vse ote are Oe % 

No. Amer. Acci. 


Aceident and health. 


General Indemnity 
Burglary and theft. 
Ridgely Prot., Mass. 


Accident and health 


Western Cas., Ill. 


PS 
Workmen's comp’n.. 

YT ee ee 
Texas Con:pensation 
Workmen’s comp’n.. 


American Surety 


Be eee 
RE ee 


Burglary and theft. 


ot ee eee 


Mass. Bonding 


Accident and health. 
rrr. 
Workmen’s comp’n.. 
LE eT oe 


oe eR Bo een 
PIGCS BIASES ..n\00 sss 0 
Burglary and theft. 


Auto & T. P. damage 


nr re 


Federal Life, Il. 
Accident and health. 


First Texas Prudential 


Accident ...... 
ER A ee 
REE. 5s vcce bbcode 
Aetna Cas, & Sur. 
Accident and health. 
ST ae ee 
Workmen’s comp’n.. 
Fidelity .. 
Surety 
oS eee 
Burglary and theft. 
Raa 
ae MOS oo. cco ss 






Workmen's comp’n.. 


PAGES BIGAB. 5.3.23. 


Nee 


WH IONS mA 


Auto & T. P. damage 
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Preferred Accident 
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woe DO 
V<Ibobo Stores) 
100 Hm OO UIce 

Choe Ces 


Auto & T. P. damage 
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Indem. Co. of Amer. 
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Workmen's comp’n.. 
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National Casualty 
Accident and health. 
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Travelers (Acci, Dept.) 
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to Q 


Workmen’s Comp. .. 
Auto & T. P. damage 


me DO AIDS OTOT 


Interstate Cas, 


"4 
0 
‘8 


Workmen's Comp. .. 


Workmen's Comp. .. 


Auto e T. “at ‘ae 


Lon. & Lan. Indem. 


Auto & i P. damage 


National Life, U. 
Aedt. @& Meath.:..... 
National Casualty 


Amer. Credit Indem. 
di 


Great Eastern Cas. 


Fidelity & Casualty 





Workmen’s Comp, .. 


i at eet OO 
eet CO IDO OO MI 


_ 


Burglary & Theft .. 


w 
=) 
eo 
on 


Auto & T. P. damage 


= 
~ 
ne 
he 
oe 
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= 
ee C—O) 


Com ROO Stn} 
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Workmen’s Comp. .. 


Burglary & Theft .. 
Auto T. & P. damage 


bo 
oe 
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Workmen’s Compen. 


ir) 
= 


tr 


Nwomwouee 


HAOIPOe 3 
GO TPS OT ND oe 


Burglary and Theft. 
Auto & T. P. damage 


Maryland Assur. 








Prems. 

Mass, Bond 

Acci. & Health ..... 7,720 
Liability Pe re 860 
Workmen’s Compen. 101 
i re a 1,947 
ORE 991 
URES TAME. bc én nmin 1,021 
Burglary and Theft. 356 
Auto & T. P. damage 210 

OUCRAS 6 «:ap32 ieee sais 13,205 
Hartford Steam Boiler 
Steam Boiler .... 7,079 
AY: WUMROOE (2.6.6 sions 336 

pice | errr ee 7,415 
New York Plate Glass 
Piste GUBAS oc acca 10,538 
Maryland Casualty 
rr ae 3,884 
Workmen’s Compen 32,530 
WORCINC YS, 66.9515 6:0 ew we 1,180 
gE CEE OTT 7,495 
PIGiS GIORE 6 3.66 )6.0:6~ 824 
Steam Boiler ....... 3,166 
Burglary and Theft. 1,377 
POU ACIMOY bc sia'gig s'ae-5 616 
Auto & T. P. damage 49 

Cy nee, 51,121 
Loyal Protective 
Accident & Health.. 997 
Metropolitan Cas. 

Plate Glass-........ 896 
London Guar. & Acci. 

FEOCIGONE  o.0413.5és sas 419 
i eee ana 64 
EAOMURET aieidis-wcieic-s 19,275 
Workmen’s Compen. 124,001 
peeng 4 and Theft. 284 
Auto & T. P. damage 1,002 

ODN 6:4 cea eie os 145,045 
Fidelity & Deposit 
Liability EPR RES Sie —49 
RUGEMEY. «2 os. sous. 6,057 
LU ge Seer ena 9,262 
OR: AIAMB 5 0-55 ieuy-0s:. eh arere 
Burglary and Theft. 2,794 

zc) eee eee eee 18,064 
Western Cas. 

Acci. & Health.... 9,432 
Union Auto., Neb. 
Automobile ........ 112 
Republic Cas, 
Acci. & Health..... 1 
PAOWINICY © 85.605 S55 00 26 
Workmen's Comp... 450 
Pinte Giaeas........... 13 

‘3 a 464 


Reliance Life, Pa. 


NNR Sica hdc sé 244 
RAMONE cid g sre benh arenas 122 
Eo eee 366 
Preferred Acci, 
| 14,080 
EoD: i ea eenes 11,773 
Cs a aa 2,166 
ie 2 ae aie 327 
RE Oe ee 1,505 
Burglary and theft. 28 
Auto. & Teams Prop. 
POOURGEPO <n ek c cs 525 
pin eee ee 30,403 
Pacifie Mut. Life—Acci. Dept. 
(ee TO re 17,584 
PRRIMNNRD 5 55. > a resel'g saves ack 4,627 
Ci eae 22,212 
eustbeated Life—Acci, Devt. 
A ee 2 
ot: eee : d29 
ONIN hi. Sor gnceen-% 14,011 
North Amer. Acci, 
Acci. & Heailth...... 21,214 
N. J. Fia. & Pl. Gl. 
BAGMUMEY 66.0366. cease 405 
Plate Glass.......... 2,156 
Burglary and theft. 270 
Auto. & Teams Prop. 
ee ee 60 
go ee eee 2,891 


Acci. & Health..... 15,293 
Masonie Prot., Mass. 
Acci. & Health..... 404 
Lloyds Plate Glass 
ig ie eee 2.131 
Great Eastern Cas. 
ee ree 569 
ce, Ee 885 
Burglary and theft. 25 
TUNES. 5.6 30S a mihenmei 1,479 
Gen. Acci, F. & L. 
POCRRMOIET. occ cc pe ves 2,096 
PIRI 6 bee au caees 2,042 
Pt a ee 2,943 
Workmen's Comp... 11,228 
Burglary and theft. 832 
Auto. & Teams Prop. 
eee 114 
fo! are 19,253 
Equit. Life, N. Y., Acci. Dept. 
POEMAORL. wh 0 09.40 06.2; 536 
ERPUNONE os pac’ 46.54.05 228 
PAVIA i 6.0..0,8:5 Saar oes 765 
Commonwealth Cas. 
| a ee ee eee ore 
ye ee ee 1,316 
5 ee re 1,316 
Columbian Nat’l Life, Acci. Dept. 
ARCIBORE. < sr.cciesccces 1,339 
0 is a ee 682 


Amer. Auto., Mo. 
Auto. & Teams Prop. 


DISTRO: sass ce 5,583 
Aetna Life, Acci. Dept. 
Ce | a 6,126 
a eee 3,662 
ES a a tara 18,376 
Workmen's Comp... 112,775 

<A eer 140.940 
Southern Surety 
Acci. & Heaith...... 1,808 
RMRNONNR ED 6556 5 os bce «ors ce 
es OPS CLC Tee 1,467 
UNO SEU ie cwcs, “eseeee 
Burglary and Theft. 37 

ORRRE. oy acrgo fon 3,318 









Travelers Indem. 
Acci. & Health...... 
Workmen’s Comp... 
Auto. & Teams Prop. 
RIEINIABEC 0 a's 80-0 ee 


POCHEORG o5i65s Soares 
Saree 
i a a 
Workmen's Comp... 
Fidelity 
Surety | 





Steam gr 

Burglary and Theft 

Auto. & Teams Prop. 
rere 
Totals IR ee ee 


Health Ss Le 
ae 
Workmen's Comp.. 
Fidelity 
Surety 
PIste Glass. 6.5. 6s 
Burglary and Theft. 
Auto. & Teams Prop. 
1 ae ee 
Check Draft Ind.... 
CONE. e615 6. DS bi61 
National Surety 
aren 
cna ROE ee 
Burglary and Theft. 
SE ais akc aay he 
Lon. & Lan, Indem. 
re rere 
ou eee 
Piste Giges <i. <a60-6 
Auto, & Teams Prop. 
Damage 
i ee 
Lion Bond. & Sur. 
Acci. & Health..... 
Fidelity 






Accident 
Health 
Liability 
Fidelity 
cr het GRO SO 
Plate Glass......... 
Burglary and Theft. 
Auto, & Teams Prop. 
Damage 
Live Stock 
TRIER ss obs Sy-6 358 
Fidelity & Casualty 
Accident 
WORD, ig 51d oSia od sccm 
Liability 
Fidelity 
2 Se ee 
PRC GHIR s 6 5 oe a 000 
Steam Boiler....... 
Burglary and Theft. 
Auto. & Teams Prop. 
Damage 
TWOCHIS iaciscos ceed 
Amer, Sur. 
Fidelity 
WMEED 4355 aie kw 
Burglar: y and Theft. 
ay 
Amer. Indem. 
Fidelity 
Surety 


Aetna Cas. & Sur. 
Acci. & Health...... 
RAR ANEE Yo. 5 n:0-0-070:6s-0< 
Workmen's Comp... 
Fidelity 
RNG 56 du viclweis < besa 
Piate GiaGBécs.2:5.0 6: ° 
Burglary and Theft. 
BPTIMMIGS 6 occ kcces 
Auto. & Teams Prop. 
Damage ......... 
i eee 
Federal Casualty 
Acci. & Health ..... 
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Actna Cas. & Sur. 

co 3 are ee 
Workmen’s Comp... 
EO 0 ka. S60 5 Hsce 
cess Oe REE CET 


Burglary and Theft. 
CS OE 5a. ais. 5 ase 
Auto & T. P. damage 
2 eee ee 
American Fidelity 
a 5 i ae 


ACOMOMC. 605 ceoteds 


pecan “i ee ates 


Masonic Protective 
Acci. & Health...... 
National Surety 
eo. eee 
WEY | is 6b- sciences 6 
Burglary and Theft. 
| ee ere 
U. S. Fid. & Guar. 
ACCIGONE viesccresce 
WOMEN. <kioe Waicteye 65+ 
OO re re 
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—.s ape Theft. 
American peters Ind. 
se LES RE 


Accident ........ 


Workmen's Comp'n. n. 


—ss -— zoest 
Fidelity ‘ ‘espn 
Burglary 9 Theft 


Globe fpeberee 
Workmen’ 8 Comp'n n. 


Burglary and ‘Theft 
Auto. = i. P, damage 


London "GQuasantes & ante 
Workunea’ s Comp’ n. 
Burglary and Theft 
Auto. &T. P. ‘damage 


Loyal Protection 


eoernT-> 


per re and Theft 


Auto. & T. P. damage 

Masonic Mutual Acci. 
Metropolitan Casualty 
New York Plate Glass 
North American Acci. 


Ocean Acei & Guar. 


Burglary and Theft 


Vermont Accident 
Acci. & Health 


Workmen’s Comp... 
Federal Mut. Liab. 


Workmen’s Comp... 
Auto & T. P. damage 


Gen, Acci,, Fire & Life 


Workmen’s Comp... 
Auto & T. P. damage 


Great Eastern Cas. 


Burglary and Theft. 
Auto & T. P. damage 


Guar, Co. of No. Amer. 





Workmen’s Comp... 


yr -g 4 and Theft. 


Lon, & Lan, Indem. 


Purglary and Theft. 


Massachusetts Acci, 


Royal Indemnity 











| Liability 
Workmen’s Comp... 
Auto & T. P. damage 

tC eee re 
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Burglary and Theft. 
Auto & T. P. damage 
Totals ....... ye 
Federal Mut. Liab. 
RASSEEY 5.463 oe00<c0 
Workmen’s Comp... 
Auto & T. P. damage 
ONO bad 4% 66 44-0 
Georgia Casualty 
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Steam Boiler ...... 199 
Burglary and Theft. 4,813 
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Arranged by Correspondence 


Employers Indemnity Corporation 


Commerce Bldg. 
KANSAS CITY 


Ins. Exchange 
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Over $700,000.00 in 
approved securitics 
ondeposit withlowa 
Insurance Depart- 
ment for protection 
of Policy- holders 














AMERICAN BONDING 
CASUALTY COMPANY 


) AMERICAN BONDING BONDING ( 
casuaty coups 


| SURETY | Tcasuatty 
1 BONDS INSURANCE, 


Sioux le Iowa 
GUS A. ELBOW, President 


Assets, Dec. 31, 1918 
$1,365,275.23 





Writing Surety and 
Fidelity Bonds 
and miscellaneous 
Casualty lines in 
fourteen States. 

















The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
F. W. LAWSON, General Manager 


Head Office, Chicago 


ESTABLISHED 1865 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


Plate Glass 

Burglary and Theft 
Totals 

Pacifie Mutual Life 

Accident 


Liability 
Workmen’s Comp’n. 
Fidelity 
Surety 
Plate Glass 
Steam Boiler 
Burglary and 
Sprinkler 
Fly Wheel 
Auto. & T. P. damage 
Physician’s Liability 
Totals 


Theft 


Burglary and Theft. 
Totals 

eet ae Life & Cas. 
eel 

Continental Cas. 

Acci. & Health 

Liability 

Burglary and Theft. 

Auto Prop. damage. . 
Totals 

N. W. Mut. Acei. 

Acci, & Health 

Md. Motor Car. 

Motor Car 

Medical Protective 

Physicians 

Preferred Acci. 

Accident 

Health 

Liability 

Fidelity 

Surety 

Burglary and Theft. 

Auto & T. P. damage 
Totals 

Loyal Protective 

Acci. & Health 

Western Union Life 

Acci. & Health 

London Guar. & Acci. 

Accident 

Health 

Liability 

Steam Boiler 

Burglary and Theft. 

Team and Vehicle.. 

Auto Liability ..... 

Auto & T. P. damage 

Workmen’s Collect.. 
Totals 


Losses 

202 

3,572 

2,753 33,153 


43 
Hartford Acci. & Indem. 


Accident 
Health 
Liability 
Fidelity 
Surety 
Plate Glass 
Purglary and Theft. 
Auto & T. P. damage 
Live Stock 

Totals 
Hartford Steam Boiler 
Steam Boiler 
Fly Wheel 


Globe Indemnity 

Accident 
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Liability 

Fidelity 

Surety 

Piste Gisgh. 1c. .«... 

Burglary and Theft. 

Auto & T. P. damage 
Totals 

U. 8, Fid. & Guar. 

Accident 

Health 


April 15, 1920 








Prems. 
cquitable Life, N. Y. 


Great Eastern Cas. 
Accident 


Burglary 

Totals 
Inter-Ocean Cas, 
Acci. & Health 
Lon. & Lan. Indem. 
Liability Auto 
Fidelity 


and theft. 


Auto, & Teams Prop. 
Damage 
Totals 
Lloyds Plate Glass 
Plate Glass......... 
Mass. Bond 
Acci. & Health 
Liability 
Fidelity & Surety. 
Plate Glass.. 7 
Burglary and theft. 
Team, Vehicle and 
Elevator 
Auto. 
Auto. Collision 
Auto, & Teams Prop. 


32,229 


11,466 


129,779 
27,150 
16,518 
14,744 

2,828 
33,590 


4,032 
108" 862 


Liability 
Burglary and theft. 
Auto. Liability 
Auto. & Teams Prop. 
Damage 
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Mutual Union 
Acci. & Health 


National Life, U. 8 
Acci. & Health 
New Amsterdam Cas. 


- A. 


Liability 
Fidelity 
Surety 
Plate Glass 
Burglary and theft. 
Auto. & Teams Prop. 
Damage 
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No. Amer. Acci. 
Acci. & Health 
Occidental Life 
Acci. 

Reliance Life, Pa. 


Republie Cas. 
Accident 
Health 
Liability 
Fidelity 
Surety 
Plate Glass 
Burglary and theft. 
Auto. Liab 
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Totals 


Royal Indem. 
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Surety 

Plate Glass 

Steam i 
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Fidelity & Surety... 
Plate Glass 
Burglary and Theft. 
Auto & T. P. damage 
( ‘heck & Draft Ind.. 


CONKLING. nace & WEBB 


Gen. Agis. Illinois, Mo., 
FRED. 


..Northwestern Managers, 
General Agents, 
General Agents, 


Ind., 1423 Insurance Exchange, Chicago 
328-336 Security Bank Bldg., Minneapolis 
Southern Michigan, Journal Bldg., Detroit 
West Virginia, Board of Trade Bldg. Wheeling 

s., Northeastern Ohio, Leader-News Blig., Cleveland 

So. Ohio, 1217-18 First Nat. Bauk Bldg., Cincinnati 
, 214 Tacoma Bldg., Tacoma; 1708 L. C. Smita Bldg., Seattle 
Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
Dist. Agts., Savings Bldg., Lima, Ohio 


Totals 


Southern Sur. 
Acci. & Health 
Liability 


THIER. _& COMPANY. Fidelity 


Cc. RO’ GA 
HANSEN & ROWLAND, Inc., Gen. Agts., 
THE MERRILL, DODGE & JACKSON CO 
O’CONNOR BROS.-McCUNE AGENCY 
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Accident— Health— Burglary — Liability — Auto- 
mobile—Teams—Elevator—Workmen’s 


Compensation 


LTD. 











FREDERICK RICHARDSON, 
General Building 


PHILADELPHIA 


United States Manager 
4th & Walnut Streets 
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Surety 
Pilate Glass....<.... 
Burglary and Theft. 
Sprinkler 
Auto. & Teams Prop. 
Damage 
Totals 
Amer. Automobile 
Auto. & Teams Prop. 
Damage 1 
American Casualty 
Acci. & Health 
Amer. Credit Indem. 
Credit 
Amer. Indem., 
Liability 
Fidelity 
Surety 
Plate Glass 
Burglary and theft.. 
Auto. & Teams Prop. 
Damage 
Auto. Tire, 


Is 
Columbian Nat’l Life 
Accident 
Health 
Totals 
Employers Indem. 


Liability 

Auto. & Teams Prop. 
Damage 
Totals 


41,069 
239 


20,646 





Burglary and theft. 
Auto. & Teams Prop. 


Standard Acci. 

Accident 

Health 

Liability 

Auto. & Teams Prop. 
Damage 
Totals 

Travelers 

Accident 

Health 


Travelers Indem. 
Accident 

Health .. 

Plate Glass 

Steam Boiler 
Burglary and theft. 
Auto. & Teams Prop. 


N. J. Fid. & Pl. Gl. 

Liability 

Pldte Glass 

Burglary and Theft. 

Auto. & T. P, damage 
Totals 

Maryland Assur. 

Accident 

Health 


Totals 48,954 


23,880 
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INTEREST IS TAKEN 
IN THE PROPOSALS 


Many Leaders Want National Life 
Underwriters to Have Whole 
Time Program 


VIOLENT PROTEST IS MADE 


Some Officials Desire Parent Body to 
“O.K.” Sales Congresses and 
Educational Courses 


NEW YORK, April 13—There has 
been much interest in life insurance 
circles following the recent meeting of 
the executive committee of the National 
Association of Life Underwriters as 
to whether the National association 
will take up the part time agency issue 
and declare itself definitely on the sub- 
ject. At the time of the mid-winter 
executive committee meeting there was 
considerable pressure brought to bear 


to have the National association formu- 
late a definite plank in its platform in 
this direction. Undoubtedly some of 
the association leaders want this done, 
especially at this time of great life in- 
surance productivity. They feel that 
the companies will be in a better mood 
to champion the whole time agent be- 
cause many are getting so much busi- 
ness that they do not need the part 
timers. 
Oppose the Move 


Other of the big national leaders are 
just as confident that the organization 
will make a big mistake in tackling this 
subject on which so diverse views are 
held. It will be difficult to frame a 
plank that will meet with general ap- 
proval. Some companies say that the 
part time agent is necessary, especially 
in the country districts. Many agents 
just starting a general agency say they 
have to rely on part time men. Some 
agencies are so organized that they can 
well afford to employ only whole time 
men and in fact it is the wisest busi- 
ness policy to follow. 


To Favor Salesmanship Graduates 


Another matter that came up for ‘con- 
sideration at the meeting in this city 
was the effort to encourage the ap- 
pointment of agents who have taken 
the life insurance salesmanship course 
at Carnegie Institute or other institu- 
tions having similar courses. Preferen- 
tial consideration would be given to 
such students if the movement backed 
by some of the leaders could be car- 
ried out. In other words, they would 
endeavor to pledge companies to favor 
the graduates over others. 


Salesmanship Congresses 


One feature over which there was 
considerable discussion was the one- 
day salesmanship congress idea orig- 
inated in the Chicago Association and 
further carried out successfully by it 
some weeks ago. This one-day life in- 
surance selling symposium has gained 

(OONTINUED ON PAGE 4) 
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CAPITAL, $200,000.00 


A company bern in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Petiecy, 
a three-in-one contract. 
° good policy fer the 





Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 
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Another Discovery By Columbus 


HRISTOPHER COLUMBUS Discovered a New Continent and the 
Life Insurance Company Named for Him Pointed the Way to Suc- 
Emphasizing These Two Fundamentals Among Others: 


First, To Sell at Low Net Cost, Life Insurance Backed by 
High Surplus Protection. 


Second To Guarantee to the Producer of Business,—the Man 
in the Field,—His Full Measure of Compensation. 


Columbus Mutual Life Insurance Ranks with the Very Best. 
Refer You to Any Book of Statistics. 


The Columbus Mutual Agency Contract is the Most Far-Reaching, 
the Squarest Yet Devised. What It Has Done for Other Agents, This 
Wholly Unique Contract Will Do for You. The Agent Gets ALL he 
Earns ALWAYS. He’s “in Business for Himself.” 


HOME OFFICE 


COLUMBUS, OHIO 


This Company has Eliminated General Agents and Other ‘‘Over-Head.” 
Policy Holders and Producing Agents Get the Benefit of the Big Savings. To 
Make a Confidential Inquiry energie | Our Agency Plan, Write Your Name 
and Address on This Advertisement and Forward at Once. Admitted Ohio, 
Michigan, West Virginia, Kentucky, Illinois, District of Columbia. No Re- 
stricted Territory. 
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WAY WOOO 


QUARTER 


SHOW IMMENSE GAINS 


Companies Compare Business 
Written for First Three Months 
of 1919 and 1920 


DOUBLED IN SOME CASES 


Volume of Writings Shows Many 
People “Playing Safe” and Agents 
at New High Level 


The table presented herewith is of 
the greatest significance in life insur- 
ance. Last week THE NATIONAL UNDER- 
WRITER sent out a questionnaire to the 
100 leading companies asking for their 
comparative statements of the new 
business written in the first three 
months of 1920 and 1919. In quite a 
few cases the business is actually 
doubled. Such astonishing results have 
not only deep insurance significance, 
but social import as well. It would in- 
dicate that, notwithstanding our re- 
puted extravagance, we Americans are 
pretty canny and cautious people. We 
know that now is a good time to play 
safe. It also indicates that life insur- 
ance agents are reaching new stand- 
ards of achievement in salesmanship; 
getting down to the essentials and 
achieving real efficiency. The truth is 
that life insurance is coming to be re- 
garded by the American public as nec- 
essary as fire or any other kind of in- 
surance, and until everybody is ade- 
quately insured; large writings will be 
the rule. 

Many Notable Increases 


Increases are seen in some figures of 
the Connecticut General from $30,000,- 
000 to $46,000,000; the Connecticut Mu- 
tual, from $13,000,000 to $24,000,000; 
the Equitable, Ia., from $13,000,000 to 
$20,000,000; the Fidelity Mutual, from 
$9,000,000 to $15,000,000; the Franklin 
Life, from $4,000,000 to $9,000,000; the 
International of St. Louis, from $6,000,- 
000 to $13,000,000; Life of Virginia, 
from $5,000,000 to $10,000,000; Lincoln 
National, from $12,000,000 to $21,000,- 
000; Massachusetts Mutual, from $27,- 
000,000 to $47,000,000; Merchants of 
Des Moines, from $2,500,000 to $7,500,- 
000; Missouri State, from $18,000,000 to 
$34,000,000; Mutual of New York, from 
$73,000,000 to $111,000,000; National of 
Chicago, from $7,000,000 to $11,000,000; 
National of Vermont, from $13,000,000 
to $20,000,000; Northwestern, from 
$80,000,000 to $111,000,000; Peoria Life, 
froin $4,000,000 to $7,000,000; Southern 
States, from $2,750,000 to nearly $5,500,- 
000; Southland of Texas, from $5,000,- 
000 to $10,000,000. 


From All Parts of Country 


These increases come from all parts 
of the country and from all kinds of 
companies, showing that the prosperity 
is general. Some of the figures are for 
insurance written and others on the 

(CONTINUED ON PAGE 15) 
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U. S. WAR RISK BUREAU 
EXPLAINS ITS POLICIES 


Features of Permanent Contracts 
Issued by Federal Government 
Are Outlined 


OFFERS THREE OPTIONS 





Disability, Dividend, Cash Surrender 
and Reinstatement Features 
Defined 





WASHINGTON, D. C., April 13— 
Hesitancy on the part of ex-service 
men to convert their war risk term in- 
surance into permanent gce~*rnment 
policies has caused the direcw. of the 
War Risk Bureau, with the approval of 
the secretary of the treasury, to issue a 
statement explaining in detail the many 
features of government insurance. It 
is the belief of the bureau that those 
entitled to convert their policies have 


not taken advantage of the opportunity 
because they were misinformed on 
many of the points, particularly those 
regarding the method of payment to 
beneficiaries, and the several benefits 
for total and permanent disability. 


Three Optional Settleemnts 


First, as to method of payment, Di- 
rector R. G. Cholmeley-Jones points 
out that the insured has three optional 
settlements: 


Option 1. Insurance payable in One 
Sum—Settlement under this option will 
be made only when selected by the in- 
sured during his lifetime or by his last 
will and testament. 

Option 2. Insurance Payable in Elec- 
ted Installments—The monthly install- 
ments are payable for an agreed number 
of months (not less than thirty-six) to 
the designated beneficiary, but if such 
beneficiary dies before the agreed num- 
ber of monthly installments have been 
paid, the remaining unpaid monthly in- 
staliments will be payable in accordance 
with the beneficiary provisions of the 
policy. 

Option 3. Insurance Payable in In- 
stallments through Life—The _ install- 
ments may be payable throughout the 
lifetime of the designated beneficiary if 
they so elect, but if such designated 
beneficiary dies before two hundred and 
forty such installments have been paid, 
the remaining unpaid monthly install- 
ments will be payable in accordance with 
the beneficiary provisions of the policy. 


Total and Permanent Disability 


The policies provide for total perma- 
nent disability benefits to the insured 
covering the entire period the policy is 
in force, and during the period of the 
insured’s total and permanent disability. 
The total and permanent disability fea- 
ture is also included in the paid-up and 
extended features of the policy contract. 

Total permanent disability as referred 
to in the policy contract is any impair- 
ment of mind or body which continuously 
renders it impossible for the disabled 
person to follow any substantially gain- 
ful occupation and which is founded 
upon conditions which render it reason- 
ably certain that it will continue 
throughout the life of the person suffer- 
ing from it. 

The total permanent disability benefits 
may relate back to a date not exceeding 
six months prior to receipt of due proof 
of such total permanent disability, and 
any premiums becoming due after the 
date of such disability and within such 
six months, if paid, shall be refunded 
without interest, 


Definitions of Disability 


Without prejudice to any other cause 
of disability, it is agreed that the irre- 
coverable loss of the sight of both eyes, 
or the loss of both hands, or the loss of 
both feet, or the loss of one hand and 
one foot, shall be considered as total 
permanent disability within the meaning 
of the contract; and monthly install- 
ments for any of these specifically enu- 
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HE Equitable Life of New York | 

brings out a splendid point in illus- 

tration of the value of a monthly 
income policy by quoting an adver- 
tisement that was inserted in one of 
the Pittsburgh papers by a widow who 
had $10,000 to invest. Manager E. A. 
Woods of the company in that city 
looked over the replies and was greatly 
interested in the offerings. Of the 
numerous replies that she received two 
advised her to invest in a 6 percent 


consult her banker. Here are some of 
the investments she was offered: 
(a) In a saw mill. | 


(b) In securities that would net her 37 
per cent annually. 


(c) In an honorable business, entirely 
safe. Details not given. 

(d) In a 26 per cent “investment.” 

(e) Oil stock “practically guaranteeing 
a 24 per cent return.” 

(f) Ina restaurant company with a 30 
per cent return. 

(g) In a proposition not disclosed, but 
“puaranteeing” 12 per cent return. 

(h) In a banking proposition giving 35 
per cent return. 

(i) In an Arizona copper company 
that would bring “quick and large re- 
turns.” 

(j) In a general contract and hauling 
business. 


It is just such experiences as this 
which go to show the great value of 
life insurance written on the monthly 
income plan which safeguards and 
guarantees the investment. 








merated causes of total permanent dis- 
ability shall accrue from the date of 
such total permanent disability, and any 
premiums becoming due after such dis- 
ability, if paid, shall be refunded with- 
out interest. 

If there be a loan under the policy, 
then payments on account of total per- 
manent disability shall be adjusted ac- 
cordingly. 

If the policy be an endowment policy, 
and one or more monthly installments 
have been paid on account of total per- 
manent disability, the insured may, at 
the end of the endowment period, sur- 
render his policy for the commuted value 
of installments (240 less the number 
paid) less any indebtedness. 


Rules on Dividends 


The policy shall participate in and 
receive such dividends from gains and 
as may be determined by the 


tary of the treasury. Any dividend so 
appropriated may be taken in cash, and 
if not so taken, shall be left on deposit 


rate never less than 


nually, and payable, if not previously 
withdrawn, at the maturity of each pol- 
icy to the person entitled to its proceeds. 

The policies shall be _ incontestible 
from the date they take effect, except 
for nonpayment of premiums, and it is 
issued free of restrictions as to travel, 
residence, occupation, or military or 
naval service, except that the discharge 
or dismissal of the insured from the 
military or naval forces of the United 
States on the ground that he is an alien 
enemy, conscientious objector, or a de- 
serter, or as guilty of mutiny, treason, 
any offense involving moral 


conduct shall terminate the 
and bar all rights thereunder. 


insurance 


Cash Surrender and Loans 


Cash surrender and paid-up insurance, 
extended insurance and policy loan pro- 
visions shall be effective only after pre- 
miums for twelve full months have been 
paid—all values, reserves and net single 





Experience Table of Mortality, with in- 
terest at 3% percent per annum. 
Premiums are due and payable on the 
first day of each calendar month in ad- 
legal tender of the United 
States of America to the Treasurer of the 
United States, Washington,D.C. Premiums 
may be paid annually, semi-annually, 
or quarterly, in advance, in which case 
the premium payable will be the sum 
of the monthly premiums for the period 
discounted at 3% percent. At maturity. 
by death or otherwise, the discounted 
value at 314 percent per annum of the 
premiums paid in advance beyond the 
current calendar month shall be_ re- 
funded to the insured, if living, other- 


Reinstatement of Policies 


The government policies, if not sur- 
rendered for cash surrender value, may 
be reinstated at any time after lapse 
upon evidence of the insurability of the 
insured satisfactory to the Bureau of 
War Risk Insurance, and upon the pay- 
ment of all premiums in arrears, with 
interest from their several due dates at 
5 percent per annum and the payment 
or reinstatement of any indebtedness 
which existed at the time of such de- 





fault, with policy loan interest. How- 


ever, if such indebtedness with interest 
would exceed the reserve of the policy 
at the time of application for reinstate- 
ment of said policy, then the amount 
of such excess shall be paid by the in- 
sured as a condition of the reinstate- 
ment of indebtedness and of the policy. 

The policies themselves are now inthe 
hands of the government printing office, 
and will be issued to all those who have 
availed themselves of their privilege to 
convert the war-time term insurance 
into the new forms of United States 
government life insurance policies. 

In the preparation of the contract, and 
in its final approval, the secretary of 
the treasury and the director of the Bu- 
reau of War Risk Insurance have con- 
sidered the standard practice of private 
companies, standard actuarial principles 
based on the American Experience Table 
of Mortality and interest at 3% percent 
and have recognized also the govern- 
ment’s obligation to all men and women 
who wore the uniform of the military 
and naval establishments of the United 
States during the recent world war. 


NEW COMPANY FOR CHICAGO 


Liberty Life Being Organized by 
Colored Men to Write Both 
Ordinary and Industrial 


Life insurance men are interested in 
the organization of the Liberty Life 
which has established headquarters at 
3515 Indiana avenue, in Chicago. The 
company’s charter provides for a capi- 
tal stock of $100,000, divided into 10,000 
shares of par value of $10 each. The 
affairs of the company are in charge 
of colored men and when the organ- 
ization work is completed, the company 
will specialize in the writing of colored 
business. F. L. Gillespie is in charge 
of the organization work. He is the 
insurance man of the company. He 
was formerly superintendent of the 
colored department of the Royal Life 
of Chicago, which failed a few years 
ago. He made a big record for the 
Royal. The other incorporators are 
Anthony Overton, John L. Slaughter, 
J. R. White, David Manson, Edward H. 
Wright, George W. Holt, Warren B. 
Douglas and M. O. Dousfield. The 
company will write both ordinary and 
industrial business, but does not ex- 
pect to commence operations before the 
first of the year. There are no stock 
companies in the north officered en- 
tirely by colored men writing life in- 
surance. Chicago has a large colored 
population and it is felt that there is 
an opportunity for a stock company to 
do considerable business in the Chi- 
cago district. 





State Mutual Life Convention 


The State Mutual Life will hold its 
annual agency convention in Worcester, 
Mass., June 9 and 10. This year the 
General Agents’ Association is to com- 
bine with the State Mutual Agency Club 
as June will mark the 75th anniversary 
of the founding of the company. 





The Illinois Life will have its $100,000 
Club in Boston this year. 
be held early in August. 


Tt will likely 





DOUBLE BENEFIT AND 
DISABILITY GAINING 





New Features Round Out and 
Complete the Protection of 
Policyholders 





ANALYSIS OF 1919 RISKS 


Fidelity Mutual Life Comments on the 
Usefulness and Development of 
This Clause 


Undoubtedly the total and perma- 
nent disability feature in life insurance 
policies has been popularized by 
agents making this a strong talking 
point. The Fidelity Mutual asserts 
that it issued the first policy in this 
country containing such a clause, Oct. 
16, 1896. It also claims the distinction 
of adding the first double death bene- 
fit feature to policies in the country, 
Feb. 10, 1904. In commenting on this 
provision the Fidelity Mutual says that 
interest in it has grown to such an 
extent that today with but very few 
exceptions all the companies are writ- 
ing a large share of their risks with 
some sort of disability coverage. 
Speaking further, it says: 


Value of Earning Power 


The reason behind this widespread de- 
velopment is apparent to every life in- 
surance salesman, It represents the 
progress of the basic economic concep- 
tion that man’s most valuable asset is 
his earning power—a fact older than life 
insurance itself, but, which, neverthe- 
less, from an insurance standpoint, was 
not realized in its entirety until policy 
contracts were formulated to protect 
man‘s earning power against the risk of 
total or permanent disability. 

Nothing better tells the story of the 
far-reaching effects in the development 
of this idea than the showing made must 
year. Of the $34,125,474 of paid busi- 
ness put on our books in 1919, 59.6 per 
cent contained either the disability pro- 
vision or both the disability and double 
benefit provisions. In other words, more 
than half our new lives insured last 
year have the additional protection 
against total and permanent disability. 


Distribution Is Even 


The following table, showing percent- 
age distribution of disability writings 
among the various plans, is very sig- 
nificant: 


Total With- 

; With out 
Dis- Double Dis. Dis- 
ablty. B’fits. ablty. abity. 


Income for Life. 44% 44% 8&8 12¢ 
Limited Pay Life 42% 19% Bie 390 
endowments - 29% 16% 45% 55% 
Ordinary Life... 18% 13% 31% 69% 


Importance of Disability Feature 


The preponderance of the disability 
and double benefit provisions issued as 
part of the “Income for Life” plan ap- 
pears more striking when it is remem- 
bered that. about 43 per cent of our 
entire 1919 paid business was upon that 
plan. From this it is natural to con- 
elude that the disability features have a 
greater attraction to the buyers of life 
insurance when presentation is made in 
connection with a strong income appeal. 
These features fit so nicely into the 
scheme of the “Income for Life’ con- 
tract that, when properly presented, the 
chances are that the buyer will want the 
policy in its complete form. The man 
bent on living to draw a monthly in- 
come for life doesn’t want to let the pos- 
sibility of total and permanent disabil- 
ity spoil the picture. 

But no matter what the plan, the ad- 
vantages of protection against disability 
are the same. Presentation with dif- 
ferent plans calls for nothing more than 
intelligent salesmanship. The main con- 
sideration is for the agent to first con- 
vince himself of the manifold advan- 
tages of disability protection—to sell 
himself the disability and double benefit 
provisions. 
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ON OLD LINE BASIS 


COMPANY WELL ESTABLISHED 





Mutual Life of Illinois Makes Change 
After Securing $4,000,000 of 
Insurance 


The Mutual Life of Illinois, 
home office at Springfield, 
been operating under the assessment 
laws of the state, has been taken over 
by a legal reserve company of the same 
name with $200,000 capital and $160,000 
surplus. The company has $4,000,000 of 
business in force, with a premium in- 
come on a basis of $100,000 a year. It 
has a complete home office organiza- 
tion that is working very harmoniously 
and an agency force that is producing 
about $3,000,000 a year. 

The main factor in the company is 
President H. B. Hill, who came into 
special prominence with the Central 
Life of Ottawa, Ill., as manager of im- 
portant territory. Mr. Hill was for- 
merly in the banking business as cashier 
of the City National Bank of Green 
City, Mo. He wrote life insurance as 
a side line for the Bankers Life of Des 
Moines. On April 15, 1908, he became 
a full time agent, remaining with the 
company for a year and placing about 
$620,000 personal business. He then 
went with the Central Life of Ottawa, 
remaining with the company seven 
years and a half, writing something like 
$5,000,000 of business. He is not only 
a successful producer, but a strong ad- 
ministrator. 


Other Officials Prominent 


with 


G. C. Rockwood, the vice- -president, | 


has had a number of years’ experience 
in the field as agency manager for a 
health and accident company. He has 
a strong following among the disability 
insurance men of Illinois. Dr. J. R. 
Neal is secretary and medical director. 
He is a graduate of Northwestern Uni- 
versity and has acted as chief examiner 
for the Central Life of Ottawa at 
Springfield. Besides these officers, Col. 
C. E. Hites of Macomb, IIl.; Judge J. 
M. Loring of Rushville, Ill, constitute 
the directors. Col. Hites is an old- 
time life insurance man in the field, 
having been in the business for some- 
thing like 25 years, and has a good 
record as a personal producer. He was 
formerly associated with Mr. Hill in 
his own agency with Central Life. 
Judge Loring was formerly county 
judge of Schuyler county. He has a 
large following in his community. He 
was also associated with Mr. Hill in 
life insurance work for the last eight 
or ten years. 


Started in 1916 


The Mutual Life, which was organ- 
ized on the assessment basis, issued its 
first policy Sept. 25, 1916. It had three 
forms of policies, ordinary life, 20-year 
term, and term to age 65. Although 
not required to do so under the laws, 
the company maintained a reserve ac- 
cording to the American 3% percent 
table. When the company had $4,000,- 
000 in force the dierctors then decided 
to organize a stock company. It was 
their intention to place only $150,000 
of the $200,000 authorized capital at 
the start. However, the $150,000 was 
secured in a month’s time. The com- 
pany has been built on a very substan- 
tial basis and the business on its books 
is of the high grade type. The direc- 
tors are sincere and conscientious, de- 
siring to construct a company that will 
be a credit to life insurance. Its busi- 
ness will all be written on the partici- 
pating plan. 





E. W. Christy of Cleveland, O., super- 
visor cf agencies of the United States 
Life, is in Chicago visiting Manager 
Charles V. Jewell for a few days. The 
United States Life is making very sub- 
stantial gains in volume this year. 
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treat Republic ...... 9,862,412 399,500 728,696 Surety Pemé.......... 3,109,420 1,410,201 9,836,193 
Great Southern, Ala.. 6,931,869 137,500 332,000 > eS eee 10,364,243 1,685,091 298,058 
Great Southern, Tex.. 77,117,143 3,321,075 7,255,464 Toledo Travelers...... 1,473,888 234,500 224,987 
2 he Se: 175,399,030 17,470,209 19,691,039 Twin City Life. ...... 3,100,500 99,000 206,000 
Guardian, Wis........ 5,463,602 5,235,800 964,288 United L, ms ' eae 10,959,753 1,089,882 788,919 
EE OGGME 6c cicie cas ss 3,883,051 1,036,574 400,500 Union Mutual......... 49,337,680 11,956,537 7,496,198 
Home Life & Ace..... 7,806,630 489,207 74,127 West Coast San Fran. 25,853,979 10,369,005 3,315,486 
Home, Amer. (Ord.) 10,069,614 2,542,306 5,469,937 Went, Sak. o's Seeascs 10,759,661 447,551 329,800 
Home, Amer. (Ind.) 12,207,490 2,106,493 330,983 Western Natl, Wyo.. 21,537,500 3,506,900 243,500 
I Re ON 66 ca cha cee's 138,668,965 21,345,086 25,741,768 West. & South. (Ord.) 27,043,922 12,179,370 1,189,800 
HGaho State........... 19,805,272 411,500 10,000 West. & South. (Ind.). 106,836, 499 43,632,047 270,573 
BGaene Nath... occu. 12,860.43 335,365 959,296 Western States ...... 26,269,870 5,247,665 2,088,392 
Indianapolis ......... 14,286,514 3,464,004 2,154,097 Western Union ...... 111,245,987 1,832,957 5,856,597 
ee 76,701,663 13,780,727 15,723,866 Li er rere 4,710,376 632,481 396,000 
Inter-Mountain ...... 9,666,735 661,750 193,928 Wisconsin Natl....... 10,263,589 3,844,498 950,844 
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No Arkansas Tax for Volunteer premium fell due she was allowed an ex- of his pleasure in being among them 


LITTLE ROCK, ARK., April 13.—That 
the Volunteer State Life of Chattanooga, 
Tenn., is not liable for the 2 per cent tax 
based on gross premium receipts was an 
opinion rendered by the attorney-general 
to Commissioner Bullion. The company, 
the opinion said, maintained no agent 
in the state during the past year to 
write insurance or to collect premiums 
on business. Such premiums as were 
collected were on business already writ- 
ten, and were handled through the home 
office in Chattanooga. Under these con- 
ditions, Mr. Arbuckle said, the mere 
taking of the license would not consti- 
tute doing business, and the company 
was not liable to the 2 per cent tax. 


Must Send Forfeiture Notice 


In an opinion just handed down, the 
Kansas supreme court holds that an ex- 
tension of time on paying a life policy 
entitles the policyholder to the 30 days’ 
notice under the Kansas lapsed policy 
law after the note becomes due. The 
Globe Life of Kansas was directed to 
pay the face of a $1,000 policy to the es- 
tate of Bertha M. Cunningham. She took 
out the policy March 28, 1917, paying the 
first year’s premium. Before the second 


tension by the company, signing a three 
months’ note maturing June 28, 1918. She 
failed to meet the note, and died July 21, 
1918. The company had not sent the for- 
feiture notice, and maintained that the 
policy lapsed when the note matured and 
was unpaid. The Kansas courts held the 
same notice of forfeiture was necessary 
to lapse the policy when the note became 


first became due. 





Luncheon for Manager Maloney 

PHILADELPHIA, PA., April 13.—A 
luncheon was tendered Manager of Agen- 
cies Jackson Maloney by the Plico Club 
of.the Philadelphia Life in honor of his 
recovery and return to the home office. 
President A. J. Maloney of the company 
gave an interesting talk And congratu- 
lated the agency force on the excellent 
results accomplished so far this year. He 
introduced Superintendent of Agencies 
A. M. Hopkins as toastmaster, who re- 
ferred to the splendid production for the 
first three months of 1920 and expressed 
his appreciation of the loyal support 
given the company on the part of the 
field men. 

Manager Maloney in addressing the 
assembled representatives assured them 








| 
| 


due as was necessary when the premium | 





again and his appreciation of the lunch- 
eon tendered in his honor. 
talks were given by 
Gadd, Actuary E. M. 


Interesting 
Medical Director 
Blehl and Vice- 


; President Clifton Maloney and by a num- 


ber of the agents. 





Companies Going Strong 


The Bankers Mutual Life of Freeport, 
Ill., wrote $3,000,000 of new business last 
year and the Bankers Mutual Accident & 
Health under the same management wrote 
$75,000 in premiums. The two companies 
are making rapid progress. The life com- 
pany is now operating in Illinois, Michi- 
gan, Indiana and Missouri. The health 
and accident company is confining its at- 
tention to Illinois, but may enter Wis- 
consin in the near future. Secretary J. C. 
Peasley is the big factor in both com- 
panies. 





Has Entered Two States 


The Great West Life of Winnipeg, 
Manitoba, has recently entered Michigan 
and Minnesota. TT. M. Taylor has been 


appointed manager for Michigan at De- 
troit and F. W. Atkinson has been ap- 
pointed Minnesota state manager at 
Minneapolis, 
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When Men Borrow 
They Insure 




















“a HIS applies to 
€ farmers as well 
ove as merchants 
( and manufac- 
turers. Protect- 





ing temporary 

indebtedness 1s 

-we| often the clinch- 

eit] er in getting the 
application. 


And this is the farmer’s season for 
borrowing. The banks are loaning 
to him the money that was recently 
paid back to them by the men who 
borrowed it to buy his crops last fall. 


Life insurance will prevent this 
temporary indebtedness of the 
farmer becoming a reduction in the 
estate he will leave his dependents. 
Life insurance may prevent finan- 
cial embarrassment to the heirs. 
Life insurance may prevent a fore- 
closure. 


This opportunity to sell insurance to farmers 
for this specific purpose will exist for several 
months. This opportunity will exist for the 
man who can approach the farmer with pol- 
icies that fit him and please him. This op- 
portunity will exist for the man who repre- 
sents a company that appeals to and more 
than satisfies farmers. 


FARMERS NATIONAL 


LIFE INSURANCE COMPANY 


FARMERS NATIONAL LIFE BUILDING 
3401 South Michigan Avenue 


CHICAGO 



































TO OUTSIDER UPHELD 


Need Not Have Insurable Interest 
in Life, Is Holding of Illinois 
Supreme Court 





DECISION IN AETNA CASE 


Widow of Chicago Physician Loses 
Suit to Set Aside Assignment of 
$10,000 Contract 





That the holder of a life insurance 
policy payable to his estate, the policy 
having a surrender value, could validly 
assign it by absolute sale for cash to 
one having no msurable interest in his 
life, is the holding of the supreme court 
of Illinois in a suit brought by Fanny 
Lacy Hawley, executrix under the will 
of Dr. George F. Hawley of Chicago, 
against the Aetna Life. The court also 
holds that a man may insure his own 
life for the benefit of another having 
no insurable interest in his life, even 
though it is the law that one having no 
insurable interest in the life of another 


cannot procure a policy of insurance on 
such a life. 


Facts of the Case 


The recital of the case, as made by 
the supreme court, was that on June 
30, 1893, George F. Hawley was a physi- 
cian living in Chicago. He took out a 
policy for $10,000 with the Aetna Life. 
On June 14, 1912, his daughter having 
been married, he changed the beneficiary 
and named his executors, administrators 
or assigns as beneficiary. On June 22, 
1912, ten days later, Hawley assigned 
the policy to Frank C. Crittenden, who 
had no insurable interest in Dr. Hawley’s 
life. The assignment was in considera- 
tion of the payment of $2,500 to Hawley 
by Crittenden and Crittenden assumed 
the payment of subsequent premiums, 

Dr. Hawley was pressed for money, 
and decided to sell the policy, if possible 
to the best advantage. He made inquiry 
of the Aetna Life as to its cash surrender 
value. He learned in some way, says 
the statement by the court, that he could 
get $2,000 from some person in the com- 
pany’s office, but he could not get a cash 
surrender value from the company. 
While Dr. Hawley, was thus negotiating 
as to the policy, Mr. Crittenden offered 
him $2,500 for the policy. The money 
was paid, the assignment made and Mr. 
Crittenden paid the subsequent premiums 
called for under the policy. Notice of 
the assignment was given to the Aetna 
Life shortly after it was made. 

The death of Dr. Hawley occurred in 
Chicago, on April 16, 1917. Crittenden 
filed proofs with the Aetna Life and 
thereafter and before payment was made 
to Crittenden, Mrs. Hawley filed the bill 
in court to have the assignment to Crit- 
tenden set aside. 


What Court Holds 


The court says: 

“Counsel for Mrs, Hawley argue earn- 
estly that public policy should require 
that the policy could not be legally as- 
signed under the circumstances shown 
on the record in the case. We cannot 
so hold. There can be no question on 
the record that Dr. Hawley could have 
received for his policy on a cash sur- 
render from the company $2,040.40. We 
can seé no reasonable basis for public 
policy forbidding the owner of the in- 
surance policy to sell it and assign it 
to anyone who would pay more than the 
cash surrender value which the com- 
pany was willing to pay. To sustain 
the doctrine of counsel for Mrs. Hawley 
on this point would be, in effect to hold 
that a valid policy cannot be sold in the 
best market, but must be either sur- 
rendered to the company, or sold to a 
person having an insurable interest and 
this would in most cases result in com- 
pelling the policy holder to surrender 
his policy to the insuring company at 
its own figure. This it seems to us, is 
contrary to sound public policy, and is 
not only contrary to the former decisions 





dictions, including the latest decision of 


the federal supreme court.” 





JOINT COMMITTEE IS NAMED 





American Life Convention and Presi- 
dents’ Association Will Act With 
the Commissioners 





H. W. Johnson, president of the 
American Life Convention, has ar- 
ranged with the Association of Life 
Insurance Presidents, through its 
executive committee, for the appoint- 
ment of a joint standing committee to 
confer with the committee on blanks 
of the National Convention of Insur- 
ance Commissioners. 

The executive committee authorized 
George T. Wight, secretary and man- 
ager of the Association of Life Insur- 
ance Presidents, to appoint three per- 
sons to act for that association, and 
accordingly the following have been 
appointed: Wilbur H. Pierson, assist- 
ant secretary, New York Life, chair- 
man; H. Pierson Hammond, assistant 
actuary, Travelers; George W. Smith, 
actuary, Association of Life Insurance 
Presidents. 

President Johnson of the American 
Life Convention appointed the follow- 
ing: George Graham, actuary, Mis- 
souri State Life; Franklin B. Mead, 
secretary and actuary, Lincoln National 
Life; T. Blackburn, secretary, 
American Life Convention. 

Mr. Wight in a letter to Mr. Johnson 
says: “Much gratification was ex- 
pressed at our meeting at this still 
further opportunity for our two or- 
ganizations to act together for the bet- 
terment of the business.” 


INTEREST IS TAKEN 
IN THE PROPOSALS 


(CONTINUED FROM PAGE 1) 


in popularity. It affords an opportu- 
nity to gather able talent from different 
sections as well as locally and to pre- 
sent a program of intense interest. This 
permits general agents to have their 
men attend and get the benefit of the 
day’s work. They could not afford to 
send these men to any great distance, 
but if a congress of this kind is held 
near by it is good investment to have 
the men present. 


Want “O. K.” on Program 


The suggestion was made that the 
National association should assume 
jurisdiction over these sectional con- 
gresses and insist that their programs 
and plans be submitted before they are 
publicly promulgated. In this connec- 
tion it was also contended that before 
local associations give their approval 
and co-operation to life insurance sales- 


manship courses in universities and all 


institutions of learning, the curriculum 
and plan must be approved by the Na- 
tional association executive council. 
Evidently the National association feels 
that the sales congresses may run 
amuck and should be more or less 
standardized. The approval of a local 
association given to an _ educational 
course in a college, it is held, might 
be embarrassing to the National asso- 
ciation. It desires, evidently, to put its 
stamp of approval on such courses be- 


fore a local association acts. Un- 


doubtedly these suggestions may be 
resented by some of the local associa- 
tions which feel that these projects are 
purely local and ones which they can 
well look after. 

President Jules Girardin of the Chi- 
cago association, for example, has writ- 
ten a tart reply to the National officials 
indicating that the Chicago people are 
well able to look after their own local 
affairs without having the pure food 
tag of the National body tacked on 
their projects. 





The Connecticut General Life has been 
licensed in Virginia. 
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“PD LIKE TO GET THAT POLICY RIGHT AWAY” 


An application was mailed, last Saturday afternoon, by a Lincoln Life agent in Chicago, 
to the Home Office in Fort Wayne, Indiana. 

The agent visited the Home Office on Monday and just before the noon hour he mentioned 
that the immediate delivery of the policy he had applied for on Saturday afternoon was of con- 
siderable importance to him as it might have a direct bearing upon business which he hoped 
to secure in the future. 

“T’'d like to get that policy right away,”’ he said. 

An inquiry revealed that the policy had been issued two hours before and was already on 
its way_to Chicago. 


The data, showing when the application entered the various departments of the Lincoln 
Life Home Office on Monday, reads— 


Department of issue - . - - 8:55 A. M. 
Index Department - - - - 9:17 A. M. 
Underwriters’ - : - - - 9:19 A. M. 
Policy mailed out - - - - 10:00 A. M. 


This service of speed, coupled with the advantage of receiving policies on 96% of all 
applications sent in, awaits those who 
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Lincoln National Life Insurance Company 


“*Its Name Indicates Its Character’’ 


Lincoln Life Building Fort Wayne, Indiana | 
More Than $116,000,000 in Force 
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Strong Argument for Insurance 


One of the strongest arguments for 
life insurance is found in the announce- 
ment by the superior court in San 


Francisco to the effect that no effects” 


have been found in the estate of 
Rosert C. HaANnrorD, organizer of the 
Unitep Properties Company in Cali- 
fornia, having values of $200,000,000. 
Counsel interested in the settlement of 
Mr. Hanrorp’s affairs find that he left 


Symbolizes the 


SecoND VICE-PRESIDENT GEORGE T. 
Dexter of the Mutuat Lire tells of the 
remarkable achievement of Simon S. 
SuimBerc of the Syracuse, N. Y., 
agency of the company. Mr SHIMBERG 
began to write business for the Mutual 
Life in 1899. His sight began to fail 
in 1903 and by February, 1905, he had 
to be assisted as he went about his 
work. Soon afterward he became 
totally blind. During the last seven 
years he has qualified for the field club 
and in one of the years he made the 
$200,000 Club. This year he will quaify 
for the $250,000 Club. He is thoroughly 
familiar with all the details of the 
Mutual Life policies and the contracts 
of other companies. Mr. DExTER says 
that Mr. SHimpBerG commands the busi- 
ness of a large clientele. He charac- 
terizes him as a radiant optimist, a very 
sun of cheerfulness, and states that he 


no property. Mr. Hanrorp died in 
New York early in January when he 
was endeavoring to effect a merger of 
the surface railway system in that city. 
He was a man of large organizing 
power and seemingly a man of vast 
ability. Yet he leaves nothing at the 
end, despite his numerous activities and 
his strength along promotion lines. 
It is a blow to his family. 
€é °yy9? > 2 

I Will’’ Spirit 
has that necessary and vital requisite 
for success—intense loyalty to his com- 
pany. Continuing, Mr. Dexter says: 

Some men give in to slight ill health, 
or to financial trouble or to inharmonious 
home conditions, or to this or that other 
thing. That their troubles may be real 
is undeniable, but the one thing that will 
prevent them from crippling their lives 
is the sovereign remedy of work. Work 
with persistence and with intensity, and 
you will rise above your troubles instead 
of being utterly bowed down by them. 
If a blind man can so splendidly triumph 
over his far greater handicap, should not 
our smaller harrassments be with far 


greater ease ridden over as we move on 
from day to day towards success. 


This all goes to show that a man 
may be confronted with difficulties that 
are bewildering and staggering, and yet 
if he has the vision, the industry and 
the determination he can cut them 
away. Mr. SHIMBERG is certainly an 
inspiring example to us all. The “I 
Will” spirit is fully exemplified in him. 


Wide Use of Levering Case 


DovuntLess the most constructive bit of 
news that has appeared in the daily pa- 
pers for some time affecting life men 
was the story regarding RrcHARD LevEr- 
inG, the wealthy oil man, who lived in 
New York and died after five days’ illness 
from pneumonia. He had applied for 
$750,000 life insurance, but when the agent 
went to deliver it he found Mr. LEVERING 
ill and naturally retained the policy. A 
few days previous he had undergone the 
medical examination and was pronounced 
physically fit. He was 39 years of age 
and was the head of an oil engineering 
plant. 

This story went through the Associated 
Press and, therefore, appeared in a large 
number of daily papers. It made a vivid 
impression on the minds of the people 
who read it as it was a concrete case of 
a wealthy man who had tarried too long. 
Many people read this story and by this 
time it may have been forgotten. How- 
ever, it can be recalled and those who 
read it will remember it. It is a good 
point to bring vp to gain a man’s in- 
terest and attention when he seems to be 
lagging. The trouble with many pros- 


pects is their desire to procrastinate and 
to tell the agent to come around later. 
Here was a man of means and still in 
the vigor of youth, who was pronounced 
in perfect health, who had to go through 
an exacting medical examination to get 
the large line of insurance he desired and 
in the twinkling of an eye was prostrated 
and carried out into the shadows. The 
dramatic features of this case can well be 
kept in the agent’s mind as material to 
assist him in his canvass. 

Aside from the story that this case tells 
of the necessity of preparing for the 
contingency of death it also carries an- 
cther lesson. It shows how valuable it 
is for a man to pay for his insurance on 
application, get a binding receipt so that 
insurance can go into effect as soon as 
the cese has been accepted at the home 
office. In this instance had Mr. LEVERING 
paid his premium at once his estate would 
have been the richer by $750,000, even 
though his policy had not been delivered 
to him. This is one of the really good 
cases that agents can use in their work 
to good advantage. It should be used 
in every possible way. 
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Frank F. Weidenborner, with the 
Provident Life & Trust at St. Paul, 
Minn., who has been selected by that 
company to take the salesmanship 
course at Carnegie Institute, is well 
known in St. Paul athletic circles as the 
manager of the St. Paul Athletic Club, 
champion hockey team. His success 
in building up that team is evidenced 
by the fact that four of the regular 
members of the team have been chosen 
on the hockey team which will repre- 
sent the United States in the first of 
the Olympic games contests at Ant- 
werp this month. 

Charles M. Andrist, who is con- 
nected with the New York Life agency 
at Minneapolis, has filed as a candidate 
for the democratic nomination for gov- 
ernor of Minnesota. Mr. Andrist was 
formerly professor of languages in the 
University of Minnesota and has been 
rather active in politics in that state. 


J. C. Rardin of Huntington, W. Va., 
general agent of the National Life of 
Vermont, has written a $300,000 appli- 
cation for L. R. Reese, president of the 
Buffalo-Thacker Coal Company. It is 
one of the largest single policies ever 
issued in West Virginia. Mr. Reese 
recently arranged for the purchase of 
an important coal mining operation 
formerly known as the Monte Coal 
Company. This insurance is taken to 
protect his interests in this transaction. 


S. J. Rosenblatt,- Chicago general 
agent of the State Life of Indiana and 
the company’s leading producer, was 
elected this week a presidential dele- 
gate to the democratic national con- 
vention in San Francisco from the 
sixth Chicago district. Mr. Rosen- 
blatt has for many years been active 
in public and civic affairs and for some 
time served as a member of the south 
park commission in Chicago. 


Wilbur Wynant, president of the 
Gary National Life of Gary, Ind., is one 
of the stockholders in the new Citizens’ 
Savings & Trust Company at Val- 
paraiso, Ind., which opened for busi- 
ness a few days ago. 


President Haley Fiske of the Metro- 
politan Life and other officers of the 
company were in Chicago last Satur- 
day and Monday attending the presi- 
dent’s triennial convention. O. A. 
Ayers, Dr. Lee K. Frankel, Robert 
Lynn Cox and J. E. Kavanagh were 
present from the home office. 


Among the names of candidates for 
local or state political offices in Indian- 
apolis are Edward B. Raub, vice-presi- 
dent and counsel of the Indianapolis 
Life, who is seeking nomination for 
state representative, and George M. 
Spiegel, general agent of the Pacific 
Mutual, candidate for nomination as 


treasurer of Marion county, both on the 


democratic ticket. 

President Daniel Boone, Jr., of the 
Midland Life of Kansas City, was mar- 
ried the other day to Mrs. Katherine 
Hockin of that city. The nuptial cere- 
mony was performed at the home of 
Mr. Boone’s sister. 

President Boone and Mrs. Boone left 
the same evening for a_brief wedding 
visit in Colorado Springs, Col., stop- 
ping on their return trip at Rocky Ford 
and Las Animas, Col., and Larned, 
Kan. 


Agent John T. Haviland of the 
Equitable Life of New York in New 
York City wrote a $100,000 application 
at the first interview on the life of a 
total stranger the other day, the pre- 
mium being $3,200. He closed it ona 
binder. Two days later Mr. Haviland 
secured a $150,000 application from a 
member of the same family with a pre- 





mium of $8,600. He is now gunning 
for a $100,000 application from a third 
relative. This is a very remarkable 
piece of work. 


Gen. Hubert A. Allen, commander 
of the Iowa National Guard, who 
served as brigadier general in the 
World War, has been engaged in life 
insurance work since his return from 
France, conducting a general agency 
for the Cedar Rapids Life. He has 
just recently been honored by the war 
department, receiving a commission as 
brigadier-general in the United States 
Reserve Corps. He is one of the very 
few generals in the National Guard 
that have survived and received this 
honor. 

General Allen, although a new man 
in the business, has proven to be a 
very successful insurance man. 

President Frank P. Manly announces 
the appointment of Dr. J. B. Young as 
associate medical director of the In- 
dianapolis Life, succeeding the late Dr. 
M. O. Devaney. Dr. Young has had ex- 
ceptionally valuable experience. After 
graduating from the Indiana Medical 
College he did local dispensary and hos- 
pital work. He has been associated in 
surgical work with various Chicago 
clinics and for six months was a mem- 
ber of the temporary staff of the Mayo 
clinic at Rochester, Minn. He was 
commissioned captain during the war 
and was stationed at Fort Oglethorpe, 
Ga., and Camp Taylor, Ky., being in 
charge of the orthopedic surgical work 
at the latter cantonment. He is a 
member of the American Medical Asso- 
ciation and the Indianapolis Medical 
Society. 

At a recent stockholders meeting of 
the Mid-Continent Life of Oklahoma 
City, Edwin Starkey was re-elected first 
vice-president and director of agencies 
by the new board. The continuance of 
Mr. Starkey in this important post was 
based upon his phenomenal record of a 
little more than a year. In 1918 the 
production of the company had run 
down to a small figure, less than a half 
million for the year. Beginning with 
January of 1919 Mr. Starkey, having 
organized a force of men, put on a 
vigorous campaign which resulted in 
$6,500,000 during 1919. An average of 
a million a month has been produced 
this far in 1920. 

March yielded $1,519,150. Practically 
all of this amount was produced in 
Oklahoma. 

On April 17, 1845, the New York Life 
issued policy No. 1 for $5,000 on the 
life of Lewis Benton, the first secretary 
of the company, and policy No. 2 for 
$5,000 on the life of Pliny Freeman, 
its first actuary. The history of the 
company gotten out in 1895 at the time 
of its 50th anniversary shows a fac 
simile of policy No. 5 for $5,000 on the 
life of John Wright, one of the signers 
of the subscription notes for $55,815 
that constituted the first financial basis 
of the company. Mr. Wright was a 
commission merchant of New York. 
The policy was void if the assured re- 
sided or traveled south of the southern 
boundary of Virginia and Kentucky be- 
tween July 1 and Nov. 1. The limit of 
risk on one life was placed at $5,000. 
Now it is $300,000. 


The agents of the New York Life 


produced $208,170,873 of new business 


in February and March in honor of 
Vice-President Thomas A. Buckner. 
This is one of the great records in life 
insurance history. Mr. Buckner en- 
tered the service of the New York Life 
as offite boy at Milwaukee 40 years 
ago. After five years’ service as an 
office boy he became agent for the New 
York Life. He was appointed cashier 
(CONTINUED ON PAGE 8) 








Apr 


) | 





ee a a ee ee 


April 15, 1920 THE NATIONAL UNDERWRITER LIFE 


7 




















XK 






WS 
NO 


y 









OF ILLINOIS 


The Stock on the Shelves 


A merchant’s success is dependent not only on his location, his ability to attract 
people into his store by his window displays, but also on his stock of merchandise. 


How comparable are the factors that bring success in life insurance! 


And the Central Life of Illinois offers ground floor opportunities, attractive 
policies and substantial insurance. 


The Central Life of Illinois is one of the strong companies. Its record of steady 
advancement and increasing power is a constant inspiration to its representatives. 


Neither war nor epidemics stayed its progress. 


The Central Life of Illinois is a good company for the agent and policyholder alike. 


i 


ILLINOIS—MISSOURI—IOWA—MINNESOTA—NEBRASKA—SOUTH DAKOTA—MICHIGAN 


CENTRAL LIFE INSURANCE Co. oF ILLINOIS 


$28,021,000.00 in Force OTTAWA, ILLINOIS $3,000,000.00 Assets 
H. W. JOHNSON, Pres. — W. F. WEESE, Vice-Pres. S. B. BRADFORD, Sec’y 
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(CONTINUED FROM PAGE 6) 

in 1889, agency director in 1891, inspec- 
tor of agencies in 1892, superintendent 
of agencies in 1898, fourth vice-presi- 
dent in 1900 and vice-president in 1903. 
Mr. Buckner is one of the commanding 
figures in life insurance and is the head 
of a magnificent producing machine. 
The agents are loyal to him as a man, 
believe in him and are proud of his 
achievements. 

Interest is running high among the 
Lincoln National Life agency forces in 
the “Abe Lincoln Cedar” contest 
which is being carried on during the 
month of April. The Lincoln Life 
agent who pays for the most insur- 
ance during the month will have the 
honor of giving the “Abe Lincoln 
Cedar’ memorial to the largest park 
of Fort Wayne, Ind. 

S. A. Bardwell of Ohio is leading all 
agents in the first report on the stand- 
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ing in the contest. He is being closely 
pressed by O. F. Gilliom of Berne, 
Ind. G. W. Payne of Knox, Payne & 
Spear, Chicago, is fourth, and Thomas 
M. Knox of that firm is fifth, The 
pamphlet which is being sent out to all 
Lincoln Life agents telling the inter- 
esting story about the “Abe Lincoln 


Cedar” has stimulated much = spirit 
among all the salesmen of the com- 
pany. 


The story of the original “Abe Lin- 
coln Cedar” told by the bronze 
tablet which is to be placed on the side 
of the Lincoln cabin, an exact replica 
of the Lincoln log cabin, which stands 
in Foster Park in Fort Wayne, Ind. 
It will read: 

“The first memorial to Lincoln was 
a cedar tree. Planted by one of his 
friends at Gentryville, Ind., in 1830, 
just after the Lincoln family had 
moved to Illinois. It was called the 
‘Abe Lincoln Cedar’ and was a tribute 
to the abilities and honesty of the 
young man as he had impressed him- 
self upon his early friends. An ‘Abe 
Lincoln Cedar’ to commemorate the 
first memorial and to perpetuate our 


is 
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homage to Lincoln’s sterling virtues is 
given by (name of agent) and stands 
just east of this structure.” 


H. L. Remmel, state manager of the 
Mutual Life of New York for Arkan- 
sas, has been connected with the Mutual 
Life for years, of which 25 years 
has been in the capacity of general 
agent or state manager. The Arkansas 
agency is one of the ten leaders among 
the 61 agencies in the Union, ranking 
sixth. In the last three months the 
agency wrote more business than for 
any similar period in the past 25 years, 
amounting to $1,687,000. 


Qn 
vo 


An endurance race was _ started 
within the Cincinnati-Louisville agency 
of the Equitable of New York in April, 
1917. Under the terms of the contest 
when a contestant failed to write at 


| least one application a week he dropped 


out of the race and took his stand on 
the side lines. A year or more ago the 
race narrowed down to a neck and neck 
affair between John W. Chenault and 
W. S. Mason; it continued so for quite 
a while, and then Mason broke and 
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Chenault breasted the tape, and has re- 
ceived the plaudits due the winner. 
But it is not over yet, because Chenault 
is still running and turning in his ap- 
plication every week. He says he is 
going to remain on the cinder path un- 
til he stubs his toe. “An app a week” 
for upwards of 165 weeks is setting a 
hot pace. So far as we know it estab- 
lishes a record in life underwriting. 
We crown John W. Chenault the long- 
distance runner of the Equitable. All 
hail! Also, to the runner-up, W. S. 
Mason, who made a game fight!— 
Equitable Agency Items. 


Manager James M. Dalberg of the 
Mutual Life at Pittsburgh, in his can- 
vass uses a simple expedient that illus- 
trates clearly his line of argument. He 


.draws three squares one above each 


and equipment and buildings. 
| are ) 


| executive 
| the 


























other and begins to talk when he is 
drawing the lines. His line of procedure 
is as follows: 

“Mr. Williams, I sometimes picture 
business structure in this fashion— 
three squares. The top one represents 
Stock and Equipment (writes the 
words in). Nobody ever heard of stock 
and equipment being left uninsured. 
And so—(he_ writes, ‘Insured—of 
course’). The middle square repre- 
sents (writes ‘Buildings’). And _ of 
course the building that houses the 
equipment and _  stock—the business 
home—is always insured and com- 


a 


| monly is fully insured. And so—(writes 
| ‘Insured—of course’). 


oar 


Phen I think of the nature of stock 
They 
inanimate. They cannot use 
themselves. They have no _ initiative. 
And they would be no more profitable 
than a paving stone if it were not for 
the foundational square—(writes, ‘The 
Living Man!’). It is you—your fellow 
who give creative value to 
two upper squares—without you 
they would be little more than junk. 
Now, notwithstanding that they are 





, nothing in themselves, you have fully 
| insured them against loss that might 
| be caused by a variety of accidents or 


incidents. But yet you have not a dol- 
lar of insurance on the living man 
whose destruction by death would be as 
costly as the destruction of your plant. 
If he dies you must find substitute 
brains, which would likely take time 
and delay would be costly. If he is 
your financier, the two upper squares 
might come crashing down if he sud- 
denly dropped out—at the wrong time 
as men usually do. The living man 
is the supremely valuable asset of your 
business, and his going could cause a 
far worse disaster than the destruction 
of your plant. Modern business realizes 
that this has been a weak spot in cor- 
porate protection, and so every suc- 
ceeding year finds a widely increasing 
number of businesses, big and little, 
that have written in the bottom square 
—(writes, ‘Insured—of course!’), etc.” 
ARE YOU TRYING TO CLIMB? 
Are you trying to climb where the chosen 
are, 
Where. the feet of men are few? 
Do you long for a “place that is worth 
one’s while?” 
Well here’s a thought for you: 
The pots of gold at the rainbow’s end 
Are sought by the teeming mob, 
But the fairies who guard them choose as 
friend 
The man who loves his job. 





No matter what grip of hand he has— 
How poor or strong his brain, 

There’s always a place for the man who 

loves 

His work with might and main. 

Does he dig a ditch, or blaze a trail, 
Where the dreams of men may run? 

No clod of earth shall shoulder him 
From his place out in the sun. 


It isn’t the kick, it’s not the pull, 
That brings the strong man out: 
But it’s long-time work, and it’s all-time 
will, 





Ang the cheerful heart and shout! 
Have you faith in yourself? Do you want 
to win? 
Is your heart for success athrob? 
There’s just one thing that can bring 
you in 
With the winners—love your joh! 
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COMPANY 
RECORD 


HOME 
OFFICE 


POLICIES 


AGE LIMIT 


GROUP 
INSURANCE 


FREE 
COURSE IN 
SALESMAN. 
SHIP 


AGENCY 
CONTRACTS 


Missouri State Life Insurance Company. 


Over $220,000,000 of Insurance in Force is its rec- 
ord in twenty eight years, an achievement equalled 
by only two other Companies. 


St. Louis—in the heart of the United States—the 
terminus of 26 railroads with unsurpassed postal 
facilities. 


Both Participating and Non-participating forms 
written. Double Indemnity, Total Disability, Pre- 
mium Waiver and every other modern feature of 
Life Insurance embodied in policies. 
Non-participating Policies are participating at the 
end of premium paying period. 

Five per cent interest paid on Trust Funds left with 
Company, resultant from claims by death or otherwise. 


Ten to sixty-five years. 


Group Insurance Contracts carefully consider the 
individual circumstances of each employer, and the 
service rendered by our Group Department has 
made this feature of life insurance popular through- 
out the Country. 


Over 30,000 people have availed themselves of this 
opportunity. The Company not only furnishes its 
own sales force free of charge with this course, but 
to any one requesting it. 


Business builders and moneymakers. 


NEGOTIATIONS INVITED 


Missouri State Life Insurance Company 


HOME OFFICE - - -. -_ ST.LOUIS 


M. E. SINGLETON, President 
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Indianapolis Life Insurance Company 


INSURANCE IN FORCE 








1905 $ 325,000.00 

1906 1,281,909.93 

1907 2,158,315.62 ee 
1908 2,344,449.12 iain 

1909 3,037,135.59 * nee 388,901.45 
1910 3,760,237.71 Total Dividends 

1911 4,451,264.48 eos 328,108.40 
1912 5 756,690.86 Admitted Surplus... 101,350.49 
1913 7,011,554.27 Admitted Assets. 1,744,366.92 
1914 8,655,788.49 

1915 10,231,921.21 

1916 12,021,820.06 

1917 


13,665,053.54 
1918 15,532,346.26 


191? 20,456,374.44 


FRANK P. MANLY 
President 


HOME OFFICE: 
Indianapolis, Ind. 








More Than Qne Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following growth in ten years is invited: 


Jan.1,1910 Jan. 1, 1915 





Jan. 1, 1920 


Assets $ 4,867,379 $ 8,763,566 $ 18,682,446 
Policies in Force 342,972 551,969 1,058,956 
Insurance in Force 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 











The American Home Life 


Insurance Co. 


Topeka, Kan. 


F. S. Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metzger, Topeka, Kan. 
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ECRET OF OUR 
UCCESS IS 
ERVICE 


ne EE ES Ee x ars 


We have a contract for you under which yous 
income will be limited only by your activities 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY miaiicy. 


Cash Capital $200,000.00 V. D, CLIFF, President 


One 
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Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West. Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 














ENDOWMENT CONTRACT 
STILL SELLING WELL 





| Companies Emphasizing It Have 


Had a Large and Very Satis- 
factory Business 


ALL REPORT INCREASES 


Heavy Writings, With Little Lapsation, 
Are the Rule in All Life 
Insurance Offices 


NEW YORK, April 13.—Despite the 
fact that the majority of the life insur- 
ance companies of the East are en- 
couraging their field staffs to sell ordi- 
nary life policies, the Provident Life & 
Trust and the Connecticut Mutual 
Life, two offices that have long been 
partial to the endowment contract, are 
writing a large and very satisfactory 
business, indicating that the endow- 
ment still makes a strong appeal to the 
man who especially desires to person- 
ally profit from his investment, once 
his preducing powers begin to decline. 

Varied Use of Dividends 


The New England companies, as a 
rule talk the application of dividends 
to hasten the maturity of the ordinary 
life contract, which thereby becomes 
an endowment. To those insuring at 
the earlier ages, the companies have 
been able to show very attractive re- 
sults, and agents have used the figures 
with excellent effect. The Mutual Life, 
on the other hand, urges the retention 
of dividends for the purchase of addi- 
tional insurance, feeling that as the 
majority of men are underinsured, the 
additional sums_ obtainable through 
such method make a _ substantial in- 
crease in the estate of the assured. Of 
course, if the policyholder so elect, he 
may withdraw his dividends in cash at 
any time, and many do, but the great 
percentage accept the suggestion of the 
management and let their dividends buy 
added indemnity. 


Business Big, Lapses Light 


Without exception the life companies 
all report greatly increased business; 
the amount taken being limited only by 
the willingness of the offices to stand 
the strain of putting it upon the books 
and the capacity of the underwriting 
and clerical staffs to issue the policies. 
Contrary to the fear expressed in cer- 
tain directions that business so easily 
written would not persist, there has 
been no evidence of particular lapsation 
thus far, though to be sure the plethora 
of new writings has not obtained for 
more than two years. How much 
longer it will continue, no one will 
hazard a guess. At this time managers 
figure it will run for several years at 
least. That there will be a falling off 
in annual writings, and perhaps a num- 
ber of lapses, when general business 
slumps is fully expected, but meantime 
agents are “making hay while the sun 
shines,” and people who never previ- 
ously gave serious thought to the sub- 
ject of life insurance, or who at best 
carried industrial policies, are now tak- 
ing out straight life contracts for sub- 
stantial amounts. 


Income Tax Powerful Prompter 


The income tax, too, has been a 
powerful prompter in inducing men of 
wealth to insure heavily. Business in- 
surance has become a factor as well, 
while the companies aggressively seek- 
ing group policies are being swamped 
with applications. Altogether the life 
insurance situation, from a_business- 
getting standooint, has never ap- 
proached its present activity, and the 
writings of the companies compared 




















































to those of pre-war days are little less 
than remarkable. 





Traylor at Indianapolis 

Joel T. Traylor, traveling secretary of 
the National Association of Life Under- 
writers, will discuss plans for the mem- 
bership campaign which is being pushed 
by the Indiana Association of Life Un- 
derwriters at Indianapolis Friday. Ward 
H. Hackleman, president of the Indiana 
association, is expecting to add 175 new 
members in Indiana during the six 
months set aside for the national mem- 
bership drive. Twenty-five of the state’s 
quota have already been obtained. Mr. 
Traylor is a live life underwriter from 
Denver, Col., and has been granted a six 
months’ leave of absence by his com- 
pany to aid in the national membership 
campaign of the National association. 


Union Central’s Dividend Plan 

President Jesse R. Clark of the Union 
Central Life has sent out the following 
letter to managers and general agents: 

“I am pleased to advise you that the 
board of directors has decided to con- 
tinue throughout 1920 the current scale 
of dividends approved last fall for the 
first six months of the year. 

“The company’s surplus, which suf- 
fered a material loss during the influenza 
epidemic of 1918-1919, may be sub- 
ject to an additional draft from the re- 
currence of the epidemic, as experienced 
so far this year. The unprecedented and 
continuously increasing volume of new 
business is also drawing heavily on ex- 
isting surplus. Fortunately the com- 
pany’s mortgage loans are free from the 
uncertainty involved in many other 
standard investment securities. 

“It is needless to say that the company 
is desirous of permanently maintaining 
its past standard of ‘low net cost.’ On 
the other hand, to hold at all times a 
surplus fully adequate to protect against 
any unforeseen misfortune is of prime 
importance. The existing conditions, 
therefore, should be borne in mind and 
carefully guarded against in any repre- 
sentation regarding future dividends.” 


President Edwards Speaks 

HARTFORD, CONN.—An_ important 
meeting of the Connecticut Life Under- 
writers’ Association was addressed by J. 
Stanley Edwards of Denver, president of 
the National Association of Life Under- 
writers; Burton Mansfield, state insur- 
ance commissioner, and Robert W. 
Moore, Jr., of Boston, assistant to Presi- 
dent Edwards in this district, which com- 
prises the New England states. George 
W. Mullistes of Waterbury, president of 
the state association, presided at the 
meeting, which marks the opening of 
the membership drive. 

Mr. Edwards in his address discussed 
the background for the agents’ work 
during the “new era of life,’ and the 
opportunities for public service open to 
the agents. Industrial agents, he said, 
have a promising opportunity for fur- 
thering the Americanization of foreign- 
ers, which, he said, was particularly 
needed in New England. 





Many Mutual Life Men in Chicago 

The past week has been a busy one 
for the Chicago office of the Mutual 
Life. Western managers on their way 
to and from the big managers’ meeting 
in New York stopped to pay their re- 
spects to Manager Day and his record 
breaking aids. It looked at times as 
though Chicago was to be the scene of 
the big gathering instead of New York, 
Last Saturday nine of the managers ap- 
peared at the office. In the party were 
some of the most prominent underwrit- 
ers of the west. Judge Coons of Albu- 
querque, N. M., president of the Cactus 
Club, one of the visitors, is enthusiastic 
over the prospects for a banner year 
and had many good things to say about 
the life business down amid the sands 
and cactus of his New Mexico-Arizona 
territory. 


E. R. Fiske 

E. R. Fiske has been named agency 
organizer for the New York Life in 
Nebraska. His duties will be to travel 
through the state, appointing and train- 
ing new agents for the company. Mr. 
Fiske goes to Omaha from Salt Lake 
City, where he had made his home for 
several years past. 


Missouri State’s Figures 
The Missouri State Life calls atten- 
tion to a mistake in its figures for South 
Carolina last year. Its new business in 
that state was $4,574,850 and it had in 
force, Dec. 31, $12,922,049. 
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MEASURE IS’: NOW UP 


DISCUSS PRELIMINARY TERM 


Bill Is Being Considered by the New 
York Legislature—Conference 
Was Held 


ALBANY, N. Y., April 13—Senate 
bill 1407 introduced by Mr. Towner, 
which would legalize the modified pre- 
liminary term method of valuation, is 
being considered today by the joint in- 
surance committee of the senate and 
house. 

At a conference held in the office of 
James H. McIntosh, counsel for the 
New York Life, on April 10, to dis- 
cuss the proposed bill. The following 
conclusions were arrived at: 


Conclusions of Conference 


1. It has been demonstrated by 14 
years’ experience that the select and 
ultimate standard of valuation as now 
prescribed by the laws of New York 
state is not sufficiently liberal to permit 
of the successful establishment of a 
new company in this state. 

2. It is desirable that the standard of 
valuation should be such as to permit of 
new companies being organized and suc- 
cessfully operated. Some more liberal 
basis of reserve is therefore desirable if 
a safe one can be found. 

3. In our judgment the modified pre- 
liminary term basis of valuation com- 
monly known as the Illinois standard, as 
proposed in this bill, is a scientifically 
sound and safe basis of valuation for 
either an old or a new company. 


Why Basis Is Safe 


4. It is a safe basis because: 

(a) It securely guarantees the carry- 
ing out of the provisions of the con- 
tracts issued by life insurance compa- 
nies and scientifically safeguards the 
interests of policyholders. 

(b) Although the present assets re- 
quired by the proposed standard would 
be less than those required on the net 
level premium basis of valuation the 
future net premiums would be greater, 
and the two combined would provide as 
amply for the expected claims on tHe 
proposed basis as on the net level pre- 
mium basis. 

(c) The assumptions regarding future 
interest earnings and mortality experi- 
ence are the same in either case. 


Meets Present Conditions 


5. The method proposed by the bill is 
more nearly in accord with present day 
conditions under which business is nec- 
essarily written in practice than the 
methods of valuation now in use in New 
York state. 

6. The benefits granted on the re- 
spective policy forms are equitably ad- 
justed to the premium rates paid, and 
there is no discrimination between pol- 
icyholders. 

In signing this memorandum as actu- 
aries we have confined ourselves to those 
points which appeared to be primarily 
actuarial in their nature, but we know 
of no reason, actuarial or otherwise, 
why the passage of the bill would not 
be in the interests of the people of the 
state, 

The memorandum was signed by actu- 
aries of the Mutual. Equitable, Metro- 
politan, Home and New York Life. 





Increase Executive Committee 


The Association of Life Insurance 
Presidents at its April meeting unani- 
mously voted to increase its executive 
committee from nine to eleven elected 
members. The new members elected are 
Fred A. Howland, president of the Na- 
tional Life of Vermont, and Darwin P. 
Kingsley, president of the New York 
Life. There had been no increase in the 
executive committee since 1910, when 
the membership consisted of twenty- 
three companies. The association now 
includes forty-two companies. 


Company Moves to Elgin 


The stockholders of the Merchants & 
Manufacturers Life of Rockford, IIL, 
have voted to change its name to the 
Elgin Life and remove thé home office to 


CHANGE IN ITS NAME 


————_ 


NOW IS NATIONAL GUARDIAN 





Madison Company Takes an Action 
and Withdraws Protest Against 
Guardian of New York 


The Guardian Life of Madison, Wis., 
has changed its name to the National 
Guardian Life. Coincident with the 
change in name it notified the Guardian 
Life of New York of this action and 
withdrew the objection that had been 
filed with the insurance commissioner 
of Wisconsin against the admission of 
the New York company to its home 
state because of like name. The 
Guardian Life of Madison filed its pro- 
test at the time the Guardian Life of 
New York sought admission to Wis- 
consin. The former company, which 
had a large agency plant in the state, 
found that the similarity of names 
would bring much confusion. 

On April 1 the National Guardian 
Life went on a participating basis and 
all the insurance issued after that date 
will be according to that plan. Pro- 
vision in the charter amendment pro- 
vides that the capital stock cannot at 
any time be increased by stock divi- 
dends or otherwise. The agents pro- 
duced $730,000 business during March. 
The National Guardian is a live and 
progressive company in every respect. 


Old Line Life Spring Rally 


The annual spring agency rally of the 
Old Line Life of Milwaukee was held 
Saturday, April 3. More than 150 gen- 
eral, district and special agents from 
Wisconsin and neighboring states were 
present to discuss merchandising plans 
for the year. The rally began with a 
noon luncheon for officers and agents and 
their wives. Ellis B. Usher, publicity 
manager, acted as toastmaster and the 
address of welcome was given by Law- 
rence A. Olwell, general counsel. Vocal 
solos were given by Mrs. Rupert F. Fry, 
wife of the president; Mrs. F. J. Thar- 
inger, wife of the assistant secretary, 
and Miss Hazel Stuelpnagel. After the 
luncheon the ladies were entertained at 
a theater party, while the agents en- 
gaged in conference. President Fry, 
Vice-President William A. Starke, Sec- 
retary John E. Reilly and other officers 
participated. 


Montana Life Extending Field 


The Montana Life is extending its ac- 
tivities to Utah, Idaho, Oregon, Califor- 
nia and Washington. Vice-President 
Harry R. Cunningham has just com- 
pleted the installation of several new 
general agencies in Idaho. He also se- 
cured a license in Utah and made pre- 
liminary arrangements for the estab- 
lishment of four agencies in that state 
under a general agency at Salt Lake. 
R. Cc. Swain has been organizing the 
new territory in Oregon for the com- 
pany. 





Life Agency Notes 


R. X. Bixby becomes agency manager 
for the Bankers’ Life of Lincoln, Neb. 


Frederick G. Barnum has been ap- 
pointed manager for the Franklin Life 
of Sprinfield, Ill., at Milwaukee. 

Sidney J. Adler, formerly with the Mu- 
tual Benefit, announces that he is now 
associated with the Everts Wrenn Agency 
of the State Mutual Life in Chicago. 

R. Lewis Shelby has been appointed 
district manager at Hopewell and Peters- 
burg, Va., for the Jefferson Standard Life 
under the supervision of the Richmond 
general agency in charge of J. W. Um- 
stead and E. R. Aiken. E. N. Fuller has 
been named district manager at Norfolk. 


Life Notes 


The Equitable Life of New York 
through W. C. Kelley, state manager at 
Helena, Mont., has written a group policy 
for $1,500,000 covering the employes in 
the various plants of former United 
States Senator W. A. Clark, millionaire 
Montana mining man. 

Stewart Young, who has been agency 
manager for the Equitable Life of New 
York at Wichita, Kan., has left the com- 
pany after 12 years’ service. Nathan 
Bushnell, who has been district man- 
ager at Topeka, has been appointed to 
succeed Ray C. Ruland at Hutchinson, 
Kan. Mr. Bushnell has been with the 





Elgin, Ill. 





AIN of 82% in new in- 
| surance paid for in 1919 


over the preceding year. 
85% of our paid volume of | 
$52,854,437 was produced / 
by full time representatives. 
The average monthly num- | 
ber of such representatives : 
last year was 342. : 

We can co-operate most / 
effectively with a limited 
éroup of full time representa- 
tives of this type. ' 








Phoenix Mutual Life Insurance Company | 





























WANTED 


First class Field Superintendent. 
For an old line Life Insurance Co. 
Location—Middle West 


Salary and Expenses 


This is an exceptional opportunity. Liberal 
Commission contracts, with perpetual renewals, 
to offer agents. Our policy contracts are un- 
excelled. Correspondence confidential. 


Address, 92-F 
Care THE NATIONAL UNDERWRITER 
175 West Jackson Boulevard 


CHICAGO, ILL. 





























Many Life Men Are Beginning 
To Sell Accident and Health 


Are you one of them? To sell this income insurance 
to your old policyholders you want to know the 
sales points. Read the monthly sales manual and 
revivifier, The Casualty Review, devoted entirely to 
health and accident insurance. One dollar puts you 
on the subscription list for a whole year. 

Send your dollar to 


THE CASUALTY REVIEW 





Equitable since 1912. 


1362 Insurance Exchange Chicago 
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Reliance Life Insurance ¢ 


Comparative ntl 











WRITTEN BUSINESS 
Life, March, 1920 - - - . - °$11,457,072.00 
Life, March, 1919 _ - - - . . 5,071,063.00 
GAIN - : - $6,386,009.00 
Accident, March, 1920 ~ - . . -  “$4,907,200.00 
Accident, March, 1919 _ - - - . 1,961,300:00 
GAIN .- - - $2,945,900.00 
Health (Weekly Indemnity) March, 1920 - - “$20,614.50 
Health (Weekly Indemnity) March, 1919 - - 8,045.00 
GAIN - . . - $12,569.50 
PAID BUSINESS—First Three Months, 1920 
| Life - : < - - - - - $16,140,115.00 
| Accident - . . . - . : 7,952,000.00 
| Health (Weekly Indemnity) _ - . . 32,380.00 
INSURANCE IN FORE 
| - a eon 
Accident. - - - - |- 





Health (Weekly Indemnity) '- 
“New High Record 


“The Perfect Prot 
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cq@Company of Pittsburgh 
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PAID BUSINESS 

Life, March, 1920 ‘ : - . - $6,665,449.00 
Life, March, 1919 . - - : - 3,557,039.00 

GAIN - - -  $3,108,410.00 
Accident, March, 1920 . ‘ : - *$3,172,600.00 
Accident, March, 1919 é ‘ ‘ ; 1,646,000.00 

GAIN - - -  $1,526,600.00 
Health (Weekly Indemnity) March, 1920 - *$ 12,802.00 
Health (Weekly Indemnity) March, 1919 - 6,724.50 

GAIN” - - - §& Gorse 

GAIN FOR THREE MONTHS 

Life - - . - - - - -  $7,439,117.00 
Accident” - . - - . — S 4,089,200.00 
Health (Weekly Indemnity) . - - 17,100.00 





FORME MARCH 31, 1920 


- $150,115,766.00 
- | < . 52,313,450.00 
ity) '- ‘ 4 162,567.75 


t Pntection Policy” 
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The Company that 


Leads Them All In Kansas 


Has the largest volume of business 
in force ever placed upon the books 
of any Kansas Company 


The Farmers & Bankers Life Insurance 
Company Wichita, Kansas 








Progress in Twenty-Four Years 
Shown in Five Year Periods 


Assets 
2,972.00 


Year Insurance in Force 


1896 $ 256,000.00 $ 
1901 = 2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00  1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.00 7,982,699.00 














In 1919 


44 General Agencies paid for 
$88,000,000 
Standard Business 


Dividend Scale Maintained, Surplus Increased 


New England Mutual Life Insurance Co. 
Boston, Mass. 

















An Exclusive Life Reinsurance Company 





THE REINSURANCE LIFE COMPANY 
OF AMERICA 
DES MOINES, Iowa. 


Prompt Service Full Coverage 


Attractive Contracts 


H. B. HAWLEY, President F. D. Harsh, Secretary 
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LIFE 


INSURANCE BY STATES 











Business issued in 1919 and amount in force December 31, 1919, in sarious commonwealths 

































































































































































ARIZONA TENNESSEE 
Issued In Force Issued In Force 

Parm. &: Dek. Ham 9 vxsces 18,523 | Guar. Fund., Neb. .. 359,500 1,876,000 
Inter-Mount., Utah. 1,252,430 3,670,944 
Great Republic, _Cal. pkey & 830 655,114 
ear es wae ae it TEXAS 
| INDIANA | = 
| i Aitins (ORR, .6:6%<<.0-0i<% 2,239,644 2,159,250 
eo Deeg Capital, Com. ....%< 4,340,250 7,693,360 
Bankers, 1a. °.:..5...- 2,208,072 14,747,089 | Franklin, Ill. ....... 5,113,392 14,596,570 
Guardian, N. Y..... 1,523,328 3,879,892 | Reliance, Pa. ....... 4,129,857 9,052,885 
Colum. Natl, Mass.. 180,298 415,720 Southern Union, Tex. 2, 083. 600 7,097,983 
{ = ] TW INERUAS cs, did aia. cvo%e 6,147,689 9,410,897 
H | Serckigie, BS 6 505-4 634.735 6,060,617 
1 MISS _ URI | | Protective, Ala, .... 2,556,000  5,661,36 

| 
u -i 
Amer. Bankers, Ill.. 940,309 1,761,519 UTAH 
BOnKGPS: TA. s..5%0.0: 1 ,978,233 34,729,477 
Columbia Nat. Mass. 3,360,385 8,494,81 ——— = 
Cloverleaf L. & Cas. 108,463 108.463 | N. W. Mut. Wis.... 698,000 4,910,280 
PPE ge eee ee 333,594 77,750 | Maryland Assur. ... 2,000 2,000 
Marquette ......... 516,100 1,615,992 | West. Union, Wash.. 272,50 615,486 
Quick Payment O. L. 2,441,202 3,226,317 | Mass. Mut. ......... 42,500 141,702 
eg ae 135,000 4,424,905 | Capitol, Colo. ...... 443,000 859,155 

. S. Life, N. Y...... 352,020 1,351,060 | Travelers, Ct. ...... 227,816 850,192 
Capitol, Col. ....... 02,286 1,163,880 | Western States .... 628,000 841,000 
Guaranty, Ia. ...... 171,500 463,635 | Central States, Mo... 628,000 841,000 
f = || Bankers Resr., Neb.. 13,230 428,423 
| | _ 
| NEW MEXICO | 
iL <a WISCONSIN | 
Farm, & Bank., Kas. 4,500 Of | er vane SEAS eT 
| J] See Aves, Bisco ROSARY BEE 

Lt Semt. SEGst 2 2345s ‘ ‘ x x 

SOUTH DAKOTA ||] Franklin, Ill. .....- 325,250 406,499 
\| || Security Mut. N. Y... 853,623 1,705,517 
' = == ——, ——"'| Mut. Trust, Ill, Pt. 1 1,684,104 2,607,973 
Western Life, Ia. ... 392,888 463,718 Mut. Th., Ill., nonpt. 13,200 88,150 








CEDAR RAPIDS LIFE MEETING 





Enthusiastic Agency Convention Held 
at Company’s Home Office—40 
Field Men Present 


An enthusiastic agency meeting was 
held at the home office of the Cedar 
Rapids Life April 2. The company 
has adopted recently a new rate book 
and new policies with modern features, 
such as special total disability with an- 
nuity and double indemnity benefits. 
These policies were given a fair trial 
for the month of March and the agency 
force was called in to report how they 
liked them. In response they brought 
in considerably more than $500,000 of 
business, written during the few weeks 
of the campaign. 

The agency force, consisting of about 
40 men, was welcomed by the president, 
Maj. C. B. Robbins. The treasurer of 
the company, Lieut.-Governor Ernest R. 
Moore, who, by the way, is candidate 
for governor of Iowa, then gave the 
men a short and snappy business talk. 
The new rate book and policies and pro- 
visions were discussed by C. B. Svo- 
boda, secretary, and many questions 
asked and answered. Luncheon was 
served at 1 o’clock, at which Rev. A. E. 
Magary gave a splendid talk on “The 
Necessity of Life Insurance.” 

At the afternoon meeting there were 
four splendid papers presented, “Why I 
Like My Company,” by the dean of the 
agency force, J. G. Sigmund; “Impor- 
tance of Discipline in Business Life,” by 
yen. H. A. Allen; “Why I Like to Work 
for a Young Western Company,” by 
General Agent M. J. Hedin; and “The 
Relationship of the Medical Department 
to the Agency Force,” by the company’s 
medical director, Dr. G. E, Crawford. 

After a final talk by the~- president, 
Major Robbins, the agency force left, 
fully determined to produce this year 
the biggest amount of business the com- 
pany has ever written in any year. The 
evening was closed by a theater party. 


Griffin Is Life Promoter 
J. Ellsworth Griffin of Chicago, who 
seems to be involved in the sensational 
murder of W. C. Bryan, a stock sales- 
man in the former’s offices in the First 
National Bank building in Chicago, Mon- 
day evening, was the promoter of the 





Federal Life of Chicago. He was its 
secretary and in the promotion days 
put over a contract whereby he was to 
be paid so much per thousand on poli- 
cies which he devised, . The directors 
found it necessary to have Isaac Miller 
Hamilton, who was then an attorney in 
Chicago, take charge of the Federal and 
in due season Mr. Grffin was eliminated. 
However, he sued the Federal under his 
contract and there was a legal battle. 

Mr. Griffin, some years ago, started to 
promote another life company with the 
Insurance Trust Company as the hold- 
ing company. However, he did not get 
very far with it. Mr. Bryan was one 
of his stock salesmen and was shot late 
Monday night, Mr. Griffin evidently being 
in the office and very much under the 
influence of liquor. Griffin has been 
taken into custody. 





Life Notes 


R. C. Bright, general agent for the 
Fidelity Mutual Life at Little Rock, has 
been appointed grand treasurer of the 
Masonic grand lodge of Arkansas. 

Clarence C Hills, formerly of Colum- 
bus, has been made general agent at 
Indianapolis of the Mutual Benefit Life 
Insurance Company of Newark, N. J. 


W. W. Jobson, for more than 15 years 
in the policy department of the Union 
Central, has joined the home office force 
of the Ohio National Life as chief clerk. 

E. H. Davis, formerly an agent for the 
North American Life of Chicago in east- 
ern Iowa, has been made manager for 
= Illinois, with headquarters at Dan- 
ville. 

Hugh C. Ford, formerly with the Kan- 
sas Life, has been appointed general agent 
for the Old Colony Life of Chicago in 
western Kansas, with headquarters at 
Hays City. 

The Continental Life of Kansas City, 
Mo., has moved its home office to the 
Elmhurst Building, at 10th and Baltimore 
streets, where it will occupy the entire 
fourth floor. 

T. E. Kirby, who represented the Equit- 
able Life of New York at Terre Haute, 
Ind., has moved to Indianapolis where he 
will continue with the company with the 
title of district agent. 


A. C. Olson, who has been general agent 
of the Sun Life of Canada at Bay City, 
Mich., has been appointed manager for 
the Mutual Trust Life of Chicago for 
northeastern Michigan. 


The Richmond, Va., office of the Jeffer- 
son Standard Life recently placed two 
group covers on banks in that city, the 
institutions being the National State and 
City and Central National with 86 and 32 
persons respectively included in the poli- 
cies. 
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“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 








Founded 1865 
THE 


PROVIDENT 
LIFE AND TRUST 
COMPANY 


OF PHILADELPHIA 
PENNA. 


The Long Endowment of 
the Provident is peculiarly 
adapted for the creation of a 
cash fund to meet Estate 
Taxes. The interest on the 
proceeds after maturity swells 
the insured’s income until 
death when the cash is im- 
mediately available. 











“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES _ (R-T Bldg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 


FIGURES FOR QUARTER 
SHOW IMMENSE GAINS 


(CONTINUED FROM PAGE 1) 


paid for basis, but the same basis in all 
cases is used for both years. 

The Federal Life of Chicago reports 
that its accident and health department 
increased 50 percent. The John Han- 
cock figures do not include industrial, 
but the company reports an increase 
of 21 percent over last year in that 
branch. The New England Mutual in- 
creased its insurance in force by $26,- 
558,882 and had total insurance in force 
on April 1 of $501,737,635, with a mor- 
tality the first quarter of 1919 of 84 
percent and of 1920 of 71 percent. The 
Peoria Life reports that its quota for 
1920 is $20,000,000. The Reserve Loan 
reports that its average policy is not 
much over $2,000,000 and that its sec- 
ond year renewals run above 65 percent. 


Figures by Companies 


The figures for the various compa- 
nies are as follows: 


First First 
Quarter Quarter 
Company 1919 1920 

American Cent...... $7,468,883 $13,015,199 
Amer. Natl. (ord.).. 5,352,799 9,637,131 
American, Ia....... 1,838,000 690,000 
pS ee ee 20,000,000 25,000,000 
FOOR MOREE: 6500s s case 7,424,144 13,824,282 
Camiees, . CONS; os ees 2,400,850 4,110,290 
Cemtrar, Tih. 65 cs <c 1,928,940 2,697,018 
Columbian Natl.... 7,290,469 8,553,932 
Columbus Mutual... 1,418,877 2,980,126 
Com’wealth, Neb.... 3,199,100 4,060,650 
Connecticut Gen....30,116,420 46,453,909 
Connecticut Mut....13,054,340 24,263,395 
Continental, Del.... 1,260,400 1,332,600 
| err eer 1,503,000 2,209,000 
Equitable, Ia....... 13,525,729 20,174,585 
Federal, Ill........ 3,330,668 5,071,109 
Fidelity Mutual....15,220,738 9,153,830 
Datla eer 4,741,113 9,262,169 
Guardian, N. Y.*... 7,327,055 10,056,143 
rome: N. Yiwcccces 10,336,393 14,008,824 
RIMES Wecces ete sa. 6,774,000 10,419,500 
Indianapolis ....... 1,159,990 1,654,000 
International, Mo.. 6,782,789 13,542,373 
Inter-Southern* . 1,368,475 2,804,633 
John Hancock ..... 43,063,668 51,839,650 
Kansas City® ..... 18,322,871 20,442,294 
Life of Va. (Ord.).. 5,895,440 10,358,431 
Lincoln Natl........12,320,608 21,360,050 
Mass. Mutual*...... 27,637,495 47,830,198 
Merchants, Ta....... 2,468,073 7,572,652 
Michigan Mutual... 4,156,532 5,278.59 

Minnesota Mutual... 5,012,960 6,726,899 
Missouri State...... 18.914,811 34,369,120 
Mutual, N. Y.*...... 73,077,818 111,012,580 
Mutual Trust....... 4,585,000 7,200,000 
National, Ill........ 7.500.000 11,500,000- 
National, Vt........ 13,109.000 19,908,000 
New England Mut*..20,774,244 31,547,810 
North American, Ill. 3,460,000 5,690.000 
Northern. Mich..... 2,457,763 3,017,697 
Northwestern Mut...79.809,220 111,170,815 
Penn Mutual....... 51,881,584 64,009,698 
WOQBIES ies « caeece es 4.263.669 7,270,075 
Phoenix Mutual*....10,921,744 15,245,247 
Prov. Life & Trust..23,024.930 32,497,939 
ROOSISIGT ..... we ccsee 816.477 1,170,234 
Reserve Loan....... 4,445,429 6.219.246 
Royal Union........ 1,193,838 1,187,920 
SEFANTON 2c ccc escvne 1,246,125 1,515,000 
Security. Til........ 2.168,698 4.865.785 
South. Life & Trust 2.869,190 5,744,100 
Southern States, Ga. 2.760.254 5.360.116 
Southland, Tex..... 5,760,616 10.660.073 
State Mutual....... 10,629.489 13.754,810 
Tnion Central...... 36,630.177 52,178,956 
Tnion Mutual*®...... 1.796.674 1.840.785 
West. & So. (Ord.). 5.598 500 6.899.200 
West. & So. (Ind.).20,069,000 30,270,000 


*Paid for basis. 


Texas Recommendations 


AUSTIN, TEX., April 6—Commissioner 
Briggs. who has just retired from the 
control of the Texas department, in his 
final report to the governor urged a 
complete separation of the insurance and 
banking division. In reviewing the life 
insurance situation he pays high tribute 
to the manner in which the life compa- 
nies met the serious crisis during the in- 
fluenza epidemic, paying claims with 
“unfaltering heroism.” 

To prevent the speculation in insur- 
ance companies, Mr. Briggs would ask 
the state to forbid the reinsurance of 
the whole business of any Texas com- 
pany in a company outside the state, ex- 
cept as a last resort to protect the pol- 
icyholders. He would have a reinsurance 
commission created to pass on such 
questions, being composed of the gov- 
ernor, attorney-general, commissioner of 
insurance and two actuaries of national 
standing. He urges a law to prevent 
twisting and a new agents’ license law. 

Further to ,restrict the tendency to 
trade in life insurance companies, he 
proposes the enactment of a law forbid- 
ding a life insurance company to do 
business in Texas if it holds stock in 














Exclusive Working Rights 


—and— 


Strong Helping Plan 


In a rich and prosperous district, are available to 
a life insurance salesman, who is a salesman, as 
a representative of a strong mutual company— 





One of America’s Greatest 





Address 19-L care The National Underwriter 








AMERICAN NATIONAL INSURANCE COMPANY 


of GALVESTON, TEXAS 
W. L. MOODY, JR. : ; President 


FIFTEENTH ANNUAL STATEMENT 
December 31, 1919 


ASSETS LIABILITIES . 
Real Estate Owned............. $ 884,324.41 Net Reserve American Experi- 
Mortgage Loans, First Liens.. 3,091,830.79 ence 3 and 3% per cent....... $5,743,808.08 
Loans Made to Policyholders Special and Contingent Reserve 226,521.59 
on Company’s Policies........ 651,057.17 Death Losses in Process of Ad- 

DEL - sksthadeteuadcbncecdadetai 1,589,468. DEE didindavuaseuous deaecue 52,029.75 
Collateral Loans................. 600.00 All other Liabilities............. 100,120.13 
Certificates of Deposit.......... 46,679.22 Capital Stock.......... $250,000.00 

OS cco cannugessnne 690,373.70 Assigned Funds....... 185,842.40 
Interest Due and Accrued..... 157,631.02 SNEED ondedaddencdees 757,464.42 
Net Deferred and Uncollected Surplus Security to 

II Tg vic cccccstcancdecess 168,995.02 a, ee 1,193,306.82 

All other Assets................ 2,827. 
$7,315,786.37 $7,315,786.37 


Life Insurance in Force, $101,632,847.00 
Paid Policyholders, $7,175,570.00 
“ANCHOR TO THE ANICO” 


For Further Particulars Write to: 


Cc. S. HUTCHINGS W. J. SHAW 
Actuary and Agency Manager Secretary and Manager 
Ordinary Department Industrial Department 








The Gem City Life Insurance Company 


of Dayton, Ohio 


Life—Health—Accident Insurance 
Up-to-Date Policies Up-to-Date Agency Contracts 


For particulars, write 
Home Office 
I. A. Morrissett, Vice-Pres. and Gen’! Mer. 








The Man Who Is Willing~--and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence 
for the FUTURE. 


For Contracts and Territory, Address 


H. M. HARGROVE ~- President 


Beaumont, Texas 











CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 





other concerns of the kind. 
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Motel la Salle 


Chicago’s Finest Hotel 


Is 
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Fata nYaa"s" 


Hotel La Salle has won this 
Tee title with an experienced and 
7 critical public because of its 
happy blend of old and 
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GAS oa Hotel La Salle ‘ 
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He 3 BETTE answers every modern demand i 
HA s eS! in equipment, cuisine and ser- 1 
Wi 282 Gast vice with nothing lost of old 
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fashioned hospitality and home- 
like comfort. 
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A GROWING COMPANY 


FOR 


GROWING MEN 








1918 1919 
New Business Paid for $ 24,658,000 $ 37,200,000 
Increase in Insurance’in Force 10,095,000 20,913,000 
Total Insurance in Force 179,410,731 200,323,731 





The Guardian Life Insurance Co. 


of AMERICA 


ESTABLISHED 1860 
For a direct Agency connection address: 
T. LOUIS HANSEN, Vice-President and Agency Manager 
50 Union Square, New York, N. Y. 











THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world). 


COPYRIGHTED CONTRACTS. 


Only Masons need apply for Agencies. No advances. No first 
year premium notes. Cash Business. All Physicians must be Masons. 


M. E. Callane, Secretary. Bertram Day, President. 
FLETCHER TRUST BUILDING - - INDIANAPOLIS 








“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


| WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


_ 376 Pine Street SAN FRANCISCO 



























NEWS ABOUT LIFE POLICIES 











New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual-Digest” 
and ‘‘Little Gem,”’ Published Annually in May. 


PRICE, $3.00 and $1.50 respectively. 














NEW RATES ARE ANNOUNCED 


Mutual Life of Illinois, Legal Reserve 
Company, Succeeds to Business 
of Old Institution 


The Mutual 


Life of Illinois, with 
head offices in 


Springfield, is a new 


legal reserve company that has taken 
over the business of the company of 
the same name that operated under the 
assessment law. 


Its rates are: 

20 End. 10 
Year Age Year 
snd. 65 Term 
20.83 10.35 


fh tt et et 
Doe eRe Ree 
i) 


fe fk ek ek feed ek fk et et 
CUO te me CO CO CO LO DO BS 


bo bo bo be bO 
DF RWS: 


7 
7 
7 
59.... 71.92 75.82 83.66 7 
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NEW RULES ARE PROMULGATED 


Midland Life of Kansas City Promul- 
gates Some Revised Requirements 
as to Women 


The Midland Life of Kansas City 
has promulgated new rules as_ to 
women: 

The Company Will Not Consider— 

First. Joint life applications insuring 
under one policy a male and female 
upon any plan. 

Second. Pregnant women with or 
without pregnancy clause attached until 
ninety days after child birth, and satis- 
factory evidence of perfect recovery and 
good health. 

Third. Applications from women un- 
der twenty years of age, and over fifty- 
five years of age. 


The Company Will Consider— 


First. Unmarried women employed, 
or of independent income, between the 
ages of 25 and 55, for an amount not 
exceeding $5,000. 

Second. Widows between the ages of 
20 and 55, for an amount not exceeding 
$5,000. 

Third. Married women between the 
ages of 20 and 55 for an amount not 
exceeding $2,500. 


Insurable Interest 


In all cases of women, the insurable 
interest of the beneficiary in the life of 
the insured must be clearly and defi- 
nitely shown. A general rule bearing 
upon the insurable interest, laid down 
by one of the Courts, is: 

“There must be some form of con- 
tract, expressed or implied, on account 
of which the beneficiary would suffer an 
actual financial loss in the event of the 
death of the insured. Blood relation- 
ship, a dependent brother or sister, or 
any blood relations with the possible 
exception of distant cousins, etc., con- 
stitute an insurable interest.” 











In ease of farmers’ wives, it fre- 
quently happens that a proper insurable 
interest exists, but more frequently the 
interest is a speculative one, made so by 
the failure of the husband to carry ade- 
quate insurance in favor of his wife or 
children, and, instead of insuring his 
own life for a proper amount, he in- 
sures the life of his wife and pays the 
premium thereon. This type of risks 
the company will not consider upon any 
plan. When writing a female applicant, 
if there is any doubt in your mind as to 
the insurable interest, do not authorize 
the examination until first communicat- 
ing the full facts to the home office. 

This action by the company has been 
taken only after making a very thor- 
ough study of the mortality of this com- 
pany, and other companies, upon risks 
of this character. Less than ten per 
cent of the insurance upon the books of 
the Midland Life, is upon the lives of 
female risks, yet nearly one-third of the 
company’s mortality has come from this 
source. 

Our experience, and the experience of 
other companies investigated, has been 
that unmarried women employed, or of 
independent means, and widows and 
older unmarried women, constitute the 
most desirable class of insurable risks, 
but young married women and the class 
of risks which we will no longer con- 
sider, as outlined above, show a mor- 
tality ranging from 110 to 150 per cent 
of the expected. 


MASONIC MUTUAL’S NET COSTS 


Figures for Various Policy Forms 
Given on Basis of Its 1920 
Dividend Scale 


The Masonic Mutual Life of Wash- 
ington, D. C., which is on the legal 
reserve plan, American Experience 4 
percent, is now writing business at the 
rate of $1,000,000 a week. It is oper- 
ating under the fraternal laws of the 
District of Columbia, but maintains the 
full reserve. It is recognized as sound 
and well managed. On the basis of its 
1920 dividend scale, which began April 
1, the following are tables of its net 
costs on its various policy forms: 

Whole Life 
Premium 





mium ........ $17.80 $23.64 $33.93 
Policy 
Issued 
25 35 45 
Be Sas 5 evsi-areleresw chang $16.70 $22.37 $31.90 
le ree oe en re 16.12 21.64 31.16 
EE arr ne 15.53 21.00 30.40 
ME o ack dias inca le ener 15.44 20.85 30.11 
Ct ee eee 15.35 20.69 29.82 
EPORR, older ies oni 14.9 20.02 28.52 
es CD nee ae ee 14.3 18.95 26.60 
OW a 5 ee orulg tos 13.75 17.88 24.85 
Twenty-Payment 
Issued 25 35 45 
Premiw@M 2... i6s2- $25.41 $31.36 $40.93 
1 ae eee See sae ee 24.18 29.87 38.78 
BPE cave tee cones 23.54 29.16 37.98 
i. eee eee eee 22.88 28.45 37.16 
DOES? cccve cece oes 22:72 28.23 36.80 
BOE WSS ee as ones ae 28.01 36.47 
OO eer ey 27.01 34.96 
En OR rare re 25.51 32.94 
cs gers ae 19.65 24.15 31.46 
Fifteen-Payment 
pi cs a ee $30.31 $37.19 $47.80 
Policy Issued 25 35 45 
MUS o.viex tic wench. es $29.01 $35.60 $45.54 
WRN KO sisle a one eee 28.31 34.85 44.71 
OMS aches 6 sod ae enace 27.60 34.08 43.91 
ED: eierscs vive Oud oak 27.39 33.81 43.43 
BOGS, tick avo ae pide 27.18 33.53 43.02 
BUOY oo te see ore 26.22 32.29 41.33 
SOD aie) 608d 60 5isaa.al es SO 30.48 39.22 
Twenty-Year Endowment 
Premigm ss kase $42.04 $44.08 $48.95 
918 40.51 42.37 46.68 
39.72 41.56 45.81 
38.91 40.74 44.93 
38.58 40.40 44.53 
38.24 40.05 44.12 
36.77 38.53 42.39 
34.59 36.36 40.25 
32.57 34.53 39.06 
Life Endowment 
Premium ........ $19.52 $26.92 $41.15 
BNO: dle 4 +17 60 On 18.39 25.50 38.99 
ee ae eee 17.80 24.83 38.18 
TOMO ico wiv ehae Bees 17.20 24.16 37.36 
Re eae ra 17.09 23.98 37.02 
hes ce pew is hes 16.50 22.99 35.17 
Ee ee a 15.77 21.73 33.15 
Pee. ie cv wns cee ek 16 
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New York Life 


The New York Life has gotten out 
rates on endowment for children from 
ages 10 to 14. The following are the 
rates: 
£6 Yi: 16 Ye: 26-¥r-: 


Age End. End. End. 

Wirt adel eee as $ 98,56 $63.47 $46.29 
yf RR Repeat es ere are 98.83 63.73 46.54 
Se res 8 99.17 64.03 46.81 
DMUs 6 Hot sw neues 99.57 64.36 47.10 
Bi aan ok sie % 100.05 64.75 47.43 





Travelers 


The Travelers is revising its deferred 
annuity rates. 





Central Life of Iowa 


The Central Life of Des Moines states 
that it has not decided on its dividend 
schedules for the year. Its dividend 
year begins as of July 1. Up to the 
present time there has been no an- 
nouncement as to what it will do for 
the coming year. 





et 


HAD INSTITUTE AT WINNIPEG 





Splendid Program Was Arranged for 
the Two Days’ Symposium 
of Lectures 





The University of Manitoba and the 
Winnipeg Life Underwriters Associa- 
tion conducted a life insurance insti- 
tute at Winnipeg, April 13-15. Darby 
A. Day, manager of the Mutual Life 
at Chicago, lectured on “Salesmanship 
and Its Application to Life Insurance.” 
M. D. Grant, actuary of the Sovereign 
Life, had as his subject, “Historical 
Aspects of Life Underwriting.” Dr. E. 
S. Popham, chief medical referee of 
the Monarch Life, talked on “Medical 
Selection and Classification of Risks.” 
Prof. Lloyd A. H. Warren of the Uni- 
versity of Manitoba lectured on “Actu- 
arial Features From the Salesman’s 
Standpoint.” J. G. Stephenson, west- 
ern superintendent of the London Life, 
had as his general subject, “Special 
Aspects of Life Insurance,” dealing 
with it first for credit purposes, next 
for group development, third for 
monthly income. Harry H. Kay, super- 
intendent of agencies for the Metro- 
politan Life in Canada, lectured on 
“The Great Industrial Field.” He 
treated it under four aspects, namely, 
its progress, its effect on taxes, its 
effect on thrift, its relation to the ordi- 
nary production. C. E. Richards, an 
attorney at Winnipeg, spoke on 
“Knowledge of Insurance Law as an 
Aid to the Salesman.” A fee of $8 
was charged entitling one to admis- 
sion to all entertainments, luncheons 
and the banquet. Tuesday noon a 
luncheon was served. On Wednesday 
noon the members of the _ institute 
were guests at lunch of the Underwrit- 
ers Association. There was a theatre 
party Wednesday evening and on 
Thursday noon a luncheon will be 
served by the Manitoba Agricultural 
College. Thursday evening the banquet 
was held. 


Licensed in Five States 


The Business Men’s Assurance of Kan- 
sas City, formerly the Business Men's 
Accident, which entered the life insur- 
ance field April 1, has been licensed to 
do a life business in five states, Missouri, 
Kansas, Oklahoma, Arkansas and South 
Dakota. Application has been filed for 
license in practically all of the other 
states in which the company is doing an 
accident and health business. 





Philadelphia Life — During March, 
which was “President’s Month,” the field 
force handed in application aggregating 
$3,500,000. Owing to the prevalence of 
the influenza and pneumonia monopol- 
izing the time and services of the med- 
ical examiners, the total of approved 
applications and policies issued reached 
only $2,600,000. This figure more than 
doubles the production record of any 
previous March in the company’s his- 
tory. Superintendent of Agencies Hop- 
kins on April 1 started on his initial tour 
of agencies and will cover the entire 
Southern field before returning to the 
home office on April 15. 









. WANTED 
MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 
As Good as We Can Make Them. 


Guaranteed Low Cost Policies. 


Any one of the above is an absolutely first class opportunity. If your record is cleanand you can 
furnish evidence of your ability as a Personal Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


O. W. JOHNSON, President S. W. GOSS, Vice-Pres. and Agency Mgr. 








Indiana National Lite Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 


Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. 


the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 








THE DETROIT LIFE INSURANCE COMPANY 


AGAIN NUMBERED AMONG MICHIGAN’S LEADING COMPANIES 


Tree arene a Ga hos cca deaisncacnccddacessdccacededsacacscquacdqcatsdaddavasdecddesdducecndaganaeeadaduaddcddancddecdde $ 5,222,064.00 
Amount of Paid for Insurance im Force December Slat, 1999. .......ccccccccccccccccccccccccccccccccccccccccccvccccccccccecscccccccccesescsces 16,877,571 .00 
RE a, I I ih oh ih 0a an hn dk ek nedcedsddntodiescaccdsadcecteanndanacnbaasasds <obecnaqecdhandsdducendécanandetaneed 1,327,182.813 


The above record was accomplished through the efforts of an efficient and capable Agency Organization. 
UNUSUAL OPPORTUNITIES IN MICHIGAN FOR THE WIDE-AWAKE SALESMAN 
Now is the time to join the Agency Force of a well-established and rapidly-growing organization, 
THE DETROIT LIFE, “The Company of Service”—SERVICE established both for the good of Policyholders and Agents. 


We are at your service if you wish to join our ranks. We have some very attractive Agency propositions to offer to energetic 
men who wish to add materially to their incomes. Why not get in touch with us, consider the proposition, and then decide? 


Write direct to 
THE DETROIT LIFE INSURANCE COMPANY, 
M. E. O’Brien, President 


Home Office: Blessed Building, Detroit, Michigan. 
James D. Baty, Sec. & Treas. 








George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
Income Coupon Bond Policies are growing in popularity. We are 
also writing all standard forms at low premium rates. A few attract- 
ive Agency openings are now available in the state of Ohio. For 
vA particulars address 


Ey KS | 
o C. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 








eatin iae 
Nonwess— 








Peoples Life Insurance Company 


Frankfort - - - - - - = Indiana 


Assets - - - - §$ 1,500,000 
Insurance in force 16,000,000 


We have splendid openings for salesmen in Indiana, Ohio 
and Illinois. 


We do not consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents 

















_ CONTINENTAL LIFE INSURANCE CO. 


KANSAS CITY, MO. 
JOHN W. COOPER, President 


bring applications to them. 














Some executives in need of sal- 
aried employes go on expensive 
prospecting tours; others let an 
ad of this size and appearance 
One 
inch, one column wide, one time $3.75. 
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Forrest F. Dryden 








Poeun: t 





The Prudential Insurance 
Company of America 


Home Office, 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 



























1867 


Ohe 


New Business Paid for 1919 
New Business Paid for 1918 
ee ee ee 


Insurance in Force 
December 31, 1919 - 


Gain in One Year - - 





Yor Information Address 


1920 


Equitable Life Insurance Company 
of lowa 


$ 57,328,209.86 
- $ 29,996,822.32 


- $ 27,331,387.54 





-  $206,553,404.00 
- $ 46,935,312.89 


Home Office, Des Moines 
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A text book for beginners, a review book for experienced men 
, have—Jgcob A. Jackson’s .“‘Easy Lessons in Life Insurance.” 
Nationat Mnderwriter, 1362 Insurance Exchange, Chicago. : 





» & book that every life insurance man should 


$1.00, including Quiz Book supplement. The 
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LOCAL ASSOCIATIONS | 














St. Louis, Mo.—The Life Undewriters 
Association of St. Louis will hold a sales 
conference at Hotel Statler April 30 and 
May 1. The program will be devoted to a 
discussion of selling problems by speak- 
ers of national prominence in life insur- 
ance. Invitations have been extended to 
associations throughout Missouri, South- 
ern Iowa and Illinois and Northern Ar- 
kansas. 

* *K & 

Cleveland, 0.——A meeting of the execu- 
tive committee of the Cleveland associa- 
tion will be held the latter part of this 
week to consider a number of proposed 
amendments to the constitution. One of 
the principal changes will relate to spe- 
cial agents, who will probably be given 
larger rights and privileges. It is in- 
tended that they shall have equal repre- 
sentation with the general agents on the 
executive committee. Secretary Clinton 
F. Criswell has been working on the 
amendments for the past two or three 
weeks. All amendments approved by 
the board will be brought before the as- 
sociation at its annual meeting in May. 

The association has made an increase 
of about 80 percent in its membership 
during the past six months and the ap- 
plications are still coming. Agents are 
appreciative of the advantages gained 
from the employment of a whole-time 
secretary. 

*x* * * 

Fond du Lae, Wis.—Michael J. Cleary, 
vice-president of the Northwestern Mu- 
tual Life of Milwaukee, and former com- 
missioner of Wisconsin, was the guest of 
honor and principal speaker before the 
monthly dinner and business meeting of 
the Fox River Valley Association. Covers 
were laid for thirty-two. The next regu- 
lar meeting will be held May 3 at Green 
Bay, Wis., with a dinner at the Hotel 
Beaumont. President J. C. Foute of Osh- 
kosh has arranged a “stunt” whereby 
each member will sell a contract to an- 
other member. The association now has 
a membership of seventy and is making 
a drive to increase the number to 100 by 
May 3. Its meetings are held in the 
larger cities of the Fox River Valley in 
rotation. The association was organized 
at Oshkosh in February; held its March 
meeting in Appleton, and the April ses- 
sion in Fond du Lac. 

* - * 

Milwaukee, Wis.—The best attendance 
that has ever been attracted to a meet- 
ing of the Milwaukee association turned 
out Saturday evening, April 10, to greet 
J. Stanley Edwards of Denver, president 
of the National association, who was en- 
tertained at a banquet. Invitations had 
been issued to the local associations at 
La Crosse, Racine-Kenosha and the Fox 
River Valley, and the response was a 
generous one in honor of the distin- 
guished guest. President Edwards was 
tendered a luncheon at the Milwaukee 
Athlete club Saturday noon, which was 
attended by company officials of Mil- 
waukee and vicinity. The banquet in the 
evening was open to members, their 
wives and members of staffs. 

* * * . 

Toledo, O.—Toledo men _ entertained 
President J. Stanley Edwards at dinner 
April 6. The entire membership of 75 
was present. President O. C. Norton of 
the local association presided and intro- 
duced the speaker. 

Mr. Edwards told of the inside work- 
ings of the National Association and 
what the committees at the head of it 
were doing for the life agents in the 
field. He said that life insurance is 
doing more for the economic conditions 
of the United States than anything else. 
The life agents, numbering 200,000, are 
the most valuable unorganized body in 
the country and through proper organi- 
zation their influence would mean a 
great deal for the public as well as 
opportunity for social service and Amer- 
icanization of foreigners. 

The quota given Toledo for member- 
ship in 1920 by Mr. Edwards was 150. 
The Toledo underwriters are going over 
the top and expect to reach at least 200 
for they are absolutely sold on Mr. Ed- 
wards and his proposition. 

Boston, Mass.—The Boston Life Under- 
writers Association is conducting a mem- 
bership drive this week to secure 500 
new members, to make the local mem- 
bership at least 1,000 before the meeting 
of the National Association in Boston 
next summer. 





Cc. H. J. Schindler of the Mutual Life of 
New York has removed the district head- 
quarters of the te “aig A from Dickinson, 
N. D., to Pismarck, N. D. 





WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
| SOUTH DAKOTA, by one of 
{ the most active and progressive Old 
, Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


ee oo | 


ar ee 





Men of integrity and ability, 
. who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 





We invite correspondence. y 
PROVIDENT INSURANCE 


COMPANY 
BISMARCK, NORTH DAKOTA 











ACTUARIES 


ee F. CAMPBELL 
CONSULTING 
ACTUARY 








76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 








_— J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 








_ C. HARVEY 
CONSULTING ACTUARY 
Chemical Building ST. LOUIS, MO. 








J. McCOMB 

e COUNSELOR AT LAW 

_ CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, 
etc., Calculated. Valuations and Exam- 
inations Made. Policies and all Life In- 
surance Forms Prepared. jg, The Law of 
Insurance a Specialty. 
Colcord Bldg. OKLAHOMA CITY 








J. H. NITCHIE 
ACTUARY 


1223 Association Bldg., 19S. LaSalle St. 
Telephone Central 3462 CHICAGO 








CHARLES SEITZ 
* CONSULTING ACTUARY 
Author of 
“System and Accounting” 


209 So. La Salle St. CHICAGO 











REDERIC S. WITHINGTON, F. A. I. A. 
« CONSULTING ACTUARY 
AND EXAMINER 
402-404 Kraft Building 
DES MOINES, IOWA 

















HOTEL WISCONSIN 


Big Hotel of Milwaukee 
HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 
E AS nse 
uates in the business. $1.50. 
The National Underwriter, 1362 


queen Insurance Exchange, hicago. 














LESSONS IN LIFE INSURANCE 
—a book for fresh 





“s 
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sian cane 
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SURPLUS IS WATCHED 


BIG PRODUCTION AT HAND 





Life Companies Adopting Various 
Means to Keep Business Within 
Bounds of Safety 





Life companies that feel that the 
enormous increase in business in the 
last few months will affect their surplus 
have to do some thinking as to what 


plans they will pursue. Companies as 
a rule looked for the big production 
of 1919 to continue, but did not antici- 
pate the phenomenal increase of the 
first three months of this year. Last 
year many of the companies doubled 
their usual production. With the higher 
mortality on account of the influenza 
and the heavy reserves that had to be 
put up it meant a decrease in surplus. 
Most companies are carefully figuring 
just how much business they can 
safely write this year. 


May Limit Production 


It is said that some of the eastern 
companies will put a limit on their pro- 
duction, which will mean that if the 
present rate of increase continues their 
agents will be out of the running about 
Nov. 1, if not sooner. Other companies 
are underwriting more closely, are not 
taking any sort of substandard risks 
and are shutting down on the appoint- 
ment of new agents. Companies that 
follow the full reserve valuation plan 
are confronted with a more serious 
problem than those that base their val- 
uation on the preliminary term basis. 
Furthermore, if some insurance depart- 
ment should try to force valuation of 
securities on the market value instead 
of the amortization plan surpluses of 
some companies would be materially 
reduced. 


Expense Not Increased 


The extra production, of course, is 
not costing extra compensation because 
companies can get all the business they 
want these days without stimulation. 
Officials undoubtedly are watching the 
production feature carefully. Where 
companies desire to maintain their 
dividend scale or not reduce it too 
much, they must watch the effect of 
new production on their surplus ac- 
cumulations. The phenomenal increase 
of last year will not only be duplicated 
but will be broken again this year. 
There never was such a period known 
in life insurance history. 


Photographic Copy Ruled Out 


A photographic copy of an application 
for life insurance which cannot be read 
without the use of a magnifying glass, 
cannot be used in court to determine the 
correctness of the answers made by the 
applicant, according to a ruling made by 
a Louisville, Ky., judge in a case brought 
against the Fidelity Mutual Life. The 
company in resisting the suit contended 
that in the application for the policy 
false answers were made by the appli- 
cant’ regarding the condition of his 
health, but the court held that it was 
impossible to ascertain the answers on 
the photographic copy of the application 
attached to the policy. 





——~_ -_— 





“a Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 





URGE DAYLIGHT SAVING 


LIFE MEN BACKING MEASURE 





Cincinnati Agents Lead Fight for 
Adoption of Ordinance Submitted 


to Popular Vote 





CINCINNATI, O., April 14.—Cincin- 
nati is in the midst of a struggle over 
“daylight saving.” <A city ordinance 
is to be voted on at the presidential 
preferential primary April 27. Life in- 
surance men, headed by A. F. Sommer, 
superintendent for the Metropolitan, 
were largely instrumental in bringing 
about this action, and are very active in 
presenting the merits of the plan to the 
voters. 

Their interest in the matter is based 
on a firm belief that the “daylight sav- 
ing” plan, which gives to everyone in 
the city an extra hour in the evening 
for recreation or work in the open air, 
has a tremendous influence for good on 
the health of the people. Notwith- 
Standing the ravages of influenza last 
year, and again this year, mortality in 
Cincinnati has been considerably be- 
low normal, and these men declare it 
is largely due to the benefits of addi- 
tional time spent in the open air under 
the operation of the “daylight saving” 
plan. Commenting on this phase, Mr. 
Sommer said: 


See Decrease in Mortality 


“You can’t tell me that more than 
400,000 people can have an extra hour 
every day for recreation, exercise or 
work in the open air, through more than 
half the year, without being materially 
benefited in their health; and if bene- 
fited in health, then the benefit is 
bound to be reflected in mortality re- 
ports. In my judgment, while there 
were a number of factors operative to 
bring about the decrease in mortality 
which has been so gratifying a feature 
of the city’s health, the daylight saving 
law was one of the most important. The 
federal law has ceased to be, and city 
council hesitated about giving us a 
local ordinance; but it has given us a 
chance to present the matter to the 
voters. Life insurance men of the city 
realize the benefits to accrue, and are 
working like Trojans to have the ten- 
tative enactment approved at the polls. 
At present everything indicates a favor- 
able outcome.” 


Effect on Children 


One of the strong arguments pre- 
sented by proponents of the plan is 
contained in the testimony of the direc- 
tor of city playgrounds that attend- 
ance at the playgrounds was increased 
more than 100 percent under the oper- 
ation of the federal law. Commenting 
on this phase, Mr. Sommer said: 

“It would be hard to convince any- 
one, I think, that the children repre- 
sented in this more than 100 percent 
increase could have the additional hour 
of playoutdoors that they otherwise 
would not have had, without marked 
benefit to their health; and if their 
health was benefited, the mortality 
among them certainly was cut down.” 





Big Increase in Colorado 


DENVER, COLO., April 13—Exclusive 
of fraternal insurance, there were in 
force in Colorado, at the beginning of 
the present year, 263,895 life insurance 
policies, representing a total written 
business of $321,340,451, according to 


figures announced by Commissioner 
Fairchild. 
This volume of business compares 


with $264,332,250 at the beginning of 
the previous year, when 222,417 policies 





were held by Colorado holders of life 
insurance. The gain for the year was 
$57,008,201, 

The 1919 life insurance experience in 
the state was unusually good, reducing 
the loss ratio from 35.6 to 33.4 percent. 
Premiums collected during 1919 totaled 
$10,407,356.21, a year’s gain of more than 














Bankers Life Insurance Co., 

Lincoln, Nebraska. 
Your local agent, P. O. Seevers, today handed 
me a check for $6043.75 as the cash settlement for my fifteen 
year policy with you. 
that in the fifteen years I paid in a total of $4,826.25, thereby 
drawing out $1,217.50 more than I paid in and had my policy 
of $5,000.00 besides. 


Gentlemen: 


1397. 


FIFTEEN PAYMENT POLICY 


OLD LINE 


St. Johns, Kansas, February 25, 1919. 


My annual premium was $321.75, so 


Yours truly, 
NELSON C. ADAMS. 


Matured in the 


BANKERS LIFE INSURANCE 
COMPANY 


of Lincoln, Nebraska 








Name of Insured.............. ....Nelson C. Adams 


Residence... .. 


pea AL ees ec toad St. Johns, Kansas 


Amount of Policy.......................-$5,000.00 


Total Premiums Paid Company........ : 


. $4,826.25 
SETTLEMENT 


Total Cash Paid Mr. Adams............... $6,043.75 
And 15 Years’ Insurance for Nothing 


We have some good territory open. 


If interested in a 


General Agency contract, write 


BANKERS 


LIFE INSURANCE COMPANY 
Lincoln, Nebraska 











GENERAL AGENCY OPENING 


Territory covers 


CHICAGO, ILL. 


the entire state. Agency ten years old. 


Insurance in force, $3,000,000. Premium income over 


$100,000. New paid-for insurance in 


$750,000. 


1919, 


about 


The contract will be very liberal (including a good collec- 
tion fee on all the insurance now in force). 


Confidential communication invited from personal pro- 
ducers of clean record and with organizing ability. 


Address 96-J, care The National Underwriter. 








Additions are made to our agency 


B. H. WRIGHT 
President 








- State ate Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the aon es STATE MUTUAL has 


furnished unsurpassed and service. 
| aang whee the right men are found. 
STEPHEN IRELAND D. W. CARTER 


Superintendent of Agencies tary 

















| 22 percent. 











Membership 80,000 


Combination Accident and Health Policy 


$6,000.00-12,000.00 $50 per week 
$48.00 a Year 


Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary 


KANSAS, CITY, MO. 
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INSURANCE THAT 
INSURES 


PROTECTION THAT 
PROTECTS 








THE EQUITABLE’S 
COMPLETE CIRCLE OF 
PROTECTION 


A CONTRACT FOR EVERY NEED 





THE EQuiTaBLeE Lire ASSURANCE SOCIETY OF THE U. S. 


120 Broadway, New York W. A. DAY, President 

















The Close of the Day’s Work 


er you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 









One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President 








All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 



























Under Our Direct General Agency Contract 


Our Policies Provide for 

Double Indemnity 
Reducing Premiums 

SEE THE NEW LOW RATES 





BUILD YOUR OWN BUSINESS P<. 


Disability Benefits 


ORGANIZED 1850 


INSURANEE CO. 
66 BROADWAY 







NEW YORK 
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MODERN BUSINESS GETTING METHODS 














How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
by Applying the Best Selling Systems to Their Business. 


5 


& 




















PLACING $10,000 POLICIES IS 
QUESTION OF SALESMANSHIP 
Opportunities for Sale of Larger Amounts of Insurance 


Are Now Plentiful and Agents Who Can ‘‘Cash In”’ 
On Them Win—Arguments That Have 


Proved Effective 


BY FRANK H. WILLIAMS 
T EN thousand dollars worth of life | suddenly found that it was faced by the 


insurance is, of course, none too 

much for the average family man 
to carry. This fact has been brought 
home forcibly to many men by their 
experience with government war in- 
surance and as the result of this reali- 
zation of the importance of an adequate 
amount of insurance, the life insurance 
business has recently made tremendous 
strides. But many prospects, who are 
willing and even eager to purchase 
$1,000 or $2,000 policies, balk at this 
idea of securing a $10,000 policy. How 
can these prospects be sold on the 
larger line? They are, most generally, 
perfectly able to pay the premiums on 
the large amount, but they simply can’t 
“see” themselves taking on so much 
insurance as that. 


Merely a Matter 

of Salesmanship 

The answer to this question is— 
Salesmanship. It is merely a matter 
of going through the needed motions 
to sell to the man who is anxious to 
buy a small amount of insurance. But 
to convince this man that he isn’t buy- 
ing enough insurance and to make him 
sign up for a $10,000 policy when he has 
had the intention of purchasing merely 
a $2,500 policy, calls for real salesman- 
ship. Those agents who are demon- 
strating the possession of such selling 
ability are cashing in accordingly. 
And those others who are not making 
the most of their opportunities in this 
particular, are simply letting money slip 
out of their hands. 

This quite general appreciation of the 
fact that $10,000 is none too much for 
the average man to carry, is one of the 
golden opportunities of the life insur- 
ance agent. It offers him the chance 
of selling as much insurance to one 
person as he formerly sold to five or 
even ten persons. It offers him the 
chance of doubling or even tripling his 
sales. It gives him the chance of get- 
ting more business out of persons who 
view life insurance favorably, than he 
would ever have conceived possible in 
the pre-war days. It gives him, too, the 
chance of increasing his business 
among present policyholders. In other 
words, he has the chance of bringing 
the amount of insurance held by every 
person to whom he has sold, up to a 
minimum of $10,000 each. And if he 
does this, he won’t have to look for 
any outside business in a long time. He 
will be too busy writing up additional 
policies for present policyholders. 


Can Sell Present 
Policyholders 


The situation is, really, something 
new in the life insurance business. 


Heretofore the ordinary agent has 
always been forced to seek new pros- 
pects in order to keep his sales up. 
Now he can sell to present policyhold- 
ers and almost forget outside business 
for a time. 


It’s as though a drug store 














possibility of selling twice or three 
times as much goods to present patrons 
as they had ever purchased before. It 
is as though this store suddenly found 
that it could tremendously increase its 
trade without gaining a single new 
customer, simply because present pat- 
rons could be easily convinced that 
they ought to buy twice or three times 
as much goods as they were now buy- 
ing. 

Of course there are mighty few 
agents that would care to give up all 
efforts to write business from new 
prospects while they devoted their en- 
tire time to selling more insurance to 
present policyholders. But there’s no 
reason why a certain portion of each 
day could not be devoted to this field 
of bringing all present policyholders 
up to the $10,000 mark. 


Men Thinking in 

Bigger Figures 

Now is the time if there ever was a 
time when the $10,000 minimum idea in 
life insurance can be gotten over suc- 
cessfully. Increased incomes and gen- 
eral business prosperity are certainly 
allowing men to set aside more money 
toward life insurance premiums than 
ever before. Men are thinking more 
clearly and in bigger figures about 
financial matters than they ever did 
previously. They realize that $1,000 
nowadays doesn’t go nearly as far as 
it formerly did and they realize that 
when they carry but $1,000 or $2,000 
worth of insurance that they are neither 
providing an adequate amount of in- 
surance for their families nor guaran- 
teeing themselves a very satisfactory 
income for their old age if they survive 
the term of the policy. Men realize, 
too, that the dollar doesn’t purchase as 
much as it formerly did. They see or 
can be readily made to see that the in- 
surance which was formerly sufficient 
to insure a large enough return when 
invested to provide a good income for 
their family, will no longer function so 
successfully. The amount of insurance 
must be increased if the return from 
the insurance, when it is invested after 
the death of the policyholder, is to go 
as far toward sustaining the dependents 
as the smaller amount of insurance 
would have gone before the war. 

The presentation of these facts to 
present and prospective policyholders 
is a matter of good salesmanship. 


Points That Agent 

Should Emphasize 

But what points can the agent empha- 
size in his talk to get the $10,000 
minimum idea across so effectively as 
to clinch the sale? 

He can use the points brought out 
in the foregoing paragraphs. He can 
lay stress on the very general realiza- 
tion that $10,000 is none too much to 
carry. He can call attention to in- 
creased incomes and greater prosperity. 





He can give striking examples of the 
decreased purchasing power of the dol- 
lar and show how small a distance the 
income from small sums will now go 
toward maintaining a family. And he 
can talk about the influenza epidemic, 
the war, automobile accidents and all 
other striking examples of the fact that 
no man can tell when his hour is at 
hand. He can also cite concrete and 
specific examples which apply to the 
case in hand. 


Arguments Presented 

in Specific Instance 

Here’s what one agent had to say 
about specific instances: 

“A man in my city aged 36 years, 
who had a wife and two children, died 
unexpectedly three weeks after secur- 
ing a $10,000 life insurance policy. He 
was a well known, genial individual. 
His wife was prominent socially. His 
death was very generally talked about 
and the fact of his recent purchase of 
the insurance policy was commented on 
in all the papers. After his death his 
wife said that the only thing he left 
her was the $10,000 insurance; that if it 
hadn’t been for that, she didn’t know 
what she would have done. This state- 
ment of his wife’s became a very gen- 
eral topic of gossip among the leading 
people of the city. I utilized this state- 
ment of his wife’s in all my talks with 
young business men of just about this 
man’s age. I drove home the fact that 
they, too, might die at any moment. I 
emphasized the need of mothers of 
about the age of his wife, for some sort 
of a definite income which would not 
be so small that they would be forced 
to neglect the care of their children 
while going out to work for their live- 
lihood. And I drove home the point 
that men who carried policies of this 
size were freed from a great burden of 
worry. They knew that, no matter 
what happened, they had provided a 
good protection for their families and, 
consequently, they could devote their 
entire time and thought to boosting 
their business without fretting and wor- 
rying over what might happen if they 
should die. And I must say that with 
this as a talking point I have been ex- 
ceedingly successful in selling a number 
of $10,000 policies recently and in 
bringing up the lines of present policy- 
holders to the $10,000 mark.” 

To repeat: There’s no mistaking the 
opportunity presented by this general 
belief in the advisability of carrying a 
minimum line of $10,000. It is an op- 
portunity for increasing the amount 
purchased by new customers and it is 
a great chance for getting a lot morg 
business out of present policyholders. 
It is the opportunity for the real sales- 
man in life insurance to go out and 
make a veritable grand sweep. The 
wisest agents are already doing so. 





CULTIVATE NEW ACQUAINT- 
ANCE 


Scarcely a day passes without your 
meeting a new man or a casual ac- 
quaintance who may some day develop 
into a good life insurance prospect. 
You can tell at a glance whether he is 
of insurable age and possessed of the 
requisite physical qualifications. In 
your first conversation it is sometimes 
possible to find out something about 
his business, place of residence, family, 
or other matters of value in connection 
with his capacity as a life insurance 





prospect.—The Organizer. 








{ 
| Farmers Now Taking 


| Larger Policies 
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ITHIN the past thirty days the 
Farmers National Life has de- 
livered policies of $50,000 to two 
farmers—actual simon pure farmers. 
During the same time, this company 
has delivered three policies for $25,000 
to three farmers. It is not infrequent 
to receive an application for $10,000 
from a farmer. The Farmers National 
Life says that the increase in its busi- 
ness is not so much due to a greater 
number of applications as to the larger 
amounts applied for. These amounts 
are even larger this year than they 
were last year. The farmers have been 
getting such high prices for their 
products that they can well afford to 
pay for larger policies. That, of course, 
is one reason why they are applying 
for larger policies. 

Perhaps as powerful a reason is that 
farmers now think in much larger fig- 
ures than they did five years ago or 
even two years. The automobile has 
become so generally owned among 
farmers that farmers are kept in close 
touch with city affairs. The farmer 
does not think anything of driving ten 
or twenty or thirty miles to a rather 
large city to transact business, and 
thus he is brought in contact with bank- 
ers and others in the city who are ac- 
customed to dealing in rather large 
figures. 

The result is that a great many 
farmers would be repelled if the agent 
of a life insurance company now asked 
them to sign an application for only 
$1,000 or even $2,000. The average up- 
to-date farmer now wishes a $5,000 
policy. Too many agents fail to realize 
this change in the farmer’s attitude and 
in his way of thinking. They do not 
talk to the farmer near as high a fig- 
ure as they should. They talk $1,000 or 
$2,000 when if they talked $10,000 they 
might get an application for that 
amount, At any rate, they would please 
the farmer if they talked the larger 
figure and it is much easier to come 
down from $10,000 to $5,000 than it is 
to raise from $2,000 to $5,000. 








Success Rules 


Prepare each day’s work the previ- 
ous evening. 

Time is your capital and the hour is 
the unit of value. 

“Do not squander time for that is the 
stuff life is made of.” 

Try at once to write one application 
each week and increase your quota to 
one a day. 

Endeavor to let no day pass without 
interviewing new people. 

Secure new age cards every week 
and do not fail to call upon them be- 
fore the next succeeding change in 
their insuring age. 

Put in at least five hours of actual 
work every day. 

Talk larger sums, solicit bigger men 
and thereby increase your volume of 
business and your commission. 

Success is not a bequest but a con- 
quest—R. L. Spaulding. 





“STRANGE to say when some people 
have nothing to say they keep on say- 





ing it.” 
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A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age Z2— 
protective insurance and Educational and Business Start Endow- 
ment Insurance. This extension of the age limit for Ordinary 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 
facilities for our Agents in the rural districts. We issue Par- 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli- 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. We insure males and females at the 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 























































Quito Nationat Lire Insurance Co. 


CINCINNATI, O. 


OW is the Golden Day of Life Insurance. It is 
the best time to get connected with a solid com- 
Good 


People believe in 


pany and build a foundation for the future. 
business was never so easy to get. 
and are buying life insurance. 


The Ohio National pays agents well for their work and 
backs them with all its power and facilities. 


Territory open in Ohio, West Virginia and Kentucky, 
Tennessee, Michigan, Nebraska and Kansas. 


A. BETTINGER T. W. APPLEBY 


President Secretary and Agency Manager 











The Minnesota Mutual Life 


INSURANCE COMPANY 





Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


Fer particulars address 


E. S. ALBRITTON 


2nd Vice President St. Paul, Minnesota 














SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 


DAVID S. DICKENSON, President 


Offers good territory and a liberal contract 
to men of ability. 


For Particulars Address 
C.-H. JACKSON, 
Superintendent of Agencies 

















PREPARING FOR THE NEXT APPLICATION 











By E. F. Colborn, General Agent Connecticut Mutual, Rochester, N. Y. 


F agents would be real business- 

builders rather than mere commis- 

sion-chasers, let them give careful 
consideration to the delivery of the 
policy. A point frequently overlooked 
is that the delivery of the policy is an 
integral part of the selling process— 
yes, this remains true even though the 
application may have been prepaid. A 
salesman has not completed the sale 
until the customer is in possession of 
his purchase and is pleased and satis- 
fied with the goods. From the busi- 
ness-building standpoint, a policy has 
not been properly sold until it has been 
properly delivered. 

It would unquestionably be an ex- 
cellent thing if every agent had defi- 
nitely in mind an outline of a policy 
delivery “talk,”—carefully constructed 
along certain definite lines. I would 
suggest that this habitual delivery talk 
include: 

The congratulation of the new pol- 
icyholder upon having passed an ex- 
cellent examination, with reference to 
the fact that not everyone can get life 
insurance, 

A concise, cogent, enthusiastic ex- 
planation of the leading provisions of 
the contract to the end of creating un- 
derstanding and appreciation in the 
mind of the insured. 

A discussion with the client of plans 
for the gradual creation of his ulti- 
mate life insurance estate and of meth- 
ods for its administration. 

Where the client’s financial circum- 
stances seem to justify it, an effort to 
persuade him to carry forward his life 
insurance program a step farther at 


once by securing additional insurance | 


on the basis of his recent examina- 
tion. 

Finally, a request for the names of 
prospective members—thus stimulating 


his latent loyalty into active expres- 


sion. 
Le 
Any fieldman who is not using a 
carefully thought out delivery talk, 


tested and tempered by experience, can 
very easily increase his efficiency and 
his income by preparing a talk on the 
basis of the above outline, to be used 
in every policy delivery—with tact and 
discretion, of course, and modified to 
meet particular cases. 

It is a mistake to let a prospect or 
a new policyholder assume that it is 
an easy matter to get life insurance. 
That assumption on the part of our 
prospects is perhaps the chief explana- 





tion of their procrastination in apply- 
ing for insurance; let us endeavor to 
break it down at every opportunity. 
A word of sincere congratulation to 
the new policyholder, accompanied by 
a convincing remark as to the fre- 
quency of rejections and the danger of 
becoming uninsurable is calculated to 
make him consider more favorably the 
auestion of increasing his life insur- 
ance while he can get it, when you 
bring the matter up later in the inter- 
view. 
* * kK 

It should hardly be necessary to 
state that one of the most important 
things, not only in completing the sale 
of the policy but also in preparing the 
way for the next application, is to 
make sure that the insured really un- 
derstands and appreciates its provi- 
sions and benefits. Yet I am convinced 
that in too many cases the agent fails 
to do his duty in this regard. And the 
failure costs him real money. A life 
insurance policy is one of the most in- 
teresting documents in the world— 
make it interesting to the holder of it: 
It is very valuable, a wonderfully use- 
ful piece of property—make its owner 
realize the property values of his policy 
and its unique utility in his personal, 
family, and business economy. Can 
you expect him to appreciate his pol- 
icy, to properly evaluate it, if he 
doesn’t understand it nor know what 
its various benefits are? Awaken in 
your policyholders this appreciative 
understanding of their contracts and 
you will have fewer lapsed policies; 
you will write more business on your 
“old policyholders;” you will make 
more money. 

* * 

The delivery of a policy affords you 
a peculiarly favorable opportunity to 
lead your client to a broader view of 
life insurance and a larger appreciation 


| of its proper place in his general eco- 


nomic program. He has already pur- 
chased a policy from you and is con- 
sequently no longer on the defensive. 
He is not quite so likely to regard you 
as a propagandist as he is when you 
are directly trying to get an applica- 
tion from him. His bars are down and 
he is more open-minded. Here, then, 
is an excellent opportunity to sell him 
the idea of making plans toward the 
creation of a definite life insurance es- 
tate—for himself in his old age, for 
his dependents in the event of his pre- 
mature death. Show the advantages of 











modern life insurance. 


contracts. 





“The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
The ‘‘contribution plan” 
tribution, used almost universally by American companies. 
Continuous Instalment policy, the basic form of all Life Income 


‘Mutual Life’’—known in every household. 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 


of surplus dis- 
The 


Unexcelled 
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We have in press a 
pamphlet explain- 
ing our 





SQUARE 
DEAL 











Agency Contract. 
‘Judge for Yourself.’’ 





Insurance Company, 


“ Madison, Wisconsin 


A postal request will bring it to you. 





‘ 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

nas just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income”’ 
ano would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 











DESIRABLE TERRITORY 
FOR ALERT AGENTS 


Always ready to negotiate with 
men who can establish their 
capacity to pay for a reasonable 
volume of New Insurance 
regularly—good business placers 
steadily needed. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Address: Albert E. Awde, Supt. of Agencies 








37,005 PEOPLE 


wrote to us last year and asked for an illus- 
tration of our “Income for Life” at their age. 
This valuable lead service explains why our 
1919 business showed a gain of 81 per cent. 
The Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $173,000,000. Faithfully serving 
insurers since 1878. 

A few agency openings for the right men. 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
WALTER LE MAR TALBOT, Pres. PHILADELPHIA 











HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,000. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000. 


W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE 
- General Manager for Northern Ohio 
229-233 Leader-News Building 
CLEVELAND, OHIO 
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this method of building an estate; talk 
in concrete terms that apply directly 
to him and his family; make him real- 
ize that you are competent to give him 
constructive suggestions in his plans 
for the achievement of economic inde- 
pendence. 








Confidence a Big 
Asset for Salesmen 

















HE great demand at the present 
time for insurance has taught the 
salesman to appreciate his product. 
Many an agent who was ready to quit 
a year or two ago is alive with enthu- 
siasm and is sharing in the harvest. 
The question arises: Does this type 
of insurance salesman deserve his 
share? In the lean years he has been 
the slacker and because of a lack of 
self-confidence he failed to do his part 
in bridging over the gap. There is but 
one honest course which he can pur- 
sue. He should practice self-confidence 
now, so that when the going is not so 
good he may be able to keep his prod- 
uct on the market. 

The older agents who bear many 
scars from the periods of “hard knocks” 
are proud of those scars. In this time 
of prosperity they serve to remind them 
of the days of the New York investi- 
gation and of others even less pleasant. 
It was these men who at the time, when 
other agents had given up the selling 
of insurance as impossible, worked 
night and day to keep alive the insur- 
ance profession and to fan the slowly 
dying sparks of public interest. They 
proved to the world that insurance was 
not an experiment or a failure. And 
they further proved to the less ener- 
getic agents that confidence in them- 
selves and in their product spells suc- 
cess, 

Do not approach a prospect in a half- 
hearted manner and put your product 
before him as though you were asking 
him, as a favor, to buy. Remember 
that the small profit which you will 
get from his policy is insignificant as 
compared with the benefits which the 
insured and his family will derive from 
his insurance. Insurance is not a lux- 
ury. It is a real necessity and the 
prospect should be made to feel this. 
Remind him that not every man can 
get an insurance policy; that he must 
first be physically fit as well as morally 
capable. If he should put off his exam- ' 
ination he may become incapacitated 
by accident or disease and thereby lose 
the opportunity of owning an insurance 
policy. Create this fear within him. A 
good preacher never “sold” heaven 
without the fear of hell behind it. And 
the same is true of the life insurance 
agent. He should learn to manipulate 
the mind of his prospect and above all 
he must have self-confidence. If he 
develops this latter quality the lean 
years will be fewer and the going much 
easier. 


Mr. Gregory’s Great Record 


E. H, Lestock Gregory, general agent 
of the Aetna Life at San Francisco, re- 
ports written business in the northern 
California agency for the first quarter 
is $1,400,000 over that secured in the 
corresponding quarter last year. The 
written business in this agency in March 
alone is $1,700,000. The agency expects 
that the total paid-for business before 
the end of June this year will exceed 
the total paid-for business for the whole 
of 1919. 

John Breuner Company of Sacramento, 
the West End Consolidated Mining Com- 
pany, the Halifax Tonopah Mining Com- 
pany, the Tonopah Belmont Develop- 
ment Company, the Jim Butler Tonopah 
Mining Company and the Redwood Man- 
ufacturers Company are some of the 
recent group life applicants of this 
agency. 

Mr. Gregory gave a dinner and dance 
to his agency and office force April 6, 
in celebration of the phenomenal pro- 
duction of new business during the 














Central States 


Life Insurance Company 
St. Louis, Mo. 





$47,000,000.00 


Insurance in force 2 a 





JAMES A. McVOY 


Vice-President and General Manager 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT**c MONTHLY INCOME INSURANCE. 





Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 











Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President G. W. Steinman, Secretary 

















The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
an i territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 











EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 

















Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 


HARRY L. SEAY, President 

































month of March. 











F. J. Uehling, Secretary 
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We 


Insure Total Abstainers 
At Reduced Rates 
OW many TOTAL ABSTAINERS 


do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
them? Wouldn't this be a great 
advantage in opening new territory? 


We Give That Advantage to Our Men 


E insure TOTAL ABSTAINERS 
on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 
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“The Great Fire Insurence Company of the World” 


ano GLOBE 


ce €o. Lt'D 


of Liverpool, England 


(A STOCK COMPANY) 


Automobile Insurance 


Automobile insurance premiums 
have sprung into'the largestvolume 
shown by any line of insurance, 
other than fire or [marine, that is 
written by fire companies. 


In many a local agency automobile 
insurance stands second only to 
fire insurance as a commission 
producer. 


Because the need for automobile 


insurance is apparent and because 
the need for standard automobile 
insurance can be so easily demon- 
strated this line is attractive. 


The automobile owner is accus- 
tomed to service inall of his business 
dealings and the “Liverpool & 
London & Globe Service” of the 
Liverpool & London & Globe In- 
surance Company, Ltd., and of the 
Star Insurance Company of America 
makes an effective selling appeal. 


“Adds Strength to any Agency” 


NEw YORK, N.Y. 
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Original Costs Are of Little Concern 


To Policy Holders 


Ws HAVE a letter from a local agent 


stating that a client owning a manu- 

facturing establishment almost re- 
sented the idea that appraisers could tell 
him anything about his business. 


The manufacturer thought that he 
knew better than anyone else what his 
plant cost him. 


As appraisers we agree with him. 


But as appraisers we do not try to 
ascertain what the plant cost, neither 
should this interest us. 


We are interested in determining what 
the plant is actually worth today. 


We know that present replacement 
costs are much higher than past costs. 


But insurance is not based upon past 
costs and that is a situation this manufac- 
turer does not realize. 


Insurance is based upon present sound 
values and without a reliable appraisal this 
owner cannot know how much insurance 
is necessary. 


He will be unpleasantly surprised when 
he has a fire loss and his 80% coinsurance 
clause is applied. 


A reliable appraisal is indispensable to 
correctly place the proper amount of in- 
surance. 


We have some startling facts that have converted 
a great many property owners who did not see the 
light because they thought the local agent was 
simply talking for more insurance. 


Maybe we can help because we are disinterested 


authorities in this line. 





The |loyd-Ihomas Co. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Pittsburgh, St. Louis, Toronto and Memphis. 


The Lloyd-Thomas Company 
1128 Wilson Ave., Chicago, Ill. 


We would appreciate your writing the following persons regarding increased replacement values and the necessity of 


increased insurance. 

































Firm Address 





Person | Title | 

















4-22 
& Do not refer to me. Agent 








Mention you are writing 
LJ at my request. Address 














